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Boys and Trees Grow Up Together 


What the boys’ corn clubs have become to agriculture and boys’ 
calf and pig clubs have done for stock raising boys’ forest clubs 
promise to do for forestry. Tree growing makes a strong appeal 
to young people and there can be nothing more inspiring than a new 
forest growing up with and under the direction of a young citizen- 
ship. Given a younger generation that understands and believes 
in practical reforestation and the future of lumbering in the United 
States is assured. 

Louisiana, being a great lumbering State and being among the 
first of the southern common- 
wealths to feel the effects of 


servation and utilization being our chief aim, we found that we must 
discover a market for the products coming from these plots. 

“At this stage of the program V. H. Sonderegger, then State 
forester, advised me to call upon the Long-Bell Lumber Co., at 
Shreveport and see what could be done to give the boys some return 
for their efforts in behalf of reforestation. After hearing what I 
had to say regarding boys’ reforestation and wood lots, Mr. Banks, 
superintendent of the Long-Bell plant, was very much interested 
and he made a visit to my territory and inspected many of the boys’ 
plots. He saw what had been 
done, realized the possibilities 





forest depletion, has appro- 
priately been a leader in for- 
estry legislation and in other 
movements in behalf of refor- 
estation. That State also has 
been a pioneer in organizing 
boys’ forestry clubs as an 
agency in promoting tree 
growing. Forestry is taught 
in the schools of Louisiana 


crop, but a succession of crops. 


Making Tree Growing Pay 


Experience is showing that reforestation provides, not a single 


sixty years for a harvest of saw logs, it is practicable to reap a crop 
of pulpwood, posts and poles at the end of ten years with periodical 
thinnings or semi-harvests thereafter. 


of boys’ reforestation work, 
and frankly told me _ they 
could and would be glad to 
use all the stuff we saw fit to 
cut at this time, such as logs, 
fence posts, ties, telephone 
poles, piling ete. 

“T have already cut 8,000 
feet board measure from some 


Instead of waiting forty, fifty or 





and leaders in that State are 
determined that its people 
shall at the earliest possible 
time become “forest-minded”’ 
in order that their major in- 
dustry may be perpetuated. 
The working of the boys’ for- 
est club plan is well illustra- 
ted by the experience of C. N. 
Bilbray, forest ranger in Sa- 
bine Parish. Speaking of his 
efforts and the success that 
has attended them, Mr. Bil- 
bray said: 

“Six years ago we began 
educating our people along 
the line of reforesting and 
preventing forest fires. At 
that time it was an uphill 
proposition. We visited the 
schools in our district and 
spoke on conserving our for- 
ests, for we conceived the idea 
that the best way to reach the 
parents was through the 
children. 

_“Soon our boys’ reforesta- 
tion club took form and began 
to function. By this means 





Trees thinned out that are too small for lumber must be put to 
other uses. Paper makers and pulp producers enter here as a factor 
in the reforestation program. Other trees that must be removed to 
make room for further growth of the remaining stand are suitable 
for posts, poles, piling and ties but in the case of the softwoods 
treating with creosote becomes necessary in order to the use of 
these forest products for such purposes. At this stage the creosote 
industry becomes an ally of the tree grower. 


Fire is the great menace of the forests, and in the longleaf pine 
region the razorback hog is an enemy not to be ignored. Protection 
of the forests from these destructive forces must be provided by 
the people, and therefore the public becomes a potent agency in 
determining the success or failure of any forestry program. The 
best hope of reforestation is founded in the young folks, whose 
sympathetic understanding of forestry problems is indispensable to 
the carrying out of a long-time program of tree growing. 


On this page are set forth the facts regarding a program that 
enlists the enthusiastic and practical support of all the agencies 
needed to make tree growing pay in the South. It combines the 
boys’ club idea, public education, fire and hog protection, profitable 
disposal of thinnings and hence early returns from forestry. With 
minor adaptations the Louisiana plan can be used in other forested 
regions; and the demonstration of profitable forestry here recorded 
ought to hearten foresters and timber growers everywhere, but par- 
ticularly in the South. 








of these plots, and each of 
them is going forward in fine 
shape, and a proud boy with 
it. This is but the beginning, 
and the Long-Bell people tell 
me they will use this stuff at 
Pineville, Shreveport and De 
Ridder. So, you see, we shall 
be able to carry on this work 
quite extensively throughout 
this section; which will mean 
a great deal to the boys who 
are getting some real money 
out of their reforestation 
work. I feel that this will 
stimulate their efforts and as 
a consequence thousands of 
acres will be protected from 
fire and hogs each year. 

“In addition to buying the 
products of the wood lots, the 
Long-Bell people are offering 
cash prizes to the boys who 
produce the best results from 
their plots. There is no limit 
yet set to the amount of 
stuff that the Long-Bell peo- 
ple will handle. We are as- 
sured that they will use all 
we can furnish in saw logs, 





we succeeded in interesting about a thousand boys during the first 
year. They laid off their plots of from one to three acres each. 
€ supervised them from time to time and by the year’s end we 
had around a thousand boys with their plots finished, their fire 
Zuards perfect and their forests thinned, with the intention of 
growing five years before thinning again. From that time we have 
continued to add boys each year. 
_ “Now we have arrived at a point where we must thin again. This 
timber has made great strides in both diameter and height growth, 
So much so that we could not afford to do the thinning unless we 
could find a means of disposing of the thinnings profitably. Con- 


creosoting material etc. this year, and we are expecting splendid 
results from this agreement.” 

Commenting on the problems of reforestation in Louisiana, Mr. 
Sonderegger says that the greatest is thinning, for the object during 
the first ten years of reforestation is to produce as many trees as 
possible on a given area. After the first decade the plot must be 
thinned in order to make room for the growth of trees that are 
to become saw logs. To cut these surplus trees without utilizing 
them would be wasteful, and the policy in Louisiana, Mr. Sondereg- 
ger says, is to make forestry pay its way as it goes. 

(Continued on page 45) 
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Fir 
Spruce 


Hemlock 


Flooring 

Ceiling 

Siding 

Finish 

Industrial Stocks 
WESTERN PINE SHOP 


MIXED CARS 


We make a specialty of 
shipping finish, flooring, 
ceiling, siding, etc. in mixed 
cars with window and door 
frames, mouldings and mill- 
work. 








We Have Real Advantages 
to Offer Buyers— 


We are doing a business in which the bulk of our sales are 
large orders. And you know that when you sell in big quan- 
tities it costs you less per thousand feet to sell, less to load and 
less per unit for overhead. 


Here is why our organization is able to surpass on value. 
“We can compete” is our slogan and that we live up to it is 
evidenced by the high percentage of repeat orders we receive. 


Today we have on our books the names of many of the 
foremost sash and door, planing mill, factory, carload yard and 
industrial buyers, wholesalers, etc., in the country. 

Get in touch with us on our special offerings 


in Fir, Spruce, Hemlock, and Western Pine 
factory lumber in clear and shop grades. 
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Try Us on 


— KR fete 
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Neat—compact—orderly. Easy 
to handle, easy tostore. 12 pieces 
to the bundle. Every piece brand- 
ed “Everlasting”, our pledge of 
scientific kiln-drying and_ skilled 
Grand Rapids craftsmanship. 
Oak, maple, beech, birch, 4 and #. 


NICHOLS & COX 
LUMBER COMPANY 
Grand Rapids Michigan 


Amer. Lhrmn. Photo 























Hardwoods 


You'll find our quality right 
and values above the average. 
Test us out on the following 
items and convince yourself 
that it pays to buy Underwood 
products. 


! Car 4/4 No. 2 Com. Ash. 
3 Cars 4/4 No. | & Btr. Ash. 
5 Cars 4/4 No. | & Btr.Basswood. 
5 Cars 4/4 No. 2 Com. Basswood. 
10 Cars 4/4 No. 3 Com. Basswood. 
2 Cars 6/4 No. 3 Com. Basswood. 
10 Cars 8/4 No. | & Btr. hard Maple. 
3 Cars 4/4 No. | & Btr. soft Elm. 
| Car 4/4 No. 2 Com. soft Elm. 
3 Cars 4/4 No. 2 & Btr. rock Elm. 
3 Cars 5/4 No. | & Btr. rock Elm. 
! Car 5/4 No. 2 Com. rock Elm. 
! Car 4x6 Rock Elm hearts. 


These are Underwood Products. 
We serve to please. 
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Speaking Well of Wood and Ill of No Other Material 


DVERTISING TO BE EFFECTIVE and to have cumulative 
value must be truthful, friendly and convincing. It should not 
attack nor antagonize anybody. Its function is to inform the 

prospective buyer of the merits of the article or the commodity 
offered. Attack inspires counter attack, which in turn requires 
defence; until a conflict ensues, buyers are perplexed and the adver- 
tising effort and space are wasted. 

Until recent times wood was the most widely used material ; lately, 
within a few decades, rivals have entered its field and if they have 
not displaced wood in some uses they have at least shared in the 
patronage. Lumbermen long noted this encroachment upon their 
“preserves” without doing much to check it or to defend their claims 
upon a field they had held immemorially. Sometimes the “poachers” 
in the wood-using field have thought it necessary to speak dispar- 
agingly of wood; but lumbermen have rarely retorted in kind. In 


this lumbermen have been wise; but they have not always been 
prompt and vigorous enough in making known the intrinsic merits 
of their product. 

On another page of this paper appears an article prepared by the 
Hardwood Manufacturers’ Institute commenting on an attack upon 
wood made by a manufacturer of steel furniture. The attack itself is 
misleading and doubtless futile; for a moment’s thought or expe- 
rience by an intelligent person will discover its falsity. The Insti- 
tute does a real service to the steel advertiser in uncovering the 
weaknesses of his argument and in reminding him of the wiser 
advertising policy of the lumber industry. 

Wood has intrinsic merits enough to survive the attacks of all 
who choose to assume an attitude of enmity; and by the same token 
its merits are ample to supply material for effective advertising, 
leaving no room for the unprofitable use of space in disparaging other 
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materials. The best answer to an attack on wood is not an attack 
on a competing material, but it is an informative, sincere and con- 
vincing presentation of wood’s merits. There is no reason why lum- 
bermen need be unduly modest or reluctant to praise their com- 
modity; wood deserves all the good they can say of it. If wood has 
lost prestige anywhere, it has not suffered from lack of merit, but 
it has been crowded out of the public view by later and more ag- 
gressive rivals. Lumber publicity can be aggressive and effective 
without being antagonistic, and it should be so. The advertising 
of the steel manufacturer here referred to is a “horrible example” 
of misuse of space. It should confirm lumbermen in their determina- 
tion to speak good of lumber and ill of no other material. 





Defining Associational Objectives 


VERY WORTH-WHILE ORGANIZATION has a platform 
E upon which it stands, even though it may not always be in 
written or printed form. The platform of an organization 
consists in statements of its principal purposes, its relations to its 
members; and, in the case of a trade association, to the industry 
which it serves, as well as to the public which uses its products. 
It is apparent that there are certain advantages in having the 
organization’s principles and objectives codified and available in 
printed form to all parties interested. For one thing, such a docu- 
ment saves lengthy oral explanation in approaching prospects for 
membership, and avoids many possible misunderstandings. From 
the outset, the mutual relationship of member and organization are 
thoroughly understood by those who accept membership. 

Further, it serves as a chart for those in charge of the work of 
the association. It establishes a definite program, and delimits the 
field of operation, thus concentrating effort upon the objectives that 
have been determined to be the most essential. Such delimitation, 
of course, must not be too rigid, but must allow a safe margin for 
initiative and expansion. With such a charter available to all, 
neither the members nor the public are likely to be misled into 
wrong conceptions as to the true field of activity, while on the other 
hand, it serves to call the attention of present as well as prospec- 
tive members to certain benefits of membership in the way of spe- 
cific services which the organization is in position to render, that 
might otherwise pass unobserved. One of the commonest complaints 
of association executives is that a large proportion of the members 
fail to avail themselves of service that has been provided for them. 

Publication of an organization’s platform makes for solidarity, 
and builds up morale, as it causes members to realize more fully 
than they otherwise might that they are bound together by com- 
mon aims and purposes which can be fully attained only by mutual 
effort and codperation. 

Such a statement has just been issued by the Southern Sash, 
Door and Millwork Manufacturers’ Association, and appears in full 
on pages 60 and 61 of this issue. It combines a platform of prin- 
ciples, a program of activities, and a code of ethics, although labeled 
by none of these names. As a straightforward and constructive 
exposition of association activities in the millwork field, this dec- 
laration is deserving of careful reading. 





Getting An Early Forest Crop 


N MUCH OF THE DISCUSSION of the possibilities of refor- 
estation it has been assumed that there will be little or no income 
realized until the trees have become large enough to be 

converted into lumber. Reforestation has been considered only in 
terms of lumber manufacture. It has often been assumed also 
that the annual rings shown on trees grown under natural 
conditions were an accurate index of the length of time 
required to grow trees under a forestry plan. As a consequence, 
there has been much of what may be termed pessimism with respect 
to the outlook for economic forestry because it has been believed 
that no man could expect financial recompense from trees planted 
during his lifetime. 

Many facts that have come to light have served to modify this 
view. Experience has shown, for example, that by altering the 
method of cutting-up for certain purposes it is practicable to use 
logs in much smaller diameter than are commonly utilized from 
natural forests. It is clear also that under systematic reforesta- 
tion, when small trees are used, many more can be grown on an 
acre, and that as a consequence the actual production in board feet 
may equal or even exceed that from stumpage of larger diameter but 
fewer trees to a given area. 

There is inevitably a considerable period during the early life of 
the forest when little return can be expected from the trees. But 
that that period is shorter than has sometimes been assumed, has 
been amply demonstrated. The real problem has been to find a 
market for such products as the smaller or younger growth would 


supply. In regions where paper or pulp making is carried on, wood 
suited to that use may be disposed of profitably. It happens, however, 
that paper making is confined to relatively few sections and some 
extensive forest areas in the United States have not a single mill 
near enough to permit the shipment of logs for pulp; or, because the 
few existing mills have so much territory to draw from, they promise 
little relief to many tree growers. 

It will always be true of tree growing, as of other branches of 
agriculture, that the product of the forest must be marketed in 
industrial centers in regions where similar crops are not grown, and 
they must be converted into forms that make them readily market- 
able. This is one obstacle to reforestation that has not been fully 
overcome in all lumber producing regions. It is not peculiar to 
reforestation, however; for many manufacturers cutting virgin 
timber are still compelled to leave in the woods a large part of the 
tree that under favorable conditions might be marketed profitably. 

Early returns from the forest may be counted the most potent 
influence to reforestation. Any means that can be discovered or 
devised that will enable growers of trees to begin to realize in 
five years or in a decade, will do more to advance the cause of for- 
estry than any legislative act, important though that may be to 
forestry in some of its aspects. 

A news article beginning on the front page of this paper indicates 
that in Louisiana ways have been found to unite many interests in 
a tree growing program that promises to shorten the period between 
the time of planting and the time of harvesting. 





Opportunities in Hardwood Utilization 


ACK OF EVERY WOOD-USING industry and operation is 

a stand of timber. Whether the wood-user owns the timber 

or not, the necessity of obtaining a permanent supply of raw 
materials makes his interest in ample forest resources almost 
identical with that of the timber owner. In addition to interest 
in securing permanence of supply, the tendency to carry manufac- 
turing processes farther at the original place of production has 
induced wood-users to ally themselves closely with timber owners 
and lumber manufacturers. Indeed, wideawake millmen, noting 
this tendency as well as realizing the opportunities open to them in 
closer utilization, have become much more than makers of rough 
lumber; they have engaged in refinements of manufacture that en- 
able them to put into the hands of manufacturing wood consumers 
products that need only assembling and final finish to become 
marketable as the completed article ready for the ultimate user. 

In the hardwood regions particularly, since these woods grow on 
the better soils, utilization of fhe cut-over lands presents less of a 
problem, perhaps, than does the use of the softwood lands. Agri- 
culture is apt to be a rival if it is not made an ally of the owner 
of cut-over hardwood lands who would perpetuate his timber supply. 
This merely means that the owner of hardwood cut-over lands 
suited to agriculture has the options of disposing of them for farm- 
ing purposes, of using them wholly for reforestation, and of com- 
bining the two policies in such a manner as to build up and per- 
petuate farm-factory communities that shall constitute a_ rich 
resource in labor, food supply and market. 

Nowadays, there are few large undeveloped areas awaiting the 
hand of the enterprising manufacturer who has the vision and 
the means to set up such an operation as shall enable him to com- 
bine in the most economical fashion all the methods of utilization 
and development that have been demonstrated as sound. Piecemea! 
developments of this sort have taken place; but as waste-utilization 
has only lately become economically practicable and as much of it is 
incidental to lumber manufacture, the major operation, opportuni- 
ties in that direction have not been open to the operator who held 
small tracts of hardwood or who bought his supply from year to 
year in the open market. 

Much of the railroad development in the United States has been 
closely related to lumbering. In fact important sections of some 
of the great railway systems originally were lumber roads. Lum- 
ber always has been an important revenue producer for the rail 
carriers, and railroad executives have always been alert to the op- 
portunities offered in the development of timbered areas. If their 
interest has been vital while jumbering has been a vagrant industry, 
it is even more so when it promises to become localized and to 
involve a closer utilization that requires the movement to market of 
large parts of the tree hitherto left in the forest. 

These thoughts have been inspired by the reading of a series of 
unusual advertisements, the first of which appears in this issue of 
the AMERICAN LUMBERMAN. While in simple terms the owner 


may be said to offer a large tract of timber for sale, the offering is 
vastly more significant than might be inferred from that statement. 
These advertisements in series constitute an instructive dissertation 
on the opportunities open to the hardwood lumber manufacturer and 
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user who possesses the means and the enterprise to use this great 
natural resource in the many ways that are open for profitable 
utilization. The advertisements also point the way to a roundet-out 
development that hitherto has been carried out here and there just 
enough to demonstrate its wisdom and its possibilities where the 


sources. 


opportunities are as great as are presented to the owner of such a 
tract as is here offered. 
Gilchrist has certainly sounded some widely important economic 
truths essential to a wise policy in the utilization of natural re- 


In this series of advertisements Mr. W. A. 











Lumber Movement Ahead of Year Ago 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 27.—According to 

reports received by the National Lumber Man 

ufacturers’ Association today from 3855 of the 
larger softwood mills of the country, ror the 
week ended Aug. 22, produetion was about the 
same, With a slight increase in shipments, while 
new .business was somewhat less, as compared 
with reports from 358 mills for the preeeting 
week. Substantial increases were noted in all 
three items in comparison with the same period 

a year ago. 

The unfilled orders of 241 southern pine and 
west Coast mills at the end of last week 
amounted to 620,088,950 feet, as against 606, 
223,991 feet for 241 mills the previous weck. 
The 129 identical southern pine mills in the 
group showed unfilled orders of 247,704,204 feet 
last week, as against 247,116,232 feet for the 
week before. For the 112 west Coast mills the 
unfilled orders were 372,334,746 feet, as against 
359,107,759 feet for 112 mills a week earlier. 

Altogether the 353 comparable reporting mills 
had shipments 98 percent, and orders 98 per 
cent, of actual production. For the sonthera 
pine mills these percentages were respectively 
105 and 106, and for the west Coast mills 10: 
and 107. 

The figures for last week, the week before and 
the same week last year when 374 mills reported 
follow: Production—246,245,055 feet, against 
247,974,480 feet the week before and 228,942, 
410 feet last year. Shipments—242,538,055 
feet, against 239,955,333 feet the week before, 
and 245,512,944 feet last year. Orders—241, 
122,224 feet, against 254,390,028 feet the weei 
before, and 236,458,681 feet Jast year. 

A comparison of the lumber movement for 
the first thirty-four weeks of 1925 with the same 
period last year follows: Production—8,265, 
725,636 feet, against 7,927,032,474 feet ; 1925 in 
crease, 338,693,162 feet. Shipments—S8,164,- 
773,717 feet, against 7,868,906,927 feet; in- 
crease, 295,866,790 feet. Orders —8,028,269, 


342 feet, against 7,628,751,551 feet; increase, 


399,517,991 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of ether mills. Consequently, the former 
are not represented in any of the foregoing fig 
ures. Eleven of these mills reported a cut of 
16,277,060 feet; shipments, 11,388,000 feet, and 
orders, 9,395,000 feet. The reported cut repre 
sents 36 percent of the total of the California 
pine region, As compared with the preceding 
week, with reports from the same number of 
mills, there was a slight decrease in production, 
with a notable decrease in shipments and new 
business. 

The West Coast Lumbermen’s Association 
wires that new business for the 112 mills report- 
ing for the week ended Aug. 22 was 7 percent 
above production, and shipments were 4 percent 
below new business. Of all new business taken 
during the week 43 percent was for future water 
delivery, amounting to 49,404,687 feet, of which 
29,335,669 feet was for domestic eargo delivery, 
and 20,069,018 feet export. New business by 
rail amounted to 2,025 cars. Forty percent of 
the week’s shipments moved by water, amount 
ng to 44,588,684 feet, of which 39,940,270 feet 
moved coastwise and intercoastal, and 13,648,414 
feet export. Rail shipments totaled 2,024 cars, 
and local deliveries, 5,623,463 feet. Unshipped 
domestic cargo orders total 122,142,728 feet; 
foreign, 94,492,018 feet, and rail trade, 5,190 





cars. There has been no falling off in the de- 
mand for labor either on the west Coast or in 
the Inland Empire districts. With forest fires 
under control, fir logging activity has increased 
slightly in some districts. Fir sawmill operation 
continues at about 90 pereent of one-shift capac 
ity. Woods operations in the pine country are 
again getting under way after a period of en 
forced idleness due to forest fires. 

The Western Pine Manufacturers’ Associa 
tion, with six fewer mills reporting than for the 
preceding week, showed decided decreases in 
production, shipments and new business. 

The California Redwood Association reported 
production about the same, with considerable 
increases in shipments and new business, as 
compared with reports from the same number 
of mills the week before. 

The Northern Hemlock & Hardwood Manufae 
turers’ Association (in its softwood production ) 
reported important reductions in all three items. 

The Northern Pine Manufacturers’? Associa- 
tion reported trifling decreases in all three 
factors. 

| Barometers of the Southern Pine Associa 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 47,—prror. | 

PR ARBERABEAA 

Fire Destroys Quantity of Lumber 

[Special telegram to AMERICAN LUMBERMAN } 

CoLtuMBIA, S. C., Aug. 24.—Fire eaused by 
sparks from a shaving incinerator in the yards 
of the R. H. Etheridge Lumber Co., Saluda, 
S. C., destroyed 2,000,000 feet of lumber this 
afternoon, entailing a loss to the company esti 
mated at more than $30,000, The mill was not 


damaged, 
"BRB BZaAM: 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN } 
WASHINGTON, D. C., Aug. 27.—Following are 
f.o. b. mill prices Aug, 22 of a varying number 
of southern pine mills, being weighted averages 
of reported actual sales at latest available dates: 
Sap Flooring Common = S2S 


KNdge grain or 
1x3” B&better...$77.79 ix. 3? No. beiccc. $38.41 
Flat grain BS” ING. Bre ces 23.16 
1x4” B&better . 45.55 i 3° Now S...ics FR 
1x4” No. 2 com.. 18.77 ERIS INGE Lesiees 51.25 
1x6” No. 2 com.. 21.15 ENEZ” NGO: Zacwcss 24.53 
66” Ne & ef ad ‘ae 
salle aa 14.22 Longleaf Timbers, S4S, 
Dimension, 2x4”, 16’ 20’ and Under 
ING. Becisccd con ccQeuee 8” and under....$24.77 
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To Build Lumber Railroad 

MEMPHIS, TENN., Aug. 26.—Application for 
a certificate for the Mississippi & Schoona Valley 
Railroad Co. las been granted by the Interstate 
Commerce Commission, according to word re 
ceived in Memphis vesterday by C. Arthur Bruce, 
vice president of the fk, L. Brnee Co. The road 
is a project of that company and will be oper 
ated for 22 miles in Calhoun County, Mississippi, 
from nan town called Bruee, Miss., along the 
Schoona Valley. The road junctions with the 
main line of the Illinois Central Railroad. 

The new railroad will be constructed at once 
and will extend from a 30,000-aere traet of tim 
her recently purchased by KH. LL. Bruce Co. in 
Calhoun County to the main line of the Illinois 
Central. A sawmill will be built at Bruce for 
the manufacture of this lumber, and it will be 
modern in every respect and will have a daily 
capacity of approximately 50,000 feet. 

Officers of the new railroad are: R. G. Bruee, 
president; C. Arthur Bruce, first vice president ; 
IX. L. Bruee, jr., second vice president; Frank 
3ruce, seeretary, and George MeSweyn, treas 
urer. J. W. Canada is general counsel. 





Raises Value of Lumber Firm’s Line 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 27.—Division 1 of 

the Interstate Commerce Commission today 

handed down a decision fixing the final value for 
rate-making purposes of the property of the 

Craig Mountain Lumber Co.’s railway at $126,- 

017. This figure is as of June 30,1917. On this 

date the carrier owned and operated a line of 

railroad extending from Craig Junetion to Win- 
chester, Idaho, a distanee of 6.127 miles. It also 
owned 1.050 miles of yard tracks and sidings. 

In protesting the tentative valuation of the prop- 

erty which was fixed at $116,017, the carrier 

claimed a value of $140,327. Upon consideration 
of the protest, Division 1 found, the tentative 
valuation too low and inereased it to $126,017. 


Oppose Transit Privilege Provision 

[Special telegram to AMERICAN LUMBERMAN] 

Houston, Trex., Aug. 26.—The Lumbermen’s 
Association of Texas is opposing the Texas 
Tariff Bureau provision for transit privileges on 
lumber shipped to and through Houston, accord- 
ing to R. G. Hyatt; traffic manager of the as- 
sociation, on the grounds that it will make for 
un unstable market in and sround Touston. 
The subject, to be heard at the monthly meeting 
of the Texas Tariff Bureau at Dallas, on Sept. 
1, is quoted below: ‘‘No. 6597 docket, bulletin 
No. 59 TX—Lumber © L transit privilege at 
Houston in connection with State and interstate 
traffie—the proposition from the shippers to 
establish transit privileges on lumber at 
Houston, for the purpose of varding, milling, 
and storing at industries located within switeh 
ing limits of Houston at a transit charge of 
214 cents per 100 pounds in addition to the 
through rate origin to destination or origin to 
transit station, whichever is higher, the pro- 
posed transit arrangement to apply on ship-. 
ments originating at points from which through 
rates are in effect’ when destined to State and 
interstate points.’?’ 

The same subject intended to apply on inter- 
state business is now before the Southwestern 
Freight Bureau at St. Louis. 

The point is cited by the Texas association 
that conditions along the coast adjacent to the 
yellow pine forests are altogether dissimilar to 
transportation conditions and needs of the re- 
tuiler in territory near Kansas City, St. Louis, 
Cairo and Chieago. Most of the traffie men, 
representing the lumber ‘iterests, will attend the 
car service committee meeting in Oklahoma City 
on Sept. 4, and will request a hearing, between 
Sept. 4 and the hearing at Chicago on Sept. 8, 
with the freight bureau. 

SRBLBGLGBALEGAGLAEGAEGGA Si 

I;MERGENCY FOREST fire crews are a new fea- 
ture of the Forest Service protective organiza 
tion in the Pacifie Northwest this veur, aceord 
ing to announcement just made by Distriet 
Forester C. M. Granger, at Portlind, Ore. Eaeh 
crew or squadron consists of one forest fire 
chief, two or three fire foremen, one camp super- 
intendent and one cook. They are located at 
strategie points in the forest fire regions, and 
will be used only to direct the work on large 


ou 
ge 


fires. Kach squadron is supplied with motor 
transport for a quick getaway, and is in tele- 
phone communication with the forest supervis- 
or’s headquarters. During the time they are 
not actually needed on forest fires, they will 
work on road and bridge building and other for- 
est improvements. 





34 AMERICAN LUMBERMAN 


August 29, 1925 

















Qualities and Uses of Tropical Woods 


We shall be pleased to have any information 
that you can give us on the following varieties 


of woods from Central America: 
white mahogany: pine; 
Honduras walnut: 
logwood., 

We are offered a large tract containing the 
above varieties and would like information as to 
their merits and probable value when delivered 
in the log in this country.—INQUIRY No. 1,580. 


Spanish oak; 
red mahogany; sapodella ; 
seracotee ; ebony ; lignum vite ; 


{This inquiry comes from a representative of 
a large operating company in the South. In 
response to the inquiry references were given 
to paragraphs treating of these woods in the 
recent book, *‘Timbers of Tropical America,’’ 
by Samuel J. Record of Yale University. The 
inquiry also was submitted to Clayton D. Mell, 
who was associated with Mr. Record in the prep 
aration of the book just referred to. In re- 
sponse Mr. Mell submitted the following com 
ment on ‘‘Central American Woods’’: 


In a general way it may be said that there is 
very little reliable or valuable information extant 
ou the qualities, uses and market prices of tropical 
American timbers outside of those of the ima- 
hoganies and cedars. On the contrary there is 
considerable misinformation published or in the 
form of typewritten reports prepared by those 
seeking capital for operating sawmills on large 
holdings or timber land concessions in the Amer- 
ican tropics. Such reports are for the most part 
zrossly misleading and exaggerating not only as 
to the quantities but also as to the merits, uses 
and commercial values of woods considered avail 
able and recommended by them for exploitation. 

With no other information than the local names 
of the trees listed in the foregoing letter, it is 
difficult to determine what particular wood or woods 
are meant, because the majority of the names 
given are often applied to a good many botanically 
distinct kinds. Moreover, the same tree is’ in 
variably known by different names in different 
localities. A knowledge of the local names of the 
trees in different regions is, therefore, highly 
essential in order to enable one to say with any 
degree of certainty just what woods are referred 
to by the nhames listed. It is safe to assume, how 
ever, that the woods on which information is de- 
sired emanate from British Honduras, and with 
the names as applied to trees in this locality in 
mind, the data given below have been prepared. 

' the correspondent had submitted small sam 
ples, it would not have been difficult to determine 
the correct classification of the woods he intends 
cutting and marketing. However, the information 
regarding the woods passing or masquerading un- 
der the names listed is as follows: 

SPANISH OAKS. While there are several im- 
portant kinds of true live oaks growing in the 
interior of Central America, it is not believed that 
the wood referred to here as Spanish oak is a 
true oak, but what is commonly known in Central 
America as roble which means oak in Spanish. 
The wood is of a tree not related to those of the 
oak family, but is doubtless a species of Tecoma 
und is, therefore, related to primavera. It re- 
sembles oak only remotely and can easily be dis- 
tinguished from it by the absence of annual rings 
of growth and the silver grain. It is one of the 
best woods for general carpentry work. Very few 
other tropical woods resist decay to a greater 
degree than this so called Spanish oak. Only a 
few sample logs have thus far been shipped to the 
United States, and up to the present time this 
timber has not attracted the attention of wood 
users here, The present large consumers of Amer 
ican elms might or possibly could be persuaded 
to give it a thorough test; provided, of course. 
that the price of the logs or lumber delivered here 
would not be prohibitive. 


Wititk MAHOGANY. This is the primavera which 
is so closely allied botanically to Spanish oak. It 
attains its best development on the slightly ele- 
vated areas on the west coasts of Guatemala and 
Honduras. The wood has distinct merit and is 
already well-established in the United States mar- 
kets. Small parcels of fine logs are being shipped 
regularly both from the east and the west coasts 
of Guatemala and Honduras. The logs average 
about 20 inches or over in diameter at the small 
ends and are for the most part free from apparent 
defects. The lumber produced from them is 
usually clear and of excellent quality. Quarter 
sawn boards show a figure highly esteemed by the 
most careful buyers of lumber and veneer. High 
quality logs bring from $75 to $85 a thousand 
teet f.o.b. shipping ports. 

PINE. There are several kinds of pines grow 
ing throughout Central America. In British and 
Spanish Honduras are extensive pine forests of 
an open stand both in the lowlands and in the 
region above 2,000 feet elevation. The wood is 
very hard, heavy, pitechy and full of turpentine 
which flows freely from wounds on the tree trunks 
during certain periods of the year. For the pros 
ent there will probably be no good market for this 





material in the United States or elsewhere. How- 
ever, these extensive pine forests will eventually 
be exploited and, therefore, have a considerable 
potential value. 

RED MAHOGANY. It is safe to assume that this 
name refers to the true mahogany of Central 
America, which may be the soft lowland variety 
known as “Baywood,” or the more upland type 
which is the same as the Mexican mahogany both 
in texture and figure. This wood requires no in- 
troduction and any amount of it can be sold readily 
in the large markets at a fair average price f.o.b. 
steamer. This applies to logs 18 inches and up 
in diameter small end and small way and 12 feet 
and up long. Ags a rule the seller has the privilege 
to include about 10°) percent of Spanish cedar 
logs at the same price, which varies from 9 to 10 
cents a foot f.o.b. shipping port. 


SAPODILLA. This is one of the best-known trees 
in the American tropics. It is the nispero or 
zapote tree which the English-speaking people in 
Central America call chicle, because it produces 
the chicle gum of commerce, The wood is hard, 
heavy and in a general way resembles cherry, 
only it is a slightly darker red and somewhat 
stronger. It is reputed to make a serviceable cross 
tie, but it is the opinion of those who are most 
familiar with the tie situation in this country 
that nispero will never be exploited for the pur 
pose of making ties for use in the United States. 
The several small parcels of logs which were 
shipped to New York in the past for experimental 
purposes were all sold at a price scarcely above 
the cost of the freight. The wood is known in 
the New York trade as “bully” or “bullet wood” 
and its only recognized use here is for making cue 
butts. For this purpose only inexpensive woods 
can be used profitably. There will probably never 
be a large demand for this wood in the United 
States markets. 

HONDURAS WALNUT. There is true walnut all 
through the interior of Mexico and Central Amer- 
ica, but the trees occur in the inaccessible local- 
ities, and the logs can not be brought to the coast 
for shipment. ‘This fact prompts the belief that 
the wood here referred to as Honduras walnut is 
not a walnut but guanacaste, a leguminous tree 
vielding a relatively soft but walnut-like wood, 
which is more or less well-known in the Pacific 
coast markets of the United States as guanacaste 
mahogany or walnut. It is not used in the East 
and could not be sold, if it were shipped into these 
markets. Al! attempts to find an outlet in New 
York failed. 

SERACOTER. This is the siricote of Mexico and 
Central America. It is botanically a Cordia of 
which there are a good many kinds growing in the 
American tropics. Some of them produce woods 
that are highly figured and vary not only in color 
but also in general appearance and texture. Some 
species produce dark-colored woods, while others 
are almost white. It is quite possible that a few 
of the darker kinds can be placed in the eastern 
markets, if the price is not prohibitive. 

EBony. No definite information can be given 
in this connection, because there are no true com- 
mercial ebonies growing in Central America. To 
what wood this term is supposed to apply can 
not be determined except by means of a sample. 
It is certain, however, that there is no wood in 
the American tropics that can be sold in the 
United States in place of the true ebonies of 
commerce, 

LIGNUM VITARK. True lignum vitae grows spar- 
ingly on the east coast of Guatemala and Hon- 
duras, but it is rarely cut and shipped to the 
foreign markets. It is not at all likely that com- 
mercial stocks could be produced and shipped from 
this part of Central America. The samples of 
east coast lignum vitae examined by the writer 
were all small and showed excessive sap. ‘There 
are large trees of the true lignum vit# growing 
on the west coast of Niearagua, which bring about 
$40 a ton f.o.b. shipping ports, but this species 
does not grow east of the Continental Divide. 


Loacwoop. There has always been a good de- 
mand for logwood from Belize. In fact, this was 
one of the first sources of supply for the English 
markets during the early days when dyewoods 
first came into use in Europe. Logwood was 
shipped out of the bay, on which Belize is situated, 
already before the year 1600. For some reason 
this industry here is waning. In order to make 
the logwood industry pay the wood must be pro- 
duced in large quantities so as to enable the opera- 
tors to ship their stocks in full cargo lots and 
thereby obtain as low an ocean freight rate as 
possible. The present price of logwood per ton 
of 2,240 pounds delivered to the United States 
ports varies from $28 to $35. 

Considerable interest recently has been mani- 
fested in the possibilities of the Tropics as a 
source of supply for hardwoods for consumption 
in the United States. As indicated in the fore- 


going comment by Mr. Mell, it is a matter of 
considerable importance to prospective operators 
in the tropics that they have definite informa- 
tion regarding the woods they propose to ex- 
ploit.—Ep1Tor. | 


Market for Common Black Cherry 

Recently we have decided to make a specialty 
of cherry Jumber and will be cutting it almost ex- 
clusively in our band mill here in the future. We 
have been finding some difficulty in the marketing 
of our No. 1 and No. 2 common grades and won 
der if you can put us in touch with somebody 
who is in the market for this kind of stock.— 
INQUIRY No. 1,582. 

{This inquiry comes from a New York lumber 
concern and is published for the benefit of users 
of cherry who are in need of the stock mentioned. 
—KEpITOR. | 


Merits of Various Dry Kilns 

Will vou please give me plans for dry kilns 
for lumber and stress the merits of each—steam, 
hot water, and those with which wood is used 
for drying. I wish to know especially about the 
one that will use wood to dry the lumber, for this 
will be in the back woods. Could sheet iron pans 
of water be used to advantage in the one that is 
fired with wood ?—INnQuiry No. 1,581. 

[This inquiry comes from South Carolina. It 
would be considerable of a undertaking to set 
forth the merits of the various types of dry 
kilns. It appears that this inquirer is interested 
primarily in the smoke kiln which has been used 
from an early period and still to some extent 
is used in certain sections. In using this kiln 
the lumber is piled on scaffolds six or eight feet 
above the ground, a fire is built beneath, and 
smoke and heat warm the lumber and dry it, 
and at the same time stain it a brown or dark 
color, which, by some users is regarded an ad- 
antage because it toughens the surface or is 
believed to do so, and when the smoked surface 
has been planed off, the wood shows a pale 
golden hue. 

Many years ago most artificial lumber drying 
was done in smoke kilns. Small mills employed 
them when air seasoning was too slow. The in- 
vention of steam kilns displaced to a large ex- 
tent the cruder affairs; but in some parts of the 
country the smoke kiln still has a place, and 
the lunfber dried in that way has its good points. 

There is, of course, considerable danger at- 
tending the operation of a smoke kiln, because 
sparks from the fire beneath may come into 
direct contact with the dry lumber and start 
fire. 

This inquiry is published with a view to bring- 
ing it to the attention of kiln manufacturers and 
others who can give the inquirer the necessary 
information.—EpI1Tor. | 


Factory Uses of Black Locust 
Will you kindly advise us what can be made 
from locust trees. We understand there are sev- 
eral small factories that are using locust lumber 
and our town is interested in securing a plant of 
this kind. Please advise us what machinery would 
be necessary to manufacture locust into salable 
products and whether it would require an experi- 
enced executive to handle such a proposition. Also 
tell us whether or not in your opinion such 4 
plant would be profitable, provided enough locust 
could be secured to run it.—Inquiry No. 1,584. 
[This inquiry comes from Virginia. The 
common uses for black locust are ties and posts. 
The chief factory use reported is for insulator 
pins and brackets. An authoritative report 1 
dicates that 90 percent of the locust used in 
manufacture is for insulator pins and brackets. 
It would appear that the constantly increasing 
use of the telephone and the extension through 
out the country of telephone lines, would pro- 
vide an enlarging field for the sale of insulator 
pins and brackets. Black locust is also used for 
the manufacture of treenails, which are, as 3s 
generally known, wooden pegs commonly used 0 
ship building and perhaps for other purposes. 
This inquirer has been given the names of 4 
number of concerns manufacturing machinery 
for turning out insulator pins, and who may be 
able to give him some additional information. 
The name of the inquirer will be supplied to 
interested readers on request.—EpITor. | 
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Hardwood Purchases Must Increase 


Furniture manufacturing in Michigan, Wis- 
consin, Illinois and Indiana, according to re- 
ports of nineteen manufacturers, increased from 
76.8 percent of capacity in June to 80.8 percent 
in July. Compared with July of last year, or- 
ders gained 28.6 percent; shipments, 34.3 per- 
cent, and unfilled orders, 31.8 percent. Reports 
of similar activity come from the furniture 
manufacturing sections of the Southeast. 

Automobile sales, according to the latest ad- 
vices from Detroit, have been greatly stimulated 
by the price reductions announced during Au- 
gust, and heavy fall output of cars is expected. 
The factories sold 73.2 percent more cars in July 
than in the corresponding month last year, and 
at the end of the month inventories remained 
smaller than last year’s. Production in July this 
year was 48.3 percent heavier than in July of 
1924. Prospective farm demand makes for a 
very bright outlook for hardwood consumption 
by this industry. 

Production of farm implements by ninety-six 
firms in the States manufacturing the bulk of the 
national output during July had increased 41.3 
percent over the totals for that month last year, 
while the sales for the first half of 1925 had ex- 
ceeded those for the first half of 1924 by 25.5 
percent. Distribution from Kansas City, which 
claims first place as a center for sales of agri- 
cultural implements, during the first seven 
months of this year was 50 percent greater than 
in the same period last year. In the Minneapolis 
territory, July sales were treble those of June, 
and 93 percent greater than in July last year. 


Northern Hardwood Sales Brisk 


Striking expansion in sales of northern hard- 
woods is shown by association reports for the 
first three weeks in August, orders almost 
doubling production and being about fifty per- 
cent larger than for the same period of last 
year, and shipments of about three million feet 
more than output relucing stocks and putting 
the market in a stronger position. The greater 
part of the demand originates with the building 
trades. Millwork factories are especially active, 
city demand keeping the plants centering at 
Chieago operating to capacity with full order 
files ahead, plants in other northern centers 
being similarly active. Maple flooring continues 
to move in large volume. A gratifying feature 
is the big call for low grade lumber, which has 
resulted in a strengthening of No. 3 bireh and 
maple. This year’s larger production of north- 
ern hardwoods promises to be well taken care of, 
as consumers’ stocks are lower and their re- 
quirements much larger than those of last year. 


Southern Hardwood Stocks Adjusted 


The success of the efforts of southern hard- 
wood mills to adjust stocks to changed buying 
methods is evident from the Aug. 1 stock re- 
port of the Hardwood Manufacturers’ Institute. 
The average decrease per unit from amounts 
held July 1 in gum was 36,000 feet in southern 
and 52,000 feet in eastern territory, and in oak, 
61,000 and 117,000 feet. Production during the 
week ended Aug. 15 continued at 30 percent 
below normal, while shipments were 2 percent 
above production, and bookings of practically 
ten percent above output increased the unfilled 
order files. Stoek reduction has put the mills 
amuch better position, and advances in gum 
and ouk have recently been finding readier ac- 
ceptance, The general report is that prices have 
steadied and are well held. The furniture and 
iutomotive industries are taking a good volume, 
and export shipments have held up to previous 
records for August, but the bulk of buying is 
by building trades interests, for trim and floor- 
ing. Oak flooring stocks of Aug. 15 were 33 
percent oversold, and demand continues active, 
though factory stocks are becoming depleted. 
There is a nice movement of lower grades to 





box makers. 
require some expansion in production, but this 
will be gradual and in aecord with market 
developments. 


Prospects are that fall trade will 


Building Prospects Are Bright 


Active city demand for building lumber dur- 
ing the fall season is assured by the large num- 
ber of permits issued during July, which for 377 
cities made a gain of 41 percent over the July 
figures cf last year. An index of the growth of 
rural demand is the gain of 48 percent in board 
foot sales of about seven hundred country yards 
in the Minneapolis trade territory—Montana, 
the Dakotas, Minnesota and northern Wisconsin 
—as compared with July of 1924. It is notable 
that while 1923 stocks of these Northwest yards 
amounted to about one hundred and twenty-eight 
million feet, in 1924 they had declined to one 


hundred and fourteen million feet, while on 





Statistics on production, orders and 
shipments appear on page 46 





Aug. 1, 1925, they had been reduced one percent 
below the totals for that date last year. In the 
contiguous block of States—Nebraska, Kansas, 
Wyoming, Colorado and Oklahoma—July sales 
in board feet were 7.3 percent larger than in 
July of 1924, according to reports of 238 yards, 
while Aug. 1 stocks were 4.8 percent less than 
on the same date in 1924. Hand-to-mouth buy- 
ing has made possible this stock reduction, but 
is intensifying the tendency of shipments from 
the Lake States, the Inland Empire and the 
Coast to reach a peak in the first two months of 
the year, a tendency which lumber sellers will do 
well to take more largely into account. It would 
appear that building needs—and in considering 
these lumber consumption for remodeling in 
cities and on farms must not be omitted—will 
continue for years to offer a rich field for lum- 
ber sales if marketing methods are adjusted to 
changed buying practices. 





Southern Pine Prices Advancing 


Despite the fact that southern pine produe 
tion increased to 5.20 below normal during the 
week ended Aug. 21, against 9.34 percent below 
and 12.35 percent below in the two weeks ended 
Aug. 14 and 7, bovkings in the last week have 
continued almost six percent above the output. 
Orders continue to run largely to mixed cars for 
the yard trade, and there is a growing pressure 
for quick shipment. City demand now takes 
second place, and country, first. Prospects are 
for a much larger fall demand from rural yards 
in the territory in which southern pine predomi- 
nates. Railroads and overseas buyers are becom- 
ing more active also. As mill stocks become de- 
pleted, some items being especially scarce, un- 
filled order files increase. Retailers’? stocks by 
general report are also low, while the statistical 
position of the mills indicates that the mixed 
orders now in request are going to be more diffi- 
cult to place. It seems apparent, therefore, that 
from now on bookings will be at a higher price 
level, for the advancing tendency of the list is 
causing increasing reluctance to accept orders 
for other than prompt loading. 


Fir Export Orders Show Gain 


Orders of 112 of the larger Douglas fir mills, 
for the week ended Aug. 22, exceeded output by 
7 percent, although output was approximately 
5 percent greater than for the preceding week 
when the same number of mills reported, while 
shipments were 4 percent below orders. The 
most striking gain was in export orders, which 
reached one of the largest totals in several 
months. Rail business was the largest for sev 
eral months, being exceeded only by that of the 
preceding week. Domestic orders for water 
shipment just held their own. 





Aside from the improvement in export book- 
ings, the brightest feature of the market is the 
continued activity of the Atlantie coast trade, 
which promises to gather volume, as indicated 
by the manner in which the retail yards of that 
section have accepted advances amounting to 
$1 to $1.50. California demand has strength- 
ened, due to increased building activity, and, 
with prospects good for an excellent fruit crop, 
producers are expecting an unprecedented fall 
business from that territory. As harvesting in 
the middle West nears completion, country yards 
are increasing their purchases. 

Excess of shipments over production has fur- 
ther reduced stocks, making it difficult to fill 
the call for mixed cars which still rule the favor- 
ite. The scarcity of clear logs has kept the sup- 
ply of uppers low, but dimension is becoming 
more plentiful as the smaller mills producing 
large quantities of this item resume operations. 
Although the price of dimension shows some 
signs of weakening, uppers are strong and the 
mills, encouraged by growing order files, are 
holding firm to their lists. 


Western Pines Demand Increases 


Demand for western pines from the Inland 
Empire has been substantially below production 
during recent weeks, but reports for the week 
ended Aug. 19 show an increase in orders of 6 
percent, which may be a sign that buyers have 
abandoned their policy of holding off the market, 
adopted following the recent advance in quota- 
tions. Industrial demand is, in fact, rather slow, 
although indications are that factory consump- 
tion is heavy, so there is a promise of heavier 
buying soon. Yard orders continue to be for 
mixed cars for rush shipment, but it seems 
likely that from now on trade will tend more to 
straight cars. Prices are firmly held. 

California white and sugar pines appear in 
good demand, and great activity among pro- 
ducers is reported. Unfavorable weather for air 
drying has, however, tended to hold down ship- 
ments, and the result has been some acceleration 
of the advancing tendency of the market. Fall 
demand within California is expected to take 
large amounts, especially as the fruit growers 
have a 25 percent larger crop than last year. 
Shipping this will create an active call for shook, 
but less than twenty percent of the cut went into 
box grades this year, as against double as much 
last year, so that shook prices have materially 
strengthened. 


Cypress in Strong Position 


Increasing inquiry is a harbinger of good fall 
trade in cypress. Rural dealers have begun to 
buy more, but city retailers are in the market to 
hardly as great an extent as recently, and it 
appears that the bulk of the buying will be from 
country points. Total orders were practically 
two percent below production for the week ended 
Aug. 19, and the unfilled files were reduced about 
six percent by shipments of over twenty percent 
in excess of production. But statistics for the 
five weeks ended on the same date show orders 
ahead of shipments, and well ahead of produe- 
tion. Most of the orders from yards call for 
mixed ears and prompt shipment, so that their 
stocks are being kept low and mills will imme- 
diately benefit by expansion in farm demand. A 
healthy development is the increasing interest of 
industrial users. While there has been no change 
in quotations, they are very firm. 


A cCkOP METER for measuring the acreage of 
various agricultural crops has been successfully 
adapted to a railway train. It is like an auto- 
mobile speedometer and when attached to the 
gear of a railway car, measures and records the 
number of feet of each crop along the right of 
way. 
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Although the example of remodeling presented this week is 
rather out of the ordinary, the carrying out of the scheme 
turned out so well that it is well worth bringing to the notice of 
all interested in the remodeling of homes. The small and nar- 
row, plain house which forms the nucleus of this job evidently 
was built before the little suburb in which it is situated 
emerged from the surrounding country. Lean-to wings, of 
exactly equal size, have been added, one on each side of the 
original building, and a big comfortable porch built across the 
front of the original structure. As can be seen from the larger 


Cut out in outline this part, which 
shows the improvements described, 
lay it on the large picture, moving 
it about until in position, and ob- 
serve the effect 





























picture, the rooms in the original house must have been pretty 
small and narrow. The remodeling simply meant the expan- 
sion of all four of the rooms on the first floor, as the additions 
made did not affect the second floor in the least. On the right 
of the old part, the tiny bedroom was extended and additional 
windows built in. At the rear, on the right, a second bedroom 
received the same treatment. On the left the parlor was ex- 
tended into a nice living room and a wide opening provided, 
opening into the big new dining room at the rear where is 
seen the row of four windows. The kitchen remained, as in the 
original, at the rear of the main structure. As the remodeling 
was carried out in this manner it was possible for the family 
to continue living in the house during alterations with very 
little inconvenience. The added width of the house imparts 4a 
substantial appearance, and greatly improves the lines. 














ee 


ee ee 





) me 


13) 





AvuGUST 29, 1925 


AMERICAN LUMBERMAN 37 





Notes From the Realm of Building 


. 

Suggests Plan to Aid “‘Newlyweds”’ 

Mapison, Wis., Aug. 25.—The novel yet 
thought-provoking suggestion was made last 
week by Solomon Levitan, State treasurer, that 
homes for newly married couples should be 
financed by funds of endowed corporations such 
as the Rockefeller Foundation. He declared 
that such a plan would be a boon to many young 
people who are prevented from marrying and 
making homes because of the prohibitive cost, 
and would strengthen the morals of the nation. 
The suggestion was prompted by the refusal of 
the board of regents of the University of Wis- 
consin to accept gifts from private corporations 
and he believes that such endowments could be 
used to greater advantage for providing homes 
than for providing increased facilities for edu- 
cation. 

I think, said Mr. Levitan, that we often overlook 
the fact that many young men and women of today 
in reality have a harder time the first few years 
after they get out of school than at any later 
time. Those first few years, while our young peo- 
ple are trying to find their place in the scheme of 
things and get started, often are the crucial ones, 
and determine their success or failure for life. 

The rising cost of living has made it increas- 
ingly difficult for young people to marry and estab- 
lish homes. The home is the foundation of the 
nation, and yet our American way of living is 
making it harder to establish homes. A young 
man hesitates to take on the heavy financial re- 
sponsibilities that go with the founding of a home. 
The biggest item is rent, and in these days that 
word is spelled with capital letters. 

Any young man who is just getting a good start, 
ind who may perhaps be earning $125 to $175 a 
month, is going to think twice before he assumes a 
responsibility that will take from a third to a half 
of his salary just for shelter. 

I believe it would be a fine thing if some of the 
money from great endowments, that is going beg- 
ging, could be put to work to finance homes for 
young people who are just getting their start. If, 
for instance, there could be built in our principal 
cities small family apartments which could be op- 
erated at cost so as to rent for $35 or so a month 
it would be a boon to these many young people 
who are prevented from marrying and making 
homes because of the prohibitive cost. 

There are today many splendid home financing 
associations which aid people to acquire their own 
homes, but many of these young people are not 
yet decided where they shall settle and where they 
can best succeed in their work. There is generally 
a period of several years after marriage in which 
young people are more or less undecided as to 
where they will make their home. A plan such as 
I have suggested would enable these young people 
to bridge this time and maintain homes at a rea- 
sonable cost. 

In these days when we read and hear so much 
of the breakdown of the family life, I think it is 
time that something should be done in a construc- 
tive way to help our young people make happy 
homes. That, I believe, would go far to strengthen 
the morals of our entire nation. 


Model House Presented to France 


New York, Aug. 24.—The model American 
home of ten rooms, built at the plant of Louis 
Bossert & Sons, Brooklyn, is ready for exhibi- 
tion, and will be set up Sept. 1 on a plot of 
ground near the Brooklyn Museum. The house, 
which contains three baths, will be shipped to 
France and placed in the Grand Palais, Paris, 
as a part of the American section of the inter- 
national exhibition of household and labor 
saving devices to be staged Oct. 22 to Nov. 15. 

The house, which will be an American gift 
to the French Department of Publie Instrue- 
tion, was erected at a cost approximating 
$25,000, exclusive of furnishings and fittings. 
The decision to send the model house to France 
was made after a report by Albert Broisat, 
general commissioner of the French national 
office of industrial research and inventions. 

He declared that French women have heard 
80 much of the-comforts of American homes, 
particularly of the modern American kitchen 
and laundry, that they are beginning to demand 
American house furnishings, household appli- 
ances and labor saving devices. The house was 
decorated by a Brooklyn firm. The exterior 
was designed for the American committee by 


Carl L. Otto, and represents a modest early 
American home. 

The architecture being Colonial, naturally 
Colonial and early American furnishings and 
decorations were selected for the interior. The 
furniture is authentically early American style, 
many pieces being copied from exhibits in the 
Metropolitan Museum. 


Remodeling Campaign Gets Results 

ROSWELL, N. M., Aug. 24.—This year to date 
has seen more remodeling of old homes in this 
community than during any corresponding pe- 
riod in the last five or six years. The reason, 
as given by C. J. Stilwell, secretary and treas- 
urer of the Kemp Lumber Co., is the great 
need existing for repairs and improvements on 
homes. This section of the country has only 
during the last few months begun to come back 
from the slump caused by the depression in the 
cattle industry. ‘‘Then, too,’’ said Mr. Stil- 
well, ‘‘the nation-wide campaign promoting re- 
modeling, together with what we have tried to do 
locally, came just at the right time to bring 
results.’’ Mr. Stilwell added that the changes 
being made in homes in this community consist 
mostly of exterior improvements, although his 
firm has had a good inerease in sales of Freneh 
doors, hardwood flooring ete. as a result of the 
remodeling campaign. 

The Kemp company has recently handled a 
number of remodeling jobs, one of which is 


Much Suburban Building Reported 

BuFFALo, N. Y., Aug. 26—More than 2,500 
dwellings are under construction outside the 
limits of this city, according to The Courier, 
which says that 1,000 homes are going up in 
Kenmore, 500 in the town of Tonawanda and 
several hundred in the North Main Street see- 
tion and on the Lakeshore. In addition to the 
new dwellings, large construction enterprises, 
both within and outside the city limits, are in 
progress for industry and commercial uses. 
More than $10,000,000 in building projects are 
being completed now; that much more is pro- 
posed, and more than half that amount will be 
started within the next few weeks. 


Oak Bark an Important By-Product 


SAN FRANCISCO, CALIF., Aug. 22.—California 
tan oak bark is showing its worth more and 
more each day until it has become an important 
by-product of many of the large lumber opera- 
tions in the northern part of California, accord- 
ing to Theodore Lereh, general manager in 
charge of sales of the Albion Lumber Co., whose 
holdings in Mendocino County are being worked 
for this species. It is estimated that the hold- 
ings of the Albion company, which cover about 
106 square miles in the redwood forests, will 
vield about 90,000 cords of oak bark. 

While the oak bark industry is a mere side line 








One of several jobs of remodeling handled recently by the Kemp Lumber Co., of Roswell, N. M., 
which firm has been pushing remodeling with good results 


shown in the illustration appearing on this page. 
The roof of this house was changed more than 
any other part. The gable on the back side of 
the pergola was added, and the main entrance 
was changed from the side to the front. The 
pergola seen in the picture is a part of the re- 
modeling. The front room was widened about 
eight feet on the side next to the pergola, and 
on the opposite side of the house a fireplace, 
with a wide chimney, was installed. The sleep- 
ing porch also was improved. 


July Permits Make Good Showing 


Building permits issued during July in 205 
representative cities reached a total of $346,- 
380,103, according to the reports of the build- 
ing departments of those cities to the F. W. 
Dodge Corporation. This total was very nearly 
equal to that of June and was a 43 percent in- 
crease over July of last year. One hundred 
and twenty-four cities showed gains over the 
previous July and eighty-one cities showed losses 
from the previous July. During the past seven 
months there has been a general gain in total 
building volume of 12 percent over the corre- 
sponding period of 1924. At the end of June 
the gain over last year was only 8 percent. 
Even New York City, which counts so heavily 
in the building total, gained very considerably 
in July; now being only 6 percent behind last 
year, whereas a month ago it was 15 percent 
behind. 


with the Albion company, declared Mr. Lerch, we 
have been taking out a large amount of this bark 
and selling it to California tanners. The work 
of bringing it to the company’s wharves and ship- 
ping it to the city almost prohibits its marketing. 
The value of a tree, after being stripped of its 
bark, is negative, most of the wood being left on 
the ground to rot. It has been found through ex- 
haustive tests that the tan oak wood is without 
commercial value except for stove wood. For this 
reason it has not been brought down from the 
ridges where is was felled and skinned. 

The inaccessibility of the tree, which invariably 
grows on the high ridges, is such that pack mules 
must be used to bring the bark to roads where it 
is picked up by motor trucks, taken to the nearest 
logging railroad point and then shipped to the 
Albion docks and loaded into ships. This year 
the Albion company will bring out about 2,000 
cords of the bark, all of which will be used in 
California. 

The high chemical test of the Albion, or rather 
the Navarro district bark, gives it a ready market 
but present prices are not such as to necessitate 
the employment of special crews. Under the pres- 
ent arrangement the output of a crew will average 
about a cord a man a day. 


-During the recent annual picnic of the Al- 
bion Lumber Co., some of the tanners, all cus- 
tomers of the Albion company, were guests of 
Mr. Lerch and were taken through the bark 
region, shown the methods of obtaining the 
product and carried over the trails to the point 
where the bark was loaded into ships for trans- 
portation to San Francisco. 
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The Farmer Is a Good Buyer of Lumber When His Finances Permit— 
Present Agricultural Problems Deserve Careful Study by Retailers 


The newspapers of the middle West seem 
well sprinkled with news stories and edi- 
torials about what must be done for the 
farmer and his big industry.. In those other 
States where agriculture is not so immedi- 
ately under the eyes of the press writers, 
there is a disposition to ignore the whole 
matter. The farmer and his troubles are 
not so dramatic as they were a few years 
back. Several good crops and a period of 
comparatively high prices have relieved the 
situation, and along with this relief, or pre- 
ceding it a little, came the deflation 
of farm values. This deflation came 
in certain places with a dramatic 
bang, and in others traveled along 
without advertising; but in either 
case it was as ruthless as a surgical 
operation. Considered in the light 
of the future welfare of the farming 
industry, it was a necessary thing 
and as kindly as the amputation of 
a gangrenous limb. But the fact 
that it was necessary did not take 
away the surgical shock of the op- 
eration, or the necessary period of 
convalescence. The losses arising 
from deflation have been absorbed 
by holders of second and chattel 
mortgages, by farmers who formerly 
owned and worked the land, and by 
the holders of first mortgages; usual- 
ly in the order named. Things have 
shifted about. Men who formerly 
invested their capital in first mort- 
gages are now very frequently un- 
willing land owners. Farmers who 
formerly owned and operated their 
own acres are frequently working 
them on a rental basis. And in- 
vestors in second and chattel mort- 
gages now are the possesors of ex- 
perience that may or may not be val- 
uable to them. 

The Realm happens to be working 
this season in agricultural sections. 





cerns to run to cover without taking the 
trouble to investigate actual conditions. 


Many Study Farm Depression 


But the days of possible panic are well 
passed. Retailers have their local situa- 
tions well in hand. There seems to be plen- 
ty of money available in the financial cen- 
ters, especially in the East, and the man- 
agers of this money are disposed to set 
their capital to work in sound enterprises 
in the middle West, which must depend to 





great farming country are so fixed that any 
root and branch alterations are hard to in- 
stall and even harder to make successful. 
They involve usually an amount of codp- 
eration and control to which farmers are 
not accustomed. The Realm, of course, has 
no pet panaceas and expects to do nothing 
as the result of this brief mention, except 
to call the attention of its thoughtful read- 
ers to the situation and to commend a care- 
ful and unprejudiced study of the proposals 
that undoubtedly will be brought forward 
in the next session of Congress. 

As the farmer’s problem finds its 
way into politics—and for good or ill 
it surely will make its appearance 
in that arena—the champions of ag- 
ricultural relief draw into two 
camps. Secretary Jardine repre- 
sents what one farmer of the oppo- 
site camp called the “grin and bear 
it”? school of thought. The secretary 
made a speech in Ames last summer 
in the course of which he said that 
farmers would have to work out 
their own salvation and that legisla- 
tive relief is impractical and un- 
sound. Apparently the secretary 
believes that prosperity can not be 
enacted by law, that attempts to do 
this will have the effect of making 
agriculture a pensioner upon the 
Government, will breed greater and 
greater demands upon the treasury, 

*and will weaken the self reliance of 

the farm population. One can see 
.that certain kinds of governmental 
relief might have that effect. It 
might be as disastrous to morale as 
the unemployment doles seem to 
have been in England. 

But the leaders of the other camp 
deny that this is the kind of relief 
they want. They say that the mar- 
keting machinery which they have 
been proposing is not an attempt 














We hesitate to say much about these 
things, because we don’t want to be 
misunderstood. When a_ journal 
such as this talks about affairs in another 
field, it is because affairs in that field are at 
an acute crisis; and we hope to show that 
this is not true just now of agriculture. 
This department has never been purely 
a department of news. It has attempted 
to discuss those things that may have an im- 
mediate or a remote effect upon the market 
for retail lumber; and in the Corn Belt at 
least the lumber market is so enormously 
influenced by the state of farm prosperity 
that it seems worth while at least to 
mention the efforts at thoughtful recon- 
struction that are in progress in the 
middle West. We are more willing to 
make passing mention of these things now 
than we would have been when the situa- 
tion was at a crisis and farmers and busi- 
ness men were full of uncertainty. In those 
days any discussion by a journal in another 
field could have had little effect other than 
to increase those fears, and cause credit 
men of wholesale and manufacturing con- 


Political nostrums make no appeal to many farmers, especially 
when good crops have enabled them to work their own way out 


a considerable extent upon money sent out 
from Chicago and New York—a normal and 
proper state of affairs. The industry of 
the West, including farming, needs the 
financiers quite as much as the financiers 
need the industry of the West. This is sim- 
ply the division of function, the specializa- 
tion of business, that has made possible 
the remarkable American development and 
has helped make the United States the pow- 
erful and wealthy country it is. But now 
that the debauch of land speculation and 
the following financial indigestion seem 
well past, thoughtful farmers and political 
leaders and business men and agricultural 
educators and newspaper editors are trying 
to learn what they can from the experience 
and are trying to guard against similar dis- 
orders in the future. There does not seem 
to be as yet a general agreement upon any 
course as a wise one, and this is to be ex- 
pected; for the problem is hard and com- 
plex, and the customs and habits of the 


to give farmers special privilege, 
but on the contrary is an attempt 
to place farming upon an equality 
with other great industries. If pros- 
perity can not be legislated, they say, 
then tariff legislation protecting manufac- 
ture should be repealed. Tariff protection, 
in their opinion, creates an artificial domes- 
tic market. When they are asked if they 
favor the repeal of the tariff laws and the 
flooding of the market with cheap foreign 
goods, they reply that they do not, but that 
if an artificial market is allowed the man- 
ufacturer, it should be provided to an equal 
degree for the farmer. If we understand 
them correctly they do not want to inter- 
fere with the law of supply and demand any 
more than it is being interfered with in 
other branches of business. Indeed, rightly 
or wrongly, they believe that this law is be- 
ing interfered with by certain interests, very 
seriously to the detriment of the real dirt 
farmers; that this interference makes farm- 
ing the most hazardous industry in the 
country, and that while this interference 
makes millions of money for certain inter- 
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ested parties, it costs the country’s farmers 
hundreds of millions of dollars. 

Last summer an editorial in the Des 
Moines Register mentioned some specific in- 
stances of farming returns and then con- 
tinued: “This does not mean that dozens of 
farmers in Iowa have not become substan- 
tially well-to-do by practising little econo- 
mies, by the work of women and children, 
by shrewdness in buying and selling. Of 
course every township in the State has a 
number of these farm families. It does 
mean that as a business proposition, rated 
as other businesses are rated, the farm is 
not a 5 percent earner nor a 4 percent earn- 
er. . . . The Government is ordering 6 per- 
cent for the railroads, with depreciation and 
every other item of overhead taken into 
account. Secretary Jardine can take his 
pick of the farms.of Kansas and he can not 
name one that earns 6 percent on the 
market value of the land, with depre- 
ciation and overhead counted as " 


us to be ignored. Following is a statement 
made by L. J. Taber, Master of the Na- 
tional Grange: . 

“In normal times, the farmer will pur- 
chase 40 percent of all the goods manufac- 
tured in our cities that are not exported. 
He will pay two-fifths of the nation’s freight 
bill. He owns a business enterprise that 
was valued in the 1920 census at over eighty 
billion dollars. City business men should 
recognize that the farmer must solve his 
problems in the light of changed agricul- 
tural and industrial conditions. If a mod- 
ern controlled-markets system should sup- 
plant some city controlled agencies, the city 
in the end will benefit because a prosperous 
agriculture has a direct reflex on city life.” 

Let us say once more that this depart- 
ment holds no brief for any sovereign rem- 
edy. We mention these things simply be- 
cause we happen to be working in the heart 
of the Mississippi Valley granary and are 


ers is that they are a foolish, miserly lot; 
and I’ve found that these are the men who 
want to spend the farmer’s money for him, 
with small conscience about the things the 
farmer is to get in return for his money. 
Farmers are not miserly. Quite the con- 
trary. They might get along better if they 
were more so. That sounds funny to you, 
unless you’ve been a farmer; but if you 
have been you know that when the farms 
are producing a profit, their owners are 
good customers of the lumber yards and the 
implement dealers. 


Agriculture Is Hazardous Business 


“During the flush times after the war, 
when money came easily and city men were 
buying high power cars and were starting 
the foolish era of speculation, our farmers 
did a lot of building. They built wisely, 
with an eye to the future. They built sub- 
stantial houses as well as barns and silos. 
This continued as long as prices of 





they are counted for the railroads. | 
.. . His predecessor, Secretary Wal- 
lace, urged that the American farm- 
er be allowed to sell in a home mar- 
ket maintained by law at a level with 
the American home market for man- 
ufacturers. The machinery for do- 
ing this was framed in the McNary- 
Haugen bill. Secretary Wallace said 
we are giving the manufacturer and 
others a home market very much 
above the world market level. He 
said the farmer can not sell on the 
world market level and buy on the 
American market level and win out. 
. . . There is no reason why any- 
body should deceive himself as to 
the facts of the situation, whatever 
the remedy.” 

A person can agree that the basic 
facts are about as stated, without 
endorsing this particular bill as a 
suitable remedy. In fact there are 
many indications that this particular 
law is a little premature, to say the 
least. Such a method suddenly im- 
posed from above might conceivably 
start a new flier in land speculation 
that would discredit the method and 
result in new farm miseries. We be- 
lieve that in part at least Secretary 
Jardine is right in saying the farm- | 
ers must do a large part of their own |_— 
rescuing by improving their methods. 
For instance, a sound and simple 
system of cost accounting for farms, 
such as has been introduced with so much 
beneficial effect in the retail lumber indus- 
try, would do much to stop unwise land spec- 
ulation by showing the level of land prices 
warranted by current returns. A man 
would not undertake to pay $500 an acre 
for land if he knew that the land would yield 
but 5 percent net profit based on a valua- 
tion of $200 an acre. 


Farmers Think Cards Are Stacked 


But we may as well make up our minds 
that farmers will not be content with the 
financial relief wrought by improving basic 
methods, so long as they are convinced that 
the market cards are being stacked. If they 
make $100 by little economies and little im- 
provements of methods, and then believe 
that they are losing $1,000 because the mar- 
ket is manipulated against them, they are 
hot going to be contented or silent. This 
department does not know that such manip- 
ulation is taking place; but if it is not, then 
the farmers must be convinced of that fact. 
The farmer as a buyer is too important to 








Market protection su 














coming into contact with farmers and their 
leaders and are hearing these matters dis- 
cussed. In the main they are being dis- 
cussed out here very frankly but without 
passion. Farmers are feeling the relief of 
returning prosperity and are simply trying 
to arrange matters in such a way that they 
need not drag bottom again. 

In the beautiful little city of Mankato, 
Minn., located in a wonderful agricultural 
community, we talked with Albert G. 
Roemer, manager of the Lampert yard. 

“Our farmer customers have been doing 
quite a bit of building and repairing,” he 
said. “Last year we had a big yield of 
wheat; and while this is no longer a wheat 
country, at least not to the extent it was a 
generation ago, the good crop and the good 
price had a marked effect upon local busi- 
ness. I grew up on a farm, and I know 
farmers; and when they have money they 
spend it. What is more, they spend it pretty 
wisely. It goes into productive equipment 
and into homes. I have had many an argu- 
ment with men whose one idea about farm- 


ch as is enjoyed by many American indus- 
tries is likely to be sought by certain agricultural interests 


their produce stayed up. But the 
very week those prices broke we felt 
a sharp falling off in our sales. 
When they had the money they spent 
it, and when it stopped coming in 
they stopped spending it. I believe 
this building was a good investment 
and helped them eventually to return 
to prosperity. But the point I’m mak- 
ing is that the average farmer is not 
a tightwad. A lot of men think it 
is amusing that farmers are always 
fearful about the future of their busi- 
ness; that they complain that the 
weather is too dry or too wet or too 
cold, or that crops are not looking 
as good as they should, or that the 
hog market is uncertain and likely to 
decline. There’s nothing funny about 
it. Long experience has showed 
them the hazards of their occupa- 
tion. They know that ten minutes of 
hail may ruin a corn crop, the only 
corn crop they can produce in a year; 
or that the livestock market may slip 
the very day their hogs reach the 
stockyards and wipe out the profit 
on months of labor and hundreds of 
bushels of feed. The thing that sur- 
prises me is not that they talk their 
fears, but that they have the patience 
and courage and spirit to keep on 
taking chances. When a city man 
gambles, unless he is a fool, he 
doesn’t risk more than he can afford. 
But a farmer risks his savings and 
the comfort and welfare of his family every 
year. It isn’t a sport or an amusement with 
him; it’s his business, his living. No, sir. 
Farmers as a class are not short sports or 
tightwads. You show me a farming com- 
munity where there is plenty of money, and 
that’s the place I want to run a lumber yard. 
They’ll spend what money they have, and 
they’ll spend it pretty wisely. They are 
sure to do a lot of building.” 











Dairymen Solving Own Problems 

Up in this country the farmers have an- 
ticipated Secretary Jardine’s advice that 
they improve their producing and marketing 
methods in an effort to begin solving the 
farm problem at the bottom. This is becom- 
ing steadily a greater and greater dairy 
country. With more and more people in 
our country moving to cities, there becomes 
a greater and greater market for milk and 
butter. And in addition to the growth in 
numbers in urban centers, there is a paral- 
lel increase in the per capita consumption 
of dairy products. 
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News and Business Ideas for Retailers 


Retailer Sixty Years in Business 
DES MoINEs. Jowa. Aug. 24.—Sixty vears in 


business in one city is a record of which any 


man might well be proud, especiailv if during 
that period he has come to fill an important 
place in the economic, civic, and religious life 


of the city. Sueh may truthfully be said of 
George A. Jewett, the widely known and equaily 
widely esteemed president of the Jewett Lum- 
ber Co., who enjoys an especially large ac- 
quaintance among lumbermen in all parts of the 
country, hundreds of whom he has met either at 
conventions or upon his extensive travels. 

In a recent issue of the daily newspapers of 
his home city, Mr. Jewett took prominent space 
to remind the thousands of readers of these 
journals that Aug. 18 was the sixtieth anni- 
versary of his arrival in Des Moines—an event, 
the veteran retailer admits with a smile, which 
did not create any great stir at the time; but 
which nevertheless has become of considerable 
significance as the years have passed, because 
Mr. Jewett is now recognized as one of the fore- 
most citizens of his city. 

‘¢Sixty years ago today,’’ says Mr. Jewett in 
the advertisement, ‘‘I walked into Des Moines 
hunting a job. I got the job, and you have kept 
me busy ever since. I want you to know that 
[ appreciate the confidence and patronage you 
have given ine during all these years.’’ 

Mr. Jewett, who writes all the copy for the 
company’s advertisements, has a_ distinetive 
style. A touch of individuality is given to his 
advertisements by the introduction of a 
‘thumbnail’? portrait of the proprietor, and 
his autograph. 

**Sixty years in business in this good city 
of Des Moines is not so bad,’’ said Mr. Jewett, 
with « reminiscent look in his eyes, in answer 
to congratulations extended him. 


Beautiful Home Interiors Shown 

One of the principal factors that make the 
difference between a ‘‘house:' and a ‘‘home’’ 
is the interior woodwork. An authority has 
said that a house is more than fifty pereent fur- 
nished in good taste long before the furniture, 
rugs and hangings are installed, provided the 
woodwork has been well chosen and properly 
finished. 

Granting that this matter of selecting the in- 
terior trim is so important, it naturally follows 
that retailers should suggest and recommend 
to their customers such materials in this line as 
will indeed add to the permanent beauty of the 
new home and prove a good investment from the 
standpoints of satisfaction and contentment. 

A real aid in helping dealers to increase their 
sales of interior trim, with the assurance that 
they are selling something that will give lasting 
satisfaction, is provided in a beautifully de- 
signed booklet now being distributed to dealers 
by the Dierks Lumber & Coal Co., Kansas City, 
Mo. The title of the booklet is ‘‘Dierks Su- 
perior Soft Pine Interior Trim.’’ From the 
urtistically designed cover to the last page there 
is not a superfluous word; the text consists 
mostly of brief descriptions of a series of beau- 
tifully designed interiors, each architecturally 
correct and furnished in accordance with good 
taste. These interiors, nine of which are shown, 
are reproduced in full natural colors. Each of 
the interiors shows the application of a different 
finish, illustrating the wonderful susceptibility 
and adaptability of Dierks superior soft pine 
to the various decorative effects in vogue in the 
best homes. Some of the interior trim shown is 
enameled, some stained and some painted, to 
show the wide variety of treatment that may be 
given with telling effect. In short, in the prepa- 
ration of this book no effort has been spared 
to provide the retailer and the home builder with 
a useful set of reproductions of interiors that 
will be of real service in the planning of a home. 

The booklet properly emphasizes the care in 
manufacture that is given Dierks superior soft 
pine. It is carefully dried at the mills so that 
it has a normal or stationary moisture content, 
the drying being done by the Welsh kiln-drying 
method, a new process that prevents warping, 


twisting, checking or shrinking. As the artist 
works on canvas to accomplish beautiful artistic 
effects. so the decorator uses the smooth, soft- 
rextured surface of Dierks interior trim to work 
the most pleasing results. Attention is called 
io the beautiful varied figure or pattern of this 
wood. which some home builders prefer to pre- 
serve, while others are partial to the painted 
or enameled finish. In either case the result is 
most pleasing, the question of finish being one 
of individual taste. 

A page is devoted to the merits of Dierks 
superior pine flooring, which with its rich natu- 
ral beauty, is an ideal wood for this purpose. 
Dierks flooring is carefully manufactured and 
smoothly finished at the mills, and is obtainable 
either in vertical grain or flat grain. Its natu- 
ral golden finish readily harmonizes with the 
interior of the home, no matter what the color 
combinations of furnishings or decorations may 
be, although of course the flooring may be 
stained any color if desired. 

Retailers will find this beautiful piece of 
home-finishing literature a real addition to their 
file of helps for prospective builders; as well 
us conservatively setting forth, in illustration 
and text, the merits of the products of one of 
the great lumber manufacturing concerns of the 
country, whose product has long enjoyed a most 
enviable reputation among dealers, architects 
and builders. 


Wanted—Lumber Carrier for Autos 


Recently a man was observed to park a car 
of one of the better makes in front of a lumber 
yard and disappear inside the gates. He brought 
out on his shoulder several pieces of material, 
and went back for more. When he reappeared 
he had the remainder of a bill of lumber. Be- 
fore placing the material on his car he pro- 
ceeded to empty his hip pockets. Out of one 
he drew two thick woolen cloths and from the 
other a pair of straps. He spread the cloths 
on the two fenders on one side of the car, and 
on the cushions thus made loaded his lumber. 
He then cleverly strapped the stuff to the door 
latches, and drove off with the air of a man 
who is sure that he has got it secure, without 
any injury to the varnish. Sooner or later some 
such contrivance may appear on the market as 
a useful automobile accessory. 


ed A 


Lumberman Mayor Is Good Booster 


DEL Norte, Couo., Aug. 24.—B. E. Newlin, 
manager Rand Lumber Co., not only is a first- 
class lumberman, but is now serving his second 
term as mayor of this thriving little city, and 
also is especially well posted on all matters per- 
taining to farm and ranch property in this dis- 
trict. In fact, he occasionally does a little busi- 
ness in real estate, as a sort of side line. Mr. 
Newlin is an enthusiastic booster for Del Norte 
and surrounding country, firmly believing that 
this is one of the best sections in the country. 

There has been a very marked improvement in 
conditions in this section, said Mr. Newlin. The ad- 
vance that has been made in the growing of moun- 
tain head lettuce, cauliflower, peas and other gar- 
den truck in the last three years surely is some- 
thing to crow about. Coming as it has after the 
depression in agriculture of the last four years, it 
can not help but make the pessimists sit up and 
take notice. Residents of this section have known 
for a long time that we have the finest summer 
climate in the world, but it is only in late years 
that we have begun to realize that it was just 
right for the growing of fine vegetables that come 
on the market just when they will bring fancy 
prices. But this truck farming is just a little too 
hard on the baek for the average Del Norte 
rancher, and at present most of the vegetables are 
grown by newcomers from the East and South who 
understand truck farming. They are all making 
good, and there is plenty of room for more. 

Asked for his views on the subject of instal- 
ment selling by retailers, Mr. Newlin said that 
he was not especially well informed on the sub- 
ject, but from what he heard and read of it 
he did not favor the idea. 

In the first place, said he, it makes buying more 
expensive for the customer, and at the same time 
often induces him to buy things which he ean ill 


afford. The average lumber dealer usually knows 
his trade, personally, and if a customer is really 
in need of material and is worthy of credit he can 
usually arrange for terms that are mutually satis- 
factory. I like that plan better than to turn the 
account over to a financing company in some dis- 
tant city, and let them add their interest and cost 
of collection. 


Dealer Offers Prizes at County Fair 


GREENVILLE, TEX., Aug. 24.—The Hunt Coun- 
ty Lumber Co. is boosting the approaching 
county fair, and incidentally getting some good 
advertising, by offering a list of special pre- 
miums. The company announces that it will 
give $5 cash for the best coop of chickens shown, 
and the same amount for each of the following: 
Best sow with pigs, best farm exhibit, best 
yearling mule colt, and best yearling Jersey 
heifer. 

‘*No strings whatever tied to the above pre- 
miums,’’ says the company in its circulars an- 
nouncing the offer, continuing: ‘‘Get the blue 
ribbon and eall at our office for your money,’’ 
The circular is headed in big black type: ‘‘ We 
are going to have some fair this year! ’’ 


New Town Makes Rapid Growth 


LEVELLAND, Tex., Aug. 24.—This town is 
growing very rapidly, and lumber dealers are 
looking forward to some big business this fall 
and winter. 

When it is considered that in March, 1924, 
there were only four buildings, including the 
courthouse, on the site, the wonderful growth 
made in a little over a year is seen. The 
future of the town and surrounding country 
is of the brightest, the soil being unexcelled 
for the production of corn, cotton and feed- 
stuffs. The fact that most of the county is 
level gave the name of Levelland (level land) 
to the new city. The townsite and the land 
adjoining it were formerly a part of the es- 
tate of the late C. W. Post, millionaire cereal 
food manufacturer, of Battle Creek, Mich. 

Levelland is the county seat of Hockley 
County, and situated 32 miles west of Lubbock 
on a branch of the Santa Fe Railroad being 
built from Doud to the New Mexico line. The 
town now has about one thousand population, 
with a fine school building costing $50,000. 
It is expected that bonds will be voted next 
year for additional schools and a new court 
house. 

There are four lumber yards here, owned by 
the following concerns: Higginbotham-Bartlett 
Co., Dallas; Whaley Lumber Co., Lubbock; 
Clem Bros., Lubbock; and Cicero Smith Lum- 
ber Co., Fort Worth. 

Frank Adams, late of Wynnewood, Okla., 
has recently been appointed manager of the 
Cicero’ Smith company’s yard, assuming his 
duties here about the middle of last month. 
The company has a very well laid out yard, 
with offices and warerooms 24 by 118 feet, and 
200 feet of sheds. It intends adding 100 feet 
to the sheds in the near future. 

The Santa Fe has the grading done and the 
steel laid to Whiteface, about fifteen miles 
west of here. Celebrating the practical com- 
pletion of the line to this point, a big celebra- 
tion and barbecue was held on Aug. 5, 6 and 
7, attracting visitors estimated to number 
twelve thousand, who were entertained with a 
barbecue, rodeo and baseball games. Everybody 
had a good time, and Levelland got a lot of 
advertising out of the event. 

NO MATTER HOW LARGE or how small the 
business, there is plenty of room for men and 
women with ambition and initiative. Employers 
are looking for employees, whether of high or 
low degree, who are willing and eager to assume 
some of the load of responsibility. Imitators 
are not wanted. Men who start things, initiate 
things, are in demand. It is said there is noth- 
ing new under the sun; that new ideas and ways 
are only the old ways of doing things brought 
up to date. That is initiative. Accomplish 


what the other fellow does, but do it in an 
individual and different way—H. W. WILBUR. 
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Boys’ Band Is Lumberman’s Hobby 


LOVELAND, CoLo., Aug. 24.—Reed Hayward, 
president and manager Loveland Lumber & 
Investment Co., is also ‘‘father’’ of the Love- 
jand Boys’ Band, of some eighty-five members 
ranging in age from ten to nineteen years. 

While he isn’t one of the lads who toot a 
horn or pound a drum, it is his enthusiasm and 
spirit that muintains the band as one of the 
leading musical organizations of northern Colo- 
rado, and keeps a lot of boys out of mischief. 
[It is net « Boy Seout band, for there are many 
members in the organization either too old or 
too young to be members of a Seout troop. 

When it is remembered that Loveland con- 
tains less than 7,000 people one can readily see 
how important the band is to the community, 
and the proportion of the boys in the community 
who belong to it. And as to the quality of the 


music produced, let there be no doubt, for the 
band took second place in a State contest 
against adult band organizations at the Elks’ 





This fine boys’ 





State convention. The band has the contract 
to furnish Loveland with musie during the sum- 
mer season, the city paying $1,000 for their 
services. 

The band was organized by Mr. Hayward 
five years ago as a means of giving the youth 
of that town something to do besides getting 
into mischief. He financed it at first, but very, 
soon it became self-supporting; although, sub 
rosa, it still costs the luamberman annually a neat 
sum that can’t be entered on the band’s finan- 
cial report. Such items as ice cream for the 
bunch, tickets to the movies and other treats 
are usually financed by Mr. Hayward. 

The organization is directed by Bandmaster 
A. V. Stifel, but Mr. Hayward attends nearly 
every meeting for practice, accompanies the 
boys on their trips, keeps up their pep and en- 
thusiasm, and hunts for opportunities for the 
band to appear in concert, or to do some good 
deed. The boys all swear by him. 





band, comprising eighty-five members ranging in age from ten to nineteen years, 


was organized and sponsored by a Colorado retail lumberman, through whose continued inter- 
est it has become one of the leading musical organizations of the State 


The Humorous Touch in Retailers’ Advertising 


You may not have a Will Rogers to write your 
ads nor have such famous trade characters as 
the Gold Dust twins or Wrigley elves to cut 
capers in your advertisements, but there is no 
reason why that dormant sense of humor in some 
member of your organization can not be used 
to make your potential customer, who perhaps 
got out of bed on the wrong side and conse- 
quently is feeling a little peevish, crack a smile 
when he runs across your ad in his local news- 
paper. 

There is an humorous side to every situation, 
and almost everyone has more or less apprecia- 
tion of funny things. It sometimes takes a 
person with a certain gift to see the humorous 
side of things. Those are the kind of people 
who make life worth living, and who are an 
asset to any firm with which they may chance 
to be connected whether in an advertising way 
or in some other department of the business. 

There are humorous incidents related to the 

retail lumber business which can be played up 
in an advertisement. For example, if the roof 
of a man’s house is in a leaky condition, a 
hard rain may place that person in a sad plight, 
which can be so pictured as to appear comical 
to one to whose attention it is brought. And 
this idea suggests a strong selling talk—based 
on the idea ‘‘ Beware lest you find vourself in 
the same predicament.’’ 
_ There are two ways of presenting an appeal 
m an humorous manner. <A cartoonist with a 
fertile mind and an obedient pen can work out 
clever, appealing advertising. The other method 
1s by humorous writing. If you can attract the 
readers’ attention by some catehy phrase, and 
then hold it by witty words of wisdom, you are 
almost certain to drive home a selling point. 

The small town lumber dealer has an advan- 
tage in writing humorous advertising because of 
the personal touch he can impart to it. He 
18 usually an influential man in his community, 
intimately known, and a touch of humor and 
personality in his advertisements makes a hit 
with the local people. 

_ One of the lighter veins of advertising which 
18 often effective is that of a cartoon ad in 


which a conversation is carried on in ordinary 
language. It is a natural way to put a message 
across. The D. R. Phelps Lumber & Coal Co., 
Fremont, Neb., and the Independent Lumber 
Co., Falls City, Neb., have made effective use 
of this method in their ads. The Booth & Boyd 
Lumber Co., Saginaw, Mich., ran an effective ad 
in the local paper boosting the ‘‘Own Your 
Home’’ idea. The cut represented a checker 






































If we put too much pep into these advertisements you 
can take thern with a grain of salt. But it’s a solemn 
fact that we take pride in the iumber we handle and you 
won’t find a lot of green stuff in your order if we fill it. 
We like to surprise our customers with just a little bit 
better lumber than they expected. That policy is what 
has built up our business. We can’t afford to slip—now. 


Are You Prepared for Old Man Winter? 


with. storm sash, storm doors and _ all those 
things that must be looked after that are 
necessary to keep you from some uncomfort- 
able days. Storm sash saves coal, Come inand 
see us, look over our stocks, compare prices 








This advertisement of a Michigan retailer is an 

example of effective use of the humorous slant, 

both in cartoon and printed text, which invites 

reading. It is worth noting, too, that, having 

thus secured attention, a direct and timely sales 
appeal follows 


Sinee the band’s organization it has given 
more than six hundred concerts, and traveled 
over 7,000 miles, all in Colorado. Mr. Hayward 
sees to it that the boys have a trip each year. 
They go by motor caravan to the smaller com- 
munities in the mountains around Loveland, 
and no traffic cop has kept them out of the 
larger cities of the State. These trips are 
looked forward to with great enthusiasm by the 
boys. 

The band ean not be classed as an advertise- 
ment for Mr. Hayward’s lumber business, but 
it just naturally is. The boys are continually 
boosting for the ‘‘Old Scout,’’ as Reed signs 
himself in the band notices that appear in the 
paper every week. 

Another feature of Mr. Hayward’s work in 
the band is to help boys earn their way—both 
as to the purchase of instruments and taking 
lessons. He finds odd jobs the boys ean do to 
earn a few dollars from time to time. For in- 
stance in a recent ‘‘band news column’’ in the 
Loveland newspaper appeared the following 
item: 

‘*Boys are anxious for work, raking lawns 
ete.—particularly away from home. Phone in 
and we will send you a boy for any work you 
want done.’’ 

The statement ‘‘phone in’’ means ‘‘ phone 
Reed Hayward’’ and the number of phone ealls 
that gentleman answers daily from persons de- 
siring the assistance of a band member is sur- 
prising. His office often is visited by band 
boys seeking his advice in various matters. 

The boys are encouraged to do acts of kind- 
ness. Every Christmas the band visits the shut- 
ins of the city and plays several numbers for 
them. Last Christmas the boys marched eight 
miles in the course of performing this kindly 
and much appreciated service. 


board on which was one square marked ‘‘ Inde 
pendence Square.’’ In line with it were two 
checkers, one with a picture of the landlord 
and another with a picture of a home. A hand 
had hold of the ‘‘home’’ checker which was 
about to jump the ‘‘landlord’’ checker and 
land on Independence Square. Under it is 
the caption, ‘‘A simple move to home inde- 
pendence. ’? 

The Manchester Lumber Co., Manchester, 
Mich., recently ran in its local paper several 
ads which were good examples of the type of 
advertisement under discussion. Each had a 
simple drawing at the top. One was a picture 
of a father spanking his son. Under the picture 
were the words ‘‘A surprise’’ in large letters, 
and under that were these words, ‘‘may be of 
several varieties. It may be like a dad is giving 
the boy above, or it may be one by the weather 
man when he sends us a big thaw like the one 
we have just had, which brought many surprises 
in LEAKY ROOFS that brought not only trouble 
and disgust, but actual damage. Now is the 
time to prevent more damage.’’ 


The other ad had a picture of an airplane 
hangar, and under it the question ‘‘ Crazy about 
flying? No.’’ Then in smaller letters the ad 
went on to say: ‘This community is not par- 
ticularly interested in flying, flying machines 
or hangars. It is interested, however, in good 
homes, good barns, sheds and garages, all of 
which make life worth living, and make farming 
a success.’’ 

The W. C. Pulse Lumher Co., Greenburg, Ind., 
about the time of year when hard rains were ex- 
pected, ran an ad showing a cleverly drawn pic- 
ture of a man trying to patch his roof during a 
rainstorm. He was hanging from the ridge- 
pole by his toes; had an umbrella in one hand 
and a bundle of shingles in the other, and his 
hammer had just dropped and was sliding 
down the roof. Beside the picture was the query 
‘*Why wait until it storms?’’ Below was set 
forth the logical thought that when a man puts 
off reroofing his home he risks more than the 
cost of the material; he risks everything that is 
under the roof. 
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What Retailers Think of Instalment Plan 


That an overwhelming majority of the lum- 
ber dealers of the country are strenuously op- 
posed to any plan of instalment selling, of any 
product handled by them, that is hooked up 
with the disposal of customers’ notes to outside 
financing agencies, is clearly indicated by the 
numerous letters on this subject coming into 
the office of the AMERICAN LUMBERMAN. Some 
of these letters are elicited by the publication, 
in previous issues of this paper, of expressions 
of representative retailers, while others are in 
response to a questionnaire sent out by the 
AMERICAN LUMBERMAN for the purpose of gag- 
ing the sentiment of dealers on this important 
subject. 

While an occasional voice is lifted in favor of 
such a plan, advocacy, as a rule, is based upon 
expediency, or the choosing of the lesser of two 
evils. In other words, there is an undercurrent 
of feeling that inasmuch as merehants in so 
many other lines are offering their goods on 
‘feasy payments,’’? the lumber dealer may 
sooner or later have to adopt similar measures 
in self-protection, in order to secure his fair 
share of the wage earner’s dollar. 

Many other dealers, however, take the ground 
that the whole proposition is fundamentally un- 
sound, and declare that they will have nothing 
to do with it. Thus the discussion waxes warm, 
and many interesting points are being brought 
out in the letters received, 

Some representative responses reaching the 
AMERICAN LUMBERMAN this week follow: 


Let Sales Be for Cash or Short Credit 


Absolutely and without reservation of any kind 
we stand against such a plan. In my estimation 
that is what is making this country the spend- 
thrift country that it is. People spend without 
the means. Let the lumber business be on basis 
of cash or short term credit. Let’s be above the 
cheap automobile class——MoNnon LuMBeErR Co., 
Monon, Ind. 


Credit Can Be Made a Menace 

We have been offered financing plans by a num- 
ber of manufacturers to further their sales in this 
territory, but we have not availed ourselves of 
this opportunity, for several reasons; and we do 
not believe that gaining ground under any of 
these financing schemes today is desirable; be- 
cause, should this continue, it is our opinion that 
we will more than pay for this selfishness when 
the consumer finds that he is tied up with paper 
carrying anywhere from 9 to 20 percent interest. 
As an individual firm we feel that we are in a 
position to assist in credit all who come to us 


and are worthy of it. We do not wish to encour- 
age people to build or remodel unless consistent 
with their earnings. Unless thought is given to 
it, the extension of credit can be made a menace 
rather than helpful to the consumer. The writer 
is very pleased to note that you are interested in 
this very serious question and that you are taking 
a great deal of trouble to get the opinions of 
dealers and to eall their attention to just what it 





Cradle to Grave—and After 


The interesting article on ‘‘Instal- 
mentitis’’ appearing on front cover of 
the Aug. 15 issue of the American 
Lumberman contains this sentence: 
‘‘As we gently go into the eternal sleep, 
we are content in the thought that re- 
gardless of the future in store for us we 
at least are free from further instalment 
payments.’’ 

It appears, however, that the author 
was wrong in thinking that this was the 
end. Enclosed is a clipping from the 
Richmond News-Leader regarding a pro- 
posal under consideration by the city 
council for the city to sell cemetery lots 
on the instalment plan. Suppose that 
a purchaser who has not completed the 
payments on his lot dies and is buried 
therein, and that his widow is not able 
to continue the payments. Of course he 
is not entitled to occupy the lot until 
paid for, so what becomes of him, and 
the lot?—B. H. Ellington, president 
Ellington & Guy (Inc.), Richmond, Va. 











all means. We want to congratulate you on so 
worthy a cause.—W. G. COMMENTZ, secretary- 
treasurer Hettinger Lumber Co., Appleton, Wis. 


Forcing Business Is Detrimental 

We are against the plan of instalment payments, 
and the calling into play of the aid of outside 
finance corporations, such as is being offered by 
various roofing and paint concerns. The principal 
reasons against this plan, as we see them, are: 
The basis is wrong to begin with. It is forcing 
business now and a reaction will follow that will 
be detrimental. It will react unfavorably against 
the retailer in time in the eyes of the consuming 
public. The question of building a home is of a 
different nature, we believe, and in this case, in 
our opinion, the building and loan associations 


should be used. We hope that this “instalment 
evil’ will soon kill itself, and that we may get 
down to good old-fashioned ideas again as _ re- 
gards the spending of money.—J. H. KENDIG, sec- 
retary-manager Muscatine Lumber & Coal Co,, 
Muscatine, Iowa. 


Makes It Harder to Get Business 

I do not think much of this payment plan. First, 
so far as this community is concerned, our hanks 
and building association have plenty of money 
that they are only too glad to loan to people who 
have good credit, and those are the only ones we 
care to trust. Another reason is that competition 
is very sharp here, and under this payment plan 
we would have to add an extra profit and it would 
be pretty hard to get the business. Therefore, | 
am not in favor of it.—Ep. MUNGER, Ed. Munger 
Lumber Co., LaFayette, Ind. 


Thinks Dealers Must Fall in Line 

From an abstract point of view I agree with 
the position of those who oppose instalment sell- 
ing. As a practical proposition, however, it is 
apparent that the country as a whole is well satis- 
fied with the instalment plan of buying, and unless 
building material people expect to see a dwindling 
business they will also have to undertake this 
form of distribution.—F. M. HeEss, president Hess 
Lumber Co., Bishop, Calif. 


Let’s Not Go Backward, Says Dealer 

You have touched upon a very live subject in 
this instalment plan of selling. If we were to 
discuss this thoroughly we certainly could write 
a very long sermon. But right now we must 
make it short. We are opposed to it because there 
is no doubt in our mind that it would greatly in- 
crease our book accounts. Furthermore, there is 
a lot of extra work connected with it, and one 
should be paid for same, which naturally would 
have to be charged to the consumer, thereby mak- 
ing the merchandise cost an exorbitant price, espe- 
cially adding all the financing charges. We ob- 
serve, also, that the customer who is paying on 
the instalment plan is usually not the most agree- 
able man to deal with. The man who _ pays 
promptly, and has not a pile of instalments com- 
ing due every month, is always better satisfied 
and ready to do business again. It seems to us 
often that people who are given these long time 
credits get to the point where they actually believe 
a retailer must accommodate them no matter on 
what terms they may demand. Let’s not go back- 
ward. lLet’s push ahead, and keep the business of 
home building on a safe and sound basis, thereby 
really performing a duty that will always work 
out for the best of the buying public at large and 
a much healthier business for the retailers.—. C. 
SCHOWALTER, Manager Niffenegger Lumber Co., 
South Haven, Mich. 


Some Interviews With Omaha Dealers 


OMAHA, Nes., Aug. 24.—Interviews with a 
number of local lumber dealers with regard to 
the instalment selling proposition which is creat- 
ing so much discussion just now resulted in the 
expression of views which may be summarized 
as follows: 

To a certain extent it may be argued, said one 
retailer, that there is so much lumber to be sold, 
and no more; and that the selling of lumber on 
the deferred payment plan would only increase 
the book accounts and detail work, if the risk 
is to be assumed by the lumberman; but it 
might be a more favorable proposition if the 
risk were taken over by a finance company. 
Such a plan might help the retailer to reduce 
the number of accounts on his books. It would, 
undoubtedly, create a little more repair work 
and, to some extent, encourage the building of 
new residences. Still better would be a finance 
company that would assume second mortgages, 
so they would not have to be discounted so much, 
thereby making it less costly to build. An in- 
stitution or financial concern to encourage build- 
ing by the owner, instead of having him buy 
the finished home from the real estate man or 
building contractor, would fill a real need, as it 
would save the builder’s profit, and the chances 
are that the owner would get a better-built home. 
Any proposition which would give the individual 


the courage to go ahead and do his own building 
would be very advisable. 

Another dealer believed that the proposition 
would encourage repairs and alterations, and 
also the building of new homes to a limited ex- 
tent. He thought that the plan would be ad- 
visable provided some concern took over the 
risk of collecting the notes and released the 
dealer from all liability, but that the average 
retailer did not have sufficient capital to swing 
such a proposition without outside aid. 


Another interview brought out the statement 
that the building and loan associations of this 
city, in proportion to population, are stronger 
and more numerous than in most localities, 
therefore the ‘‘easy payment’’ plan is not as 
necessary here as it is where little attention 
has been paid to the developing of such associa- 
tions. <A finance company that would go into 
the business of taking second mortgages would 
be a very good thing, enabling many people to 
go ahead and build for themselves, even though 
they had very little money. Such a proposition, 
the dealer thought, would be feasible for both 
alterations and new building, and undoubtedly 
would help the retail lumber business to a con- 
siderable extent, as a large proportion of the 
money that now goes for other things bought 
on deferred contracts would be spent with the 
lumberman. 

One of the retailers interviewed cited the 


fact that certain roofing concerns are selling 
on the deferred payment plan and apparently 
making quite a success of it, and he believed 
that more wood shingles would be sold if the 
purchaser were allowed a longer time to pay for 
them, particularly on repair jobs. This dealer 
also called attention to the fact that second 
mortgages had to be sold at too large a dis- 
count, making it expensive for a man with lit- 
tle capital to undertake building. He pointed 
out that the limit of the local building and loan 
associations is 6634 percent of the value of the 
property, and as a rule they will not go beyond 
60 percent, so many second mortgages have 10 
be executed, both in the building and purchase 
of residences; ‘further that when the man of 
limited capital is told how large the second mort- 
gage must be to net enough to pay the balance 
of the debt after the heavy discount is taken 
off, he often does not have the nerve to go 
ahead with the proposition, consequently the 
retailer loses the sale. He also was of the opm- 
ion that there would be a big field in the de 
ferred payment plan for remodeling jobs. 


Another retailer was emphatic in his, state 
ment that there is far too much money fovlisl- 
ly spent for non-essentials, particularly when 
bought on time, and that people in moderate 
circumstances would be much better off if some 
of the money being thus spent were put inte 
the buying or improving of homes. 
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Confer on Port Charges and Export Facilities 


New ORLEANS, La., Aug. 24.—The New 
Orleans dock board and representatives of the 
jocal export lumber fraternity went into con- 
ference last Thursday night on the vexed ques- 
tion of port charges and facilities for handling 
export lumber. The discussion was informal 
and rather inconclusive. It ended harmoniously, 
leaving the way open to further negotiations, 
with President Hecht, of the dock board, 
reiterating the previous assertion that it stands 
ready to furnish additional facilities for the 
lumber movement if the exporters will make 
sufficient use of them to justify the expenditure. 

Roger KE. Simmons, of the American Pitch 
Pine Export Co., who led off the discussion, 
made it plain that this company was not com- 
plaining, but is willing to accept conditions 
here as they are. It is satisfied with rates and 
facilities to the other ports through which it 
puts its cargo business. Mr. Simmons expressed 
the belief, however, that a concentration yard 
for lumber or a ‘‘lumber port’’ on the indus- 
trial canal, would be valuable to lumbermen and 
would increase the export lumber volume of the 
port. The lumber assembly yards now in use 
are some distance from the wharves and the 
cost of transferring lumber from these yards to 
the front ranges from $2 to $3 a thousand. 
Facilities that will reduce the handling costs 
will increase the volume of shipments. 

Favors Concentration Yard 

A. J. Higgins, of the Higgins Lumber & Ex- 
port Co., considered a special lumber harbor on 
the industrial canal impracticable because of 
operating difficulties. His idea is that a revision 
of charges would be of greater benefit to the 
shipping volume than certain of the facilities 
suggested. Mr. Higgins favored a concentration 
yard and named lighterage as one of the great 
needs of the port. New Orleans, he continued, 
is not getting its proportionate share of the 
large-timber movement because of the toll 
charge assessed upon timbers handled from the 


water direct into the ships. This charge, he 
suggested, is unjust and unearned, since the 
vessels pay whartage fees for the port services 
rendered. . 

Although the wharf is not used at all in the 
handling of these timbers, Mr. Higgins said, we 
pay just as much as if the timber went over the 
wharf. It is true that the west-side rail lines ab- 
sorb this charge for us, but in the case of timbers 
that could be rafted here from Slidell and other 
east-side points, there would be no recourse against 
a railroad. This was the argument used against 
the proposed timber boom for the port. 

President Hecht argued that it is practically 
impossible for the board to exempt any one 
commodity from toll charges. Commissioner 
Neal Leach said that the toll charge was ap- 
plied in part to relieve the ships of costly bur- 
dens, and with the understanding that the 
railroads would take care of it. General Man- 
ager Walsh, of the dock board, said that the 
general port tendency is to increase toll charges 
and reduce the wharfage charge against the 
ship. 

New Orleans Best Port for Cargo Shipments 

J. F. Wigginton, of the Louisiana Red Cy- 
press Co., expressed the opinion that freight 
rates and handling costs placed New Orleans at 
a disadvantage. Mr. Robertson, of the Robert- 
son Lumber Co., agreed with this view as ap- 
plied to cargo shipments, mentioning the 
switching, unloading and toll charges here and 
the high stevedoring costs. But this is, he 
thought, the best port for parcel shipments. T 
H. Olsen testified that his connections prefer to 
ship through New Orleans even at higher ex- 
pense, because of the better facilities for 
handling and inspection and the better condi- 
tion of the shipment as it reaches the other 
side. He favored additional facilities for the 
handling of logs and large timbers—and a 
downward revision of charges. 

Robert E. O’Rourke, of the American Over- 
seas Forwarding Co., said that he and his com- 


pany had no complaints to make against the 
port service. New Orleans handles as much 
hardwood as any other and in point of equip- 
ment and general facilities is the greatest of the 
Gulf ports. 

President Hecht closed the discussion by an- 
nouncing that the board has ordered movable 
cranes for the big new Claiborne Avenue wharf 
in the Industrial Canal, which is at the service 
of all shippers. He promised the lumbcrmen 
that the board would give careful consideration 
to the suggestions offered. 


Urges Placing of Mixed Car Orders 


Houston, Tex., Aug. 24.—That it behooves 
the mixed car buyer to take advantage of every 
opportunity to secure the assortment he needs, 
is the opinion of the sales department of the 
Kirby Lumber Co., which recently sent out a 
market letter to the trade, in which it said: 


July witnessed a turn in the price trend and a 
number of items show very substantial advances. 
Prices on timbers and uppers are particularly 
strong, both due to the fact that so many mills 
in the South are cutting dead timber, making for 
a scarcity of timbers in upper grades. Inch stock 
has also advanced materially, and dimension is 
now beginning to show signs of following the re- 
mainder of the list. 

The volume of building permits continues 
heavier than expected and crop conditions on the 
whole are from good to excellent. Industrial con- 
sumption continues large, and there are some signs 
of a revival in railroad buying. July did not wit- 
ness any accumulation of lumber at the mills, so 
that fall buying is not going to find large stocks. 
The increasing number of wire orders and wire re- 
quests for car numbers indicate that stocks in re- 
tailers’ hands are not large. Therefore, it seems 
absolutely certain that any increased buying is 
going to produce markedly high prices. 

Except for normally searce items the straight 
car buyer need not be concerned over price ad 
vances ; but the mixed car buyer should consider 
the situation very carefully before he passes up 
an opportunity to get the assortment he wants. 
We sincerely believe that mixed car orders placed 
now will prove a profitable purchase. 


Retailer’s “Modern Home” Exhibit Speeds Building 


Waupun, Wis., Aug. 24.—Visitors to this live 
little city of 4,665 population who ask the rea- 
son for the extraordinary amount of home build- 
ing—for a town of its size—now in progress, 
ure quickly informed that this is directly trace- 
uble to a campaign launched last year, and car- 
ried still further forward this year, for the 
purpose of creating interest in home building, 
which had been almost at a standstill for sev 
eral years. 

This year—as last—the effort centered in a 
model demonstration home; with this difference, 
that whereas last year the enterprise was con- 
ducted as a community affair, under the direc- 
tion of a committee, this year it was sponsored 
and carried through individually by the 
Loomans-Wilsey Lumber Co. While last year’s 
campaign resulted in the construction of nine- 
teen homes, to date this year there have been 
forty houses completed or begun, and it is the 
ianimous verdict that nearly all of this con- 
struction may be traced to the two model house 
demonstrations. Lumber and building material 
dealers, as well as association of commerce offi- 
cals, bankers and others, assert that the results 
lave been simply astonishing, far exceeding the 
most sanguine expectations, a long existing 
lethargy in home building having given way to 
unprecedented activity. 

The population of Waupun being made up 
largely of workers in the several factories lo- 
tated here, it was felt that the type of home 
selected for demonstration should be such as to 
appeal to the average factory employee. <Ac- 
cordingly, the Loomans-Wilsey Lumber Co. 
erected « complete house from a plan by the 
Minneapolis branch of the Architects’ Small 
House Service Bureau, which was completed at 
4 cost of $3,950. The lot cost $530, making a 
total of $4,480, thus keeping under the limit of 
$4,500 that had been set. The house was shown 
completely furnished. 


The structure was widely advertised as the 
All Modern Home Exposition, Jarge display 
space being used in the local newspapers to ac- 
quaint the public with the enterprise and to in- 
vite them to inspect it. The house remained 
open to the public for one week, ending July 11, 
being visited by nearly two thousand persons. 
Admission was free. Each visitor was invited to 
sign a registration card and to state thereon 
his or her estimate of the total cost of the house 
and lot, exclusive of furniture and draperies. 
Prizes totaling $100 were offered for the esti- 
mates coming the nearest to the actual figures. 
In addition to the large display advertisements, 
which were carried in several issues, the news 
papers published stories and editorials which 
helped to arouse interest in the exhibit. Ar 
rows cut out of bright yellow eardboard, and 
printed in red with the legend: ‘‘Let’s Go To 
The All Modern Home Exhibit, 116 West Jeffer 
son Street,’’ were tacked up along the streets 
leading to the display. Bright colored invita 
tion ecards, bearing a cut of the house and de- 
tails of the prize offer, were circulated freely 
just prior to the opening date. A very attrac 
tive booklet containing a plan of the home, and 
a variety of material selected with a view to in- 
teresting the prospective home builders, was 
mailed to 2,000 selected names. A striking fea- 
ture of the booklet was a double page spread 
showing small halftone views of nearly forty 
buildings, including homes, barns, garages and 
buiness buildings, for which the Loomans- 
Wilsey company furnished materials during the 
last year. 


Commenting upon the demonstration and its 
results, C. S. Sherry, president of the Loomans- 
Wilsey Lumber Co., said to the AMERICAN LuM- 
BERMAN: 


We are convinced that this method of adver- 
tising is very far reaching. Results have been 


fifty percent greater than we expected. Prior to 
last year there had been little or no house build 
ing for three years, whereas at the present time 
we have a total of forty homes under construc- 
tion, and our records show that the house dis- 
play was responsible for a great many of these 
homes being started. 

In preparing advertising matter for the exhibit, 
considerable space was given to the possibilities 
of financing a home through our local building and 
loan association. This association was started 
about a vear ago by local business men with re- 
sults that have attracted State-wide attention 
and made a record. We believe that our home 
building campaign has been very beneficial in in- 
forming the people with regard to the benefits of 
the building and loan association method of home 
financing. 

In the year and a half that the building and 
loan associatnon has been in existence it has made 
loans upon more than twenty new homes, thus 
contributing much toward the development of the 
city. 

Asked by the AMERICAN LUMBERMAN for his 
opinion as to what this campaign has meant to 
the city, George Girling, secretary of the Wau- 
pun association of commerce, said: 

Ordinarily Waupun has built three or four 
houses a year, and occasionally as many as six. 
Inasmuch as nineteen new houses were built last 
year, and forty have been built or started thus far 
this year, you can readily see what this campaign 
has meant to the city. In addition to the resi- 
dences, the merchants have been stimulated to 
put in new store fronts and fixtures, and to im- 
prove the general appearance of their places of 
business. Two of them are building additions 
which will practically double their present floor 
space. In line with the general revival of build 
ing, a committee appointed by the mayor and city 
council to investigate the feasibility of erecting a 
new city hall and community building, submitted 
a report two weeks ago as to the general cost, 
tentative plans and need for such a building, and 
we hope that next spring we can get it started. 
The recommendations of the committee are for a 
building costing around $125,000, 
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Discusses Status of Export Trade 


SALTIMORE, Mp., Aug. 24.—The export busi- 
ness in lumber and logs, as Harvey M. Dickson, 
secretary of the National Lumber Exporters’ 
Association, who is located here, sees it, offers 
some evidences of improvement. Mr. Dickson 
does not base his opinion so much upon a heavi- 
er demand as upon the indications that the bad 
effects of forwarding consignment shipping are 
more clearly recognized. In discussing the situ- 
ation today he said: 


July and August have always been comparatively 
dull months in both the domestic and the export 
lumber trade, These two months are especially a 
poor period for business in the United Kingdom, 
for it is during this time that brokers, buyers and 
consumers as well enjoy their vacations, with the 
result that it is difficult to interest buyers in plac 
ing firm orders. July and August this year are 
no exception to the rule. 

Perhaps business with the United Kingdom buy 
ers has been a little more sluggish this year than 
in former years, owing to the fact that prior to 
the holiday period last year large quantities of 
American hardwoods were dumped in the United 
Kingdom, a large part of the shipments being on 
consignment and, owing to the poor demand, have 
been placed in storage. 

It appears that American hardwoods are about 
the poorest sellers of any of the woods consumed 
in the United Kingdom. Reports from there in- 
dicate that the position of the market is fairly 
good on other woods than American stocks and 
that the American lumber trade is the weakest spot 
in the market. While the quantity of American 
hardwoods going forward during the last two 
weeks is considerably less than in previous simi- 
lar periods, still the movement is entirely too 
large and supplies can not be readily absorbed. 


Improved Outlook in United Kingdom 


Indications are that the general trade conditions 
in the United Kingdom have improved steadily 
since July. The settlement of the coal strike has 
had a satisfactory effect on general market con- 
ditions. The curtailing of production by a large 
number of mills and the improvement which is 
steadily taking place in our domestic trade will 
help to place the export business on a more ac- 
ceptable footing. It will take several months, 
however, to consume the excessive stocks of hard 
wood lumber in the United Kingdom, though ces 
sation of consignment forwardings will force the 
buyer to purchase the lumber now in storage or 
place firm orders for new supplies. 

It appears that the buyers in the United King- 
dom have .arrived at the conclusion that the 
American exporter is quoting prices which hardly 
cover the cost of production and, therefore, that 
any changes in values will be upward. Buyers 
have for months past held the opinion that there 
were unlimited quantities of American hardwoods 
which would be dumped in the United Kingdom 
owing to the heavy stocks in the hands of Ameri- 
can manufacturers and in consequence of the un- 
satisfactory domestic trade. These buyers begin to 
see and realize that the situation has changed and 
that there is not going to be any cheap American 
lumber during 1925. They are beginning to per- 
ceive that the only cheap lumber they will be able 
to obtain will be the stocks which are now in 
storage. They are well aware of the fact that 
production has been greatly curtailed and that 
the domestic trade in the United States is calling 
for large quantities of hardwoods. ‘The indications 
are that there will be considerable improvement in 
the demand for American woods in the United 
Kingdom in the near future, and if exporters will 
cut out the consignment business and sell only on 
firm orders and at prices which will return them 
reasonable profits, the demand in the United King- 
dom for American woods will steadily improve, 
and a buyer who has been making a profit through 
the filing of unreasonable claims will have to 
change his methods or lose his source of supply. 

In the opinion of Mr. Dickson, consignment 
shipping is the root of the evil, for it results 
in large quantities of lumher going ahroad for 
which there is no immediate market, and whieh 
are either put in storage or offered for whatever 
they will bring. A return $15 to $20 lower than 
the same grade of lumber forwarded on firm 
orders is not uncommon, and this puts the buy- 
ers who have placed firm orders at such a dis- 
advantage that they not unnaturally cast about 
for ways and means to overcome this diserep- 
ancy. The method nearest at hand is of course 
to make a claim for allowances on the ground 
that a shipment does not come up to specifica- 
tions. Arhitration in a great majority of cases 
results in the claims being allowed, and the ex- 


porter faces a positive loss where he had hoped 
to realize a profit. 

The claims evil has reached such proportions, 
however, that even the foreign interests are be- 
coming disturbed lest their reputation suffer 
under the imputation of unfairness and sharp 
practice, and the London Timber Trades Jour- 
nal, a sort of official organ of the trade in the 
United Kingdom, in a late number sounds an 
editorial warning that the best interests of the 
country may suffer unless there is an abatement 
of this method to effect a reduction in the re 
turns. 
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Millman Discusses Lumber Industry 


CHARLESTON, S. C., Aug. 24.—Frederick G. 
Davies, executive vice president of the A. C. 
Tuxbury Co., which operates a large sawmill on 
Shipping Creek near here, in an address before 
the local Rotary Club last week, in a very com- 
prehensive and instructive talk, told of the man- 
ufacture of lumber in this section. 

After dealing with the national scope of the 
lumber business, Mr. Davies told the history of 
the lumber industry in the Carolinas and the 
methods used in manufacture. He then anal- 
yzed the problems confronting the lumber men 
in the Southeast. Mr. Davies said that their 
business has suffered by reason of the Panama 
Canal because that waterway had made it possi- 
ble to put Jumber from the Pacifie coast in the 
eastern markets as cheaply as the Carolinians 
could manufacture it. 

“*T do not look for much improvement in our 
business at the present time,’’ said Mr. Davies. 
*“T do not see immediate relief, but ultimately 
I expect that through organization, the industry 
will solve the problem of marketing and when 
that is accomplished, the manufacture of Jumber 
will be in a class with that of other great com- 
modities.’’ 


Used Wooden Track in West Virginia 


The illustrated article on the construction of 
wooden railways for rolling stock operated by 
gasoline, which appeared on page 49 of the 
Aug. 1 issue of the AMERICAN LUMBERMAN 
under the title, ‘Wooden Railway Being Per. 
fected,’’ elicited the following interesting com 
ments from D. W. Spaulding, of Joliet, Tl, 
touching on similar equipment utilized to ad- 
vantage in the mountains of West Virginia in 
1898: 

I was just reading in your Aug. 1 issue an article 
in regard to a wooden railroad at Junction City, 
Ore. Commenting on this will say that back jn 
1S9S and for several vears we used wooden track 
in the mountains of West Virginia for logging, and 
with very satisfactory results. We, however, used 
114x5-inch white oak rails laid double with lapped 
joints, and on very sharp curves we protected the 
outside rail with a ¥4x38-ineh iron bar, tastened to 
the wearing side of the rail with 14x4-inch counter- 
sunk drift bolts. We fastened the rails with 406d 
wire spikes, while for ties we used anything that 
we could get. 

We found this method very satisfactory and espe- 
cially so on short hauls and in another way. We 
will say that we had a short valley or lead making 
off of the main valley and it contained somewhere 
between 300,000 and 1,000,000 feet or timber: 
while this amount of timber would) not warrant 
grading and layirg of steel, also the removing of 
same when we were done, the wooden rail could 
be laid for about $300 a mile and left when we 
were done with it. 

We used the Shay geared locomotive exclusively 
on this track, not over 15 tons weight, and our 
logging cars were of 2,500-foot capacity, both en 
vines and cars being equipped with special wheels, 
made by the Lima Locomotive Works, of Lima, 
Ohio. We also in one instance had a 10-ton Shay 
on a 6-mile haul, on an oak rail and hauling five 
to seven cars each trip, making six trips a day. 
The special wheel in question is 24 inches in diam- 
eter with flange 344 inches high, and flat tread 5 
inches wide, and with a very small flange fillet 
not more than 1% inch. We had ten engines on 
this kind of road and found it very satisfactory 
and a very cheap method of log transportation. 





1873 NEWS AND 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 


VIEWS OF 1925 








At the recent convention of 
Canadian lumbermen, at Ot- 
tawa, Mr. James Little, of 
Montreal, acknowledged the 
ownership of 550 square miles 
of timber limits, and, contra- 
dictory as it may seem in the 
end, objected to being limited] sumer, 
to two or three million feet of * 
logs as the amount of his cut 
for the forthcoming winter, an- 
nouncing his intention to cut 
fifteen million. Now, one 
would naturally think, from 
reading his arguments in favor 
of an impending appalling dis- 
aster in the shape of a timber 
famine, that Mr. James Little, 
of Montreal, could not be in- 
duced to slaughter down one 
single tree upon any consid- 
eration. This is a_ strange 
world. 


of stocking, 


turing, 


of this month. 


verified. 


Exchange. 
yea hc lah eral days’ 

In 1871 our home consump- 
tion of sawn lumber of all 


woods amounted to the enor-| garding 


000,000, we adduced the fol- 
lowing: Cost of stumpage, $5 
a thousand feet; average cost 
$5 a 
feet; average cost of manufac- 
$4 a thousand feet; 
average cost of freight to con- 


$10 a thousand feet. 


In accordance with the cir- 
cular call published in our last 
issue, a meeting of lumber- 
men was held at the city of 
Williamsport, Pa., on the 23rd 


pressed last month that the 
attendance would be light from 
the northwestern States was 
There were present 
less than thirty lumbermen, 
members of the West Branch 
The chief feature 
in the proceedings of the sev- 
meeting was the 
introduction and discussion of 
the following resolution re- 
reciprocity. It 


cheaper labor in Canada, or 
the suspension of business in 
many sections of the country 
where it is now extensively 
carried on.”’ Concerning the 
next place of meeting, it was 
thought best to designate East 
Saginaw as most suitable, and 
* the time the first Tuesday in 
September. Motion was made 
designating Chicago as the 
proper place, but fear of our 
free trade journals (>) seemed 
to deter the Williamsporters. 


thousand 


The fear ex- 


+ + + 


We are convinced that there 
is a strong desire on the part 
of lumber manufacturers in the 
Northwest to hold a meeting 
in this city for the purpose of 
discussing measures tending to 
a regulation of the supply of 
logs to be cut next winter. A 
convention of manufacturers 
of lumber in the States of Wis- 
consin, Minnesota and Michi- 


was A 
gan, if held early in Septem- 





mous sum of 12,833,000,000 
feet, board measure, and 96/7,- 
000,000 feet were added to 
that total in 1872; and in 1873 
we put into the hands of the 
home consumer the diminished 
amount of  11,807,000,000 
feet, held over 949,000,000 
feet and shipped north, south 
and east 763,000,000 feet, 
making a grand total for the 
year of 13,609,000,000. Tak- 
ing these figures for basis, or 
say in round numbers 13,610,- 





introduced by Mr. Armstrong, 
of Williamsport: ‘Resolved, 
That in the judgment of this 
convention the proposed treaty 
of reciprocity with Canada 
would be injurious to the in- 
dustrial interests of the whole 
country and should not be rati- 
fied; that its effect upon the 
business which we especially 
represent would be most dis- 
astrous, and would compel a 
large reduction of wages in 
order to compete with the 





ber, ‘could undoubtedly ac- 
complish a great good. That 
Chicago is the most proper 
place for such a body to con- 
vene no one will dispute. It is 
the great commercial center of 
the districts whose interests 
are to be enhanced by such 
action; it is the great lumber 
mart of the country, contain- 
ing the greatest number of 
lumbermen of any city in the 
world. 
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Buys Cairo Hardwood Flooring Plant 


MEMPHIS, TENN., Aug. 24.—The E. L. Bruce 
(o., of this city, has announced the purchase 
of the five-unit flooring plant of L. D. Leach 
& Co., of Cairo, Ill. The purchase price was 
not divulged. The plant covers about thirty- 
three acres of ground at Cairo, and is modern 
jn every respect. It is located on the lines of 
the Illinois Central and the Big Four railroads 
and has switch tracks into the plant. The plant 
is to be improved, but the extent of the improve- 
ments is not known at this time. 

This makes the fifth plant for the E. L. Bruce 
Co. It now owns an eight-unit plant at Nash- 
ville, a seven-unit plant at Memphis, a four- 
unit plant at Little Rock, Ark., and a one-unit 
plant at Prescott, Ark. In addition to its floor- 
ing plants, the concern operates two sawmills 
at Little Rock, Ark., one at Prescott, Ark., and 
is now erecting a new plant in Calhoun County, 
Mississippi, adjacent to a large tract of tim- 
ber recently purchased. 

The plant at Cairo is one of the largest in 
southern Illinois and will increase the output 
of the Bruce interests approximately 25 percent 
when put into full action. The Bruce interests 
now are the largest makers of hardwood flooring 
in the world, producing about 25 percent of the 
total flooring used. 

In addition to the flooring and rough lumber 
factories, the Bruce interests have molding 
plants at Memphis, Little Rock and Prescott, 
Ark., and will put in a molding plant at the 
Cairo mill. 

The deal for the plant was closed last week 
by R. G. Bruce, president, and E. L. Bruce, jr., 
vice president. Other officers are C. Arthur 
Bruce, vice president; Frank Bruce, secretary, 
and George McSweyn, treasurer. E. L. Bruce, 
sr, is chairman of the board. 


Southern Business Expands 


JACKSONVILLE, FLA., Aug. 24.—J. B. Clark, of 
the St. Louis office of Huttig Sash & Door Co. 
has been appointed to succeed W. J. Baldwin as 
manager of the Jacksonville warehouse of the 
company. Mr. Baldwin’s resignation took ef- 
fect Aug. 15, Mr. Clark taking over the duties 
of the Jacksonville plant on that date. 

Prior to Mr. Clark’s appointment he was divi- 
sion sales manager at the main office of the 
company in St. Louis, in charge of the eastern 
sales. Mr. Clark has been with the Huttig 
company about a year, and prior to that time 
was associated with the R. Connor Co., large 
Wisconsin manufacturer and retailer. His last 
position with that company was that of assistant 
sales manager in the wholesale division. 

The Huttig Sash & Door Co. is exclusive man- 
ufacturer of the famous ‘‘Satin Brand’’ of 
millwork. Its products are shipped all over the 
world. 

The business of the company has grown to 
such an extent that it was necessary in January 
of this year to build a Jarge plant double the 
capacity of the old quarters. Mr. Clark now 
states it is going to be necessary to again en- 
large in the very near future. 

The Huttig company now has in course of 
erection a large warehouse at Miami, Fla., con- 
‘aining about 30,000 square feet of floor space, 
or approximately the same size as the Jackson- 
ville plant. This warehouse will be in charge 
of J. H. Bernsen, and will be in operation early 
in September. ; 

Pour salesmen are maintained on the road in 
Florida and the company is adding to this foree 
‘rom time to time. F. T. Willard covers cen- 
‘ral Florida with headquarters at Orlando; 
= W. Dickey, east coast of Florida with 
headquarters at Miami; A. K. Buxton, west 
voast with headquarters in Tampa, and L. A. 
Prell, northern Florida and southern Georgia 
with headquarters in Valdosta. 

In addition to the Jacksonville and Miami 
warehouses, the company has a large warehouse 
- Tampa. The Jacksonville warehouse will 
a the distributer for the entire State, the 
ng and Tampa warchouses working through 

Jacksonville office. 


Heretofore the company has always. sent 


orders to St. Louis as they were filled and in- 
voice was rendered from the main office. In 
future the Jacksonville office will maintain a 
billing department and bill all shipments from 
that office for Florida trade. 


New Company Doing Active Business 


HoucGutTon, Micu., Aug. 24.—The recently or- 
ganized Hamar-Quandt Co., which took over the 
stock of material and good will of the James 
Pryor & Son Lumber Co., is doing an active 
business under the management of Albert W. 
Quandt. Before the organization of this com- 
pany, Mr. Quandt, for the last ten years, was 
general manager of the Armstrong-Thielman 
Lumber Co. Edward A. 
of Mr. Quandt in the Hamar-Quandt Co., is one 
of the best known lumbermen in Michigan, hav 
ing been for twenty-three years secretary and 
manager of the Worcester Lumber Co., of 
Chassell, Mich. While Mr. Hamar is largely 
interested in this new company, he will con- 
tinue as manager of the Worcester Lumber Co. 


(SERFS 


Systematic Way of Watching Dry Kilns 


CrossEettT, ARK., Aug. 24.—The Crossett Lum- 
ber Co. has arranged a novel and very systematic 
method of keeping watch of the action of the 
numerous dry kilns in its plant here. Hach of 


its thirteen dry kilns is equipped with « steam 
gage and a dial, upon which a tracer records 


| 











This is the way the office of the Crossett Lum- 
ber Co., Crossett, Ark., keeps daily watch of 
the dry kilns 


the variations in the heat of the kiln. The dial 
is numbered like the face of a clock and at the 
end of each twelve-hour period the dial is re- 
placed. 

In the company office there is a rack made 
especially for the filing of these dials. Each 
dial as it is taken from the dry kiln is placed 
on the rack so that the office has a complete 
record of the action of all the dry kilns at all 
times. It also acts as a check on the work of 
the steam men in the plant. Most efficient lum- 
ber companies now use this or a similar way of 
watching their dry kilns, but the method used 
by the Crossett Lumber Co. of filing its findings 
is a little unusual. 


. os 

Sizes Spruce to Compete with Fir 

Bostox, Mass., Aug. 24.—The Blanchard 
Lumber Co., spruce manufacturer and whole 
saler, with selling offices at 126 State Street, 
Boston, and 11 Broadway, New York City, an 
nounces that a specialty will be made hereafter 
in the production of spruce dimension and ran 
dom accurately sized to exact measurements. 
‘Owing to the constantly increasing demand 
for sized lumber,’’ states the announcement, 
‘“sinee the advent of fir, we have been com- 
pelled to erect a new dressing plant at our St. 
Francis mill., Hereafter all spruce dimension 
and random from this mill will be DISIE 44- 
inch scant. For the present we continue to 
offer rough or sized dimension and random from 
our Portage mill.’’ 


Hamar, the associate - 


. e 
To Erect Buildings on Waterfront 

NEw York, Aug. 24.—Port Newark, already 
one of the largest lumber receiving stations on 
the eastern seaboard, has just received another 
tenant. A 50-year lease has just been closed by 
Sears, Roebuck & Co. on 38 acres of land on the 
Newark waterfront. 

The company will pay $1,400,000, or about 
$28,000 a year, for the premises, on which it in- 
tends to erect eight large buildings for the 
manufacture of ready-made houses. 

Five hundred persons are to be employed ‘at 
the factories at once and one thousand later, it 
Was announced. 


Sadgeaetasaasaeaansan 


Establishes Another Record 


MONTGOMERY, ALA., Aug. 24.—The W. L. 
Shepherd Lumber Co., of this city, established 
another record last Saturday when it dispatehed 
a solid train of fifty carloads of lumber to 
Tampa, Fla. This shipment of fifty ears totaled 
approximately one million feet of lumber, val- 
ued at about $35,000. The special train was as- 
sembled at Dothan by the Atlantic Coast Line 
railroad, over which line the shipment was made. 
The movement was carried out under the diree- 
tion of R. C. Copeland, traffic manager of the 
W. L. Shepherd Lumber Co. This company: has 
made frequent trainload shipments to eastern 
points in the past, but this is the first solid 
train of lumber of this magnitude to be shipped 
by any company into Florida. 

The entire shipment consisted of southern 
pine and is to be used for general building pur- 
poses in Tampa and adjoining territory. Offi- 
cials of the company say that the entire ship- 
ment was ordered in advance and that facilities 
for shipping in one unit made it possible for 
orders received as late as Saturday, Aug. 22, ta 
be filled and the lumber delivered in Florida 
on Monday. 


Boys and Trees Grow Up Together 


(Continued from Front Page) 

There are two ways, the forester says, of 
disposing of thinnings in that State: ‘‘ First, 
to the pulpwood industry, which uses trees 
down to three inches in diameter; and in areas 
where we have no pulp mills we must depend 
on the creosote industry to buy our material 
for fence posts, railroad ties, telephone poles 
and piling. In Mr. Bilbray’s territory we are 
going to demonstrate that for every dollar 
spent in forestry work we shall get a return 
of at least $1.25, or a gross profit of 25 cents 
for every dollar invested. This, of course, 
represents the cost of labor only, as we have 
not yet determined what the amount of profit 
will be from the stumpage. The creosote in- 
dustry has promised to buy the material from 
the boys in carload lots at flat rates delivered 
at the railroad. The boys‘are expected to 
keep account of their costs and charge up 
wages, and the difference between what has 
been charged and what has been received will 
be credited to the land as profit.’’ 

Continuing, Mr. Sonderegger said: ‘‘If we 
can only obtain profit enough from waste and 
thinnings to pay our taxes of 15 cents an 
acre a year and 15 eents for interest on in- 
vestment, we shall be satisfied. That is, we 
expect to be able to make $3 an acre a year 
or more profit from thinning a ten-year-old 
stand. J do not hesitate in making the state- 
ment that the South must look to the creo- 
sote industry for the development of its for- 
ests, as the greater the demand for creosoted 
materials the quicker shall we be able to han- 
dle our forests on a scientific 
we shall then have a market for the material 
to be thinned out and we shall also receive 
financial return to justify the cost of produe- 
tion plus the cost of maintenance and tax. In 
discussing this matter with many creosote 
people they tell me that I am fairly well as- 
sured that we shall not only make 30 cents an 
acre a year from the rapid growth and the 
large volume produced, but our by-products 
from the thinning process will bring more 
than 30 cents a year.’’ 


basis, because 
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National Production, Shipments and Orders 


Wasuinoton, D. C., Aug. 24.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 





Softwoods: Production one om I on Orders ‘os 
: . 15; 1924, Aug. 16— 25 1 : 4 
Southern’ Fine dpundbation eee pre asilade Sia veie weil See 71,211,576 66,278,176 72,731,600 75,546,900 79,733,840 78,228,150 
West Coast Lumbermen’s Association...............0055 102,648,662 89,866,372 102,500,164 79,254,123 111,173,941 110,977,962 
Western Pine Manufacturers’ Association..............0+eceeee. 37,904,000 28,564,000 32,928,000 22,397,000 31,004,000 26,375,000 
California Redwood ABSOCIEtION........6...0scccc csc tin rcncen anes - 7,167,000 &, 348,000 7,122,000 8,357,000 5,524,000 8,774,000 
North Carolina Pine Association...........ceccccceeseeceeecceees 10,955,042 6,762,380 9,558,469 5,956,065 11,176,247 4,830,209 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,708,000 2,528,000 1,547,000 1,477,000 s R 595,000 
Northern Pine Manufacturers’ ASSOCiAatiON..........+¢..0e eee eee 12,934,200 10,337,400 10,372,100 8,092,900 10,560,000 11,885,009 
Pie tee WOK vince ccdavcvvesteinbevannauss$cuesbs oasannwn 245,528,480 212,684,328 236,759,333 201,080,988 250,526,028 241,665,312 
i . : 925 c. 28 to Aug. 15; 1924, Dec. 30 to Aug. 16— en sks 
Pieri Pine pee TE 0 , _ Uae ceonthi eb: aie ° psntotearblanedintdwcekroeeaite 2,553,174,399 2,532,942,505 2,498,407 ,046 2,535,874, 210 2,491 ,069,179 2,513,078,353 
West Coast Lumbs Pee ARO CRE ION , 0:0 60 596-0584 b's 4 wes siewEm 3,284,270,249 3,042,746,031 3,453,738,770 3,193,850,312 3,408 ,988,328 3,053,545,282 
Western Pine Manufacturers’ ASSOCIiation. .......ccsccsccccsccce 1,044,959,000 1,029,848,000 998,144,000 961,202,000 993,683,000 958,900,000 
California Redwood ASSOCIAtION..........cccecccccccccescceceees 247,973,000 282,578,000 227,334,000 227,153,000 230,676,000 222,169,000 
North Carolina Pine ASSOCiAtION............ccccecceeecccecececes 278,815,345 250,369,718 273,577,560 251,465,195 223,429,260 216,630,751 
Northern Hemlock & Hardwood Manufacturers’ Association.... 99,712,000 87,096,000 83,557,000 75,190,000 67,035,000 011084, 000 
Northern Pine Manufacturers’ ASSOCIiAatiON.... 0... cece veecen 333,784,800 298,486,251 289,587,900 270,728,534 273,275,000 281,043,000 
Petals, Hire eABPGO  WREEB: .6:0:5:.0,6.0:6:060000sisoBb0-s o0'¥'s o awinsieeies 7,842,688,793 7,524,066,505 7,824,346,276 7,515,463,251 7,688,155,767 7,306, 450,386 
‘aliforniz Ihite & Sugé 2ine Manufacturers’ Association, Te 
7 aoe A 2 <ul . 288 pints ver ad “i ere er reat 642,692,000 598,946,000 634,996,000 452,554,000 561,060,000 481,229 000 
DO iaiie CRRA CAN DAANIP®. BE a: 9:5 4 ace. i 6% gs 0e ia Neo raire erate ALS Se epaLE aE OIA 16,518,000 16,417,000 14,048,000 12,466,000 11,437,000 10,811,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ ASSN.........ccecccrcccesenes 172,409,000 144,207,000 106,526,000 99,521,000 105,676,000 90,695,000 


*Revised figures for thirty-three weeks; not included in general totals; represents about 77 percent of cut in region. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Aug. 


——Sales—— 

V. g. flooring No. Feet No. 
Ph b wsccewate ab es bawe okewe 13 48,000 4 
MO. 2 éavdeee sow pacaceaeen oe 114 420,000 8 
Sone. cdouee do esnca pew soe 35 276,000 8 

S. g. flooring . 
No. 2 and better......<. 43, 348,000 7 

Pk: OE ceeds cuneans44un 005 18 75,000 6 
6” No. 2 and better........ 51 144,000 6 

Ps a ossceeaebe ones ee'ew we 14 46,000 4 

Stepping _ ; 
No. 2 and better........... 10 15,000 3 

Finish . 
ee 17 31,000 7 
Casing and base............ 10 11,000 4 

Ceiling, %x4” 

No. 2 and better........... 98 419,000 6 
OB Kine 1d bnsswdsds oes 0oe's 6 20 102,000 6 


22.—Direct sales of Douglas fir from Aug. 10 to 15, inclusive: 


Prices 
High Low Spread Drop siding, 6”— 
$50.00 $46.00 $4.00 No. 2 and better...... 
45.00 39.00 6.00 Ts AS Sa aie eS eee 
31.00 23.00 8.00 Common No. 1 S18 
BAU = Suwedhemnaetuce wes 
30.00 25.50 4.50 Mees wade Ge awtaNan sete 
25.00 21.00 4.00 Dimension— 
38.00 33.00 5.00 BRA JACEE” 66 %:6 a4; kc 
31.00 27.00 4.00 BG  snieacancasioms 
Ce ee Terre 
65.00 60.00 5.00 BIO beans ashe a acerais 
2x6" oe 8", 22-28" ccs 
58.00 52.00 6.00 BURGE. vieacess 
65.50 62.00 3.50 Lath— 
ROEM Usi5\5 overs ersreteeieis ee aie 
29.00 24.50 4.50 MAR » Fatdntse adie ohne 
22.50 20.00 2.50 aes aiculscanves nn ea neces 


——Sales—— Prices ————— 

No. Feet No. High Low Spread 
wate aks 141 864,000 6 $37.00 $32.00 $5.00 
weae 39 280,000 9 30.00 24.00 6.00 
siedraia 89 561,000 9 19.50 14.50 5.00 
erpeeene 25 98,000 eC 21.00 15.00 6.00 
pisiaics 156 506,000 4 18.50 15.00 3.50 
steers 144 410,000 8 20.50 16.50 4.00 
eras 99 268,000 9 21.50 17.00 4.50) 
rk 50 74,000 8 21.50 17.50 4.00 
ghee 43 92,000 9 25.00 18.50 6.50 
are i a 22,000 i 26.50 20.00 6.50 

« 

seisiha 2 40,000 1 6.00 ere aici awees 
nore 1 15,000 1 3.50 tears een 
inveiurs 24 631,000 5 4.00 3.00 1.00 





California Pine Sales 


San Francisco, Cauir., Aug. 22.—For the pe- 
riod Aug. 9 to 15, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
as follows: 


California White Pines Mixed Pine 


Feet Common— 
Nos. 1 & 2 clr. 186,000 No. 2 ....... 63,000 
C select ...... 445,000 No S vwiewwess 370,000 
D select ...... 725,000 No. 4 ....... 156,000 
No. 3 clr...... 289,000 No. 5-....... 125,000 
No. 1 shop.... 778,000 No. 1 dimen... 288,000 
No. 2 shop....1,526,000 No. 2 dimen... 86,000 
No. 3 shop.... 130,000 Timbers ...... 10,000 
Panel, 1%” a.w. 6,000 R led sidi Lin, ft. 
Short, C&btr.. 8,000 seveled siding 
S « ‘ 2.000 B&btr. ..... 51,000 
etieiatemanier IS cisicuisig senses 39,000 
Sugar Pine DD: secs wiarsieme 8,000 
Nos. 1 & 2 elr. 381,000 KD cose eesves 3,000 
C gelect ...... 309,000 Douglas Fir 
D select ...... 21,000 Feet 
No. 3 clr...... 742,000) C&btr. ....... 5,000 
Inch shop..... 478,000 Com., 4/4 a. W. 153,000 
No, 1 shop... .1,053,000 Com., 5/4 a. w. 10,000 
No. 2 shop....1,514,000 Ties & timbers 8,000 
No. 3 shop.... 571,000 Dimension 192,000 
D&btr., std.... 32,000 
No. 3 clr., std. 5,000 Box 
Shop, std. .... 36,000 Mixed pine 
hite Fir 4/4 er 50,000 
oo B/4a.w..... 1,000,000 
No. 3 & btr., 
COM. casicess 61,000 Lath 
No. 4 com..... 38,000 Mixed pine— 

No. ! dimen... 255,000 NG: 2 ssasariz 927,000 
No. 2 dimen... 50,000 Mi: © seesaw 500,000 
Cedar Export 
Miscellaneous.. 30,000 Australian 80.000 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 





July, June, July, 

Lumber— 1925 1925 1924 
Manufactured . 3,873,300 3,589,200 3,736,434 
Shipments ...... 2,939,700 3,118,900 2,409,333 
Stocks ..........20,735,900 19,515,300 12 884,684 
Logs— 
Purchases. «..5... 2:880,378 2,921,100 2,255,570 
Made into lumber 

and veneer..... 2,656,159 3,260,500 2,521,200 
SIRS ccs ona 8 4,598,519 4,374,300 2,909,596 


Western Pine Summary 


PORTLAND, OrE., Aug. 22.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 15, from 
thirty-nine member mills: 

Percentage of 
Ship- 


Production Cars7 Feet Cut ments 
Normal ..... 34,050,000 
Actual ..... 39,¢ 





Shipments 1,300 


Local deliveries 636,000 

(Coe) 34,436,000 87.53 
Orders 

Canceled oo... 3 806,000 

POW 4 snes 1,214 $1,564,000 81.84 93.51 
On hand ..... £358 113,308,000 


*Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-eight identical 
mills were 106 percent of those of previous week, 
showing an increase of 1,805,000 feet. 





The West Coast Review 


SEATTLE, WasH., Aug. 22.—For the week 
ended Aug. 15, 112 mills report as follows to the 
West Coast Lumbermen’s Association: 

Feet 
.. .102,648,662 
». 102,500,164 


Production 


Shipments 8% below orders 


Orders)... 666. 111,173,941 8% above production 
Shipments— 
Water delivery: Feet Feet 
IDOMEBTIC. 6.6666 65.60 0c ed occ) DT AR4087 
BU VORG. aid ory la av 8c 6sg) scorseinecs 9,460,971 
OTA: WATER (86G5 he sicviccacnvicleweicees 36,945,008 
Rail, 1,984 CRS T5562, o5:c6.0ie:4:010,0%.0'5.0. 00:40 BOLD ROLOUO 
Local auto and team deliveries........ 6,035,156 
PoOtal SHIPMOEREG. 64.6 cvsicsocessiccdade 102,500,164 
New business— 
WOMESHC savas ease ves 30,587,905 
BORON. cia 66.4545, 558 Soleo owe 9,930,880 
TOtAl WAtET (STD) cviveess.ovvinw sawcs 40,518,785 
BRIN ep PON MOST 0:5. 05a secb eo carSnss heave, Smear 64,620,000 
Local auto and team deliveries....... 6,035,156 
LOCAL NOW MUBINEHS v.66 cccnaeceeedate 111,173,941 
Unfilled orders— 
BIDINGSEIC COTO 6.6 55 bcc obiba cleo eoweicte 119,823,457 
Export ........ bis [01 954,i6-ello alain aceio’'sleieib Atal ose as 85,444,302 
PURI; Sp RO CATON bck os bide cS avnly see aceces 153,840,000 
Total unfilled OTfrGerss «6.6... <:s0004.0002809, 107, 709 





yCar is figured as 30,000 feet. 





Hemlock and Hardwood 


OSHKOSH., WIs., Aug. 24.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movements sup- 
plied to the Northern Hemlock & Hardwood 
Martufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one-third 
of the total monthly shipments reported by all 
members, and shows averages for June, July, 










and 1925 to date, and weekly figures for 
August: 
Hemlock 
Period Firms Cut Shipments Orders 
Weekly average— 
SUNG: osc e0.0:0% -. 2,693,000 2,584,000 2,102,000 
a one 3,677,000 2,295,000 2,060,000 
To date, 1925. .. 3,035,000 2,539,000 2,035,000 
Be AS ane 19 4,865,000 2,686,000 2,066,000 
1 een 20 4,022,000 3,009,000 2,363,000 
pa 15 3,066,000 1,679,000 1,354,000 
Hardwood 
Weekly average— 
PUNC. sacs cces -- 4,512,000 2,797,000 3,328,000 
°C ae -- 93,312,000 2,979,000 4,358,000 
To date, 1925. .. 5,224,000 3,230,000 3,202,000 
cS a en 19 3,023,000 3,828,000 5,069,000 
PN UB saerctanccds 20 2,796,000 3,804,000 6,326,000 
DG 6 accra tives 15 2,088,000 3,064,000 3,864,000 





 CoRlecnte Redwood Data 


San FRANCISCO, Cauir., Aug. 22.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Aug. 15:: 


Redwood White- 
No. of Percent of wood 
mills Feet production Feet 
Production .... 15 7,167,000 100 2,056,000 
Shipments ..... 15 7,122,000 102 1,774,000 
Orders— 
Received .... 15 5,524,000 77 980,000 


On hand.... 14 29,930,000 7,146,000 


Detailed Redwood Distribution for Week _ 
Shipments Orders 


Northern California*........ 3,693,000 2,785,000 
Southern California*® ....... 897,000 = 1,226,000 
ROOM | 5 0i5 5-5 Gre wisvarehS eale kes 61,000 14,000 
BURRUGNINE 55 %6 lesen ecolaeirtsers arorers 1,325,000 1,274,000 
PNGUOUBIN 6 io. sievesielevia-We ee wieeremas 1,146,000 225,000 

MESES aura wi umlctrrna 7,122,000 5,524,000 


*North and south of line running through 5a! 
Luis Obispo and Bakersfield. 

*+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 
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Hardwood Institute’s Stock Report 


MeMPHIS, TENN., Aug. 25.—The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 202 units the following data as to stocks Aug. 1: 
Eastern Territory,* 5624 Units; 


Total 
Species Dry & Green Dry 
OO Re een eee ee 3,758,000 2,659,000 
Basswood Oatald at a eS 7,883,000 4,640,000 
| ON ee er ee 3,809,000 2,404,000 
MINOR ont 60l dca eos Hele 1,120,000 494,000 
Mae GGG? osc scvecenws 174.000 128,000 
MORON. (6.5 avn 45s mae 1,163,000 995,000 
Butternut ......ccesees 244,000 123,000 
7 ae eRe 73,000 3.000 
MNES or eats sievacsccters eee 9 424,000 267,000 
GrOmtE co 5% 5 os < aloes 30,538,000 15,212,000 
CAtOM WOON 2a. ceecceses 127,000 117,000 
CUPLCRS 226 cee esseses 6,083,000 2,812,000 
1 ee ene $25,000 633,000 
MRE esi « Shas 3 op ial ewe 9,064,000 5,504,000 
HIRGMNOREY oi5 cn edie owes 12,000 12,000 
Bard MWAAPIE 2cci cise 5,522,000 2,819,000 
WOME cx ois o's wh aoe we 1,619,000 1,011,000 
HONG Giaciiccceelsceoss S00 eee iee KHesesas 
RUD. e/a. 0 swale ona eles 66,000 48,000 
MODNOUG. 6065.6 s0 csc ws 66,000 25,000 
CO See ee ee 64,632,000 37,520,000 
PECAN .ccrnccccccesece coeeces ceeeceeee 
PeyOIMMIOM 6 occ cc acces 14,000 9.000 
BOON 6 eek cee wit tnds 34,060,000 22,681,000 
REeMIUON ce Scecess sas SURE RER ER, we ete eens 
ne, MORIN 6 6k 5 oes e's 987,000 595,000 
OR PMRONE 56k 4 8 6s aes 202,000 140,000 
MEMEO occ hice loincnic us 665,000 524,000 
ra ere rar 2,000 - 2,000 
Mixed hardwoods ...... 1,763,000 1,138,000 


174,890,000 102,515,000 

*Dividing line between ‘Eastern’ and 
Chieago & Eastern Illinois to Evansville, Ind., 
*Unit equivalents are: Single band, 1; 
triple band, 3; circular, 4%. 


“Southe rn’ 
th ence 
Orleans, La., all points west of this line being “Southern” 
with resaw, 


Unfilled 

Orders 
651,000 
1,214,000 
1,581,000 
27,000 
70,000 
61,000 
50,000 
62,000 
4,251,000 
25,000 
600,000 
95,000 
1,756,000 
1,109,000 
120,000 


ee . 560 
12,701,000 


20,000 


30,682,000 


’ 


Southern Territory,* 145! 


Total 
Dry & Green 
22,959,000 


117,000 . 


3,821,000 
10,000 
23,000 


18,000 
17,000 
25,935,000 
77,612,000 
25,441,000 
233,313,000 
1,190,000 
4,117,000 
68,000 
374,000 
3,373,000 
187,566,000 
1,327,000 
25,000 
10,732,000 
15,000 
11,020,000 
7,813,000 
483,000 
4,092,000 
6,008,000 


627,479,000 


the Louis 


Dry 
17,307,000 
77,000 
2,430,000 
10,000 
23,000 


18,000 
17,000 
16,431,000 
51,201,000 
18,245,000 
157,956,000 
677,000 
2,432,000 
63,000 
250,000 
1,765,000 
110,089,000 
$12,000 
26,000 
8,501,000 
15,000 
7,319,000 
5,707,000 
147,000 
3,066,000 
4,680,000 


409,26 1,000 
ville & Nash 


2; with two 


Units; 
Unfilled 
Orders 
4,802,000 

15,000 
706,000 


11,832,000 
11,503,000 
3,059,000 
50,980,000 
102,000 


716,000 
44,535,000 
160,000 
6,000 
1,574,000 
1,000 
1,184,000 
1,072,000 
2,000 
734,000 
5,156,000 


138,470,000 


territories is a line from Chicago following the 
following 
territory. 

1%; double band, 


ville to New 


resaws, 236; 





Cypress Barometer 


New OruEANS, La., Aug. 25.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Aug. 19, thirteen mills re- 
porting, is as follows: 

—Percent of— 


Normal Actual 

Pro- Pro- 

Production— Carst+ Feet duction duction 

NOTTOGE 225% ae ASOS GOS .kkss || ct ene 

yt) | Mee 4,655,633 GGRe ssn us 

Shipments* 280 5,600,000 116.45 120.25 

Orders— 

aye 228 4,560,000 94.83 97.95 
On hand end 

weekt «2 SRO FEZOOOC0E .cc5; ae 


*New orders were 81.43 percent of shipments. 

+Basis for carload average is 20,000 feet. 

tOrders on hand decreased 6.08 percent, 
1,040,000 feet, during the week. 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown and comparative 


or 





periods: 

1925— Production Shipments Orders* 
ya ear ran 10,265,000 10,178,000 11,276,000 
MUG. Bos sccowncee 9,564,000 11,253,000 11,036,000 
1924— 

OMNES Dia Sd ahcaia 7,912,000 8,708,000 12,409,000 
*Thirty-seven mills. {Forty mills. 

*Orders booked for the week ended Aug. 8 


were 10 percent over production and shipments 
were 1 percent under production. 
Percentages of Thicknesses, Week Ended Aug. 8 


37 a" %, ” $s ” 
ProGuction ......+..% 72 19 5 4 
Shipments .......... 71 18 5 6 
RUBE fos tivation uote aa 65 20 10 5 


Of the total 11,957,000 feet booked during the 
week ended Aug. 15, 64 percent was }}-inch; 20 
percent, 34-inch; 5 percent, %-inch and 11 per- 
cent was y;-inch. L.c.l. sales in addition, it is 
estimated, amounted to 1,196,000 feet, making a 
grand total of 13,153,000 feet. 


North Carolina Pine 


Norronx, Va., Aug. 24.—The North Carolina 

ine Association makes the following analysis 
of figures from thirty-seven mills for the week 
ended Aug. 15: 











—Percentage of 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal ..... 11,400,000 ree rie ae 
So 10,534,173 92 ae 
Shipments 8'637.775 76 82 ae 
Orders ..... 12! 10,737,787 94 102 124 


“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 
eras, Compared with last week, there was a de- 
be se in orders of 3 percent; but last week there 

‘re reports from forty-three mills. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’? Associa- 


tion has prepared the following statistics as to 


stocks on hand Aug. 15: 


Per- 

Stocks Unfilled cent 

on hand orders sold 

WR oes are wars 4,811,000 2,266,000 47 
TERE accaonegnneens 706,000 227,000 32 
eR Nencaludeceus 13,841,000 36,729,000 265 
BOUL FE cb dcicanvas 19,258,000 39,222,000 203 
DE, eee a ees 6,566,000 4,966,000 76 
na  diascuvenweaias 6,808,000 2,824,000 41 
MRONGE (UR Seas ene an 13,374,000 7,790,000 58 
Oo! alll nea 2,029,000 1,492,000 74 
Wee een rab seeds 2,686,000 3,057,000 114 
Total 147 ....6..% 4,715,000 4,549,000 96 
FORE “iaiwocaeaaan 911,600 65,000 7 
WEMAS wake wee cen. 3,892,000 4,447,000 114 
"FOCAL Je". ciccaae 4,803,000 4,512,000 94 
Grand total....... 42,250,000 56,073,000 133 


Comparative Percentages 


A 


of Stock Sold 


ug. 15, July 18, Aug. 16, 
1925 1925 1924 
203 168 164 
5S 40 49 
96 70 47 
94 59 165 
133 105 108 





National Analysis 


WASHINGTON, D. C., Aug. 24.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 


Aug. 15, orders and shipments being shown as 


percentages of production: 


During 


Week Ended Wks. Ended 


Aug. 15 


No. of Ship- Or- 

Associations— mills ments ders 
Southern Pine ...... 31 102 112 
WOM @OGQE . gasicae's 112. 100) = 108 
Western Pines ...... 38 87 $2 
California Pines* > oe 85 69 
California Redwood... 15 99 77 
No. Carolina Pine... 38 87 102 
No. Hemlock & Hdwd.7 14 96 109 
Northern Pine ......+ 9 80 82 
Southern Cypress 15 109 95 
383t 96 101 


During 33 
Aug. 15 
Ship- Or- 

ments ders 

98 98 
105 104 
96 95 
99 87 
92 93 
98 80 
70 63 
87 &2 
99 97 


*Represents 35 percent of cut in California pine 


region. 


tLast week there were reports from 386 mills. 
+Includes hardwoods and softwoods. 





Southern Pine Barometer 


NEw ORLEANS, LA., Aug. 24.—For the week 
ended Aug. 21, Friday, one hundred twenty- 
nine mills report as follows in the Southern 
Pine Association: 

Percent Percent 
of pro- of ship- 


Cars Feet duction ments 

Production we Ghtee “eaeam | aweus 

Shipments 3,588 75,344,412 105.04. ..... 

Orders*— 

Received 3,616 75,932,384 105.86 100.78 
On hand end 

week BAGO DZAETOGAOR céicce cade 

*Orders on hand showed an inerease of 0.24 


percent ; one hundred thirty-one mills contributed 
to previous week’s report. 

*Normal production for these mills was 75,658,- 
683 feet. 

sased on July average load, 20,999 feet. 

Of 117 mills reporting running time, 30 were 
working overtime and 63 full time; 5 were shut 
down ; 1 operated one day; 1 operated three days; 
1, four days; 8, five days; and 8, five and one- 
half days. 





Hardwood Barometer 


MEMPHIS, TENN., Aug. 24.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 15, one hundred sixteen and 


one-third units reporting, is as follows: 

Nor- Iden- 

mal tical Actual 

out- nor- out-  Ship- 
Production Feet put mal put ments 

Normal (iden- 

tical units) .21,696,000_. 

Actual ..... 15,870,192 73 sed aaa 
Shipments ....16,183,426 75 ie So 
Orders— 

N@WF cow aan 17,434,469 80 109.9 107.7 

On hand end 

week .....90,231,757 ae 


*There was fabricated at sawmills, 3,634,461 
feet, and 353,291 feet was used in construction 
work, making a total of 3,987,752 feet. 

Identical mills were operating 70 percent of nor- 
mal time. ‘ 

There was 9,634,857 feet of logs received during 
the week, and 10,248,542 feet sawn, leaving a mill 
supply of 19,191,443 feet. 


New Type of Roof Construction 


NEw ORLEANS, La., Aug. 24.—A new type of 
wooden roof construction, claimed by its pat- 
entee to give all the protection required by en- 
gineering standards but cheaper in cost than 
any, is being demonstrated in New Orleans. It 
is known as the Nonplus Lamellas System and 
has been in use for three years in Europe. A 
company is now being organized here which will 
soon start operations for the sale of the system 
in Louisiana, Mississippi, Alabama, Arkansas, 
Tennessee and western Florida. The company 
will be known as the Nonplus Lamellas Con- 
structions (Ine.), and is at present headquar- 
tered in the St. Charles Hotel. 

One of the reasons New Orleans was chosen 
as headquarters is its proximity to the lumber 
producing field in longleaf pine and cypress, as 
a salient point of the construction is that it uses 
nothing but short lengths of lumber. 

The construction itself is an arched shaped 
roof made up of diamond shaped figures of uni- 
form size, constructed out of short lengths of 
lumber into a single girder. It is a network 
of ribs held together by standard bolts, nuts 
and washers. Spans up to 160 feet can be con- 
structed, adapted to any type of.roof construc- 
tion. The interior of the building is free from 
columns, posts or girders, the thrust of the arch 
being taken up by a trestle or buttress construc- 
tion, or by slender tie-rods. 

A demonstration of building this roof was 
made by the Forest Products Laboratory at 
Madison, Wis., last April, which was viewed by 
over a hundred building commissioners from 
leading cities of the nation. A roof of 2,420 
square feet was constructed in four and one- 
half hours, and then subjected to the severest 
tests. Many of the commissioners gave their 
approval to the construction and it has been 
favorably passed on by prominent engineers and 
architects. 

The demonstration being made here this week 
is in building the Blaise Garage, a 63-foot span, 
227 feet long. It is being inspected by all the 
leading architects and engineers of the city 
and is arousing much interest. 
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Praised Instead of Being Censured 


SEATTLE, WasH., Aug. 22.—Col. Charles C. 
Dalton grew up among the big trees of South 
Bend, Wash., which is one of the most heavily 
timbered sections of the State. For that reason 
Judge Dalton has a natural and sympathetic 
trend toward forest protection. Very likely that 
tendency had something to do with a most un- 
usual forest-fire ruling in Judge Dalton’s court 
last Wednesday. The court declares, in effect, 
that it is a praiseworthy act to stop a forest 
fire, law or no law, even if the fire-fighters 
resort to fisticuffs to do it. Here is the case: 

George Cartwright, father, and Fred Cart- 
wright, son, Aug. 3 were near their home at 
Lake Forest Park, fighting fire that threatened 
their property. They had been at it night and 
day for seventy-two hours, but despite their 
efforts the fire had burned within seventy feet 
of their home. They told the court that H. G. 
Reuther, complainant against them for alleged 
assault in the third degree, persisted in setting 
fire to slashings, after showing them a permit 
legally signed. The Cartwrights admitted that 
they had forcibly and violently overriden the 
written permit, engaging in a fight with Reuther 
to keep him from setting any more fires, because 
they did not propose that their home should 
be further imperiled. Having made this con- 
fession, the two defendants stood up to receive 
sentence. The court said: 

I wish I could sentence each of you to receive a 
medal from the Washington Forest Fire Associa- 
tion. It’s too bad there aren't a few thousand more 


like you in the State. We wouldn’t then need to 
worry about forest fires. You are discharged. 


At the headquarters of the Washington For- 


~~ 
| 


Ornate treasure chest, made of redwood, manufactured by California 
Redwood Box Co., of Oakland, Calif. 


est Fire Association, O. Bystrom, secretary, says 
he has taken unofficial notice that Judge Dalton 
has made a ruling in support of forest protec- 
tion. 


Strengthening Tendency to Market 


SEATTLE, WasuH., Aug. 22.—John D. Collins, 
of the John D. Collins Lumber Co., has issued 
a market letter, setting forth that while at the 
present moment there is very little change, yet 
a feeling of strength prevails. He says: 


We had a light rain that helped to check nu 
merous forest fires in both Washington and Ore- 
gon, and did a great deal of good; but clear logs 
are extremely short, and there is not much relief 
in sight for some time—so that all kinds of clear 
items continue to strengthen in price, especially 
slash grain flooring, drop siding and ceiling, , 

The demand for yard orders, especially mixed 
cars, continues, and coastwise business, notably 
that for the Atlantic coast, is very good. Califor- 
nia shows considerable improvement. Export busi- 
ness is slow, and there is not much business in 
sight. At present, timbers are the lowest item on 
the list, with boards and shiplap next. Two-inch 
dimension has been in good demand, and prices 
are a dollar to a dollar and a half higher than 
thirty days ago. All slash grain uppers are fully 
a dollar to two dollars higher, and drop siding, 





especially, is very searce. If a sudden demand 
should spring up for 4-inch and 6-inch clear strips 
for car siding, lining or other material, there is no 
telling what the price would be for flooring, drop 
siding and ceiling. Special pattern drop is getting 
much harder to place, on account of so many mills 
being short and oversold on the standard pattern 
106. 


Good Crops Mean Better Farm Trade 


LoGaN, Utan, Aug. 24.—Robert Anderson, 
general manager Anderson & Sons Co., this city, 
operating retail yards in Utah and Idaho, in 
speaking of the business situation in his dis- 
tricts, said: 

Our volume of sales for the first six months is 
a little ahead of the first six months of last year. 
I feel confident that before the end of the pres- 
ent year sales will be considerably ahead, due to 
the much better crop condition in our entire terri- 
tory. We really expect from now on for the bal- 
ance of this year to dispose of quite a lot of build- 
ing material to farmers who have not been pur- 
chasers of this commodity for the last few years. 

The Anderson & Sons Co. is one of the most 
progressive among the retail dealers of the west- 
ern district. Robert Anderson—‘‘ Bob,’’ as he 
is familiarly known all over the Pacific coast 
and the Intermountain territory—is recognized 
as an up-to-date lumberman with both ideals and 
ideas. 


Chests Stress Beauty of Redwood 


OAKLAND, Cauir., Aug. 22.—Much has been 
said in the columns of the AMERICAN LUMBER- 
MAN about the beauties and utility of wood for 
many purposes. Often people do not realize 
what may be done with wood, which can not be 
done with man-made 
materials, and very 
often those who realize 
it the least are lumber- 
men. 

Wood is a product of 
nature. It can not be 
produced by man. On 
many occasions it has 
been imitated, but the 
imitation has always 
been easily detected and 
only indicates the popu- 
larity and beauty of the 
wood itself, because 
imitation is said to be 
the sincerest compli- 
ment. There are so 
many different kinds of 
| wood, and each wood 

has its own peculiar 

qualities that make it 
best suited for special 
| purposes. 

California redwood is 
a specialty wood, and its 
producers have not been 
slow in finding uses for 
which redwood is par- 
ticularly valuable. Very 
fine boxes for fancy 
fruits and candy packers, and others desiring a 
beautiful box, is one of the uses that has been 
developed for this high class specialty wood. 

A leader in the manufacture of these fancy 
redwood boxes is the California Redwood Box 
Co., 320-332 Tenth Street, Oakland, of which 
W. H. Mayhew is president, and Cyril Bendorf, 
vice president and manager. The company 
makes large quantities of plain redwood boxes 
for fancy fruits and candy packers particularly. 
The glacé fruit people, who have built up such 
a tremendous business in California, are the 
largest users of California redwood boxes today. 
The thermostatic qualities of redwood, together 
with its neutral odor, make it an ideal container 
for this class of goods. 

Construction of these boxes by the California 
Redwood Box Co. makes them practically air- 
tight, and an ideal package for the trade such 
as tourists, that buys glacé fruit in California 
to mail to all parts of the world. 

The California Redwood Box Co. buys the 
raw material in the shape of a special grade of 
box lumber from The Pacifie Lumber Co., which 
ae in San Francisco, and mills at Scotia, 

alif, 
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In addition to the boxes above mentioned the 
California Redwood Box Co., makes some very 
fancy and highly decorated boxes, which are 
sometimes spoken of as ‘‘treasure chests,’’ 
These products are shipped to world-wide mar. 
kets, and recently this company made a special 
order for the president of France. 

The accompanying illustration shows one of 
the larger and more ornate of the treasure chests 
manufactured by the California Redwood Box 
Co. 


Says Municipal Forests a Certainty 


SAN FRANCISCO, CAuLiF., Aug. 22.—Prof. Nel- 
son C. Brown, former lumber commissioner to 
Belgium, France, England, Spain, Italy and the 
Balkans during and after the World War: 
civilian engineer with the A. E. F. in France 
and Spain, 1918; former consulting forestry 
adviser to the new republic of Czecho-Slo- 
vakia during the organ- 
ization of the forestry 
departments which now 
handle the Hapsburg 
Crown forests as a gov- 
ernmental project; and 








N. C. BROWN, 
Syracuse, N. Y.; 
Surveying Western 
Conditions 








now professor of for- 
estry at the Syracuse 
University, Syracuse, N. 
Y., arrived here this 
week for a general sur- 
vey of business condi- 
tions and to study the 
forest conditions, refor- 
estation activities and 
other phases of the in- 
dustry. 


Municipal forests, long established in European 
countries, notably in Germany and Switzerland, 
will soon be a factor in the United States, predicts 
Prof. Brown. In Switzerland the municipal 
forests pay the entire taxes of a city, including 
the fire department, the police, the street and road 
upkeep, the courts and the public health depart- 
ments. These forests, which are maintained un- 
der the most modern of reforestation methods, 
have been in operation for years and the success 
of such a system is not theoretical but an absolute 
and establishing fact, he declared. Such a thing 
is not only possible in the United States but a 
certainty. In the eastern States the practice has 
been begun and the outlook is highly optimistic 
for broadening development along these lines. 





One man, a former lumberman, is cited by 
Prof. Brown for his reforestation work as 4 
commercial asset and the building up of an 
estate for his heirs. Each year this man has 
been buying cut-over waste lands, some as low 
as $3 an acre. On this he has planted young 
trees. During the last year the small trees 
planted by this man alone totaled 1,400,000. In 
explaining his work he says that it is the surest 
way that he can provide for an estate for his 
heirs and for their heirs. He denies that he is 
a philanthropist but is merely investing his 
money for his children in a way which guar- 
antees the most returns. 

California should follow the leads of the eastern 
States in this municipal forest movement, declared 
Prof. Brown. In New York last year appropria- 
tions for forestry work totaled more than $2,600.- 
000 and in California the appropriations totaled 
but about $100,000 most of which was spent for 
fire prevention and protection. 

The codperation between California lumbermen 
and the Forest Service is noticeable and the work 
pF sg State body is greatly benefited by this con- 

ition. 

California woods are fast becoming widely 
known in the East, declared Professor Brown. 
This may be attributed a great deal to the fact 
that the west Coast woods have greater widths 
than the eastern woods, that there is a high stand- 
ard to the grades and the educational work of the 
California White & Sugar Pine Manufacturers 
Association in exploiting the special uses of the 
different species, the increased industrial activities 
and the rapidly expanding population. 


The years 1925 and 1926 should be among 
the best since the war, believes Prof. Brow2. 
Money, he says, is cheaper than at any time 
during the last few years and eastern financiers 
predict that this condition will prevail for a2 
other year at least. 
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Entering an Era of Increased Demand 


SEATTLE, WASH., Aug. 22.—A note of buoyant 
optimism, not only for lumber but for business 
of all kinds, is sounded by W. C. Lubrecht, 
general manager of the lumber department of 
the Anaconda Copper Mining Co., with mill and 
plant at Bonner, Mont. Mr. Lubrecht says: 


As is well known, the Anaconda Copper Mining 
Co. is a mining enterprise rather than a lumber 
manufacturing concern so that in speaking of the 
outlook it is appropriate to say that the prospect 
for metals is greatly improved. In fact, the whole 
metal situation is measurably better than it was 
a short time ago. In this connection the Ana- 
conda organization is completing a new plant at 
Great Falls, Mont., for the refining of zinc, mak- 
ing a really important development. 

The crop situation in Montana is good, and the 
agricultural community is much encouraged—in 
direct contrast to the depression which existed 
two seasons ago. This means that the purchasing 
power of the farmers has been increased, and nat- 
urally it leads the lumber manufacturer to antici- 
pate a healthy volume of trade. We are entering 
an era of increased demand and somewhat higher 
prices. AS an instance, our company has been 
overloaded for three weeks with orders for bevel 
siding and bungalow siding, and is now definitely 
out of the market on those items. 

Mr. Lubrecht arrived in Seattle Monday to 
meet Mrs. Lubrecht and their two children— 
Louise, aged 17, and Jack, aged 11, who ar- 
rived from Los Angeles by the steamer H. F. 
Alexander. The members of the family have 
been in southern California all summer, and have 
made numerous trips to places of interest, such 
as Catalina Island. Mr. and Mrs. Lubrecht 
are both natives of California. They left for 
their home in Missoula, Wednesday. 


Ca maa ae 


New Device Cuts Fuel Expenses 


EUGENE, ORE., Aug. 22.—A great saving in 
the fuel bills of certain business institutions of 
western Oregon has been effected by the burn- 
ing of sawmill waste—sawdust, slabs, edgings 
ete.—called hogged fuel, according to A. C. 
Dixon, general manager of the Booth-Kelly 
Lumber Co., of Eugene. Heretofore it has 
been possible to use this fuel only in large quan- 
tities, or in the sawmill furnaces, which utilized 
only a comparatively small part of this waste. 

But a new device called the Peninsula Fuel 
Economizer, manufactured in Portland, Ore., 
now makes it possible to use hogged fuel suc- 
cessfully in small quantities. This device con- 
sists of an appliance that can easily be at- 
tached to any ordinary furnace. 

An idea of the value of this innovation may 
be gained from the following table of compara- 
tive costs for fuel, before and after installation 
of the Peninsula Fuel Economizer in the Osburn 
Hotel, Eugene: 


> under old meth- 1925, using hogged 
od: 


fuel: 
eraser $ 910.80 i ee rer $ 435.00 
SS 710.15 1 errr 420.75 
MOAFCh 2.606% 630.20 bf) ne 472.80 
Total ons $2,251.15 cc) Ce $1,328.55 


This shows a saving of $922.60, or consid- 
erable more than 33 percent, by the use of 
hogged fuel, for the first three months of the 
year. Other institutions report similar, and 
even greater savings. The Labor Temple, 
Portland, Ore., over a period of five months, 
spent $1,775.13 for fuel under the old method. 
In the same months of the next year, using 
hogged fuel, its bill was only $455. The Ter- 
minal Hotel, and the University of Oregon, 
both of Eugene, and the Oregon Agriculture 
College, of Corvallis, Ore., also use hogged fuel. 

The Booth-Kelly Lumber Co. is now shipping 
several carloads of hogged fuel a day. Mr. 
Dixon says that a number of other firms in 
Eugene are planning to equip their heating 
systems with fuel economizers in the near fu- 
ture, The cost of this new device is not great, 
being paid, by reduced fuel bills, in the cases 
cited above, within less than five months after 
mstallation. 

Hogged fuel for Eugene is supplied by the 
Booth-Kelly Lumber Co.’s sawmill at Spring- 
field, four miles from Eugene. Due to the in- 
creasing demand, the same company is also 


equipping its mill at Wendling to produce 
hogged fuel. Thus a saving is made in trans- 
portation costs, as other kinds of fuel often have 
to be shipped great distances. But the main 
reason hogged fuel is cheaper than other kinds 
is that heretofore the material of which it is 
composed has been an entire waste, and saw- 
mill men are glad to sell it for a very low price. 

Another advantage’in the use of mill waste 
for fuel, as pointed out by Mr. Dixon, lies in 
the fact that a Lane County product is being 
utilized in Lane County. In the same way, any 
city that has a sawmill near can not only cut 
its fuel bills, but also spend its fuel money at 
home. And wherever there are sawmills, the 
supply of material for hogged fuel is practically 
unlimited. 


Dry Kilns Perform Very Efficiently 


OMAK, WASH., Aug. 22.—The accompanying 
illustration shows Pondosa pine lumber going 
in and out of opposite ends of the Moore moist 
air kilns at the plant of the Biles-Coleman Lum- 
ber Co. here. This company is having remark- 
able success in drying low grade Pondosa pine. 
It operates a large frame factory and box fae- 
tory in connection with its sawmill plant at this 
point. Much good clear frame lumber is cut 
or trimmed from lumber that otherwise goes into 
boxes. Therefore, the entire charge of lumber 
must be dried to a low moisture content, the 
box lumber being dried to the same extent as 
that used for frames. Then wherever neces- 
sary this box lumber is resawed. Kiln drying 
of a box grade of lumber to a moisture content 


site. Homes of any design can be so con- 
structed, according to Mr. Greenleaf, and the 
popularity of the plan is indicated by a deluge 
of orders immediately following the announce- 
ment of the completion of experiments. 

The mill-built home scheme is a part of a 
program inaugurated by the Pioneer Lumber 
Co. for the conservation of lumber as well as 
economy in building. The plan is entirely dif- 
ferent from the ready-cut idea in building. 


Plans Operation of Large Capacity 


SEATTLE, WASH., Aug. 22.—Charles R. Me- 
Cormick, at the Olympic Hotel this morning, 
prior to departure for Tacoma and Portland, 
said: ‘‘The new Port Gamble mill of the 
Charles R. McCormick Lumber Co. will be 
equipped with a 10-foot band and a 9-foot band 
as the headrigs, and will have a large edger, two 
trimmers and two resaws. It will be an opera- 
tion of large ecapacity.’’ 

It was a brief statement, but it marked a 
definite advancement of the plans of the com- 
pany since the new construction will be under 
way early in the autumn. Mr. McCormick added 
that with the completion of the new plant, the 
company will have four large mills in the Pacifie 
Northwest—one at Port Gamble, one at Port 
Ludlow, and two at St. Helens, Ore. The com- 
pany, he said, had established its offices in 
Seattle; it would bring its boats to Puget Sound; 
and it would be in the business of shipping lum- 
ber much as heretofore, with this difference; that 
it would add largely to its production. In con- 














Pondosa pine lumber going through Moore kilns at plant of Biles-Coleman Lumber Co., at 
Omak, Wash. 


necessary for the manufacture of frames, and 
then resawing this box lumber without degrade, 
is a feat that speaks very highly for the effi- 
ciency of these kilns. 


. °,@ 
Company Surveying Lumber Conditions 

Los ANGELES, CALIF., Aug. 22.—California 
has eut one-fourth of its original stand of soft- 
wood timber, and it has remaining 15 percent 
of all of the standing timber in the United 
States, more than any other State except Ore- 
gon, according to statistics provided the Pioneer 
Lumber Co., of Los Angeles, which is making 
a survey of lumber conditions throughout the 
country. 

The total producing and potential forest area 
of the State is 19,196,000 acres. Of this 12,- 
319,000 acres are owned by the Government, 
6,782,000 by private interests, and 95,000 by 
the State. The present virgin timber area is 
15,052,000 acres, of which the Federal Govern- 
ment owns 10,531,000 and private owners 4,406,- 
000 acres. 

Lumbering stands fourth among the State’s 
industries in number of wage earners employed 
and fifth in the value of the product. Lumber- 
ing employs 25,000 hands and the value of its 
product of all kinds is $100,000,000 a year. 

A new record for speed and economy in build- 
ing has just been established by the Pioneer 
Lumber Co. in California with the introduction 
of a mill-built residence construction scheme, 
according to Robert Greenleaf, vice president 
of the company. The new scheme, patents for 
which have been applied for, provides for the 
complete erection of the home at the lumber 
yards following which it is assembled on the 


nection with the work at Port Gamble, plans 
were under way, he said, for extensive logging. 

While in this city Mr. McCormick has been 
in conference with H. F. McCormick, Ernest 
Meyer, Guy Crow, R. W. Condon, H. M. Hallen- 
beck, and various members of his sales organiza- 
tion, in connection with checking up the prop- 
erty involved in the transfer of the Puget Mill 
interests to the Charles R. McCormick Lumber 
Co. 

The company has established headquarters at 
960 Stuart Building. R. W. Condon, who is 
known everywhere in the Pacifie Northwest from 
his long connection with the Puget Mill Co., 
will be manager of the Charles R. McCormick 
Lumber Co. here and H. M. Hallenbeck, who 
has been associated with Mr. Condon, will con- 
tinue as sales manager. 


SAAB ABAAAEB: 


Buys Wagon Company’s Plant 


LUFKIN, Tex., Aug. 24-——The Kurth-Zeagler 
Lumber Co. was recently organized here by a 
group of east Texas Lumbermen and chartered 
with fully paid stock to the amount of $100,- 
000. The company was formed to buy out the 
White City plant of the Martin Wagon Co. It 
has operated this plant since Aug. 1, when it 
was taken over by the company. The mill is 
modernly equipped and has eight years’ run 
of mixed hardwood and pine timber cutting 
about 45,000 feet daily. 

The officers and directors of the company are: 
B. L. Zeagler, president, Lufkin; E. L. Kurth, 
vice president, Keltys; J. W. Lewis, secretary- 
treasurer, Lufkin. Directors, Watson Walker, 
Diboll, A. D. Banta, Lufkin, and H. T. Roehl, 
Lufkin. 
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Illinois District Organizations Discuss Practical Subjects 


Roundtable Discussions at Marion 

Marion, Iuu., Aug. 24.—This city was the 
mecea for lumber and building supply dealers 
of this part of Egypt, on Aug. 19. More than 
forty of them assembled at the Elks’ Club to 
participate in a ninth district meeting of their 
State association. A number brought their 
wives so that ten ladies graced the dinner ta- 
bles in the Baptist Church dining hall where 
the ladies of that church served an elegant fried 
chicken dinner. After dinner the ladies were 
taken to the country club for an afternoon of 
pleasure, while the dealers returned to the 
Klks’ Club for their business session. Mrs. P. 
B. Colp was hostess to the ladies and in charge 
of dinner arrangements. 

Officers to serve for the coming twelve months 
were elected as follows: 

District chairman-—A. J. Guerrattaz, Du Quoin 
Home Lumber Co., Du Quoin. 

District secretary—-George Baggott, Zeigler, of 
the Stotlar-Herrin organization. 

Rolla M. Treece, district chairman, presided 
and Chester L. Schwartz as district secretary 
attended strictly to his duties. From 1:30 to 4 
o’clock the time was spent in discussing prac- 
tical subjects. The program provided for a 
real roundtable meeting in which a large pro- 
portion of the dealers present took part. Among 
the subjects considered were ‘‘Grade-marking 
Lumber,’’? ‘* Paper vs. Cloth Cement Sacks,’’ 
‘*Selling Methods,’’? ‘Meeting Outside Com- 
petition,’? and other practical matters. 

Kd Stotlar, of the Stotlar-Herrin Lumber 
Co., weleomed the visitors to Marion and Ray 
Durham, of Harrisburg, a member of the State 


Unfounded Claims for Steel 


Mempuis, TENN., Aug. 24.—The current issue 
of Hardwood News, official bulletin of the Hard- 
wood Manufacturers’ Institute, under the head 
‘“Unethical Advertising,’’ says: 

The Saturday Evening Post, issue of Aug. 15, 
carries a full page advertisement of the Budd all- 
steel automobile body on page 48. One paragraph 
of this advertisement reads as follows: 

“Just as wood has lost every other battle against 
steel, so it loses its last hold on the automobile.” 

This statement is typical of copy being put out 
by manufacturers of steel office furniture, filing 
cabinets, metal lath, casing, siding, roofing, kitchen 
furniture and other articles made of steel coming 
in competition with wood. Apparently the prin- 
cipal foundation for appeal for favor of all steel 
articles is to deprecate the value of wood from a 
standpoint of cost, lasting ability, strength and 
fire resistance. 

In a recent issue of Fetter’s Magazine, at Louis- 
ville, a house organ advertising steel office furni- 
ture, the statement was made that steel office 
desks were available at the same cost as medium 
lines of wood desks. 

Apparently the hardwood industry has permitted 
these statements to go unchallenged and, so far 
as we know, the soft wood industry has taken no 
exception to the extravagant claims made by the 
steel people concerning the superiority of their 
products over those made of wood. 

In the first place, advertising of this nature is 
well beyond the ethics of fair practice. Advertis- 
ing copy issued for the account of this organiza- 
tion has never contained any derogatory state- 
ments concerning competing woods or wood substi- 
tutes. Our appeals to the buying public for con- 
sideration have been based solely upon the merits 
of our products and we have refrained from mak- 
ing comparisons with wood substitutes, even in 
cases where the facts would justify this action. 

In the instant case, no justification exists for 
the broad statement made by the Edward G. Budd 
Manufacturing Co.; in fact, the statement is not 
only misleading but is largely incorrect. 

In certain instances and for certain purposes 
steel possesses an advantage over wood, and where 
it is a known fact that steel is a better commodity 
than wood this organization, in no instance, has 
advocated the use of wood. On the other hand, 
steel is being used as a wood substitute in many 
instances where wood would be more serviceable 
and economical. We attach hereto an open letter 
directed to the Edward G. Budd Manufacturing 
Co. at Detroit and we feel that its contents are 
justified. 


board, responded. The State secretary and 
Field Secretary Joyce were present and partici- 
pated in the meeting. 


Third District Elects 


LA SALE, Int., Aug. 24.—About a half hun- 
dred lumber and building supply dealers assem- 
bled at the Kaskaskia Hotel here, Aug. 22 to 
attend a meeting of the third district Illinois 
State association. They came from practically 
every county in the district and were all there 
in time for the ‘‘feed’’ at noon which was pro- 
vided and served by the Kaskaskia Hotel man- 
agement. 

After dinner the dealers adjourned to the Ili- 
nois Valley Manufacturers’ Club rooms on the 
sixth floor of the Kaskaskia which were very 
kindly placed at their disposal by the secretary, 
O. M. Benson. 

L. M. Bayne, district chairman, presided. 
There was no set program but Chairman Bayne 
had a list of subjects which he ‘‘sprung’’ on 
his fellow dealers during the meeting, and he 
was able to get a large number to take part. 
The subjects included ‘‘Grade-marked Lum- 
ber,’’ ‘Installment Selling,’’ ‘Cloth vs. Paper 
Cement Sacks,’’ and others. 

The meeting became so intensely interesting 
that it was almost 5 o’clock when the chairman 
announced that it was time to quit and go home. 

Before adjournment, officers were elected for 
the ensuing year as follows: 

Chairman—A. F. 
Henry. 

Secretary—..J. M. Allen, Eureka. 


Hunter, Hunter Lumber Co., 


If it is the policy of the steel industry to con- 
tinue to make unfounded statements concerning 
wood in advertising matter, the only course left 
open to the lumber industry will be to require 
proof of the absurd claims made. 

Aug. 19, 1925. 
Epwarpd G. BupD MANUFACTURING CO., 
Detroit, Mich. 

GENTLEMEN: We have read with interest your 
advertisement carried on page 48 of the Aug. 15 
issue of the Saturday Evening Post and respect- 
fully direct your attention to several statements 
which require material modification, in order to 
come within the bounds of actual facts. The fol- 
lowing statement is carried in the head note of 
your advertisement : 

“Now the motor car is made completely modern 
and safe and its life of usefulness immeasurably 
prolonged, because of the steel body.” 

We are of the opinion that the body of an auto- 
mobile, by reason of steel construction, is useful 
for no longer period than bodies with a frame- 
work of wood. We seriously doubt if this statement 
could be sustained by facts. ‘This statement leaves 
the impression that you are claiming your auto- 
mobile bodies are serviceable for a greater length 
of time than bodies made by the Fisher Body Cor 
poration, Studebaker Manufacturing Co., Ford 
Manufacturing Co. and other companies utilizing 
wood in the construction of automobile bodies. It 
is our candid opinion that a test would prove 
conclusively that this claim is not based on facts. 

We are convinced that an investigation will 
prove conclusively that the following statement 
in your advertisement is unfair to wood and is in 
conflict with many past experiences where at- 
tempts have been made to substitute steel for 
wood : 

“Just as wood has lost every other battle against 
steel, so it loses its last hold on the automobile.” 

The policy of this organization in advertising 
its products has been to point out the merits of 
the article advertised and to refrain from making 
derogatory statements concerning competing sub- 
stitutes. Consequently, we feel that the steel 
industries should confine their statements relating 
to wood to known facts. Wood, by no means, has 
lost every other battle with steel and it has not 
lost its last hold on the automobile. This state- 
ment carried in your advertisement will not bear 
investigation, simply for the reason that it is not 
founded on facts. Possibly your steel body is a 
most excellent body. There may be many ad- 
vantages for it which you may justly claim, but 
we most vigorously protest against statements 
such as quoted above being made use of in your 
advertising copy. 

For a while the railroads thought that the steel 
body coal car would render greater service than 
the wooden body coal car and for a time it was 
the practice of most carriers to specify steel body 
coal cars. It was found that the steel body coal 


ear not only weighed more than the wooden body 
sar but that when a steel body car was in a wreck 


Talk on Business Subjects 


VANDALIA, IuL., Aug. 24.—About forty lum- 
ber and building supply dealers doing business 
in the eighth district of the Illinois Lumber & 
Material Dealers’ Association met at the Deick- 
man Hotel at noon here, Aug. 20th for a dis- 
trict meeting. The business session followed a 
noon dinner in one of the private dining rooms 
of the hotel. 

District Chairman Art Risser, of Paris, pre- 
sided and District Secretary Herbert Sonne- 
mann was strictly on the job. President A. C, 
Gauen, of the State association, was the first 
speaker and gave a very fine and instructive 
address. 

Following Mr. Gauen, short talks were made 
by H. S. Hargrave, of Hillsboro, chairman of 
the seventh district; F. C. Wenthe, Effingham, 
eighth district director of the State association; 
W. G. Joyee, field secretary; Charles H. Shoe- 
maker, another State association field worker, 
and J. F. Bryan, State secretary. 

Following these talks there was a general dis- 
cussion of business subjects pertaining to the 
building industry and building material trade. 
A feature of this discussion was the fact that 
most of the dealers took part. 


Before adjournment, District Chairman 
Risser announced that another district meeting 
would be held the latter part of October and 
that the meeting place would likely be Lawrence- 
ville in the eastern part of the district. 

A number of ladies accompanied their hus- 
bands to Vandalia, and Mrs. H. H. Sonnemann 
acted as hostess to the feminine visitors. 


vs. Wood 


the expense of making repairs was practically 
prohibitive. Experience has proved that the steel 
body car is subject to corrosion and that the 
actual life of the steel body car, especially on 
cars in service near salt water, was considerably 
less than that of the wooden body car. Therefore, 
here is one case where wood has not lost its battle 
against steel. 

Investigations also indicate that steel lathing, 
on account of corrosion, has not the permanency 
of woogen lathing. It is reasonable to presume 
that where the enamel on your all-steel body is 
broken, corrosion will set in and that the durability 
of your all-steel body will be no greater than that 
of the wooden frame body. Further, your all-steel 
body, damaged by an accident, would undoubtedly 
cost more to repair than the wooden frame body. 

Your advertisement also points out the fact 
that your body is fireproof. The percentage of 
cars destroyed by fire, due to faulty combustion 
or explosion, is so small that this claim is negligi- 
ble. You do not say whether your body would 
be serviceable after going through a fire in a 
garage or not. 

You refer to your slender corner post as pos- 
sessing an advantage over the bulky wooden post. 
This claim, we hardly feel, would carry much 
weight, even with the most exacting motorist. Are 
you prepared to say that your slender steel corner 
post weighs any less than the wooden post or is 
subject to any greater shock resistance? What 
would be the cost of repairing your steel corner 
post if bent or broken, compared with the cost 
of repairing a wooden corner post subjected to 
the same shock? 

We, of course, have very little knowledge of 
your body and as stated above, we have no crit- 
icism to make of it, but we seriously doubt your 
ability to furnish a body of lighter weight or 
greater endurance and slower depreciation and at 
the same time supply the measure of safety to be 
obtained from the use of a body reinforced with 
wood. Properly seasoned ash, elm or oak, weight 
for weight with steel, possesses merits which will 
meet with any competition that may be offered 
by steel in automobile body construction. . 

We feel that you should be acquainted with 
our views on the subject, and that in justice to 
the wood industry your advertising copy in the 
future should be more conservative and compari- 
sons of steel with wood should be in strict accord- 
ance with established facts. 

We will appreciate it if you will let us know 
your policy for the future in giving publicity to 
your products and we hope that you will see fit 
to refrain from unjust criticism of wood. There 
is ample room for advertising the merits of steel 
without running down wood and we feel that we 
ean advertise our products without berating steel. 
However, the steel industries, in recent years, have 
based their claims for patronage on the superiority 
of steel over wood and if this policy is to be 
followed, as much as we would regret doing 80, 
we will be compelled to give publicity to quite a 
few tests which will prove conclusively that such 
claims are without merit. 
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Sept. 2—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Claridge Hotel, Memphis, Tenn. 

Sept. &—Florida Dense Longleaf Pine 
Mason Hotel, Jacksonville, Fla. 

Sept. 8—Alabama Mill Managers’ 
hart, Ala. Monthly meeting. 

Sept. 8—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 

Sept. 10-11—Carolina Retail Lumber Dealers’ Associa- 
tion, Hendersonville, N. C. ‘*Vacation convention.’’ 

Sept. 11—Indianapolis Lumbermen’s Golf Association, 
Indianapolis Country Club, Indianapolis, Ind. An. 
nual fall tournament. 

Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Vash. Annual. 

Sept. 16—Plywood Manufacturers’ Association, 
torium Hotel, Chicago. Quarterly Meeting. 

Sept. 19—Pittsburgh Builders’ Exchange, Turner Park, 
Perryville, Pa. Corn roast. 

Sept. 22-24—Southern Logging Association, 
Hotel, New Orleans, La. Annual, 

Sept. 24—New Jersey Lumbermen’s Association, Hotel 
Berkeley-Carteret, Asbury Park, N. J. Fall meeting. 

Sept. 26-—-East Texas Mill Managers’ Association and 
Tri-State Mill Managers’ Association, Hotel Youree, 
Shreveport, La. Joint meeting. 

Sept. 28—American Forest Week Committee, Washing- 
ton, D. C. General meeting. 

Sept. 28-Oct. 2—National Safety Council, Cleveland, O. 
Annual safety congress. 

Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 

Oct. 15-16—Regional conference on forestry in Indiana, 
Kentucky and Illinois, Madison, Ind. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. 28-31—Pacific Logging Congress, 
Seattle, Wash. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual, 

Nov. 16-17—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual meet- 
ing of board of directors. 

Jan, 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan, 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 

Annual. 

Feb, 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb, 12-14, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 

nual, 


Manufacturers, 


Association, Lock- 


Audi- 


Roosevelt 


Olympic Hotel, 


Discussion to Feature Logging Meet 

New Or.EANS, La., Aug. 26.—The program 
of the fifteenth annual convention of the South- 
ern Logging Association, as announced today by 
Secretary James Boyd, will be featured by the 
amount of time given over to discussion of vital 
problems confronting the loggers of the South. 
The convention will be held heré Sept. 22-24, in- 
elusive. 

The convention will be opened Tuesday morn- 
ing, Sept. 22, by an address by the president of 
the association, E. H. Stevens, Goodyear Yellow 
Pine Co., Picayune, Miss. This address will be 
followed by the report of Secretary-treasurer 
James Boyd, and of the tree cutting committee 
appointed at a previous meeting, of which C. J. 
Skatvold, Edward Hines Yellow Pine Co., Lum- 
berton, Miss., is chairman. Then will follow a 
discussion on selling which will take up the re- 
mainder of the morning session. The question 
for discussion will be, ‘‘Should the woods force 
operate to accommodate the sales department, or 
should the sales department sell on the basis of 
the quality of the timber in sight for the fol- 
lowing months? What are the elements to be 
considered in answering this question ?’’ 

The afternoon discussion, led by J. M. Vernon, 
W. P. Brown & Sons, Fayette, Ala., will follow 
the line of increasing the yield from woods in 
utilizing trees that will not make lumber and 
Would otherwise be left. The question of by- 
products will also be discussed in this connec- 
tion. This discussion will be followed by an ad- 
dress by G. P: Gammill, Edgar Lumber Co., 
Wesson, Ark., on the subject of handling a woods 
operation that has been cut over. Mr. Gammill 
will explain why it is not profitable to bring in 
logs that will average less than seventy feet. 
This question will then be discussed by the con- 
vention. 

V. H. Sonderegger, State forester of Louisi- 





ana, will open the Wednesday morning session 
with a talk on the compilation of diameters of 


trees as reported by the members. R. D. Forbes, 
director of the Southern Forestry Experiment 
Station, New Orleans, will then give a talk on 
his work at the experiment station. This talk 
will be followed by an address, ‘‘ Logging with 
Gasoline Skidders,’’ by H. G. Locke, Tombigbee 
Logging Co., Coffeeville, Ala. Other addresses 
of the morning wil be by J. W. McCurry, Dierks 
Lumber & Coal Co., Dierks, Ala., on employing 
and handling men, and by J. M. Campbell, Choe- 
taw Lumber Co., Broken Bow, Okla., on oil-burn- 
ing locomotives. Then will come a discussion on 
who is responsible for accidents—the superin- 
tendent, foreman, victim or employer? 

One of the most important questions of the 
convention will be brought up Wednesday after- 
noon in a discussion of cost sheets. Various 
divisions of the work as applied to pine, hard- 
woods and cypress cutting, main line and spur 
construction, skidding with machinery, trucks, 
horses, mules and cattle, loading, clearing and 
swamping will be taken up in this discussion led 
by the secretary. This vital problem will be con- 
tinued in the morning discussion of the last day 
of the convention. The Thursday afternoon ses- 
sion will be given over to the subjects of forest 
fire toll in the southern States and means of fire 
prevention along with a discussion of Govern- 
ment records. The report of the log grading rules 
committee will be given by A. M. Morton, chair- 


man. The election of officers will conclude the 
program, 


Interior Trim Men Prepare Program 
MEMPHIS, TENN., Aug. 25.—A large attend- 
ance is expected at the fall meeting of the 
Hardwood Interior Trim Manufacturers’ Asso- 
ciation which is to be held here at the Hotel 
Claridge, on Sept. 2, according to a statement 
made by W. R. Friedel, secretary. Replies re- 
ceived indicate that approximately fifty mem- 
bers of the association will be in attendance. 
A committee will meet in Memphis tomorrow 
for the purpose of drawing up a program and 
deciding on the many subjects that will be dis- 
cussed at this meeting. Several addresses of 
importance will be delivered at this time. 


Paeaaeaeaeaaaaa: 


Florida Dense Pine Makers to Meet 

JACKSONVILLE, FLA., Aug. 24.—A meeting of 
the Florida Dense Longleaf Pine Manufactur- 
ers has been called for Sept. 8 at the headquar- 
ters in the Mason Hotel, Jacksonville. A num- 
ber of matters of importance will be taken up 
at the meeting, among which is the subject of 
advertising and the appointment of a successor 
to S. A. Jones, secretary, who resigned Aug. 15. 


Grade-Marking—Tally Card Violation 
NEw York, Aug. 24.—The National-Ameri- 
can Wholesale Lumber Association is giving 
some thought to reported violations of the 
grade-marking and tally card provisions of the 
standardization program. This has been cov- 
ered by Seeretary Schupner in the following 
notice just sent the association membership: 


At the last executive committee meeting, con- 
sideration was given to reports that some manu- 
facturers were not conforming to the standardiza- 
tion program, which specifically provides that 
wholesalers have the privilege of furnishing their 
own tally cards. This plan was intended to con- 
ceal the name of the shipper. Also the grade- 
marking symbol should show the mill number and 
not the actual name of the shipper, and this 
arrangement has been disregarded by some mills. 
Complaints of violation have come, not only from 
wholesalers but retailers as well, but assurances 
have been received from manufacturers’ associa- 
tions that they are sincerely trying to get their 
members to adhere to the program, and it is a 
fact that some who disregard it are not members 
of manufacturers’ associations. 

The National-American association participated 
in lumber standardization in good faith and ex- 
pects to retain for wholesalers the rights accorded 
them, and will take steps to do so. However, 
notwithstanding the fact that members have been 
informed of their privilege of furnishing their own 


tally cards, there are many who do not use them. 
The executive committee desires to receive from 
the membership any specific information covering 
violations of these tally card and grade-marking 
provisions, and members are requested to com- 
munieate promptly with Secretary Schupner, sub- 
mitting any facts or other information which will 
help in the investigation. 


Association Secretary Resigns 

JACKSONVILLE, FLA., Aug. 24.—Spencer A. 
Jones, acting secretary and advertising manager 
Florida Dense Longleaf Pine Manufacturers, 
with headquarters in the Mason Hotel, Jackson- 
ville, resigned his position with the association 
effective Aug. 15, returning to his home in New 
Jersey. Mr. Jones ‘stated his intention of re- 
turning to Florida in the near future, but his 
present plans are uncertain. 

R. 8S. Kendrick, assistant seeretary, is carry- 
ing on the work of the association at present. 


To Establish Credit Bureau 

Detroit, Micu., Aug. 25.—An independent 
credit bureau with enlarged facilities will be 
established for the use of member firms of the 
Detroit Lumber Dealers’ Association within a 
short time. Under this arrangement all firms 
will become subscribers to the bureau which will 
be operated entirely for the dissemination of 
credit information without any direct connec- 
tion with the association. A competent man- 
ager with extensive credit experience in other 
lines of business will be engaged. The quantity 
survey bureau which has been established by 
the member firms of the association upon a 
similar basis is also operated as an independent 
unit with a view of following the policy of in- 
creasing the scope of each phase of organized 
activity. bs 


Mill Managers Hear Reforestation Talk 


[Special telegram to AMERICAN LUMBERMAN] 

GALVESTON, TEX., Aug. 25.—R. D. Forbes, di- 
rector of the Southern Forestry Experiment Sta- 
tion of the United States Forest Service, 
spoke at the meeting of the East Texas Mill 
Managers’ Association, on Aug. 22, held at 
Hotel Galvez, here, outlining reforestation meth- 
ods, which, if carried out, would, according to 
his estimate, result in the production of 14,000,- 
000,000 feet of lumber where only 6,000,000,- 
000 feet is being produced annually now. Mr. 
Forbes stressed the importance of leaving seed 
trees when cutting is done. Setting out seed 
trees, according to Mr. Forbes, is not only ex- 
pensive but is risky, as the young trees may be 
destroyed by fire. Even prairie fires or grass 
fires will kill young trees just transplanted, 
whereas an old tree standing alone will not like- 
ly burn. The old trees automatically seed the 
land. One tree to an acre has been found in- 
sufficient, but three will accomplish reforesta- 
tion. Europeans practice intensive methods 
which, if followed in this country, would mean 
the production of 27,000,000,000 feet of lumber 
where only 6,000,000,000 is produced now. 

It was decided to hold meetings of graders in 
the various districts of east Texas, in codpera- 
tion with the chief inspector of the Southern 
Pine Association, in order to familiarize the 
graders with the rules of the association and 
create a cooperative spirit among them. 

The association is arranging to have a Gov- 
ernment entomologist make a survey of east 
Texas timber lands, with a view to discovering 
what insects are destructive to timber and to 
determine means for controlling and combating 
them. The association voted to stand any ex- 
pense incident to such a survey. 

The next meeting of the East Texas Mill 
Managers’ Association will be held jointly with 
the newly formed Tri-State Mill Managers’ 
Association, which includes Louisiana, Missis- 
sippi and Arkansas. The East Texas Mill Man- 
agers’ group will meet them on the morning of 
Sept. 26, at Hotel Youree, in Shreveport, La. 

The meeting was presided over by E. L, 
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Kurth, of Lufkin, who is vice president of the 
Angelina County Lumber Co. A. W. Larkin 
acted as secretary in the absence of George 
Christie, of the Lumbermen’s Reciprocal Asso- 
ciation of Houston. 

Among those present at this meeting were 
J. H. Buchanan, A. E. Hickerson, D. Tourtellot, 
H. T. Roehl, W. J. Dunman, J. T. Booth, J. W. 
McKee, J. F. Judd, John S. Bonner, Watson 
Walker, C. P. Meyers, J. H. Kurth, 8. B. Craw- 
ford, EK. P. Soecle, Robert Carpenter, A. W. 
Runyan, J. C. Dawson. 


Association Leases Larger Quarters 
New York, Aug. 24.—The New York Lumber 


Trade Association is to have a new home, This 
announcement was made by the board of trustees 
at a recent meeting when information was given 
out that the association has leased rooms on the 
fifth floor of the Grand Central Terminal. 

Secretary H. B. Coho said the purpose in 
moving from 17 West Forty-sixth Street, where 
headquarters have been maintained for the last 
few years, is to get more room. There will be 
a large assembly room in the new offices, where 
meetings of the Nylta Club will be held. 

The membership of Nylta, a product of the 


association, is nearing one thousand, and fre- 
quently the attendance at weekly meetings has 
been so large that all present could not be accom- 
modated. Then, too, as Mr. Coho explained, the 
association is broadening its activities and plans 
to make the coming winter the busiest it has 
ever known. 

The attendance at the board meeting was 
large, considering the vacation period, and this 
caused President Joseph F. Murphy to con- 
gratulate the directors and to propose that a 
banquet be held in November to celebrate the 
association’s progress. A motion to hold the 
banquet was adopted unanimously. 

The trustees also authorized publication of a 
handbook containing information of use to the 
New York trade. Mr. Coho has had preparation 
of the book in hand for nearly a year and says 
it will be ready for distribution Oct. 1. 


(@g@@a@g@g@aaanaaaanaan= 


Forestry Contract Act Defeated 


ATLANTA, GA., Aug. 24.—The forestry con- 
tract act, the second important forestry bill 
before the Georgia State legislature at this ses- 
sion, met with defeat when the house of repre- 
sentatives tabled it after it had been passed 
by the senate. Forestry leaders, however, are 


much pleased with the showing made in the 
legislature in getting the forest administration 
act through. It passed the senate last week, 
and now, with the governor’s signature, is a 
law. It has already been hinted that the fores- 
try contract bill will be brought up again in 
the next session of the legislature. 


Sets New Record For Sawmill Cut 


TupPER LAKE, N. Y., Aug. 25.—The sawmill 
of the Santa Clara Lumber Co., here, recently 
made a record in lumber sawing. In one day 
the mill cut 171,000 feet, and then, maintaining 
this same pace for four and one-half hours the 
following day, cut 75,000 additional feet. All 
the lumber cut was spruce. The cut was made 
with a single band and a 24-saw gang after 
which the lumber was edged, clipped and con- 
veyed to the yard. 

One of the reasons why this notable record 
was made possible was the fact that the band 
saw is operated this season by Charles W. Kyer, 
a southern sawmill expert. The best previous 
day’s record was 132,000 feet. This mill of the 
Santa Clara Lumber Co. is now finishing this 
season’s cut and will close soon. 





SAN FRANCISCO, 
CauiFr., Aug. 22.—Fully 
350 lumbermen, their 
families and guests, at- 
tended the first annual 
pienie of San Francisco 
Hoo-Hoo Club No. 9, 
held Aug. 16 at Ken- 





MRS. LEWIS A. GOD- 
ARD, 


Chosen Queen of the Day 





dall Dell, on the San 
Mateo peninsula, forty 





miles south of San 
| Francisco. The setting 


for the feast and ath- 

letic events was situ- 

ated in a great grove of 

oak, bay and sycamore trees. Giant live oaks 
furnished a shade over the benches and tables 
where luncheon was spread which was searcely 
penetrated by the warm sun. Numerous springs, 
their waters ice cold, flowed from the banks 
at one side of the grounds while on the other 
a small brook furnished ‘‘ wading’? waters for 
the kiddies. Between the tiers of dining tables 
a big open air barbecue pit was utilized for the 





Rooters’ bench at the ball game which was won by San Francisco with 


a score of 15 to 13 


coffee tanks. Ice cream, packed in individual 
packages, was donated by Buchanan & Russell, 
lumber wholesalers, of San Francisco. 

The rope jumping contest was won by 





Beatrice DeVries and the same sort of contest 
for the men was won by HKdward Johnson. The 
boys’ trials was won by Theodore Lareh, jr. 
The J. Walter Kelly family upheld the dignity 


First Annual Picnic of Hoo-Hoo Club No. 9 


Among the donators of prizes were: 


Union Lumber Co., Hart-Wood Lumber Co., Ham- 
mond Lumber Co., Albion Lumber Co., J. R. Hanify 
Lumber Co., William Smith Co., W. R. Chamberlin 
& Co., California Lumber Merchant, Santa Fe Lum- 








Part of the group of 350 who attended the outing held at Kendall Dell 


of the Douglas fir contingent by winning the 
nail driving contest, in which Mrs. Kelly was 
victorious, and the baby beauty contest, which 
was won by Barbara Kelly, Margaret Roth be- 
ing second. 

In the main event of the day, that of choos- 
ing the queen, Mrs. 
Lewis A. Godard, the 
entry of the Hendrick- 
son Lumber Co., was the 
winner. 

The ladies’ novelty 
race was won by Miss 
Irene Wilson; the fat 
man’s novelty race by 
G. W. Fraser; the fat 
ladies’ race by Mrs. A. 
J. Nolan; and the tug- 
o’-war by the Casey’s. 
In the fat man’s mara- 
thon Theodore’ Lareh 
defeated Ken Smith. 

In the baseball game, 
the San Francisco team 
beat the Oakland stars 
15 to 13. 

Dancing was enjoyed 
from 4 p. m. until long 
after dark. The prize 
waltz, after fifteen min- 
utes of elimination, was 
won by Mr. and Mrs. H. 
Wills. 

The success of the event was largely due to 
the untiring efforts of Fred Roth, chairman of 
events. Plans are under way to make this an 
annual affair. 


oa 
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ber Co., The Pacific Lumber Co., Chas. R. McCor- 
mick & Co., Van Arsdale-Harris Lumber Co., A. F. 
Mahoney Lumber Co., J. M. Huddart Lumber Co., 

A. Hiscox, White House Department Store, 
Rk. H. Carter, Baker, Hamilton & VPacifie Co., W. H. 
Worden Co., Waterbury Co., R. G. Hiscox. Fred 
Hamlin, J. F. Martin, Empire Planing Mill, Robert 
M. Riley, Bert Johnson, H. J. DeVries, G. N 
Whiteside and H. M. Gunton. 


It was announced that the fall concatenation 
will be held Sept. 9. 





Judges of the beauty contest. Left to right: 

Kenneth Smith, Ed Chamberlain and Gus Rus- 

sell. Mr. Russell was also general chairman 
and master of ceremonies 
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Lumbermen Abandon Work to Play, Dine and Dance 


Building Material Men Plan Outing 

New York, Aug. 24.—Having confined its 
summer activities largely to group meetings, the 
Building Material Men’s Association of West- 
chester County has just announced that it will 
stage an outing on Sept. 17 at Briarcliff. 

‘‘It will be a big get together to herald the 
opening of the fall season,’’ said Secretary 
Brown. ‘‘ We expect a large attendance and as 
usual we invite our friends in the wholesale and 
yetail trades of New York City and vicinity to 
join us in a day of fun.”’ 

Edward P. Hanyen, chairman of the outing 
committee, has announced that there will be a 
golf contest in the morning, followed by swim- 
ming events. Luncheon will be served at 12:30 
and following athletic events, dinner will be held 
in the evening. 

Briarcliff Lodge is one of the prettiest places 
in Westchester County and has facilities for all 
kinds of sports. 


Golf Challenge to All Secretaries 

SPOKANE, WASH., Aug. 22.—A. L. Porter, 
secretary of the Western Retail Lumbermen’s 
Association, who is in charge of the arrange- 
ments for the golf tournament to be held in 
connection with the Hoo-Hoo Annual, Sept. 12, 
13 and 14, has issued a challenge to any and 
all secretaries of lumber associations in the 
United States, for a match game of golf during 
Hoo-Hoo week. Mr. Porter proposes that this 
shall be 18 holes, to be played over the Spokane 
Country Club course, on handicap, Calkins sys- 
tem. The match will be arranged to determine 
who is the best golfing secretary in the country, 
the prize to be Hoo-Hoo dues for one year. It 
is expected that this broad challenge by Mr. 
Porter will be accepted by a number of secre- 
taries, and the outcome of this match will be 
awaited with much interest. 


Logging Concern Has Outing 

MONTESANO, WASH., Aug. 22.—Peter, Albert 
and Hubert Schafer, together with nearly three 
thousand of their employees, their families and 
friends, held their third annual picnic Aug. 16 
at Schafer’s State Park, which is located in the 
Satsop Valley eleven miles from here. 

For Schafer Bros. is a democratic institution, 
and as Albert, Hubert and Peter were reared in 
this same Satsop Valley and most of the men in 
their logging camps and mills grew up with 
them, there was no distinction in address ac- 
corded any one of the three brothers—they are 
just Hubert, Peter and Albert to their men 
and their friends today, as they were when they 
started logging with six yoke of oxen back in 
1893 on the homestead taken up by their father; 
and their men are Bill, Sam and John to them 
as they were in boyhood days. 

So when Peter entered the canoe poling race, 
With an Indian for a partner, or when Albert 
and Hubert joined in the various sport contests 
which went to make up part of the entertain- 
ment features of the day, they were only fol- 
lowing out the practice they have pursued from 
thildhood in heartily joining the gatherings of 
their neighbors for recreational purposes. And 
they all played, as they work—not as employer 
ind employee, but as comrades working for the 
common good. 

A real loggers’ pienie it was, with boom men 
contesting on peeled logs floating in the stream 
to see which could throw the other in the water; 
falling and bucking competitions; wire rope 
splicing in record time; shingle packing and 
lumber grading and inspection, besides the usual 
foot races, swimming races and other athletic 
contests; the winners being awarded substantial 
prizes. Their well known band furnished music 
throughout the day, and in the evening the 
Schafer Bros.’ orchestra provided the incentive 
to dancers to ‘‘go and do their stuff.’’ 

Four hundred and fifty gallons of coffee, 
thousands of sandwiches, salads and baked 
beans by the 10-gallon crocks; scores of cakes 
and oodles of ice cream, and a truck load of 
‘elicious watermelons provided the wherewithal 
‘or many a tummy-ache for the younger gen- 


eration, besides amply satisfying the hunger of 
their elders. 

Next year they expect to devote two days to 
the pienie, a 


Hoo-Hoo Picnic Huge Success 


INDIANAPOLIS, IND., Aug. 24.—For the first 
time in fourteen years the lumbermen and allied 
industries in Indianapolis held a picnie Aug. 
22 at Walnut Gardens, near Indianapolis. 
Wholesalers and retailers vied with each other 
in having a good time and in the various con- 
tests that were staged. The affair was a huge 
success. Ira Lyons, in charge of the entertain- 
ment committee, provided numerous contests for 
the afternoon, both for men and women. 

To start the thing off right, a rolling pin 
throwing contest was given for the women. 
Mrs. Clemens and Mrs. V. P. Landon tied in 
this event and had to throw over. Mrs. Landon 
won the event finally with a cast which fully 
equaled her first attempt. Harold Clark and 


W. H. Thompson won the relay race for men. 





William Bultman, Vicegerent. of Indianapolis 
Hoo-Hoo, master of ceremonies. His son is 
shown with him 


So far as could be learned no world record was 
broken for this event, though some stunts were 
pulled which never before had been seen in a 
relay race. 

Mrs. William Stein and Mrs. Harry Lyon as 
a team won the three-legged race for women. 

One of the features of the day was a baseball 
game between the retailers and wholesalers. The 
wholesalers showed they had not forgotten their 
kid days by beating the retailers, 18 to 5. 

3etween the end of the ball game and dinner, 
dancing was enjoyed in the casino. The dinner 
was delightful, with fried chicken and all the 
trimmings. William Bultman served as master 
of ceremonies and introduced several speakers. 
Among them.were Ransom Griffin, Louis G. 
Buddenbaum, Miss Chickie Van Aucken, Wil- 
liam Stein, Vern P. Landon, Homer Wilson, 
Herbert Hill, Ira Lyons, Mrs. Ransom Griffin, 
and Harry C. Scearce, former secretary of the 
State organization. 

All the speakers expressed their desire that 
the picnic be made an annual affair. Mr. 
Seearce, who long has been assogiated with or- 
ganization work, was particularly eloquent in 
asking that the lumber interests of Indianapolis 
get together in a closer bond. He said that 
while some of the retail yards were represented 


strongly at the picnic, others had no representa- 
tion at all. He said Hoo-Hoo was one of the 
best agencies to bring about this spirit of 
camaraderie, and he urged those who were 
eligible and did not belong to submit their ap- 
plications for the fall class. 

O. D. Haskett, president of the Indiana as- 
sociation, was at the picnic during the after- 
noon, but returned to the city because of the. 
ilmess of Mrs. Haskett. 


Host to Officers and Employees 

ROCKFORD, ILL., Aug. 24.—The J. H. Patter- 
son Co., lumber dealer and distributer, was host 
to 150 officers and employees at the annual 
outing at Rock Cut, near Harlem last Sunday. 
Baseball teams recruited from the Rockford, 
Roscoe and Harlem yards played teams from 
the Marengo, Rochelle, Freeport, Union, Hunt- 
ley, Wauconda and Lake Zurich yards in the 
morning, and after dinner there was a brief 
athletic program, consisting of women’s con- 
tests, and quoits and tug-of-war for the men. 


Log Rolling Contest Features Picnic 


OsHKOSH, WiIs., Aug. 25.—An old fashioned 
log rolling contest was the feature of the day’s 
program at the annual picnic of the Paine Lum- 
ber Co. held in Menominee Park here last Sat- 
urday. Henry Wymouth, a veteran riverman, 
was the winner of the tourney. 

The picnic was under the auspices of the 
Paine Lumber Co. Athletic Association and 
drew a crowd of over two thousand persons. 
More than four thousand free tickets were 
issued to employees and their families. 

Other events which attracted considerable at- 
tention were the ball games between teams 
representing the old mill and office and ware- 
house and the new mill and planing mill; a tug- 
of-war which the old mill won; and the horse- 
shoe pitching contest won by Albert Salzeider 
and Charles Baier. 

The rest of the program comprised field 
events and swimming contests, and in the eve- 
ning a dinner was served followed by dancing. 
Attendance prizes were awarded and the tallest 
man, the tallest woman, and the largest family 
on the grounds were also given prizes. A band 
concert was given in the afternoon. 

The general committee in charge of the picnic 
was composed of Henry Morasch, Arthur 
Schaefer, and Conrad Duchenski. Miss Arline 
Steinert was chairman of the dance. 


Kentuckians in Midsummer Meeting 


LOUISVILLE, Ky., Aug. 24.—Members of the 
Kentucky Retail Lumber Dealers’ Association 
had a very enjoyable all-day outing as a mid- 
summer meeting at Frankfort, Ky., on Aug. 
20. It was held on a barge boat on the Ken- 
tucky River. 

Many of the association members gathered 
at the Capitol Hotel, Frankfort, on the evening 
of Aug. 19, others motoring in and coming up 
by rail the following morning. An ideal day 
resulted in a great time. Dinner on the boat 
and dancing, with a good orchestra at hand, 
made it a very gay event. 

About fifty lumbermen, with their wives and 
families, made the trip. The barge was a two- 
deck affair, the lower floor being used for dane- 
ing and the upper for lounging, eafing ete. A 
chicken dinner was served just before the boat 
landed for a half hour’s recreation at a lock 
and dam point. The trip started at 10 o’clock 
in the morning and continued until 5 o’clock in 
the evening. 

The only business of the day was that of 
reading dates of proposed State meetings, as 
outlined by the conference of secretaries of re- 
tail associations. The Kentucky date had been 
set for Feb. 2 and 3, and this time was formally 
approved by those present. This date is now 
official, but the place of meeting hasn’t been de- 
termined as yet, both Louisville and Lexington 
being under consideration. The board of direc- 
tors will meet at a later date and decide on the 
place. 
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Activities and Plans of Lumbermen’s Clubs 


Nyltans to Discuss Grade Marking 

New York, Aug. 25.—The first fall meeting 
of the Nylta Club will be held Sept. 18, when 
an address on ‘*Grade Marking Lumber’’ will 
be delivered by L. R. Putman, representing 
the Southern Pine Association. The gathering 
will be in the nature of a get-together, and an- 
nouncement will be made of the Nylta program 
for the entire year. 


‘eeavm@aaaanas 


East Wisconsin Lumbermen Organize 

SHEBOYGAN, WIs., Aug. 24.—Frank Guse, jr., 
of the Guse Lumber Co., of Manitowoc, was 
elected president of the Eastern Wisconsin Lum- 
bermen’s Club at its organization meeting held 
here, Aug. 19 at the Hotel Foeste, and Clar- 
ence K. Arp, of the Pantzer Lumber Co., of 
Sheboygan, was chosen secretary-treasurer of 
the club. The meeting was the first to be held 
by the lumber retailers in this section of the 
State and it was promoted by Don 8S. Mont- 
gomery, secretary of the Wisconsin Retail Lum- 
bermen’s Association, who presided during the 
meeting until the president was elected. The 
territory embraces the counties of Manitowoc, 
Sheboygan, Calumet, Washington, and a part 
each of Fond du Lae and Ozaukee. 

The gathering started with a luncheon at 
12:30, and after this Mr. Montgomery called 
the meeting to order. Each one present was 


asked to introduce himself and tell of business 
conditions in his respective locality. Then Mr. 
Montgomery explained the purpose of a lumber- 
men’s club and told of the work which other 
clubs in Wisconsin have done in creating a spirit 
of good-fellowship among the lumber retailers. 

BL. H. Wade, field representative of the North- 
ern Hemlock & Hardwood Manufacturers’ Asso- 
ciation, was present and talked on the new 
method of merchandising which his association 
has adopted. He, as well as salesmen for Jum- 
ber companies who were there, augmented Mr. 
Montgomery’s talk on the success and the need 
for lumbermen’s clubs. 

All of the lumbermen at the meeting were 
unanimously in favor of organizing. An invita- 
tion will be extended to Harry J. Colman, of 
Chicago, to talk on the cost survey plan at the 
next meeting in September. It was also decided 
to make it an all-day affair with a golf tourna- 
ment in the morning. It will be held at one of 
the summer resorts on Elkhart Lake. 

The following men were appointed county 
chairmen to arrange for a 100 percent attend- 
ance of all the lumbermen in this section: 

Manitowoc County—Henry Dunndey, of the 
Manitowoc Lumber Co., Manitowoc; Calumet 
County—Otto Tegge, A. A. Laun Co., New Hol- 
stein; Sheboygan County—Oscar J. Skillicorn, 
jarker Lumber & Fuel Co., Plymouth; Ozaukee 
County—E. P. Neuens, E. P. Neuens Lumber 
Co., Fredonia; Washington County—Otto E. 
Lay, H. J. Lay Lumber Co., Kewaskum. 


To Organize Jacksonville Club 

JACKSONVILLE, FuA., Aug. 24.—About fifteen 
lumbermen of Jacksonville met at a dinner held 
at the Mason Hotel Aug. 18 and agreed to organ- 
ize a lumbermen’s club, to be composed of man- 
ufacturers, wholesalers and retailers of lumber 
in Jacksonville. Associate members from any 
part of the South will be enrolled. 

An organization committee composed of the 
following was appointed: <A. /. Jones, of the 
Jones Lumber Co., J. S. Foley, of the Brooks. 
Scanlon Corporation, H. R. Mahoney, of the 
Mahoney Lumber Co., A. D. Holley, of the Ay- 
cock-Holley Lumber Co., and J. Ben Wand, see- 
retary of the Florida Lumber & Millwork Asso- 
ciation. 

The committee will make a report at a dinner 
to be held Sept. 1. The organization will be 
purely social. 


Hold Regular Monthly Meeting 

Preorra, Inu., Aug. 25.—The regular month- 
ly meeting of the Tazewell Lumbermen ’s Club 
was held here Friday, Aug. 21 at the Creve 
Coeur Club. Due to the fact that a great number 
of the members were on their vacations, the at- 
tendance was not as large as usual. However, 
there was considerable interest shown in the 
discussion of trade topics, and those who at- 
tended the meeting considered it a very profit- 
able one. 


Grade Marking and Standardization Endorsed 


LANSING, Micn., Aug. 26.—With A. J. Hager, 
of the Hager Lumber Co., acting as chairman, 
the local Jumbermen, real estate men, con- 
tractors, building and loan officials and others 
interested in the building industry of the city 
discussed standardization and grade marking at 
a dinner held last night at the Downey Hotel. 
About thirty men were present. This meeting 
was arranged by L. E. Sigur, of the Southern 
Pine Association. 

In his opening statement Mr. Hager described 
briefly the great standardization movement in- 
augurated by Secretary of Commerce Hoover 
and stated that Mr. Hoover in this work has 
been interested not so much in manufacturers 
or merchants as in the public. Mr. Hager de- 
scribed several of the standardization meetings 
which he has attended and explained the press- 
ing need for such things as stopping the thin- 
ning of lumber. He gave large credit to the 
Southern Pine Association for aiding in this 
standardization movement and especially for 
doing pioneer work in the further protection of 
the public by marking the grade of lumber on 
the end of the piece. 

L. E. Sigur, introduced by Mr. Hager, de- 
scribed the Southern Pine Association in a few 
words as an association of more than two hun- 
dred mills that produce 60 percent or more of 
the southern pine that is now being cut. All 
lumber manufacturers’ associations have agreed 
to the principles of the standardization move- 
ment, but the Southern Pine Association has led 
the way in establishing grade marking. This 
branding of lumber, in Mr. Sigur’s opinion is a 
necessary part of the standardization program, 
since it carries the established grades and stand- 
ards to the public in a form that can not be 
mistaken. The housing shortage after the war 
led to a vast wave of building, and much of that 
building was done with inferior and unsuitable 
materials. This is proving a serious thing, not 
only to the owners of the houses but also to the 
men who hold the mortgages on them. He 
stated that Southern Pine Association mills are 
equipped to produce the best manufactured lum- 
ber in their history and added that grade mark- 
ing, with the mill index number added, is bring- 
ing home to the graders and mill officials an 
added feeling of responsibility in producing 
standard products. 

In the brief discussion that followed, before 
the next speaker was introduced, Mr. Sigur 
stated, in answer to questions, that grade 


marked southern pine is now available and that 
it is being carried in a number of Lansing yards. 
There is no increase in cost for grade marked 
lumber over the same grade that is unbranded. 
He stated in answer to one question that his 
association knows nothing about No. 2 common 
and better. In fact it is to get away from the 
uncertainties of these unrecognized grades that 
standardization was inaugurated. 


Speakers Favor Grade Marking Principle 


A. M. Manning, secretary of the Michigan 
Retail Lumber Dealers’ Association, who was 
a guest at the dinner, said he had favored the 
grade marking idea as a means of educating the 
publie to recognize the different grades and the 
uses for which they are fitted. He finds some 
retailers who can’t quite see the advantage to 
them, but these objections can usually be ex- 
plained away easily. He announced that the 
association is flourishing and that it has gained 
seventy-two new members up to the present time 
this year. 

Frank B. McKibbin, president of the real 
estate board of Lansing, stated that the idea is 
in line with the principles upon which he has 
been working for several years. He was in- 
strumental in getting a _ building ordinance 
passed, for the purpose of defining homes and 
the proper construction, and this new idea seems 
to be directly in line with that purpose. 

B. A. Doles, of the State Savings & Loan 
Association, recalled some of the early begin- 
nings of standardization. He drew upon his 
personal recollections as a lumber salesman to 
illustrate the advantage of plainly marked lum- 
ber. 

Henry A. Reniger, of the Reniger Construc- 
tion Co., contractor specializing in industrial 
work, stated that he would be glad of assur- 
ance that lumber really was of the grade or- 
dered. He is glad to have definitely defined 
sizes as standards of thickness and width. He 
stated that his company would probably buy 
one and one-half millions of feet of lumber 
this year. 

Charles H. Davis, secretary of the Chamber 
of Commerce, admitted that he was dumb- 
founded by the technical names of grades used 
during the meeting by the lumbermen. This 
was enough to convince him that a definite sys- 
tem of names and their meanings was necessary 
for the protection of the public. He described 
the progress of Lansing briefly, and said that 80 


pereent of the workmen of Lansing own their 
homes. 


Norman Cove, of the Cove Lumber & Finish 
Co., mentioned the fact that in many cities local 
names for lumber grades have become common 
and that this makes for confusion. The new 
system will help clear this up in the public mind. 

Verne Shoesmith, vice president of the 
Lansing real estate board, referred to stand- 
ardized names and grades in other industries 
and stated that the benefits that have come to 
these industries can come likewise to the lumber 
industry. 

Frank Carpenter, a contractor specializing in 
home building, said he doubted if the Lansing 
architects had more than a hazy idea about 
lumber grades, and sometimes he doubted if 
lumber dealers did. 


Elmer Hammond, of the Rikerd Lumber Co. 
stated that he thought standardization ought 
to be applied to millwork, too. 


At the close of the discussion the meeting 
passed a resolution endorsing the standardiza- 
tion movement and the practice of grade 
marking as conducted by the Southern Pine 
Association. 


Form New Wholesale Concern 


PORTLAND, ORE., Aug. 22.—Harry W. Aldrich 
and Herbert B. Cooper, two of the best known 
lumbermen in the Pacific Northwest, have 
formed the Aldrich-Cooper Lumber Co. to en- 
gage in the wholesale lumber business with 
offices in the Northwestern Bank Building. 
They will be sales agents for the Brighton Mills 
Co., which has large operations at Brighton in 
Tillamook County, and will also act here for 
the Wendling-Nathan Co., of San Francisco. 
For the last six years Mr. Aldrich has had 
charge of the Brighton Mills Co.’s selling office 
here and for the last three years Mr. Cooper has 
been associated with him. Formation of the 
new company takes over the selling department 
of the Brighton Mills Co. here and the offices 
are those that heretofore have been maintained 
by that company. In 1919 Mr. Cooper came to 
Portland from San Francisco and opened at 
office for the J. R. Hanify Lumber Co. which 
he continued to represent till he became assoc 
ated with Mr. Aldrich in handling the sales for 
the Brighton Mills Co. Both have a very wide 
acquaintance in the lumber trade. 
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Re-enact Scenes of Pioneer Days in West 


DeADWoOOD, 8. D., Aug. 24.—With the exte- 
yiors of the buildings along Main Street tem- 
porarily covered with pine slabs, with the bark 
thereon, the business section of the city recently 
assumed the appearance of the crude mining 
seventies, 


camp of the ‘* ?? when the gold rush 











This photograph shows a slab-covered store 
front; and, incidentally, three members of the 
‘“Whiskers Club’’ 


brought prospectors and adventurers to the 
Black Hills from all over the country. The 
occasion for this metamorphosis was the ‘‘ Days 
of 776’? celebration, which took place on Aug. 
13 and 14, featured by a program of interest- 
ing events. The work of restoring the appear- 
ance of the noted camp was directed by old 
timers who came into the Black Hills with the 
gold seekers. Many of the older visitors who 
remembered the place as it was in those days 
said that the restoration was startlingly 
realistic. 

An interesting side- 
light showing the whole- 
hearted way in which 
the citizens of Dead- 
wood entered into the 
spirit of the oceasion is 
the fact that several 
hundred business men 
and other male residents 
refrained from shaving 
for a month preceding 
the celebration, in order 
to reproduce the appear- 
ance of the men of pio- 
neer days, when barbers 
and razors were decid- 
edly scarce. 

A feature of the cele- 
bration was a big pa- 
rade, fully two miles in 
length, in which was 
reproduced every fea- 
ture of the early days in 
the West. There were 
ia line two hundred In- 
dians, in native costume 
and paint; four troops 
of cavalry; one-hundred 





and typical ‘‘bad men’’ of the old West. A 
number of the historic characters of early 
days in this region were impersonated so accu- 
rately that some of the old timers said that it 
was hard to believe that they were not looking 
upon the original men and women. Among these 
characters were Buffalo Bill, Wild Bill Hickok, 
and his slayer, Jack McCall; and Calamity Jane, 
the notorious female leader of a band of cattle 
rustlers and horse thieves, whose career was 
abruptly ended by a combination of vigilance 
committee, rope and a convenient tree. A sec- 
tion of the parade comprised floats of local 
firms, among those thus represented being the 
Fish & Hunter Lumber Co. 

The two days’ program was crowded with 
interesting events, including Sioux Indian 
dances, broncho busting by cowboys, attacks on 
wagon train by Indians, cavalry exhibition drills, 
races and fireworks. Visitors were present from 
every State in the Union, including old time pio- 
neers now living at points as far north as Alaska 
and as far south as Kentucky. It is estimated 
that between ten thousand and fifteen thousand 
visitors were in attendance on each of the two 
days. 

In commemoration of the event the weekly 
Pioneer-Times issued a souvenir edition, being 
a reproduction from its files of the first news- 
paper printed in the camp, dated August 12, 
1876. This paper was called ‘‘The Deadwood 
Pioneer’’ with sub-title, ‘‘A Paper for Gold 
Seekers.’’ Although containing but four pages, 
each about twice the size of a sheet of letter 
paper, it sold for twenty-five cents per copy. 
The news columns were filled with items per- 
taining to killings, lynchings, ‘‘cleanups’’ of 
gold by lucky prospectors, and other incidents 
of the rough and ready life of a frontier town 
a half century ago. An advertisement of ‘‘ The 
Big Horn Store’’ offered fresh buffalo meat at 
5 eents a pound, while another emporium an- 
nounced the arrival of a wagon load of flour, 
which was being offered at ‘‘only $14 a sack,’’ 
with the advice ‘‘get yours before it is all 
gone.’”? 

In all respects the celebration was a great suc- 
cess, and a most interesting portrayal of a phase 
of western life that is gone forever. 


SOAKING sugar cane ‘‘seed’’ in water for 72 
hours will destroy all cane borers, a destructive 
insect which sometimes destroys as much as a 
third of the cane crop in the Gulf coast States. 
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covered wagons, two — 
hundred cowboys, with 
other participants repre- 
senting ranchmen, gam- 
blers, dance hall girls, 


at Deadwood, S. D. 


Store front covered with pine slabs for the ‘‘ Days of ’76’’ celebration 

All along the main street of the city the business 

buildings were thus covered, to restore the appearance of the noted 
mining camp of early days 


Something Besides Prices 


An old politician back home in his house to 
house canvass for votes among the farmers, 
always took along a first class experienced 
farm hand to ‘‘spell’’ the farmer’s time. 


When the farmer could see his work going 
right along, he was willing to listen. The two 
of them then seated themselves comfortably 
in the shade of a tree, and the talk began. 


Many buyers today feel that. salesmen who 
solicit them by person or letter, do not ‘‘spell’’ 
their time. They are not giving what buyers 
value as much as price—real information 
about the stocks offered. Many a sale is lost. 





Bartholomew will tell you all about our 
flooring, what is best to use under given con- 
ditions, how to get the best for your purpose 
at the least cost. We’ll make every minute 
you allow us count for you. 


And with every shipment from our ware- 
house or mill, goes our guarantee. Satisfae- 
tion to you and your customer, or money back, 
and no quibbling. 


Wire our expense for prices, any quantity, 
delivered anywhere 





. 
E. BARTHOLOMEW HAROWOOO Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
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Natural Bridge at Goodfellow 
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RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 
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JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 








MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
ostpaid. American Lumberman, 431 So. Dear- 
| me St., Chicago, Ill. 
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Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 





We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns— Porch Rail—Mouldings 
Doors—3-Ply Panels—Windows 


Mutual Fir Column Company 
P. 0. Box 1348, TACOMA, WASH. 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 


Operating and Selling 
the Product of 
Tillamook Spruce Co. 


FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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Radisson Hotel 
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HOO-HOO DOINGS 


Twin Cities Hoo-Hoo Enjoy Picnic 

MINNEAPOLIS, MINN., Aug. 24.—The annual 
pienic of the Twin Cities Hoo-Hoo Club last 
Saturday was a big success, favored by ideal 
weather. The doings were at Bass Lake, north 
of Minneapolis a few miles, and about three hun- 
dred attended, including wives and families of 
the members, and a bus load of twenty-seven 
orphans from the Augustana Mission, who had a 
big day of it. The afternoon was spent in field 
sports and games, including a kitten ball game 
in which the Red Diamond team defeated the 
Montgomery Wards. In the evening there was 
dancing in the pavilion, with music by the Hoo- 
Hoo orchestra. 











Construction Engineer Addresses Club 

SEATTLE, WAsH., Aug. 22.—At the luncheon 
of the Hoo-Hoo Club of Seattle last Thursday 
Roland ©, Williams, retiring Vicegerent Snark 
of the Seattle district, announced that a big 
feature of the installation banquet at the Yacht 
Club Sept. 10, would be a concatenation, and 
with that end in view he has called a meeting 
of the Nine to arrange details. 

President Alvin Schwager and Secretary Phil 
Hilditch have received assurances that there 
will be a representative delegation from Seattle 
at the Hoo-Hoo Annual in Spokane Sept. 14, 15 
and 16. 

At Thursday’s luncheon the principal address 
was delivered by John L. Hall, construction 
engineer, on the lessons to be learned from the 
Santa Barbara earthquake. Mr. Hall’s conelu- 
sion, from personal observation, was that more 
thorough construction would lessen the damage 
due to seismic shock. 

A diverting feature of the luncheon was a 
contest between Waight Gibbs, of Bradstreets, 
and L. R. Fifer, Snark-elect. They were asked 
to call the name and business connection of each 
member present. Mr. Fifer won by a narrow 
margin. 


Fiftieth Hoo-Hoo Club Formed 


St. Louis, Mo., Aug. 24.—News has been re- 
ceived at local headquarters that the fiftieth 
Hoo-Hoo club has been formed at Denton, Tex., 
and the second in that State in a week. Officers 
are Charles Hussey, president; George E. Pratt, 
vice president, and Glenn Farris, secretary and 
treasurer. Directors named were John Rochelle, 
Bob Barnett, Charles Hussey and Ed Pratt, all 
of Denton, and O. A. Lipstrue, of Aubrey. 

P. O. Leslie, Vicegerent Snark of the Denton 
district, was instrumental in organizing a Hoo- 
Hoo club at Sherman, Tex., Aug. 18, and com- 
pleted formation of the Denton club a few days 
later. 

Detroit Hoo-Hoo Initiate and Elect 

Detroit, Micu., Aug. 24.—Over four hundred 
attended the concatenation under the auspices 
of the Detroit Hoo-Hoo Club at the C. L. Weeks 
farm last Saturday, which proved one of the 
largest gatherings in Michigan Hoo-Hoo his- 
tory, and attracted delegations from Lansing, 
Kalamazoo, Grand Rapids, Flint, and other 
cities in the State. Following luncheon 114 
kittens were initiated by the following team: 
Snark, Frank Day Smith; Senior Hoo-Hoo, 
Glenn Jones; Junior Hoo-Hoo, A. J. Hager; 
Bojum, K. L. MeDonald; Jabberwock, F. A. 
McCaul; Serivenoter, A. Blythe; Custocatian, 
Hunter M. Gaines, N. J. Patterson; Arcanoper, 
Gurdon, Walter M. Webb. 

At the conclusion of the initiation Charles 
L. Weeks, of Hunton & Weeks, who is gener- 
ally known as the ‘Grand Old Man’? in Mich- 
igan Hoo-Hoo history and who sponsored the 
organization of the Detroit club, was elected 
its president for life. Mr. Weeks has been 
head of the Detroit club since its formation. 
Other officers elected are: L. A. Braun, Braun 
Lumber Co., vice president; Kenneth L. Me- 
Donald, secretary of the Detroit Suburban 
Lumber Dealers’ Association, secretary-treas- 
urer; Hunter M. Gaines, Vicegerent Snark of 
the Detroit district; board of directors, Fred A. 


McCaul, McCaul Lumber Co.; J. V. Sharkey, 
John D. Elliot & Co.; Robert C. Restrick, Re- 
strick Lumber Co.; Charles E. Lemons, Chicago 
Lumber & Coal Co.; George H. Howenstein, 
Lowrie & Robinson Lumber Co.; Robert B. Ho- 
rine, Boyd & Horine; Harry G. Saunders, Re- 
strick Lumber Co.; Glenn E. Jones, Smith & 
Jones Lumber Co.; John R. Shaw. 


Michigan Wholesale Firm Reorganized 


GRAND RaApips, Micu., Aug. 25.—Announce 
ment is made of the incorporation of the 
Howard A. Shead Lumber Co. which succeeds 
the firm of Howard A. Shead & Co., wholesale 
and commission lumber dealers handling hard- 
woods, crating and Pacific coast woods. The 
company has an authorized capital of $50,000 
with $25,000 subscribed and paid in. The 
officers are: President, Howard A. Shead; vice 
president, Robert E. Hollowell, of Indianapolis; 
secretary-treasurer, Arthur H. Konkle. 


Says Forest Entomologists Are Few 

LUFKIN, TEX., Aug. 24.—Ernest Kurth, presi- 
dent of the East Texas Mill Managers’ Associa- 
tion, recently has received an interesting letter 
from the bureau of entomology, Washington, 
D. C., concerning the work of that bureau in 
connection with insect damages to timber in 
the South. This letter was written in reply to 
an invitation to R. A. St. George, of the bureau, 
to visit east Texas for the purpose of finding 
a remedy for the beetle that is destroying tim- 
ber in that section. The letter refers to the ab- 
sence from Washington of Dr. Craighead, who 
is in charge of the bureau, and says: 


I believe I can say in Dr. Craighead’s absence 
that he is greatly handicapped in not having very 
many forest entomologists. You will, of course, 
recognize the great difference that exists between 
insects attacking agricultural crops and those at- 
tacking forest crops, and how different are the 
methods of control. It is, therefore, not possible 
for an agricultural entomologist to undertake con- 
trol work successfully in forest entomology with- 
out considerable experience and training. Forest 
entomology, too, is a comparatively recent develop- 
ment and, because the field is so large and the 
force so small, it may not have been possible for 
the bureau to cover every region adequately. 

Research this last year has indicated that in- 
sects wefe not responsible for much of the trouble 
ascribed to them, the greater portion of the losses 
in the southern pine being due to the extent and 
duration of the drouth. Many trees therefore died 
of no other cause than lack of moisture, and the 
presence of insects in the bark or in the wood does 
not signify that the tree was killed by that means. 
Indeed, insects in the wood may be the result of 
fire or they may have been attracted to the tree 
after its death. 

Permit me also to point out that the southern 
lumberman is not passed by in the forestry work 
of the department. The Forest Service has two 
forest experiment stations, one with headquarters 
at Asheville, N. C., and the other at New Orleans, 
where research in timber growing is concentrated. 
This year, under the provisions of the Clarke-Mc- 
Nary Act which passed last year, something like 
$100,000 is being contributed by the Federal Gov 
ernment to the various southern States for fire 
protection. In addition, the Forest Service has 
several national forests in the South and is ex- 
panding its work in that direction. Two men for 
several years now have been devoting their entire 
time to helping the timber land owners of the 
South in their forest management problems. The 
Forest Service is charged by law, as you know, 
with the management of the national forests, in- 
cluding an area of over 150 million acres. As the 
bulk of these lands lies in the West, it is but 
natural that the Forest Service concentrates most 
of its activities upon managing those lands in 
spite of the lower stumpage value. 

As I mentioned in my letter of July 11, it is a 
source of regret to the Forest Service, as I know 
it is to the bureau of entomology, not to be able to 
have a forest entomologist in the southern States 
this year, but the small increase in the department 
funds for forest entomology precludes this action. 
It is in the department’s program to build up and 
develop the regional forest experiment stations as 
rapidly as Congress provides the necessary funds. 

I suggest that when you have the opportunity 
you get in touch with R. D. Forbes, of the Custom- 
house, New Orleans. Mr. Forbes is the director of 


the Southern Forest Experiment Station and may 
be able to be of help to you in some phases of your 
forest problems that come about through the man- 
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agement of land for timber growing. From your 
interest in the matter, this is what I assume you 
intend to do. 


Lumber Company Host to Sciots 


San DIEGO, CAuir., Aug. 22.—One of the most 
novel luncheons ever held in this city was that 
of the members of the local branch of the Sciots 
on Friday, when the Benson Lumber Co. was 
host to a gathering of about five hundred men. 
The Sciots were transported from the Broadway 
pier to the huge log rafts of the lumber com- 
pany, lying off the foot of Sigsbee Street, and 
as they were unloaded upon the rafts each man 
was given a box luncheon and a bottle of milk 
or a cup of hot coffee, and then were seated upon 
the logs, where the luncheon was enjoyed. Fol- 
lowing this there was music by the Sciot band, 
brief remarks by Frank Lynch, president of the 
Benson Lumber Co.; Fred Hamilton, general 





Issues Involved in Western Pine Case 


MINNEAPOLIg, MINN., Aug. 25.—Western Pine 
Manufacturers’ Association members, of whom 
there are more than sixty, who were made de- 
fendants in recent litigation brought by the 
Federal Government, regard the forthcoming ac- 
tion of the United States Supreme Court on peti- 
tion of the Government for rehearing in the so 
called cement and maple flooring actions as of 
vital importance in bearing on their case. 

Rejection of the rehearing petition would 
leave no issues in the Western Pine association 
case, in the opinion of C. E. Elmquist, of counsel 
for the association. 

The Department of Justice, following investi- 
gation over a long period of years by the Fed- 
eral Trade Commission, brought action against 
the Western Pine Manufacturers’ Association, 
charging a conspiracy in restraint of trade and 
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Sciots of San Diego, Calif., lunching on board the Benson Lumber Co.’s rafts 


manager of the company; Capt. 
French aviation ace, and others. 


Nungesser, the 


Retailers Adding to Lumber Stocks 


MINNEAPOLIS, MINN., Aug. 25.—Retailers of 
lumber are beginning to take in more stock, 
especially in the East, according to T. A. Me- 
Cann, of the Shevlin, Carpenter & Clarke Co., 
Minneapolis. 

As long as the railroads perform the kind 
of service they now are giving the lumber in- 
dustry, small-lot buying will continue, Mr. 
McCann believes. To the manufacturer this 
situation is not unsatisfactory if the mills will 
adjust themselves to the new methods and not 
become uneasy if at times the steady outflow 
does not appear to be sufficiently large. 

The consumption of lumber this year has 
been ‘pretty even,’’?’ -Mr. McCann stated. 
There is some tendency to encourage stocking 
up, using as an argument that the railroads 
may not be able to perform at the time when 
the grain crop movement reaches its height and 
that the retailer who does not have stock on 
hand might find that prospective builders will 
wait, since they have become accustomed to 
Waiting. 

How much there is to that kind of an argument, 
I don’t know, Mr. McCann said. The fact is that 
there was a good business in the normally quiet 
periods this summer. The movement of lumber in 
the usually quiet months of July and August has 
been heavier than normal. This was brought 
about in a peculiar way due largely to the fact 
that there has been a steady consumption and 
shorter stocks in the hands of the industries and 
retailers than normally. 

Mr. MeCann said there had been an increase 
in price of lumber generally. It averages about 
$1 on common lumber and about $2 on shop 
lumber. He did not forecast any sharp in- 
creases in the price of lumber this fall, al 
though he looked for moderate advances. 

I believe that the lumber industry will be pretty 
Well satisfied with increases of 10 to 15 percent as 
4 maximum, he said. This, however, does not 
apply to the fir districts, where the prices have 
been abnormally low. 


cited practices of the association in serving its 
members. 

The case was tried in the Twin Cities in 
March. The defendants contended that all of 
their trade practices squared with the law. The 
Government, through its testimony, sought to 
show that there was, in effect, price fixing. This 
the association, in its testimony, endeavored to 
disprove. 

Karly in the year the so called cement case was 
tried in New York and the Michigan maple floor- 
ing case at Detroit. The issues involved, accord- 
ing to Mr. Elmquist, were parallel to those in 
the Western Pine association case. Decisions of 
the lower court upheld the Government, but the 
arguments were joined in appeal to the United 
States Supreme Court, where the two organiza- 
tions won their contentions. The court, in effect, 
decided what a trade organization is privileged 
to do in the way of performing service to its 
members. They have a right to gather statistical 
information for their members. They have a 
right, according to the decision, to gather infor- 
mation about the amount of stock on hand, the 
prices at which the products have been sold and 
the amount of production. This does not con 
stitute price fixing under the terms of the law, 
according to that decision. 

We contend now that in these two cases, the 
legal principles involved in the Western Pine as 
sociation case have been decided in our favor, Mr. 
KImquist said. We do not believe there remains 
any issue. The things the Supreme Court said 
might be done legally are the things we have done 
in serving our members. The data we have a 
right to gather and distribute to our members have 
been defined and they are the things we have been 
doing. 

The Western pine case, tried in the Twin 
Cities in the spring, is to be argued orally be 
fore the Federal court some time in the fall, but 
attorneys and lumbermen interested expressed a 
belief today that, if the Supreme Court denies 
a rehearing and declines to reopen the cement 
and maple flooring cases, there will be no reason 
for proceeding in the Twin Cities case. 











Oak Flooring’ 


Many dealers have told 
us they consider ‘‘ Knox’ 
Brand Oak Flooring a 
real find. Its soft texture 
makes a big hit with car- 
penters and its perfect 
manufacture pleases the 
home owner. For sales 
and profits you can’t beat 
‘*Knox” Brand. 


Try a small shipment. 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 


















Douglas 
CHlalloch 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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Helps Dealers 
Land Sales 


The quality and value in Hudson 
Oak Flooring help dealers land 
flooring sales. If you don't feel 
that you are getting your proper 
share of the flooring business in 
your community, try selling 


HUDSON 
Oak Flooring 


Here is a flooring that sells 
against the stiffest competition. 
It is made in one of the most 
modern flooring plants in the 
country and it shows good man- 
ufacture in every foot. 


Write for name of our 
nearest distributor. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 








~ 
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sre ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 








Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 
Old York Road & Butler St., PHILADELPHIA, PA. 

















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 



































A Little Mill 


A little land and money and a little bit of 
timber, 

A little mill, if God so will, and life to keep me 
limber, 

A bit of pine that’s mostly mine, a few good 
men to aid me, 

And I’m content with what God sent, with what 
the good Lord made me. 


Some men may long for speech and song to 
celebrate their glory, 

An honored name and deathless fame—but 
that’s another story. 

Some men desire to hire and fire for just the 
fun of hiring, 

But just a crew, a faithful few, is all that I’m 
desiring. 


Some men would reign like kings again, would 
like to boss their neighbors, 

But, as for me, just two or three to help me 
with my labors. 

For, on my oath, you can’t have both—a man 
can boss so many, 

So many friends he calls and sends, he really 
hasn’t any. 


I’ve got a shack a little back from larger 
operations; 

Our daily cut ain’t mammoth, but it has its 
compensations: 

For all the year I’m in the clear, enough to 
pay and victual; 

I do not make a mighty stake, and yet I make 
a little. 


A little land and money and a little bit of 
timber, 

A little mill, if God so will, and life to keep 
me limber, 

A bit of pine that’s mostly mine, a few good 
men to aid me, 

And I’m content with what God sent, with what 
the good Lord made me! 


We See b’ the Papers 

War comes high, so we mustn’t have ’em. 

A Chieago perfume manufacturer was robbed. 
Oh, well. 

It is a good thing that Florida and California 
are so far apart. ; 

The Chicago Cubs seem to have a good set, 
but no batteries. 

People who marry in haste do even better 
getting a divorce. 

We owe a fellow $10, and we don’t know 
whether to pay it or fund it. 

It is to be hoped the Prince will wear a crown 
as well as he wears his clothes. 

And, it might be added, that he sticks to the 
throne better than he does to a saddle. 

‘Vike father, like son,’’ the old saying goes. 
But Wisconsin may not like the son. 

We believe that a father should pal around 
with his son; if he ean stand the pace. 


Senator Edge wants to cut the income tax 
$500,000,000. Wish he’d cut ours that. 

That new radio station WOK at Chieago 
somehow sounds just like they sometimes do. 

Constantinople reports oranges as large as 
footballs. It is funny that Florida didn’t think 
of that. 


An author, named Mencken says that Nietz- 
, J 

sche is ‘‘respectable again.’’ This makes every- 

body respectable. 

There is a powerful new station at Nizhni- 
Novgorod, Russia. Now we won’t know whether 
it’s static or not. 

There is a new movie, ‘‘The Limited Mail.’’ 
You need not expect Julius Rosenwald or 
Charlie Thorne to like it. 

Two Wisconsin elopers were given two years 





in the reformatory. A man ought to be given 


a little time to think it over. 


Arthur Brisbane says Coolidge’s chances for 
renomination are 999 to 1. If any Hoo-Hoo 
likes the odds, our dollar is up. 

Four times as many people pay automobile 
taxes as pay income taxes. That shows whether 
we can all afford them or not. 

There are 17,591,981 motor vehicles registered 
in the United States, one for every man, woman 
and child trying to cross the street. 

A Chicago furniture man is being sued by 
his wife for cruelty. If he is the same fellow 
who sold us that army cot, he’s guilty. 

A coin dated 1720 was recently dug up at 
Bristol, Me. It was probably a Scotchman who 
dug it up. It generally takes us about that 
long. 

More than half of the people who visited the 
Grand Canyon in July came in their own auto- 
mobiles. That is, their own all but a few more 
payments, y’understand. 

In some States automobile owners pay seven 
different kinds of taxes, almost as many kinds 
of taxes as kinds of signals they use to indi- 
cate that they are going to turn to the right. 

New York has a new play called ‘‘The Fam- 
ily Upstairs.’? What we would like to see is 
a dramatization of what the family downstairs 
says about ’em. McEvoy could do it, with the 
assistance of Charlie Dawes. 


The Man Who Beat Himself 
Ridin’ on a railroad train one day to Thomp- 
son’s Sidin’, 
Met a man of mighty brain, and yet a man con- 
fidin’, 


- Not stuck up or anything, a fellah who was 


tellin’ 
How much business he could bring and lumber 
eS 
he was sellin’. 


I was glad to hear there was a fellah sellin’ 
lumber 

Who could always sell because he had the buy- 
er’s number. 

Lumber ‘good or lumber bad, he could always 
sell it 

When no other salesman could, if you let him 
tell it. 


Then across the boss I ran and told him all 
about him, 

Said he ought to hire that man, we couldn’t do 
without him. 

‘¢Yes, I know,’’ he says, says he, ‘‘and yet 
I couldn’t hire him, 

For I called him in, you see, to settle up and 
fire him.’’ 


Then I recollected Brown, old Brown, who is so 
witty; 

Brown is in Chicago town, and Smith in Kansas 
City. 

When they’re up here at the mill they never 
do much braggin’; 

Though the tongue’s important, still it isn’t 
all the wagon. 


Then I asked the girls who tend the books 
about the matter: 

Asked about my little friend who handed out 
the chatter. 

‘Yes, he really sells a lot,’’ they saw no harm 
in tellin’, 

‘“Sells a lot, but never what he says that he is 
sellin’.’? 

Sold as much as Brown or Smith, yet lost a 
good position, 

For he was competin’ with the hardest compe- 
tition: 

This has busted lots of men, who never could 
live through it: 

Tellin’ what they ’ll do and then to never really 
do it. 
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Incorporations 


ARKANSAS. Benton—Lena Lumber & Sales Co., 
incorporated; capital, $25,000. 

CALIFORNIA. San Diego—Boulais Lumber Co., in- 
corporated; capital, $75,000. 

FLORIDA. Miami—Denham-Foley Lumber Co., in- 
corporated; capital, $50,000. 

Sarasota—McRae-Hood Furniture Co., incorporated; 
capital, $15,000; mfr. 


GEORGIA. Macon—Arnett Mfg. Co., incorporated; 
bobbins. 
ILLINOIS. COhicago—American Bent Wood Chair 


Co., incorporated. 

LOUISIANA. Columbia—Columbia Timber & Mfg. 
Co., incorporated; capital, $25,000. 

MAINE. Yarmouth—Edwards Lumber & Box Co., 
incorporated; 1,000 shares, no par value. 


MASSACHUSETTS. Franklin—Dauphinee Lumber Co., 
0, ‘ 


incorporated; capital, $30,000. 

Newtonville—Dedham Lumber Co., 
shares, no par value, 

MICHIGAN. Grand Rapids—Howard A, Shead Lum- 
ber Co., incorporated to succeed Howard A. Shead & 
Co.; capital, $50,000. 

Petersburgh—Lyons Lumber Co. 
to $20,000. 

MISSISSIPPI. Camden—National Lumber Co.,_ in- 
corporated; capital, $25,000. 

Laurel—-McLeod Furniture Co., incorporated; capital, 
$100,000; mfr. 

Utica—Utica Lumber Co., incorporated; capital, $50,- 
000. 

MISSOURI. St. Louis—J. A. Brewer Tie & Lumber 
Co., incorporated; capital, $35,000. 

NEW JERSEY. 
incorporated; retail. 

NORTH CAROLINA. New Bern—Standard Casket & 
Coffin Co., incorporated; capital, $15,000. 

OHIO. Cincinnati—Dwight Hinckley Lumber Cor- 
poration, incorporated; capital, $100,000; to take over 
business of Dwight Hinckley Lumber Co.; incorporators: 
rey C. Hinckley, Edward H. Ward, Speed L. Post, 

Cc. Berse nbruegge and G. M. Glandorf. 

ge North Street Lumber Co., incorporated; 
eapital, $50,000; retail. 

OREGON, Cottage Grove—W. A. Woodward Lumber 
Co., incorporated; capital, $100,000. 

Eugene—Noti Lumber Co., incorporated; capital, $10,- 
LU 


incorporated; 250 


increasing capital 


Essex—Essex Lumber & Coal Co., 


Portland—Carleton Mfg. Co., incorporated; 
$50,000; logging and lumbering. 

SOUTH CAROLINA. 
incorporated, 

WASHINGTON. 
Co., incorporated: capital, $50,000. 

Seattle—Wagner Bros., increasing capital to $25,000; 
woodenware mfrs. 


capital, 
Columbia—Amick Lumber Co., 


Seattle—R. S. McConnell Lumber 


Business Changes 


ALABAMA. Surginer—Autrey Bros. Lumber Co. of 
Wayne, Ala., has moved the plant to Surginer. 

ARKANSAS. Conway—Peter P. Hiegel purchased in- 
terest in Hiegel Lumber Co., formerly owned entirely 
by J. J. and Albert H. Hiegel. 

Fort Smith—Bell Lumber Co. exchanged lumber yards, 
planing mill., ete., for Kansas City apartment building 
owned by M. L. Middleton, who is moving to Fort Smith 
and will take charge of the retail lumber and building 
business. 

CALIFORNIA. Alameda—National Lumber Co, suc- 
ceeded by Federal Lumber Co, 

serkeley-—Carl VP. Hansen Hardwood Co.'s plant 
taken over by Tilden Lumber & Mill Co. 

Gonzales—Tynan Lumber Co. sold local yard to South- 
ern Pacific Milling Co. Jas. Barry will be in charge 
of yard. 

San Francisco—Waddell Lumber Co. sold to Loop 
Lumber Co., but will be conducted under the old name 
with Merrill Robinson as manager. 

San Francisco—E. Schenk has moved woodworking 
Plant from 577 Bryant to 145 Stillman. 

COLORADO. Akron—M. W. Lewis sold to Sterling 
Lumber & Investment Co, which resold to Akron-Otis 
Lumber Co. and Eastern Colorado Lumber Co., the 
stock being divided between them. 

FLORIDA. Fort Meade—C, J. Wilson succeeded by 
Lewis-Wilson Lumber Co. 

GEORGIA. Savannah—A. S. Bacon & Sons moving 
offices to mill plant; new building under construction. 

ILLINOIS. Quincy—Buerkin & Kaempen; interests of 
Mrs. Buerkin purchased by E. W. C. Kaempen & Sons. 

Toluca—J. L. Du Plain sold out to Hunter, Allen 
Lumber Co. 

KANSAS. 
See, 

Osage City—Edwards & Westmucott sueceeded by 
Kansas Lumber & Supply Co., and capital increased 
to $40,000. 

Topeka—Robertson Table Co. changing name_ to 
Robertson Lumber & Mfg. Co. and increasing capital to 
$50,000. 

KENTUCKY. Hopkinsville—Forbes Mfg. Co. sold 
yard and planing mill to Bass & Co.; will continue 
box manufacturing business. 

LOUISIANA. Cedar Grove—Western Silo Co. sold 
to Red River Lumber Co., which will use plant to 
replace burned plant at Bossier City, and will move 
retail and wholesale business from Bossier City to 
Cedar Grove: new planing mill, capacity of 100,000 
ft., to be built; kilns, ete. to be moved and new 
steam operated system installed; silo business to be 
continued, 

MAINE. Portland and Stockholm—Allen Quimby Co. 
Succeeded by Atlas Plywood Corporation. 

MICHIGAN. Hillsdale—G. A. Aldrich & Co. suc- 
ceeded by Aldrich & Steimle. 

NEBRASKA. Chadron and Gordon—J. ©. Summers 


Norwich—A. O. Hunter succeeded by J. F. 


gn Co. sold to Harry Rasmussen, of Nebraska 
ity 

NEW JERSEY. Vineland—H. S. Fox Lumber Co. 
succeeded by Dy Bois Lumber Co. 

NEW YORK. Brooklyn—Thos. Rockford succeeded 
by Thos. Rockford Sons (Ine.). 

Geneseo—Colson & Stapley 
Supply Co. 

New York—Woodlawn Furniture Co. sold to Fink 
Lumber Co. 

New York—T. S. Wylly succeeded by Perry & Wylly. 

NORTH CAROLINA. Castle Hayne—Northeast Lum- 
ber Co. sold to Thos. O’Berry, who will continue 
operation, 

OHIO. Greenville—Hathaway & Wilson dissolved, 
Ira Wilson buying interest of his partner. 

OREGON. Kirk—Solomon Butte Lumber Co. sold to 
Tarter, Webster & Johnson (Inc.). 

Portland—J. C. Smith Lumber Co. succeeded to the 
business of Carlisle Sales Co. 

Waldport—August Fischer has sold his sawmill to 
L. U. Eyerly. 

Westimber—Eagle Lumber Co. sold to Coleman H. 
Wheeler. 

PENNSYLVANIA. Tyrone—Gilbert D. Rhodes, es- 
tate, succeeded by Rhodes Planing Mill. 

SOUTH DAKOTA. Kimball—Furrow-Evans Lumber 
Co. succeeded by John W. Evans Lumber Co. 

TENNESSEF. Lebanon—J. P. Meredith Cedar Co. 
succeeded by Lebanon Red Cedar Co. 

TEXAS. Dallas—Stickle Lumber Corporation § sold 
retail yard to Maple Lawn Lumber Co. 


New Ventures 


ALABAMA. Columbiana—Atchison Lumber Co. open- 
ing feed and grocery store. 

ARKANSAS. Poplar Ridge—J. L. Hearne & Son re- 
cently began; sawmill. 

CALIFORNIA. Long Beach—Fred Victor Gordon en- 
gaging in business at 1390 Obispo Ave. as Gordon 
Planing Mill. 


succeeded by Big Tree 


COLORADO. Ovid—William McCarty opening lumber 
yard. 
FLORIDA. Haines City—Crosby-Myers Lumber Co. 


opening retail yard; sheds and yard facilities being 
installed, , 

Miami—Heidt Lumber & Supply Co. opening retail 
business; incorporated; capital, $50,000. 

Ormond—D. RK. Winn recently began retail business. 

ILLINOIS. Elgin—-New lumber company being or- 
ganized by T. McBride and Charles Heywood. 

LOUISIANA. Shreveport—New Lumber Co., new 
concern; J. S. Kimbro. 

MARYLAND. Cumberland—W. R. E. King recently 
began cooperage mfg. business. 

MICHIGAN. Detroit—Geo. I. Dickinson opening com- 
mission business in Ford Bldg. 

NORTH CAROLINA. Columbus—Citizens Planing 
Mill Co. has begun operation of planing mill, Herbert 
H. Carson, secretary-treasurer. 

OKLAHOMA. Oklahoma City—Geo. M. Seaman re- 
cently began. 

TENNESSEE. Manchester— 
began lumber business, 

Nashville—Jacobs Lumber Co. recently began at 1806 
Cedar St.; retail. 

TEXAS. Dallas—Dallas Wrecking Co. recently began 
new and second hand lumber business. 

Tahoka—Forrest Lumber Co. opening retail yard. 

VERMONT. Montgomery Center, Morrisville and 
Richford—Atlas Plywood Corporation, of Boston, re- 
cently began business. 


New Sheds and Yard Improvements 


KANSAS. Emporia—McKee Fleming Lumber Co. to 
build lumber yard. 

MARYLAND. Ridgely—Lane & Lang, contractors, 
builders and retail lumber dealers, have purchased a 
home on Central Ave. and will remodel into modern 
hardware store. 

MINNESOTA. Wells—Wells Lumber Co. 
building for office and show room. 

NEW YORK. Buffalo—Wittmeyer-Klaes Lumber Cor- 
poration has filed plans for lumber storage shed, 30+ 
S. Park Ave. 

TEXAS. Fabens—Burton-Lingo Lumber Co. building 
yard buildings; increasing capacity. 

Levelland—E. A. Langford erecting lumber yard. 

Tahoka—Cicero Smith Lumber Co. building office and 
warehouse, 


New Mills and Equipment 


ARKANSAS. Camden—H. C. Rothert, president and 
R. H. MeMurtrie, general manager, of Huntingburg 
Furniture Co., Huntingburg, Ind., will consider erection 
of furniture factory here. 

Dermott—Union Veneer Co. purchased Jeckwith 
veneer plant and put in new machinery; will be in 
operation in September, 

Roseland—LBig Lake 
stave mill. 

CALIFORNIA. Glendale—Modern Refrigerator Works 
will erect lumber shed and wood-working plant. 

Oakland—Eureka Mill & Lumber Co. will erect new 
plant; cost about $250,000. 

Weed—J. M. White, general manager, Weed Lumber 
Co., has announced that a four story addition will be 
made to sash and door factory. 

FLORIDA. Kissimmee—Kissimmee Lumber & Supply 
Co. has announced plans for erection of lumber mill. 

Sarasota—McRae Hood Furniture Co. reported to be 
planning new furniture plant. 

LOUISIANA. Ponchatoula—According to report E. B. 
Martin, of Pascagoula, Miss., will erect a veneer 
factory here. 

Shreveport—A plant for adzing and boring railroad 


O. W. Deckord recently 


erecting 


Hleading Mill converted into 





“lidewater 


| 

















ROUGH OR DRESSED 


| MOULDINGS, LATH, 
| SHINGLES 


Z| Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 











Wise Old Solomon 
(of “‘1,000 Wife’ Fame) 
History tells us that King Sol- | 
omon succeeded in keeping a 
thousand spouses happy and 
contented. Now-a-days, aman 
has his hands full keeping one 
wife satisfied. , Solomon ,was 

justly called a ‘“‘wise man’ 

The Louisiana Red Cypress 
Company has more customers 
| than Solomon had wives; and, 
| although we are not blessed 
| with Solomon’s wisdom, we have been satisfying 
| customers for more than seventeen years. 

It will pay you to joia the ever-growing family of 
satisfied users of ““LaRED”’ Products. A good start 
will be to let us quote you on: 

Genuine Louisiana Tidewater Red Cypress 

Cypress Window and Door Frames 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
TRY OUR “‘LaRED”’ BRAND OF 
| PREMIUM CEDAR SHINGLES | 


“LaRED” Supremes—The 100% Shingles 
“LaRED’ Extra Clears—100%. clear,85‘. edgegrain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 
of New Orleans 


Fier sty tr ag 1018-19 White Bldg., 
Seattle, Wash. 


New Orleans, La. 
CYPRESK<OX 
























CorintHHarpwoor 
CORINTH, MISS. 
OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 
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ties is under construction by Shreveport Creosoting Co. 

MICHIGAN. Bessemer-——R. Connor Lumber Co, plan- 
ning to erect plant. 

MISSISSIPPI. Laurel—Meleod Furniture Co. re- 
ported to be planning erection of furniture factory. 

NEW YORK. Cortland—Benton Lumber Co. erect- 
ing planing mill, 80x60 ft. 

NORTH CAROLINA. Concord—W. M. Linker to 
erect furniture factory on site of old Yorke plant. 

OREGON. Portland—New Westminster Paper Mills 
of British Columbia will establish plant in Portland. 

TENNESSEE. Lewisburg—Sanders Lumber Co. will 
erect new building; cost, $10,000; machinery to be 
installed. 

VIRGINIA. Hampton-—-R. E. 
erect a barrel factory. 


Casualties 


ARKANSAS. Dumas—W. F. Puryear’s hardware and 
building supply store destroyed by fire. 

CALIFORNIA. Hermosa—Olsen Lumber Co.'s plan- 
ing mill damaged by fire; loss, $1,250. 

Selma—Citizens’ Lumber Co., loss by fire, $75,000. 

GEORGIA.  Jeffersonville—Lumber mill of J. W. 
Sapp 8 miles from here destroyed by fire; loss, $3,000; 
will be rebuilt. 

Wrightsville—Planing mill, dry kilns and lumber 
yard of W. H. Lovett Lumber Co. destroyed by fire; 
loss, $50,000. 

LOUISIANA. Glenmora—Bruces’ sawmill, hardwood, 
destroyed by fire; loss, $10,000; will be rebuilt; located 
in Elmer community. 

Lunita—Commissary of Lutcher & Moore Lumber Co. 
destroyed by fire. 

Oakdale—Oakdale Broom Co., loss by fire. 

Shreveport—Sawmill of Griffith Lumber Co. on Clear 
Lake, near Mansfield, destroyed by fire; loss, $12,500; 
will be rebuilt. 

MISSOURI. Marionville—Marionville Lumber Co., loss 
by fire; office destroyed. 

NORTH CAROLINA. Zebulon—Plant of J. E. Gill 
Lumber Co. destroyed by fire; loss, $12,000. 

OHIO. Maineville—Greely sawmill destroyed by fire. 

OREGON. Prineville—Sawmill of Demaris-McKenzie, 
located on McKay Creek, has been burned with loss 
estimated at $4,000; no insurance. 

Trail—Morgan & McNeil sawmill destroyed by fire; 
loss, $10,000; no insurance. 

TENNESSEE, Cowan-—Band mill of the Davidson, 
Hicks & Greene Lumber Co. damaged by fire; loss, 
$35,000. 

Lewisburg—Main building of J. L. Sanders Lumber 
Co. destroyed by fire. 

WASHINGTON. Big Lake—Day Lumber Co., loss by 
fire, $15,000; sawmill and general store burned. 

Elbe—Cedar Shingle Co.’s plant destroyed by fire; 
loss, $75,000. 

Kittitas—Sawmill of Western Lumber Exchange de- 
stroyed by fire; loss, $25,000. 
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PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 
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BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 
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WILLSON BROTHERS LUMBER CO. 
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Southern Millwork Manufacturers Issue 
Statement of Principles and Objectives 


A statement of the operations, facilities and ob- 
jects of the Southern Sash, Door & Millwork Man- 
ufacturers’ Association, prepared by Secretary 
Cc. B. Harman, has just been issued from the head- 
quarters of the association at Atlanta, Ga. This 
document is now in the hands of the printers, for 
issuance in pamphlet form to the members of the 
association, and such other uses as the officials and 
directors of the organization may decide to make 
of it. In the meantime the AMERICAN LUMBERMAN 
is pleased to publish the statement in full, feeling 
sure that it will be read with marked interest, not 
only by the members of the Southern association, 
but by all others who are in any way connected 
with the millwork industry, as well as by lumber 
association workers generally. It is a clear and 
outspoken declaration of constructive principles 
and of the worthy objectives sought by one of the 
most progressive and successful associations rep- 
resenting the millwork interests of the country. 
The statement follows: 


Many ask what our association is doing and 
what it is trying to accomplish. We are, there- 
fore, pleased to make a statement of our opera- 
tions, facilities and objects: 

1. Let it be understood that our relations refer 
or apply principally and primarily to the manu- 
facture’ of millwork, windows and doors by fac- 
tories located in eleven southern States, and that 
it is the only organization which exclusively repre- 
sents the manufacturing end of the industry in 
the South. 


Millwork Sales Are Primary Interest 
9 


2. Likewise, our organization is first interested 
in the advancement of the sale, both retail and 
wholesale, of millwork, windows and doors as 
manufactured by factories located in the South, or 
within the borders of the eleven States covered 
by our activities. 

3. Active membership is therefore limited to 
ones who manufacture windows, doors or general 
millwork, either stock or special, in any quantity, 
either large or small. 

As most of our members carry stocks of lum- 
ber, lath, shingles and other forest products for 
sale along with other millwork, windows or doors, 
we are therefore secondarily interested in that di- 
rection and from time to time have given this 
branch quite as much attention as the other or 
principal branch. 

5. Associate membership extends to ones who 
manufacture or sell lumber of any kind, paints, 
glass, mill supplies, tools, machinery or anything 
else used or bought by the active members for 
their business, and also to architects, and secre- 
taries of any of the southern lumber manufactur- 
ers’ associations. 

6. Very naturally then, as southern people, we 
should be pronounced in giving preference to and 
advocating the use of material made of southern 
lumber, and without regard to species. 

7. Our studies and activities accordingly relate 
to southern pine, cypress, oak, gum, poplar, chest- 
nut or any species of southern trees. 

8. We are not opposed to other woods, but are 
rather working for our own and in this connection 
ean very well see the justification of our members 
in manufacturing millwork of any species of wood 
as is required or demanded by their customers. 

9. Being an association of wood workers, we feel 
obligated to push and to advocate the use of ma- 
terial made of wood, first, last and foremost. 

10. Our Southern universal catalog is the only 
one which carries rules and specifications for grad- 
ing windows and doors made of southern woods, 
and it is worded so as to applv to any species of 
southern lumber. The catalog likewise is the only 
one in the United States carrying a definition of 
millwork, about which there are so many contro- 


11. Our association is the only source of con- 
nection or conference for millwork manufacturers, 
general contractors, architects, dealers, Govern 
ment officials or any others as regards interstate 
matters in relation to the industry, the only or- 
ganization that can speak officially for the South, 
and indeed it may be termed “The eyes and ears 
of the millwork industry in the South.” 


Some of the Most Important Aims Sought 
. This being said, we shall now give a few of the 
most important features of our activities and aims. 

12. It is our aim first to induce our members 
and, others to study, reach out, become informed 
and acquainted with each other, in order that each 
one might conduct his business on the highest 
business plane, having as his object a fair profit at 
the end of the year while giving his customers high 
grade dependable service and quality at the lowest 
possible price. We frankly acknowledge having 
done everything lawfully within our power to 
smother out the once general feeling of suspicion, 
jealousy, selfishness and hatred which existed over 
the entire South and elsewhere between practically 
all millwork manufacturers and to set up instead 
a group of men who are proud of their business, 
who at least admire, if they do not actually love, 
their neighbors, and a group of men who are today 
acknowledged far and wide for their wisdom and 
who stand out among other business men as ex- 
amples of truth, honesty and fair dealing; far 


sighted, free and independent, taking their posi- 
tions among others as being brave of the bravest. 
Our group is still far from perfect, but what a 
difference from but ten to fifteen years ago. Can 
it be denied that we have made progress? 

13. Beginning nine years ago, when there was 
not a single factory in the South which had any 
thing near to a cost system, when “guesstemating” 

yas lord of all, we pledged our faith, our strength 
and life, if necessary, to break up the practice of 
guessing and to set up something instead on which 
we could rely as indicating cost correctly as far as 
human power or mind could develop. All sorts of 
unworkable and false systems had been tried out 
by some of us and discarded with disgust. We 
have worked, we have preached, we have coaxed, 
persuaded, and in a few cases have lost our temper, 
in an effort to get our members and others in the 
South to become better informed as to their cost, 
and what have we here today? Some are still 
criticizing it, some are not using it, and there are 
a few who see absolutely nothing to it, BUT, good 
people, the M. C. B. is indicating something valu- 
able and dependable to us, to all who want to 
know, and I challenge any one who will be fair to 
answer if we are not better informed as to ‘our 
cost than we were ten years ago. It, of course, is 
not perfect, but it is the best thing on the market 
today and more are using it than any other system 
for millwork. 

We began twenty years ago to prove that 
blue stain was not decay or rot, and finally at our 
instigation the Forest Products Laboratory has 
made official report that it is not decay nor even 
incipient rot, and that a temperature of 140 de- 
grees F. actually kills or destroys the fungi which 
produce it. This alone is worth millions of dol- 
lars to our Southland as the future will prove. 


Coodperation with Architects and Contractors 


15. We aim to see that every architect in the 
South is properly and amply informed in connec- 
tion with their relations to us and also as regards 
the proper handling of millwork, necessary details 
and plain specifications, as well as the harmful 
position we occupy at their hands in connection 
with awards of contracts on which we are sub- 
bidders. We also aim to do the same with the 
general contractors. To this end we have already 
had several conferences with groups of these crafts 
and have plans laid and under way to enter every 
State in the South as fast as we can reach them. 

16. We aim and have plans now authorized to 
employ an expert efficiency estimator, whose serv- 
ices will be available to the members and others at 
a stated price, for the purpose of auditing esti- 
mates, instructing estimators as to taking off lists 
from plans and of application of catalog lists to 
any whosmay wish such service. We hope to get a 
man of high ability both as an estimator and cost 
man, one who could render a double service when 
necessary. 

17. We are also preparing to offer the members 
and others a highly developed coiperative advertis- 
ing service, one specially prepared for southern 
manufacturers, calculated to advance the use of 
lumber for millwork and also to place southern 
wood in a very definite way before the public every- 
where, but mainly in the South. In this we are 
now negotiating with the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ As- 
sociation. 

18. We aim to improve and extend our statis- 
tics and will be in a position to furnish figures for 
the following items as related to southern fac- 
tories: Wages and salaries; total sales; total sales 
of millwork ; total investments; total amount lum- 
ber bought and sold; total amount lumber used for 
millwork ; number of salaried men employed ; num- 
ber of wage-earning men employed; special cost 
reports; reports of actual sales of stock material: 
total amount of insurance carried ; total amount of 
insurance premiums paid ; insurance rates as far as 
possible. In fact, we can furnish most of these 
now upon request. i 

if We have for quite a while assisted the 
members to secure employees and are in a position 
to make report on the ability and efficiency of 
practically every superintendent and estimator in 
the South, not from any check-up or report sys- 
tem, but from acquaintance in a personal way. We 
are prepared to assist any member in this connec- 
tion, and which is confined altogether to the mem- 
bers. 

Expert Assistance in Reducing Overhead 

20. We also have under way the matter of em- 
ploying an efficiency expert, someone capable of 
making surveys of our factories, yards and offices 
and rendering such advice as will lead to reducing 
cost and waste. Some of our plants are producing 
little or no profits. There is a reason, of course. 
and unfortunately the cause is generally attributed 
to selling prices, while in reality these plants are 
being either mismanaged, improperly equipped. 
wrongly laid out, or are maintaining salaries and 
wages altogether out of proportion to the produc- 
tion or competition, or very likely have mechanics 
who are not producing a fair return for their pay. 
A disinterested, capable man could easily find these 
deficiencies, while we would remain blind, plod 
along and continue to lose money. 

21. We expect to have facilities at a near fu- 
ture date for furnishing dependable cost figures on 
special items of odd work, which would require 
each inquiry to furnish us with cost price of lum- 
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per, wages paid, and burden rates when possible, 
accompanied with a plain detail and necessary 
specifications. This service will not extend to 
stock work or a full set of plans, nor to any long 
extended list, but to complicated, unusual or in- 
tricate items. We can furnish this service in a 
limited way now to members only, or to nonmem- 
pers at a reasonable cost. 

22. We can also furnish the names of manu- 
facturers of practically every article being made 
in the United States and can supply any other in- 
formation relating to lumber or millwork. In 
other words, our office may be termed an encyclo- 
pedia of lumber and millwork. 

23. We aim, and are now coéperating with the 
Department of Commerce and the Federal Trade 
Commission, toward standardization, simplification, 
reduction of waste and such fair practices as may 
be anticipated or expected by our laws. We pro- 
pose to be useful and law abiding. 

Likewise, we are codperating with, and are 
friendly disposed toward, all the various retail 
lumber and millwork State associations, as well as 
their national association, and we feel the same 
toward all other competitive organizations through- 
out the United States. We recognize the useful- 
ness and justness of all of the lumber trade asso- 
ciations, and more especially those of the South. 
In the same manner we recognize the valuable 
work of the lumber and millwork press throughout 
the States. We aim to codperate with and assist 
all of these in so far as any of their actions do 
not conflict with or violate any of our laws. 


Reforestation and Conservation Fostered 


24. We aim to assist in reforestation, more 
especially in the South. We are, therefore, pre- 
pared to render valuable help in connection with 
saving harmless, our lumber and naval stores in- 
dustries by the perpetuation of one of our greatest 
natural resources, our southern forests. 

25. We are incorporated under the laws of 
Georgia, with our home office located in the city 
of Atlanta. 

26. Our annual meeting is held always in At- 
lanta, Ga., during the month of November. We 
also hold a general meeting during the month of 
March in some city located in the western section 





Lumber cuts an import- ————____ 

ant figure in the truck | 
gardening industry in ! 
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of our territory, and another general meeting is 
held in August in the eastern section. 
_ Boiled down in fewer words, our position, facil- 
ities and aims may be described as follows: | 
The only official organization in the South 
resenting millwork manufacturers exclusively. 
Active membership to manufacturers only. 
Associate membership to manufacturers and 
dealers of allied industries. 

Representing lumber and other forest prod- 
ucts. 

3). We advocate the use of lumber as building 
material. 

6. We stand for the use of southern woods. 

7. We publish the Southern universal millwork 
catalog. 

_8. We propose and are working for closer rela- 
tlons with the architects and contractors. 

9 We are trying to abolish the shopping or 
peddling of bids. 

_ 10. We are the eyes and ears of the millwork 
industry in the South. 

1 We stand for development and_ better 
trained men in all branches of the business. We 
ire trying to reduce cost, better the service and 
quality and set up efficiency. We stand for 
Triendly cojperation and common sense, which is 
the science of successful business. We advocate 
fair profits and a high type of ethics. We propose 
advancement and modernism as against wornout 
ethods and antiquated ideas. 

12, We coneede that none of us are perfect and 

aim to educate and improve. 
13. We are striving for a better knowledge of 
‘ost and have the big stick out for “guesstema- 
tors.” Guessing is dangerous—knowledge is de- 
pendable and safe. 

14. We acknowledge the M. C. B. as the best 
millwork cost system available at this time. 

_15. We are trying to reduce waste and to bring 
“bout better use of low-grade lumber. 
; 16. We are trying to inform the public how to 
use and handle lumber and millwork. 
eure Ve are informing the architects what is 
pen Ssary on their part in order that we may ex- 

‘ute’ their plans and details correctly and 
promptly. 
Py We are likewise informing and dealing with 
Pe general contractors in an effort to abolish the 

any bad practices now prevailing, impressing 
them with the evil and costly results. 
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19. We offer the services of an expert millwork 
estimator to members and non-members. 

20. We aso offer members and non-members a 
coéperative advertising service, suitable for south- 
ern millwork from southern lumber. 

21. Our statistical reports are all that can be 
had from any source whatever. 

22. Our information bureau is open to the 
public. = 

23. Our employment service, while limited, is 
dependable and worth a trial. 

24. When completed, the service of an efficiency 
expert will be available to members and non- 
members. 

25. Our cost service is available to the mem- 
bers only. 

26. We have a forestry department containing 
a store of information available to every one. We 
have taken a prominent part in the reforestation 
movement in the South. 

27. We have been in continuous operation for 
— having been organized during the year 
1904. 


28. We solicit the membership of all firms who 
are eligible. The secretary will be glad either to 
eall personally or to correspond with any one de- 
siring further information. 

29. We raise our finances by annual dues based 
on amount of payrolls, the dues for active members 
running from minimum of $65 a year to maximum 
of $350 a year and payable quarterly. 

30. We have no compulsory measures in our 
organization, and one can withdraw his member- 
ship at any time. : 

31. Ours is more of a college or institute: We 
aim to inform and educate, instead of force or 
compel. 


SASH, DOORS and MILLWORK 


Although sales executives of sash and door fac- 
tories in the Chicago territory report a falling off 
in demand, they are inclined to believe that the 
present quiet is merely a lull in buying that will 
be taken up in subsequent weeks as the excellent 
fall business which they have been expecting de- 
velops. Most of the factories have order files 
that will keep them running at capacity for the 
next two months. Retailers and jobbers are re- 
ported to have low stocks. Demand from the larger 
cities is holding up well and of late there has 
been noted an improvement in the agricultural 
sections, especially in the region surrounding 
Minneapolis. Prices are becoming steady as fac- 
tories quoting low prices swing into line. 














While Minneapolis and St. Paul (Minn.) manu- 
facturers are not getting as heavy a run of orders 
as they did up to the beginning of August, their 
plants as a rule are operating up to capacity. The 
factories have plenty of business booked to keep 
them running for some weeks, and officials expect 
another brisk season of country buying when har- 
vest is out of the way. Prices are firm, especially 
on glazed stock. 


Sash, door and interior finish plants at Duluth, 
Minn., are all operating on a full time basis. These 
plants have been successful lately in landing con- 
tracts for the interior finish for some large build- 
ings now under construction in a number of west- 
ern cities. Prices are being well maintained. 


The sash and door market at Tacoma, Wash., 
is in a healthy condition, according to reports from 
manufacturers at that center. The demand is gen- 
eral from all parts of the country, and is quite 
large. There has been an upward movement in 
prices, and while quotations vary considerably, an 
advance of at least one point has become general. 
The mills are all operating at full capacity. 


Mills in Columbus, Ohio, have been fairly busy 
during the past week and orders have been booked 
ahead for some time. The situation has improved 
and some of the mills are running at about full 
capacity. Building operations are still brisk, and 
this is having favorable effect on the demand for 
millwork. Prices are being cut to a certain ex- 
tent, however, as there is a good deal of competi- 
tion. The main woodworking mill of the Dodding- 
ton Co., located at 451 West Broad Street, Colum- 
bus, has been completely motorized. T. A. Jones, 
general manager, reports orders for millwork on 
the increase. 


The sash and door market at Omaha, Neb., 
is reported steady to firm, with some tendency 
toward increase in some items, for the reason that 
many grades of lumber used in manufacturing have 
advanced. The manufacturers’ margin is very close 
at present. Some increase is reported in the num- 
ber of orders from country dealers. Inquiries with 
regard to delivery a little later have increased con- 
siderably, and indications are for larger orders. 


Kansas City (Mo.) plants report good demand 
for millwork, and that inquiries indicate the de- 
mand will continue good for some time. A little 
more business in that line is coming from the coun- 
try, from which source there also is a good de- 
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We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
T BIRCH-SOFT ELM 
YY HARD MAPLE-OAK-SPRUCE 
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Rotary Cut 


Northern 
V oie 
ENCES / win 
Association 
FURNITURE manufacturers and factory 
buyers who insist on having high quality 


veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 




















Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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Remodeling jobs offer 
the best opportunity in 
the world to sell “Larite” 
flooring. “Larite’ meets 
this demand because it is 
both attractive and eco- 
nomical. Get the flooring 
sales in your community 
by buying “Larite” in 
mixed cars with our 


Southern Pine 
Yard and Shed Stock 


You'll like Carter-Kelley 
values. 


Carter - Kelley 


manninc. J wmber Co. 


TEXAS 
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The BESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel, —stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 














WARREN AXE & TOOL CO. 
WARREN, PA. 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS.. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 








mand for regular stock. There is a fair local 
demand for sash and doors. 

The door and millwork trade at Buffalo, N. Y., is 
at about the same level as a year ago. <A good 
volume of fall business is indicated, much of it in 
the suburbs of the city, where the larger shares 
of building is being done. 

The Baltimore (Md.) sash and door trade is 
about holding its own, with much special work 
called for. The local mills are kept reasonably 
busy. Competition among the sash and door men 
is quite active, but does not preclude realizing of 
profits. 

Outlook for a better demand for window glass 
and continuance of the good demand for plate glass 
has resulted in a more cheerful feeling on the part 
of manufacturers during the last week, according 
to trade reports, but there was virtually no change 
in production and operating schedules in any 
branch of the industry. 


Will Attend Millwork Meeting 

BALTIMORE, Mp., Aug. 24.—-The executive com- 
mittee formed to prepare uw constructive program 
for millwork simplification, with a view to reduc- 
ing the number of sizes and special lines and thus 
effect important savings, is to hold another meet- 
ing at Washington on Sept. 24. It is expected that 
perhaps 200 members of the trade will be in attend- 
ance, According to John If. Geis, of John H. Geis 
& Co., of Brooklyn, a southern suburb of Balti- 





more, who is the representative of this city on the 
committee, much has already been done to iron out 
difficulties, and at the coming conference further 
progress in the direction of a satisfactory under- 
standing will be made. Mr. Geis is strongly im- 
pressed with the benefits to the trade to be ob- 
tained by simplification. He expects to be present 
at the conference, 


New Sawmill Nearing Completion 


Buu, ALA., Aug. 24.—A new sawmill com- 
prising the second unit of the Sipsey Valley 
Lumber Co.’s large plant will be ready for 
operation Sept. 1, according to an announce- 
ment made recently by General Manager J. E. 
Holt. This unit consists of a single band and 
circular and will bring the daily production of 
the Sipsey Valley plant to 150,000 feet daily. 

The Sipsey Valley Lumber Co. produces virgin. 
shortleaf yellow pine, poplar, cypress, oak and 
gum, with pine predominating. The company 
has specialized in high quality dressed finish, 
moldings, boards, flooring, ceiling and siding. 

The Mobile & Gulf railroad is now building its 
line through Buhl and will connect this town 
with the Southern railroad at Fayette, Ala. 
This railroad will operate as a common carrier 
and will also run passenger trains into Buhl. 
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Interstate Commerce Decisions 

WASHINGTON, D. C., Aug. 24.—Class and com- 
modity rates from Jackson, Miss., to destina- 
tions in Louisiana west of the Mississippi River 
and certain points in southern Arkansas are 
found unreasonable and unduly prejudicial to 
Jackson and unduly preferential of New Or- 
leans, La., Memphis, Tenn., and Natchez, Miss., 
by Division 4 of the Interstate Commerce Com- 
mission in an opinion in Docket No. 14,701— 
Jackson Traffic Bureau vs. Alabama & Vicks- 
burg Railway Co., et al. Reasonable and non- 
prejudicial rates are prescribed for the future. 

The destination territory is described as the 
Texarkana group, which embraces 156 points listed 
in item 70 of F. A. Leland’s I-F. I. C. C. 1412. 
The group covers all points in Louisiana, and 
points in southern Arkansas on the Missouri Pa- 
cific south of Pine Bluff and McGehee and south- 
west and southeast of Gurdon, points on the 
Chicago, Rock Island & Pacific south of Haskell 
and Fordyce and points on the St. Louis & South- 
western southwest of Fordyce. The evidence re- 
lated only to Louisiana points west of the Missis- 
sippi River and only these Louisiana points are 
covered by the decision. 

Division 4 states that manufacturers and ship- 
pers of lumber and lumber products, caskets, drugs 
and fertilizer located at Jackson market or desire 
to market their products in the territory described 
above and state they are handicapped by the in- 
equalities in freight rates. They believe a reduc- 
tion in these rates would materially increase busi- 
ness by enabling them to better meet the prices 
of their competitors at Memphis, Natchez and 
New Orleans. 

Division 4 directs the interested carriers on or 
before Nov. 14 to establish to the destination 
territory covered on classes the rates prescribed 
in Memphis-Southwestern investigation, and on 
commodities the rates prescribed in Memphis- 
Southwestern investigation, or where commodity 
rates were not therein prescribed, the rates in 
Natchez Chamber of Commerce, as modified in 
reduced rates or subsequent general rate changes. 
In connection with class rates from Jackson to 
points in Louisiana and Arkansas, it is added, the 
same Classification and exceptions thereto should 
be observed as contemporancously applied from 
Memphis, Natchez and New Orleans. 

Division 4 has handed down an opinion in 
Docket No. 15,713—Milne Chair Co. vs. Atlantic 
Coast Line Railroad Co., et al.—holding that the 
sixth class rate of 54 cents a hundred pounds ap- 
plied on a carload of thin lumber or veneer from 
Smithfield, N. C., to Chattanooga, Tenn., was not 
unreasonable. Complainant, a chair manufacturer 
at Chattanooga, contended that the legal rate on 
this shipment was the commodity rate of 27 cents 
econtemporaneously applicable on lumber. The 
complaint is ordered dismissed. 

In a decision in No. 16,468—Hoarder Manufac- 
turing Corporation vs. Delaware & Hudson Co., 





et al.—Division 4 finds that a rate of $4.07 per 
net ton applied on nine carloads of lumber shipped 
from Manchester, Vt., to Cobleskill, N. Y., during 
August, 1923, was unreasonable to the extent that 
it exceeded a joint commodity rate of 17.5 cents 
a hundred pounds which was subsequently estab- 
lished. Complainant is engaged in the manufac- 
ture of silos at Cobleskill. Reparation is awarded, 
the exact amount to be determined under Rule Y. 


Loadings Again Exceed Million Cars 


WASHINGTON, D. C., Aug. 26.—For the fifth con- 
secutive week, loading of revenue freight has ex- 
ceeded one million cars a week, the total for the 
week ended Aug. 15 having been 1,064,793 cars, 
according to reports filed today by the carriers. 
While the number of cars loaded with revenue 
freight, up to date this year, has exceeded all pre- 
vious years, the present heavy movement of freight 
began about July 18 and has been constantly in- 
creasing with the result that the total for the 
week of Aug. 15 was the greatest for any week so 
far this year, exceeding by 13,182 cars the pre- 
ceding week. Compared with the corresponding 
week last year it also was an increase of 111,585 
ears and an increase of 24,855 cars over the cor- 
responding week in 1928. 

Coal loading totaled 190,979 cars, an increase of 
1,218 cars over the preceding week and 45,716 
ears above the same week last year, and an in- 
crease of 1,800 cars over the same week two years 
ago. 

Grain and grain products loading amounted to 
54,369 cars, an increase of 958 cars over the week 
before but 5,751 cars below the same week last 
year. It was, however, 1,871 cars above the same 
week in 1923. In the western districts alone, grain 
and grain products loading totaled $5,295 5 cars, 
a decrease of 6,220 cars below the corresponding 
week last year. 

Forest products loading totaled 71,670 cars, six 
cars below the week before but 2,117 cars above 
last year. Compared with the same week two 
years ago, it was a decrease of 5,644. 
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Hearings Set for Railroad Petitions 
SACRAMENTO, CALIF, Aug. 22.—The hearings on 

the petition in the rail war to gain control of the 
immense timber tonnage in southern Oregon and 
northern California will be held in Portland Oct. 
5 before Charles D, Mahaffie, director of finance of 
the Interstate Commerce Commission, according to 
word received here. The petitions and the order 
in which they will be heard are as follows: Ore- 
gon, California & Eastern for extension from 
Sprague River to Lakeview, Ore.; Oregon Trunk 
railway to construct from Bend, Ore., via Sycan 
River to Klamath Falls, Ore.; Central Pacific to 
build from Klamath Falls to Cornell, Calif. ; South- 
ern Pacific to acquire Oregon, California and East- 
ern and Nevada, California & Oregon, and to broad- 
gage the latter road. The granting of each one of 
these petitions will have a great bearing on the 
lumber industry of the Pacific coast. 
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Plans for American Forest Week 


Frank O. Lowden, chairman of the American 
Forest Week Committee, has given the signal 
that will start the machinery for the observance 
of American Forest Week next year. 

Last spring Mr. Lowden appointed a subcom- 
mittee to work out a plan of permanent organ- 
jzation. This subcommittee recently completed 
its work and Mr. Lowden has approved its re- 
port. Col. W. B. Greeley, United States for- 
ester, was chairman of the subcommittee. His 
associates were Wilson Compton, secretary- 
manager National Lumber Manufacturers’ As- 
sociation; R. S. Kellogg, chairman National 
Forestry Program Committee; Ovid M. Butler, 
representing the American Forestry Association, 
and James H. Allen, representing the Con- 
catenated Order of Hoo-Hoo. 


Aims and Purposes of Movement 

The aims and purposes of the American For- 
est Week movement were outlined by the sub- 
committee as follows: 

The object in forming the American Forest Week 
Committee is to bring together all organizations 
desirous of advancing the forestry movement in an 
associated effort to increase public interest in 
forest fire control, tree growing, forest uses, and 
in general the public need for and value of fores 
try. 
To this end it will be the aim of the committee: 
1. To promote the widest possible coédperation 
of all agencies willing to enlist in the work, for 
the purposes specified. 

2. To confine its field of effort as an organiza- 
tion to matters concerning the desirability of 
which there is general accord and to exelude propa- 
ganda designed to favor some special viewpoint. 

3. To promote local discussion of forestry needs 
with a view to the formulation of such local fores 
try programs as consideration of the needs may 
lead to. 

The following policy will be pursued as means 
for securing the above aims: 

1. Membership in the committee to be open to 
all organizations of State or national scope wish- 
ing to be associated in the common effort and in 
position to take helpful part in it. 

2. Direction of the committee’s activities to be 
centered in a limited group of organizations repre- 
sentative of diversified viewpoints. ear ; 

3. Responsibility for financing the activities of 
the committee to be assumed by the members of 
this group in approximately equal proportion to 
the extent that this is practicable. If supple- 
mentary contributions become necessary they will 
be sought under such plans as the groups may 
authorize. 

Mr. Lowden has issued a call for a meeting 
of representatives of the 88 codperating asso- 
ciations, with invitations to a number of organ- 
izations which heretofore have not participated. 
This general meeting of the committee will be 
held in Washington, Sept. 28 at 10:30 a. m., 
rooms G and H, Chamber of Commerce of the 
United States. Mr. Lowden will preside. 

At the forthcoming meeting methods of 
financing the work will be discussed with a view 
to placing the movement upon a permanent 
asis. The plan of permanent organization calls 
basis. The plan of pert t org tion call 
for a budget of approximately $15,000 a year, to 
Which the various coéperating associations will 
be asked to contribute. 
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To Confer on Shipping Problem 


To bring the best business judgment of the 
country to bear from every possible angle upon 
the solution of the shipping problem, the Cham- 
ber of Commerce of the United States will hold 
a series of conferences in cities of the Pacific 
coast and Rocky Mountain States to consider 
questions of sectional requirements involved 
from the standpoint of national policy. Meet- 
ings will be held in Seattle and Tacoma Aug. 
31, Portland Sept. 1, San Francisco Sept. 3 and 
4, Los Angeles Sept. 5, Salt Lake City Sept. 8, 
and Denver Sept. 9. 

The groundwork for the discussion has al- 
ready been outlined by four committees of the 
national chamber’s national merchant marine 
conference. The four broad aspects which will 
be taken up are: The relation of the merchant 
marine to American foreign trade and national 
defense ; Government regulatory and adminis- 
trative relations to the shipping industry; Gov- 


ernment aid to shipping, and the disposal of 
Government-owned merchant ships. 

Following the meetings in the Far West and 
Rocky Mountain districts similar conferences 
will probably be arranged to cover the middle- 
western and southern States in order to get 
opinions in the grain growing and cotton pro- 
ducing sections. 


July Figures on Business Conditions 


Further figures on business and industrial 
conditions in July, gathered for the Survey of 
Current Business, indicate larger production of 
steel by independent steel mills than in July, 
1924, with increases over a year ago noted also 
in the consumption of cotton by textile mills, 
in the production of bituminous coal, copper, 
lead, automobiles, both passenger cars and 
trucks, newsprint paper, Douglas fir lumber, and 
in the sales of life insurance, structural steel, 
steel castings and steel barrels. The output of 
flooring, both oak and maple, the production of 
cement, shipments and new orders of enameled 
sanitary ware and the receipts of rosin at three 
southern ports were also larger than a year ago. 
Declines from July, 1924, were noted in the 
sales of architectural terra cotta, receipts of 
turpentine, new orders for freight cars and the 
carlot shipment of potatoes, onions and citrus 
fruits. 

Compared with June, this year, the July fig- 
ures show increases in the production of bitu- 
minous coal, in the output of automobile trucks, 
the production of oak and maple flooring, the 
output of cement and in shipments and new 
orders for enameled sanitary ware. 
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Synthetic Substitutes for Wood 


How would you like to sit on a chair made 
of bakelite or some similar synthetic substitute 
for wood? This is one of the possibilities which 
chemists see in the future as a result of the dis- 
covery of a patent covering the German process 
for the manufacture of synthetic methanol, at- 
tention to which has been directed chiefly be- 
cause of its relation to a new motor fuel. So 
some scientists who like to visualize the future 
see quantity production of substitutes for wood, 
rubber, celluloid and other commodities in daily 
use. Methanol is wood alcohol, the base of 
formaldehyde, which is an important component 
of bakelite. 

Bakelite is now used extensively as a substi- 
tute for hard rubber in electrical equipment, 
telephone mouth pieces, cigarette holders and 
the like. It was pointed out that with the ex- 
piration of the bakelite patent the commodity 
would be thrown open to industry in general, 
and that its uses are almost certain to have a 
phenomenal inerease. The theory presupposes 
that the manufacture of synthetic methanol will 
so cheapen the process that competition can be 
established with wood in various lines, more 
especially articles of furniture, if American 
forests should become depleted. 

Phenol, or earbolic acid, is the other com- 
ponent of bakelite and its cost doubtless will 
be a determining factor in how far the sub- 
stitution can be carried. In fact, there are a 
lot of ifs and ands to be considered. In the 
first place L. H. Bakeland’s patent on bake- 
lite will not expire for some time and the Ger- 
mans may not submit tamely to the swiping of 
their patent for synthetic methanol or wood 
alcohol. Besides, the average American is still 
pretty fond of furniture made of wood. A 
hakelite chair with a broken leg would be a bit 
difficult to handle anyhow and furniture made 
of this commodity or any similar commodity 
depending upon chemical elements. doubtless 
would have to be handled with great care. 


IT IS ALL RIGHT to have high standards, but 
it is uncomfortable to have standards so high 
that one ean find no enjoyment in our everyday 
sort of world with,its everyday sort of people. 
—TForsBkEs. 








A TRADE MARK 
That Stands For 


Flooring Sales. 





For twenty years Dixie Oak 
Flooring has been steadily gain- 
ing increased distribution. It has 
forged ahead because it has always 
had the quality that made it profit- 
able for dealers to sell and reliable 
for builders touse. Produced from 
finest Arkansas Oak. Noted for 
its good average lengths, even 
color, perfect milling. Write for 
samples and prices. 


See us also on your needs in 
Oak, Gum, Ash, Elm, Cottonwood 
and Cypress lumber. Produced 
from finest Delta stumpage. Big 
value in every foot. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :-: ARKANSAS 
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HOTEL preccsuarters ior 


Lumbermen of 
the Northwest 


Spokane, 


VU. s. A. 





Reasonable Rates 
Informal 


Numerous Dining 
Rooms, including 
Coffee Shop 


Circulating Ice Water 


Washed Air 
Ventilation 
































Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “Pickwood,” St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: “‘Brackridge,”’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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THINKING DEALERS 


Are Valuable Selling AIDS 
To Lumber Manufacturers 





Every locality has some 
retail lumbermen who have 
reputations as experts on 
building materials best 
suited to their sections. 
Their advice is accepted by 
builders who know that 
these dealers have more at 
stake than the profit on one 
sale. 


There are enough such 
thinking dealers in the 
United States to help many 
manufacturers of lumber 
profitably dispose of their 
cuts. 


All that is necessary is to 
convince these dealers that 
your lumber is right; that 
your business policies are 
ethical and that once they 
establish a trade for your 
lumber, you will see to it 
that they always can get 
shipments within a reason- 
able time. 


Thousands of such dealers 
read the American Lum- 
berman year after year for 
our subscription renewals 
by mail exceed 80%. 


What would several hun- 
dred such dealers on your 
books sending in repeat or- 
ders month after month 
mean to you in reducing 
selling costs? Think it over 
and then let us tell you how 
other sawmill men are keep- 
ing their order books filled 
by carrying advertisements 
regularly in the 





Published in Chicago, II. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 















CINCINNATI, OHIO 


Aug. 25.—Business is picking up in the lumber 
market after a dull midsummer month. Inquiries 
indicate a possible ending of the policy of hand 
to mouth buying. Prices in hardwoods are show- 
ing a stiffening tendency, and with any large 
amount of buying will move to higher levels. The 
retail business is active, with retail stocks de- 
pleted. 

The special ladies’ committee of the Cincinnati 
Lumbermen’s Club is to meet the early part of 
next week to wind up the campaign for funds to 
plant trees along the Dixie Highway as a memorial 
to the soldiers and sailors who lost their lives in 
the World War. ‘The campaign has been suc- 
cessful. 

District No. 1, Ohio Association of Retail Lum- 
ber Dealers, held its regular monthly dinner 
meeting at the Business Men’s Club on Wednes- 
day night. Only routine matters were up for 
consideration, Edgar Cummings presided as 


chairman, 
MILWAUKEE, WIS. 


Aug. 25.—Volume of business here is steady 
and prices are tightening each week. Mid-summer 
lull has not been noticeable this season. The hard- 
wood business is improving, a number of good sales 
being reported. Most orders call for immediate 
shipment, which indicates that buyers’ stocks are 
low, and it is the general opinion that retailers will 
continue on a day-to-day basis. Dry stocks at 
mills are exceptionally low, and some items are 
sold out. So pressed are some yards for certain 
lengths that they are taking green stock when 
unable to get dry. Country business is spotty. 
City business is good. Residences, apartments and 
industrial uses are taking most of the lumber, as 
business buildings are almost finished. Millwork 
factories report a greater volume than they have 
had so far this year; that they have contracts 
which will carry them to the end of the year, and 
that production is being pushed. They are getting 
better prices than they obtained earlier in the 
season. 

Allan Blackburn, son of Robert Blackburn, 
wholesale lumber dealer at Milwaukee, has returned 
after spending the summer at Spirit Lake, Idaho. 
He will resume his studies at Beloit College, 
Beloit, Wis. 

Harold Zaug, New London, Wis., has returned 
from Ithaca, N. Y., where he has finished a course 
in engineering at Cornell University. His father, 
F. L. Zaug, is vice president and general manager 
of the American Plywood Corporation of New 
London and Harold will act as his assistant. 


LOUISVILLE, KY. 


Aug. 24.—-Demand for hardwoods continues good, 
with some buyers beginning to realize that sum- 
mer production was not as big as generally sup- 
posed. Red gum has been advancing, while oak 
prices are holding firmly. Poplar demand is fair, 
but no price change has been registered. Chest- 
nut, cottonwood, ash, maple, elm and basswood are 
moving nicely. The furniture, interior trim, hard- 
wood flooring, planing mill and automobile indus- 
tries are taking material, while railroad consump- 
tion is very fair, and the cabinet and fixture people 
are buying, especially for radio cabinet production. 

Prices at Louisville, inch stocks, are: Quartered 
white oak, FAS, $125@140; common, $75@85; 
quartered red oak, FAS, $105@110; common, $65 
@67.50; plain white, FAS, $85@100; common, 
$60 @62.50; plain red, FAS, $82@90; common, 
$57@60. Poplar, FAS, $105@110; saps and se- 
lects, $70@75; common, $50@55. Gum, quartered 
red, FAS, $90; common, $65; plain red, FAS, $85; 
common, $60; quartered sap, FAS, $58; common, 
$45; plain sap, FAS, $52; common, $34. Chest- 
nut, FAS, $105; common, $57. Cottonwood, FAS, 
$53; common, $38. Ash, FAS, $90; common, $55. 
Basswood, FAS, $85; common, $55. Walnut, FAS, 
$215; selects, $150; common, $100. 

P. P. Joyes, of W. P. Brown & Sons Lumber Co., 
Louisville, reported that while all mills are run- 
ning, three single bands are not in operation at 
plants with more than one band, while at the Zama 
(Miss.) operation, where two shifts have been on 
duty for some time, operating hours have been cut 
from ten to eight per shift, or a cut of four oper- 
ating hours a day on the two shifts. Present pro- 
duction of company mills is about 20 percent under 
the peak for the year. At Fayette, a double mill 


is running but a single mill has been taken out of 
operation. 
on Aug. 10. 
Gilbert Wymond, of the Chess & Wymond Co., 
Louisville, after two years at Louisville, has gone 


At Brassfield, operations were resumed 


‘ing to fill in. 


back to Jackson, Miss., with the Grahan Stave & 
Heading Co., division of the company, while L. H. 
Wymond, jr., who has been in the North Carolina 
territory, has returned to Louisville, and is con- 
nected with the sales department. 

Herbert E. Gernert, secretary-treasurer of Ger- 
nert Bros. Lumber Co., Louisville, is the proud 
father of a fine young son, born on Aug. 11. 


COLUMBUS, OHIO 


Aug. 24.—-Steadiness characterizes the hardwood 
trade. Retailers have depleted stocks and are buy- 
Manufacturers are buying current 
needs. Concerns making furniture and musical 
instruments are the best purchasers. Flooring is 
the strongest item on the list. 

Southern pine trade is showing considerable 
firmness because of better business from the retail 
trade. Dealers are buying to fill in broken stocks. 
Prices are stronger and the advance of about $2 
made several weeks ago is being maintained. 

T. A. Jones, general manager Doddington Co., 
of Columbus, which operates four retail yards and 
mills, has returned from a three weeks’ vacation 
spent at Croton, in Upper Michigan. 

A number of Columbus lumbermen spent about 
ten days at Rye Beach, near Huron on Lake Erie, 
as a vacation. They were David S. Benbow, gen- 
eral manager Sowers-Benbow Lumber Co.; C. A. 
Dawson, general manager H. H. Giesy & Bro. Co., 
and J. A. Andrew, head of the Andrew Lumber Co. 

The Sowers-Benbow Lumber Co. has taken the 
agency for the Edham Kolored shingles, manufac- 
tured by the Edgecumb-Newham Co., of Vancou- 


ver, B. C. 
MERRILL, WIS. 


Aug. 25.—The lumber market is continuing to 
brighten, sawmill operators sensing a slightly 
stronger demand, and a firming up of prices. The 
Kinzel Lumber Co., of Merrill, has 150 men at 
work at Newwood getting out logs for its fall and 
winter cut. Operations at the company’s sawmill 
at Merrill will begin Sept. 8, operations to be con- 
fined to day work only. A normal cut is planned. 
Most of the plants in northern Wisconsin are plan- 
ning a normal cut. While stocks in yards are 
fairly large, they average about the same as a year 
ago in August, while the demand is increasing. 


EVANSVILLE, IND. 


, 

Aug. 25.—Southern Indiana hardwood trade has 
been holding up. Reports from the rural com- 
munities are growing more favorable. Oak floor- 
ing has been moving well. Quartered white oak, 
gum, poplar and ash are all selling, and prices are 
holding firm, while those of some items tend up- 
ward. Overseas demand is not brisk. Local wood 
consuming plants are being operated on good time, 
and some are at full capacity. Furniture manu- 
facturers have been in the market for liberal sup- 
plies. Veneer trade is well maintained. Box 
trade has been fairly active, and box plants are 
liberal buyers. 

G. E. Bauman, of the G. E. Bauman Hardwood 
Co., this city, is back from a southern business 
trip. 

Prank C. Storton, secretary-treasurer Evansville 
Lumbermen’s Club, announces that the first fall 
meeting is to be held at the Vendome Hotel on 
Tuesday night, Sept. 8. 


BUFFALO, N. Y. 


Aug. 24.—The steamer Zillah arrived this week 
with a cargo of 500,000 feet of white pine lumber 
for Montgomery Bros. & Co. The vessel towed the 
barges Peshtigo and Mingoe to load hemlock car- 
goes at Menominee and Nahma, respectively, and 
they will arrive at this end of the lakes in a few 
days. 

B. F. Betts, the Philadelphia member of the 
Betts Lumber Co., was a visitor here last week at 
the company’s office. He said that quite an im- 
provement in business had taken place on the sea- 
board, and that industrial buying was more active. 
Planing mills are busy, and so are retail yards. | A 
better feeling exists, and some buying is being 
done for future needs. 

The L. N. Whissel Lumber Corporation held an 
outing for male employees on Aug. 22 at Island 
Park, on Seneca Street, the number present being 
167. Three baseball games were played for a cup 
presented by M. Whissel. The Buffalo yard won 
over the Kenmore yard by the close score of 10 
to 9. 

Arthur W. Kreinheder, of the Standard Hard- 
wood Lumber Co., announced a few days ago that 
he would be a candidate for mayor in the city pri- 
maries this fall. He served as councilman for 
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eight years, and in his statement he declared him- 
self “dissatisfied with the present city govern- 
ent.” 

" Frank J. MeNeil, of the Sullivan-McNeil Lumber 
Co., left last week for a two weeks’ business trip 
east. Frank T. Sullivan is now spending part of 
the day at business again, and is in improved 
health. 

Lieut. Armand F. Andrle, of C. W. Bodge & Co., 
isin camp with the 174th Infantry at Peekskill, on 
the Hudson. 

Eugene W. Carson leaves this week for a two 
weeks’ vacation at Lake Brantingham, in the Adi- 
rondacks. 

R. E. Fairchild, of Mixer & Co., is spending a 
week’s vacation at Silver Lake, N. Y. 

Frank M. Hendricks, vice president Hendricks- 
Caskey Co., has returned from a vacation trip to 
upper Michigan. 


DETROIT, MICH. 


Aug. 24.—Demand from automobile and body 
plants is somewhat improved, although by no 
means Satisfactory. There are additional evi- 
dences of good production schedules during the 
remainder of this year, as the result of splendid 
business from retail channels. The call for hard- 
wood is centering on gum to a considerable ex- 
tent. Larger takings of ash are expected within a 
short time. 

The market in softwoods is showing more firm- 
ness, in line with a gradually increasing demand 
in retail yards, which report improved business. 
There is an inclination toward higher prices due 
to the fact that retailers are eager to replenish 
stocks, which have become reduced during the 
summer months. ‘Transit cars are moving quite 


rapidly. 
MEMPHIS, TENN. 


Aug. 24.—A good volume of sales is reported in 
the southern hardwood market, and business is 
better, although prices are not holding up as well 
as they had been expected to. Orders are of nice 
size, and there is a fair volume. Further expan- 
sion is expected within a very short time. 

Stocks of hardwood have been materially reduced, 
but now mills are completing repairs and getting 
ready to open again. It is thought, however, that 
many mills will not reopen at once, but will wait 
to see how heavy the demand is going to be, al- 
though some may start on part time. Production 
is now less than 75 percent of normal. Last 
week’s production by Hardwood Manufacturers’ 
Institute members made a gain of 3 percent over 
that of the previous week. Unsold stocks in ship- 
ping condition on Aug. 1 were 25,000,000 feet less 
than on July 1. Plenty of logs are being taken 
from the forest to supply mills that are now buy- 
ing, and prices continue at the same levels. 

Demand is coming from all groups, but the build- 
ing trades are the best buyers. Planing mills are 
especially active, while sash and door, flooring and 
other woodworking plants are taking their full 
quota of hardwoods. The automobile people are 
still buying, but their demand is slightly less than 
it was two weeks ago, although it is expected to 
show some expansion shortly after Sept. 1. The 
furniture people are good buyers and their orders 
are of nice size; many plants are now covering 
their full needs, but furniture demand should con- 
tinue to show gains throughout August and well into 
September. ‘The box manufacturers continue good 
buyers of low grade material. Export demand has 
not been very active of late, but is holding up 
well. Shipments are as good as in any previous 
August. A good demand comes from continental 
Europe and other sections, but British demand is 


small, ’ 
ATLANTA, GA. 


Aug. 24.—Hardwood production in Georgia ter- 
titory is considerably below normal, as many 
small mills are either shut down or have curtailed, 
while most larger mills are giving attention to 
pine until hardwood prices improve. Furniture 
factories in the Southeast are purchasing better 
grades of gum on a good basis, and some larger 
Plants in North Carolina territory are ordering 
ahead for fall requirements. The automotive, body 
trades are buying fairly well, but are not as active 
as they were expected to be by this time. Hard- 
wood sales have fallen off a little, strengthening 
Prices causing some larger buyers to reduce 
purchases. 

The sharpest advance has been in plain red 
sum, with Atlanta quotations around $81@82 for 
4/4 FAS up to $86@87 for 8/4. This is an aver- 
age advance of $5 to $6 since early this month. 
No. 1 plain red gum has advanced by $2 to $2.50 
to $55@66 for 4/4 to 8/4. No. 2 common is up 
ao0ut $1 to $32 and $39. Quartered red FAS 
48 advanced to $85@90, and No. 1 is $60@66. 
The shorter lengths of No. 2 in quartered red have 
advanced $1 to $2, to $30@35 for 4/4 to 6/4, and 


8/4 remains $38. Plain sap FAS is $49@55, with 
No. 1 at $30@40, and No. 2, $21@24. 

Some oak and “poplar are being purchased by 
furniture industries. FAS 4/4 white oak increased 
$2 to $3 the last few days, the 5/4, 6/4 and 8/4 
remaining $110@120. Common grades are the 
same, Plain red oak in FAS 4/4 advanced about 
$2 last week, other sizes remaining $100@110. 
Common grades are unchanged. No changes in 
poplar prices are noted, though the tendency is 
upward. 

Box companies are fairly active buyers of gum, 
and are expected to continue buying on a fair 


basis. 
WINNIPEG, MAN. 


Aug. 24.—Last week was rather quiet, owing to 
the fact that farmers are threshing. Heavy crops 
are reported, and the Wheat Pool has set a mini- 
mum price of $1 a bushel, so that the 1925 wheat 
crop will be profitable to farmers. The business 
outlook is very encouraging, and retail lumbermen 
are beginning to place orders. Shipments from 
the Pacific coast have improved somewhat, indi- 
cating that the mills are catching up on their 
orders. Retailers, owing to the recent advance in 
Coast prices, have been compelled to advance their 
selling prices. Northern spruce mills report a 
nice volume of business and large demand from 
the Prairies. The market for XXX red cedar 
shingles has somewhat weakened. 





To Specialize in Lumber for Railroads 


OmaAHA, Nes., Aug. 24.—The Foye Lumber & 
Tie Co., recently incorporated in Omaha with an 
authorized capital of $50,000, is an entirely new 
concern, although W. J. Foye, the president, 
will continue to operate the W. J. Foye Lumber 
Co. the same as in the past. The new company 
will do considerable manufacturing and will 
handle lumber principally in a wholesale way. 
Some business will probably be done on a com- 
mission basis. It will specialize in railroad 
material, such as grain doors, ties, car material, 
piling and bridge timbers, but will probably do 
some business with yards and industrial con- 
cerns. The company is prepared to discount all 
purchases and have made a good start with a 
healthy order file. 

The principal manufactured product, grain 
doors, will be made by specially trained crews 
which will be sent to various mills in the south 
wherever there is a sufficient supply of the 
right kind of lumber on hand. ‘There, crews 
will be supplied with all equipment necessary to 
make the doors, which will be shipped direct 
from these mills. Mr. Foye has been specializ- 
ing in lumber used by railroads for many years 
and this company has been formed to care for 
this growing business. ‘ 


CRABB EAREEBaAaAawS 


New Stack Plan Makes Hit 


EvERETT, WASH., Aug. 22.—A new idea in 
burners and stacks, evolved by the Sumner Iron 
Works, is being tested out at the mill of the 
Garner Shingle Co., and according to Ed Sievers, 
manager, is working so well that it has added at 
least ten years to his life. There was a great 
deal of trouble with the old stack until John 
Stelling, general foreman of the Sumner Iron 
Works, and Bill Funk, foreman of the boiler 
shop, took a hand in new construction. The 
burner is of brick, square construction; and the 
experts have topped it with a stack of the air- 
cooled type, built on the principle of having 
segments extend beyond the edges of the burner. 
In this way a continuous current of cool air 
is sent up the stack, keeping the temperature 
so Jow that not even the new paint has been 
burned from the metal. The same principle is 
employed in a spark arrester, so as to permit 
the free play of air. 

The specifications call for a stack of No. 8 
gage steel plates, with %;x2x3-inch stiffening 
angles full length, bottom angle iron at base 
plate %4x3x3-inch, and top angle iron at spark 
arrester 7x21%4x2%-inech. The stack is 67% 
inches in diameter and 30 feet high above the 
burner, and the spark arrester is 68 inches high, 
made of %4x114x1%-inch angle iron corners, 
with No. 14 gage 3x3-inch-mesh wire screen. 
The spark arrester is offset from the stack, just 
as the stack is offset from the burner, the en- 
time scheme working advantageously. 





CHEROKEE LumBER Co. 


LUMBER, GENERAL MILL WORK 
BUILDING SUPPLIES 


Knoxville, Tenn. 


May 7th, 1925. 


Appalachian Flooring Co., 
Knoxville, Tenn. 


Gentlemen: 


In reply to your letter of 
May 6th regarding your Hardwood 
Flooring. 


We can say that we have 
always received perfect satis- 
faction in every respect from all 
the Hardwood Flooring purchased 
from the Appalachian Flooring 
Co. Up to the present we have 
not received a complaint on any 
of your flooring, and our inten- 
tion is to continue using the 
APPALACHIAN HARDWOOD FLOORING 
exclusively. 


Respectfully Yours, 
Cherokee Lumber Co. 


FW/jb By: Fred H. Williams. 





APPALACHIAN 
FLOORING CO. 


Manufacturers of 


Oak and Maple Flooring 
KNOXVILLE, TENNESSEE 














Have You Our Latest Stock List ? 
If not—drop us a line today so that you 
can takeadvantage of our‘‘Specials’’ in 


Long and Short Leaf Yellow Pine 


ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 








‘ 547-551 Keith Bldg., BEAUMONT, TEXAS - 











Oar facilities enable 
us to give extention: 
ally Orompr service 


FOR SAMPLES AND PRICES 
WREEO 


SIRMINGHAM, ALA. 
RO BOX S46 
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Hardwoods 
UA fee 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 











MADE RIGHT 


- OAK FLOORING 





The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 








C.B. Richard & Co. 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


29 Broadway, NEW YORK handle alt classes of 
ss cargo, col lect invoices 

Ocean Freight nn eats 
Brokers for Exports& Imports 








Special department handling export lumber shipments 





Cc) ALaBAMA C— 
No. 1 and 2 Shortleaf 


DIMENSION 











Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 











Thin Cailiny Specialist 


%" and 4" CEILING. 
4%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


















MATERIAL 
Lumber Co. 








én WETUMPKA, ALABAMA a 








Yi, 





TACOMA, WASH. 


Aug. 22.—With only a few of the members pres- 
ent, the Vacoma Lumbermen’s Club held only a 
short session at the regular meeting last Wednes- 
day. No business was transacted and an informal 
market discussion was the only subject brought up. 
The consensus was that the demand for dimension, 
yard stock und clears for car material has im- 
proved considerably, and seems fairly steady, while 
new cutting business is not as heavy as it was 
expected to be. The Atlantic coast and California 
demand has fallen off considerably, while the rail 
trade and export markets are firm, with large or- 
ders coming in. The log supply was reported as 
being still very short, though the present output 
from the camps is about equal to the demand from 
the mills, but there are no surplus logs in the 
water. This condition is expected to continue for 
some time, aS many camps are not expected to re- 
open until next month or later. The discussion of 
the club’s attitude toward the proposed public log 
dump on the Portacoma dock property was post- 
poned, in view of the small number of lumbermen 
present. 

A formal hearing by the State department of 
public works on the log rate question is to be held 
next Monday at Olympia. Several of the prin- 
cipal Tacoma loggers are expecting to be called as 
witnesses. Jay W. MeCune, chairman of the Ta- 
coma traffic bureau, will represent the local timber 
owners. Whatever the outcome of the hearing, it 
is expected to result in additional litigation before 
both State and Federal courts. 

Another sale of State timber will be held Sept. 
1 by the land department. The timber to be sold 
has an estimated value of $240,891. 

One of the largest shipments of doors ever sent 
overseas from Puget Sound went out this week on 
the Dutch steamer Moerdyk. The consignment to- 
taled 25,000 doors from several Tacoma mills, and 
was loaded at the Portacoma docks. The vessel 
is bound for Antwerp. Other lumber carriers at 
the Tacoma docks during the present week included 
the following: Baker dock, Minnesotan, Atlantic 
coast, &$,800 doors and 100,000 feet cross arms 
(part cargo) ; and Doylestown, California, 125,000 
feet (part eargo). Terminal dock, Wapama, Cali- 
fornia, 275,000 feet (part cargo) ; larry Lucken- 
bach, Atlantic coast, 650,000 feet (part cargo) ; 
Jacob Luckenbach, Atlantic coast, 200,000 feet 
(part cargo) ; Hdward Luckenbach, Atlantic coast, 
750,000 feet (part cargo), and Celilo, California, 
75,000 feet (part cargo). Dickman Lumber Co., 
Wapama, California, 50,000 feet (part cargo) ; 
Orcus, west coast South America, 600,000 feet 
(part cargo), and Willsolo, Atlantic coast, 900,000 
feet (part cargo). Wheeler, Osgood Co., Daisy 
Gray, California, 600,000 feet (part cargo). Bal- 
four dock, Nierra, California, 400,000 feet (part 
cargo). ®Puget Sound Lumber Co., Orcus, west 
coast South America, 550,000 feet (part cargo), 
and Dorothy Wintermote, California, 550,000 feet 
(completing). St. Paul & Tacoma Lumber Co., 
Willsolo, Atlantic coast, 1,000,000 feet (complet- 
ing). Portacoma docks, Nordic, Australia, 1,200 
doors, 200,000 feet lumber, 100,000 barrel staves 
and 50 tons box shook (part cargo) ; Southwestern 
Miller, Wurope, 5,600 doors (part cargo) ; Dorothy 
Wintermote, California, 200,000 feet (part cargo) ; 
Montpelier, Atlantie coast, 1,000,000 feet (part 
cargo) ; Heathfield, Egypt, 2,000,000 feet ties (com- 
pleting) ; Wéillsolo, Atlantic coast, 600,000 feet 
(part cargo); Colusa, west coast South America, 
225,000 feet (part cargo) ; Shidzuoka Maru, Japan, 
900,000 feet lumber and 400,000 feet cedar logs 
(part cargo), and Cadaretta, Atlantic coast, 800,- 
000 feet (part cargo). 

KF. K. Albright, president William L. Marshall 
(Ltd.), of New York City, was a Tacoma visitor 
this week. Mr. Albright’s firm imports fine hard- 
woods and manufactures veneers. He was much 
interested in the local door and veneer plants and 
their methods in handling fir. It is his first visit 
to the Pacific Northwest. 

A. R. Rogers, president Rogers Lumber Co., of 
Minneapolis, Minn., which operates a chain of re- 
tail yards in the middle West, spent several days 
in Tacoma this week. Mr. Rogers is combining 
business and pleasure, and alternated between call- 
ing on the Tacoma lumbermen and playing golf on 
the local courses. While here he was joined by 
his two sons, H. B. Rogers, of the Waite Lumber 
Co., Minneapolis, and Donald W. Rogers, of the 
Nettleton Lumber Co., Seattle. 

A. J. Siegel, president Huttig Sash & Door Co., 
St. Louis, Mo., was a tacoma visitor this week. 
Mr. Siegel is touring the Pacific coast. He visited 
the Rainier national park Wednesday, and called 
on a number of the local mills on his return. 

John Dower, president John Dower Lumber Co., 


will be in charge of an exeursion planned by Ta- 
coma business men to the annual southwest Wash- 
ington fair at Chehalis next month. 

Miss Helen Demarest, daughter of E. W. Dema- 
rest, president Pacific National Lumber Co., won 
the golf championship of the junior girls event at 
the Tacoma Country & Golf Club this week. 

R. S. Osgood, manager Los Angeles branch of the 
Wheeler, Osgood Co., spent last week in Tacoma, 

Clark W. Thompson, president City Millwork 
Co., has returned from a vacation trip to Alaska. 


SACRAMENTO, CALIF. 


Aug. 22.—The Susanville Hoo-Hoo Club last 
week elected the following officers : George R, 
Gunning, president; R. E. Barrington, vice presi- 
dent, and Roy H. Shotwell, secretary-treasurer, 
They will take office Sept. 9. 

Operators in Klamath County are finding that 
much of the timber is overripe and spoiled by dry 
rot. In a recent shipment from the Pelican Bay 
Lumber Co. camp, one out of every ten logs was 
a victim. Cutting is being maintained at top 
speed to beat the ravages of dry rot. 

The Pelican Bay Lumber Co. plans to run as 
late as possible this year. During summer, Camp 
No. 1 operated in the high altitude of the Crater 
Lake section, but will soon move to the lower 
levels for fall logging. 

The Forest Lumber Co., which recently took 
over the Modoe Lumber Co., will run its logging 
camps near Chiloquin, Ore., all winter in = order 
to complete a 3,000,000-foot log contract with the 
sig Lakes Lumber Co., of Klamath Falls, and to 
fill its 7,000,000 feet capacity pond for early 
spring sawing. 

The Topsy Lumber Co., of Dorris, which has 
been cutting 70,000 feet a day, will move its 
plant six miles and enlarge it for next year’s run. 
This company has five million feet of lumber in 
the yard and has shipped very little this year. 

The K. & C. Lumber Co., of Dorris, has sold its 
entire summer’s output to the Associated Lum- 
ber & Box Co. and will continue cutting about 
two more months. The total cut will be about 
five million feet. 

J. M. White, general manager Weed Lumber 
Co., has inaugurated a “Stop Forest Fire <As- 
sociation.’”” Memberships are to be recruited all 
over the North. 

The McCloud River Lumber Co. has secured 
the necessary water rights from the State and 
is to spend $75,000 this year on the construction 
of a water system for McCloud. 

The Algoma Lumber Co. has fixed up an at- 
tractive park and donated it to the town of Al- 


"SAN FRANCISCO, CALIF. 


Aug. 22.—The California pines market has im- 
proved steadily during the month, declared Fred- 
erie S. Palmer, one of the largest manufacturers, 
this week, who said, “The fact that our air drying 
has been retarded by the weather in the valley 
caused several shipments to be delayed, and a 
searcity of certain grades of pine. Now orders are 
coming in which can be filled from stocks now 
ready for shipment, and the outlook for the next 
sixty days is exceedingly bright.” 

Advances in white and sugar pine averaging 
$1.50 to $7 on certain higher grades have been 
announced by the Madera Sugar Pine Co. Elmer 
H{. Cox, president, who has just returned from the 
mills, declared that drying weather is good, and 
the delays in air drying have been overcome, 80 
that shipments will be available from air dried 
stock immediately. 

A scarcity of fir lath has been noticed in the 
local market, according to Gus Russell, president 
Santa Fe Lumber Co. This has been a cause for 
the importation of a large number of spruce lath 
from northern ports, which heretofore had been 
shipped direct to the eastern seaboard. ‘The fir 
market has strengthened during the month, ad- 
vances averaging $1. 

Edward P. Ivory, manager of the trade exten- 
sion department of the California White & Sugar 
Pine Manufacturers’ Association, is spending the 
week visiting the plants of the Madera Sugar Pine 
Co. and the Standard Lumber Co. in the sugar pine 
regions. 

C. Stowell Smith, secretary-manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 
ciation, who has been critically ill for the last 
three months, is reported to be slowly recovering 
at his home in Oakland. 

Charles G. Dunwoody, director of the forest con- 
servation department of the California Develop- 
ment Association, and M. H. Pratt, State forester, 
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are in Los Angeles organizing a forest study com- 
mittee in that section. 

H. H. Barg, formerly of the American Trading 
Co., has announced the opening of his own offices 
in the First National Building, where he will spe- 
cialize in handling export shipments. He will also 
handle some local sales. 

Theodore Lerch, general manager in charge of 
sales of the Albion Lumber Co., spent the week in 
Los Angeles surveying conditions in the southern 
part of the State. 

L. V. Graham, president Chicago Lumber Co., of 
Washington, which has mills and general offices in 
Qakland, has returned from a trip into the north- 
ern woods. Improved conditions were noted all 
along by Mr. Graham. 

W. R. Spalding, president W. R. Spalding Lum- 
per Co., of Visalia, was a visitor in San Francisco 
during the week, having motored from his Carmel 
summer home. 

J. C. Ferger, manager Swastika Lumber Co., of 
Fresno, and J. Brink, assistant manager Diamond 
Match Co.’s plant at Chico, were business visitors 
during the week. 


COOS BAY, ORE. 


Aug. 22.—-The directorate of the Coos Veneer 
& Box Co., employing four hundred people, ordered 
continuance of its night shift throughout the win- 
ter, at a meeting held on Aug. 18. Manager Ben 
B. Ostlind told the officers there was business in 
sight to warrant the prophecy of big business. 


Portland; C. W. Brewer and G. Stewart, Duluth 
and Pasadena, of the Coast Range Timber Co.; 
Walter Cool, of the Douglas Fir Exploitation & 
Export Co.; GlenneW. Cheney, of Dant & Russell, 
Portland, all have been in the county in the last 
week, the buyers to investigate market conditions, 
the others to inspect their timber holdings. 

Experiments are being made in Coos County to 
determine the rate of growth of second-growth fir 
by W. H. Prince, R. H. Chapman and L. G. Henry, 
of the Pacific Northwest Forestry Fxperiment Sta- 
tion. Investigations were made at Allegany and 
Lakeside. 

The monthly session of the Coos Bay Lumber Co. 
efficiency force was held at the Chandler Hotel in 
Marshfield on the evening of Aug. 20. The new 
periodical, ‘“‘Knotty Problems,” is making a hit. 
It is written by various members, and suggestions 
are discussed. 


BELLINGHAM, WASH. 


Aug. 22.—Cargo business is improving, judging 
by vessels now loading and due to eall. This 
week’s record follows: Bloedel Donovan Lumber 
Mills, Apago Maru, 1,250,000 feet, Japan; Mont- 
pelier (loading), 3,000,000 feet, Atlantie coast; 
EH. K. Sterling (loading), 1,000,000 feet, Australia. 
E. K. Wood Lumber Co., Hl Capitan, 800,000 feet 
at Bellingham mill, and 1,200,000 feet at Ana- 
ecortes mill, San Pedro; St. Paul, 1,000,000 feet, 
Fiji Islands. Morrison Mill Co., Lurline, box 
shook, Honolulu. 

Log traffic on the Mil- 
waukee Railroad has in- 








This old Dutch farmhouse was for two hundred and five years a landmark 
in Brooklyn, New York, but was recently moved a block to a new site. 
The movers noted that the building, after its two centuries of service, 


was remarkably sturdy 


The Pacific Veneer Co. reopened its plant in 
Marshfield Aug. 17, and Manager Frank Lowe said 
the concern has sufficient orders to operate steadily 
for several months. Forty hands were set at 
work and the foree will be increased as bookings 
require, 

Supt. FE. L. King, of the Southern Pacifie Rail- 
way, which owns the plant of the Willamette- 
Pacifie Lumber Co., defunct, says that the plant 
Will soon be operating again. Several months ago 
4 lease was granted to B. F. MeCall, with the 
understanding the business would be reopened. 

The Stout Lumber Co. is closing down its small 
Mill B to give one week for general repairs and 
Construction of a new wigwam burner. The force 
of this mill will be shifted to the main Mill A 
and put on night work until repairs are done. 
The planing mill at the big mill will also operate 
at night. The steamer Woyo Maru is here for a 
cargo for Japan and will load 4,000,000 feet of 
White cedar and other lumber. 

Buyers of white cedar are flocking to the Coos 
say section looking for stocks of lumber and logs. 
It is evident the foreign buyers are getting lined 
up. Bandon was visited by Seita Honda, Seattle, 
of the Takiguchi Co., Messrs. Kimura, Oku and 
Kitamura, from Japanese companies, and several 
exporters from Portland. 


F. C. Knapp, of the Peninswla Lumber Co., 





creased to an average of 
forty cars daily, and a 
still further increase will 
occur in September if an- 
other inch of rain falls. 
This week’s shippers were 
the Chinn Timber Co., 
Hleaton & Olson, St. Paul 
& Tacoma Lumber Co. 
and Wirckla Bros. 

H. A. Moore, superin- 
tendent Lyman Timber 
Co.’s logging operations, 
states that Camp No. 11, 
which was destroyed by 
fire, will be rebuilt at 
onee. 

The Cory shingle mill, 
at Sedro-Woolley, has be- 
gun operations under its 
new ownership, F. M. Da- 
vidson and A. C. Chris- 
tofferson. The plant was 
recently remodeled. For 
the present rough lumber 
only will be manufac- 
tured. 

The Siemons Lumber 
Co.’s shingle mill has re- 
sumed operation after be- 
ing closed for a_ short 
period on account of un- 
satisfactory market con- 
ditions. The company 
plans to operate steadily. 

Frank N. Brooks, pres- 
ident Brooks Lumber Co. 
and Warnick Lumber Co., 
which has succeeded the 
Glacier Lumber Co., was 
unanimously elected State 
commander of the Ameri- 
can Legion at its Port 
Angeles convention. He 
was given an ovation when he rose to respond 
to the honor. The new commander was a major 
in the World War. 


LOS ANGELES, CALIF. 


Aug. 22.—Both wholesale and retail markets 
have stiffened. Commons are being sold at about 
$2 higher. Lath and uppers are firm; flooring is 
reported as scarce. Indications are that cargo 
arrivals for August will run Jess than in the pre- 
ceeding month. Cargo and rail orders are increas- 
ing. The tremendous footage that is being shipped 
to the Atlantic seaboard is having a favorable 
effect on the southern California market, whole- 
salers declare. According to reports emanating 
from the local harbor, a number of the lJaid-up 
steam schooners will soon be pressed into service. 
Demand in California cities will probably bolster 
up the rates, at present running at $5 a thousand 
feet between the Northwest and California ports. 

E. DPD. Tennant, secretary-manager of the Los 
Angeles District Lumbermen’s Club, has been ap- 
pointed as the “Spokane Committee” to look after 
southern California arrangements for a delegation 
that has planned to attend the September Hoo-Hoo 
Annual at Spokane. 

William Lowe has resigned as vice president of 
the Whitelock Lumber Co., to return to Sidney, 
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Gang Sawn 


4" Flooring, 


Car Decking Sage 
Framing and 2 xX 6 
Yard Timbers S1S 2EStandard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits | 
Caryville, Fl. Lumber Co. 




















/f Dependable 
Values,Prompt 
and Efficient 


Service 
NewMit 


Aycock 


Holley 
Lumber Co. 


JACKSONVILLE,FLA. 

















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 
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, Cummer Gypress Co. \ 





Mills: Jacksonville and Sumner, Fla. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8 
Dearborn St., Chicago, Ill. 
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CI LOUISIANA Coo 


RANT 


SOUTHERN 
HARDWOODS 


Pit 


WHITE 
OAK 


RED 
OAK 


RED 
GUM 


SAP 
GUM 


BLACK 
GUM 
HICKORY 


MAGNOLIA 








offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


HICKORY—OAK 
GUM 


HICKORY 
4/4 No. 2 Common 
6/4 No. | Common 
30,000’ 6/4 No. 2 Common 
8/4 No. | Common 
8/4 No. 2 Common 
30,000’ 8/4 No. 3 Common 
15,000’ 10/4 No. | Common & Btr. 
8,000’ 12/4 No. | Common & Btr. 
7,000’ 16/4 No. | Common & Btr. 


MIXED OAK 


150,000’ 4/4 No. 3 Common 
150,000’ 4/4 Sound Wormy 


PLAIN BLACK GUM 


150,000’ 4/4 FAS 
CYPRESS 150,000’ 4/4 No. | Common 
30,000’ 5/4 FAS 








WHITE 45.000’ 5/4 No. 1 Common & Sel. 
ASH 15,000’ 5/4 No. 2 Common 


Write for prices today. 


Grant Timber 
& Mfer.Co. serra 


LOUISIANA 
W.W. BEAT Y, Sales Manager 
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Finish (all thicknesses), Mouldings 
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Neb., where he will become associated with the 
Nebraska-Colorado Grain Co., of which his father, 
L. G. Lowe, is president. The Whitelock company 
operates a yard at Bell, Calif. 

J. M. Chase, for some time connected with the 
Hammond Lumber Co., is now with W. R. Cham- 
berlin & Co. 


EVERETT, WASH. 


Aug. 22.—-A logging railroad from Darrington to 
tidewater near Marysville is projected by the Sauk 
River Lumber Co. and the Sound Timber Co. as a 
solution of the problem of the increased tariff on 
logs now being enforced by the main line railroads. 
The line as projected would make use of the Ebey 
Logging Co.’s road, and then would parallel the 
tracks of established lines, requiring about twenty 
miles of construction. Surveyors have been in the 
field, and engineers are figuring on the cost of the 
road. The backers of the plan point out that there 
is a total of not less than three billion feet of tim- 
ber in the district to be served by the projected 
road, and that the increase in log rates averages 
$1.20 a thousand—a total freight increase of about 
$3,600,000. They state that while there is an eco- 
nomic loss in paralleling a railroad line already in 
existence, the high freight rates under the new 
tariff are forcing them to build their own road. 

P. H. Olwell, sales manager of the Jamison 
Lumber & Shingle Co., is the newly elected presi- 
dent of the Everett Rotary Club, and in that ca- 
pacity will have his full share of civic duties dur- 
ing the meeting of the executive council of District 
No. 1 in this city Sept. 14 and 15. The council is 
composed of the presidents and secretaries of forty- 
four clubs. 

Richard Hambidge, manager of the Canyon Lum- 
ber Co., returned this week from a camping trip of 
ten days in the Sultan basin, and today started on 
an automobile tour of eastern Washington, accom- 
panied by his son Jack. They will head for the 
Soap Lake district, and will be gone about a week. 
“Just chasing jackrabbits,’”’ remarked Dick, when a 
friend asked him about the object of his trip. 


SEATTLE, WASH. 


Aug. 22.—John B. Blair, president J. J. Moore & 
Co., lumber exporters of San Francisco, Calif., vis- 
ited the Seattle offices of the company Thursday. 
Speaking of the lumber business in Australia and 
South Africa, Mr. Blair forecasts an encouraging 
volume of trade for the remainder of the year, 
gaged by bookings and sales already made. 

L. R. Drake, of St. Paul, Minn., general man- 
ager of Brooks Bros., is on the Coast, after a tour 
of the Inland Empire, during which he has placed 
himself in touch with buying connections. He re- 
ports that trade is very good, and predicts that it 
will so continue for some time. 

G. FE. Marshall, supervisor of the Minnesota for- 
est, with headquarters at Cass Lake, has come to 
the Coast on a visit to his mother, who is ill at 
the family home in Tacoma. Mr. Marshall’s father 
has long been connected with the Weyerhaeuser 
organization. 

Hi. M. Hallenbeck, formerly of the Puget Mill 
Co. and now sales manager of the Charles R. Mc- 
Cormick Lumber Co., is receiving congratulations 
on the birth of his second child, a daughter. A 
son was born to Mr. and Mrs. Hallenbeck in 1923. 

G. W. Gunter, wholesale lumberman, of Salina, 
Kan., was in Seattle early in the week, on a tour 
of the fir mills. Later he went to Bellingham and 
British Columbia. 

Marfield Boleom, of the Globe Export Lumber 
Co., has planned a business trip to Japan, sailing 
from this city early in September. . 

S. M. Bump, for the last two years vice presi- 
dent and general manager in charge of the lumber 
and shipping interests of the Los Angeles Lum- 
ber Products Co., has resigned his position, and 
announces that he will take a vacation before 
making any new connection. It is announced also 
that the Los Angeles Lumber Products Co. has 
decided to discontinue its lumber business, and 
has closed its sawmills at San Pedro, Calif.; at 
Seattle, and at Buckley Bay, B. C. 

J. J. Donovan, vice president of the Bloedel 
Donovan Lumber Mills, Bellingham, was reélected 
president of the State Chamber of Commerce, at 
a directors’ meeting in this city Wednesday. 

C. H. Cobb, director of the Metropolitan Build- 
ing Co., lumberman after whom the Cobb Building 
was named, suffered a fracture of the left arm 
Thursday while driving his car near Kapowsin, 
Wash. Mr. Cobb is now at the Tacoma General 
Hospital in Tacoma. He will be laid up four or 
five weeks. 

John P. Wilkes, commission lumberman, of 
Grand Rapids, Mich., has been on the Coast for the 
last two weeks, visiting Spokane, Klamath Falls, 
Bend, Portland, Grays Harbor, Seattle, and Van- 
couver. 

Lyman H. Burke, field representative of Henry 
Disston & Sons (Inc.), is in Seattle, preparatory 
to a foreign tour that will take him to India and 
other countries of Asia. 





ABERDEEN-HOQUIAM, WASH. 


Aug. 22.—All the logging camps in the Grays 
Harbor district have resumed work. This was 
necessary to keep the mills going, as the spring 
accumulation of logs has been cut up. 

Only two foreign vessels are loading here today, 
Leikander, at Wilson Bros. plant, for the west 
coast of South America, and Akiyasan Maru, at 
Grays Harbor Lumber Co. mill, for japan. Loaa- 
ing for California are the Point Arena and Hart. 
wood, at Schafer Bros.: San Pedro, at Donovan 
Mill No. 1; Katherine Donovan, at Donovan Mi]] 
No. 2; Helene, at Hoquiam Lumber & Shingle 
Co., and the Esther Johnson, at Wilson Bros, 

The Edgar Bowling cleared from Grays Har. 
bor this week with a record load, 4,741,000 feet 
of lumber, principally hemlock, from the Eureka 
Cedar Lumber & Shingle Co., for the Atlantic 
seaboard. 

The Grays Harbor Lumber Co., of Hoquiam, 
home of the well known Blagen brand of lumber, 
established a record recently when it cut 800,000 
feet of lumber in sixteen hours—two successive 
eight-hour shifts. The average 8-hour cut at 
this mill is between 200,000 and 250,000 feet, 

Alex. Poulson, president Arquetite Products Co., 
has announced that the factory in Hoquiam, 
erected in 1924, will begin operating Sept. 15. 
The opening has been delayed by the death of 
A. E. Arquette, the originator of the formula of 
the product known as Arquetite. The company 
will confine its operations at the outset to the 
manufacture of inside wall covering, which it is 
claimed will be fireproof, vermin proof and water. 
proof. 

KE. C. Miller, of the E. C. Miller Cedar Lum- 
ber Co., Aberdeen, has just returned from a two 
months’ trip throughout the East and middle 
West. He reports crops good in most sections, 
and retailers optimistic. He states bankers are 
encouraging the farmers to expand their opera- 
tions and make needed improvements, as money 
is plentiful. 

KE. H. Bennett, New York representative of the 
Eureka Cedar Lumber & Shingle Co., of Hoquiam, 
is paying a visit to the mill. 

Edward Green, nephew of W. H. Wood, of the 
Hart Wood Lumber Co., who is associated with 
the Mendocino Lumber Co., of Mendocino, Calif., 
is visiting his mother in Aberdeen. 

Walter Fovargue, amateur golfer who is 
identified with the lumber business here, is an 
entrant in the national tournament to be played 
at the Oakmont Club, Pittsburg. 


PORTLAND, ORE. 


Aug. 22.—The lumber market is steadily im- 
proving and everybody seems set for a good mar- 
ket the coming fall, with indications of a large 
volume of business for the spring. Values are 
gradually stiffening, substantial advances having 
been made in some _ lines. An indication of 
marked improvement is furnished by the announce- 
ment that in a few days the Beaver Lumber Co. 
will resume operations at its plant at Prescott, 
after having been shut down for a considerable 


time. 
VANCOUVER, B. C. 


Aug. 22.—Chances of revived lumber export to 
the Orient this season have gone glimmering wit) 
the recent embargo on British shipping placed by 
the Canton Government, which has forbidden all 
freight and merchandise moving to Chinese ports 
in British ships. The only sure thing known now 
is that there will be neither Chinese nor 
Japanese lumber trade until the = situation is 
cleared up. Though Oriental export trade is not 
promising, in other fields the lumber demand is 
keeping the mills busy. This is true in particular 
of the rail trade, which is opening up better every 
day. Close watch on the progress of the wheat 
harvest is being kept. Movement of wheat to the 
Coast assures ample car supply for movement of 
lumber eastward. Mills on the Coast are busy, 
and from both northern and southern interior 
points encouraging reports are received this week. 

I. R. Poole, secretary of the Mountain Lumber- 
men’s Association, speaking of the conditions with 
the mills in the southern section, says improve- 
ment has been steady for some weeks. The 4de- 
mand from the Prairie Provinces is good, and 
some mills are shipping to eastern Canada. Rail 
trade to the United States is holding up well. 
Nearly all interior mills are producing, orders 
sufficient for more than thirty days ahead having 
been booked by most of them. ; 

From the northern lines, the news is that busi 
ness promises well for the next two months. 
Records of log output show twelve million board 
feet cut in July, with total of 50,000,000 feet for 
the year. 

Four converted hulls bought from the United 
States Shipping Board and brought from Seattle 


here to be fitted for the log-carrying trade, are 
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now in commission. It has been proved that 
there is a saving over open rafts, as well as in- 
creased safety for the tow. 


DOTY, WASH. 


Aug. 22.—The Doty Lumber & Shingle Co., at 
this point, resumed operations a short time ago, 
after having been closed down while the head mill 
was entirely rebuilt and changes and improve- 
ments made in other parts of the plant. Instead 
of the circular head rig, it now has a 10-foot 
Sumner band. <A Simonson log turner was _ in- 
stalled, as was a Mershon vertical resaw. With 
few exceptions, new machinery replaced that used 
in the old mill. Lumber that needs further manu- 
facturing is taken from the green chain to the re- 
saw and pony edger and returned to the green 
chain by belt conveyors, a most convenient and 
economical method of handling such lumber. Two 
Ross carriers have been purchased, while a new 
Industrial locomotive crane handles all the dimen- 
sion and timbers. Loading and trucking docks and 
platforms have been enlarged and extended. The 
company has dry kilns of sufficient capacity, and a 
complete planing mill, and will make a specialty of 
stock suitable to the needs of retail lumber dealers. 
Its boiler house is new also, and two 600-horse- 
power boilers were installed. It is doing its own 
logging ; at present operating two sides about seven 
miles from the mill, but will shortly open up a 
setting within three miles of the mill. The com- 
pany’s timber is largely old-growth fir, with a 
small percentage of hemlock and sufficient cedar 
to operate its shingle mill with its six uprights 
and a hand machine. The shipping sheds are 
served by both the Milwaukee and Northern Pacific 
railroads. 


The McCormick Lumber Co., at McCormick, in 
addition to logging to capacity, has also been buy- 
ing logs, and has a reserve stock of about seven 
million feet at present, which it expects to increase. 
Its volume of lumber sales has been very good, and 
it expects better prices soon. 


WILLAPA HARBOR, WASH. 


Aug. 22.—Commenting on the fact that com- 
petition forces the lumbermen of the Northwest 
to take lower prices for their product than they are 
justified in doing, W. S. Cram, secretary-treasurer 
of the Siler Mill Co., Raymond, Wash., says: ‘We 
continue to cut up our timber and give it away like 
a lot of suckers, and I suppose we will continue 
doing so until we get help from some quarter. The 
high taxes on standing timber, the insufficient 
financing of our mills and foreign competition are 
forcing us to cut timber at a loss. We need a 
tariff on both logs and lumber which will keep out 
foreign timber products that are produced from 
cheaper stumpage and with cheaper labor, as we 
can not compete with them with our higher-priced 
stumpage and our higher-priced white labor, which 
is entitled to a living wage.” 

E. E. Case, president Case Shingle & Lumber 
Co., added: ‘‘When you consider that a section 
of timber in this country costs from $100,000 to 
$250,000, and the carrying charges run from $6,000 
to $18,000 a year, it is easy to see why lumbermen 
feel they must cut their lumber instead of carry- 
ing it for an indefinite period. Under the limits 
system in British Columbia, I have been told, it 
costs only $160 a year to carry a section of timber, 
and with cheaper labor costs there the producers 
are able to make money selling their products at 
prices that are ruinous to American mills.’”’ Mr. 
Case states the company has been running only 
one of its shingle mills, because of shortage of 
logs, but expects to start the other two mills the 
first of next month, as its supply will be largely 
augmented by the camps which it expects to be in 
operation by that time. 

Lumbermen in the vicinity of Willapa Harbor 
have taken the lead in organizing a golf club, which 
will probably be known as Willapa Harbor Coun- 
try Club. More than a hundred men have already 
signed up, and only fifty more are desired. Several 
sites have been proposed, and golf architects today 
are viewing them in order to help the local en- 
thusiasts make their selection. They hope to have 
the course ready for play next summer. 

The Willapa Lumber Co., at Raymond, has re- 
cently installed new boilers, which increase its 
Steam plant capacity nearly 100 percent. Its two 
turbines not only furnish power to its own modern 
plant, but supply current to the local lighting com- 
pany. The Willapa company’s power plant has 
been entirely rebuilt, and» when the boiler house 
is completed it will have one of the most modern 
Steam-electric plants in the country. The mill cuts 
fir, spruce and hemlock, furnishing the needs of 
the rail trade as well as supplying tonnage to the 
intercoastal vessels that touch at its docks. 


During the last year Raymond has made giant 
Strides as a growing city. More than twenty-one 


blocks of cement paving have been laid; a $115,000 
school house is building; a steel and concrete build- 
ing has been constructed on one of the prominent 
business corners, and two new churches built. 
All the mills are running at present, except the 
Hart-Wood Lumber Co. mill, which is closed be- 
cause of log shortage. Logs are very scarce, some 
of the mills having only a few days’ supply, but 
the logging camps are opening up and more logs 
will be available soon. ~ 


SPOKANE, WASH. 


Aug. 22.—There has been no change in prices, 
and business is somewhat more quiet this week 
than last, with a slight falling off in both demand 
and shipments, according to general report today 
from manufacturers and wholesalers. The best 
informed lumbermen are confident that there will 
be an excellent fall business. 


The seventh annual Labor Day picnic of the 
Four L locals of this district will be held at 
Coeur d’Alene this year. 

Grading of the McGoldrick Lumber Co.’s rail- 
way into the Hangman Creek district of Idaho, 
from Tekoa, south of Spokane, is practically com- 
plete, according to Ray L. Biggs, who announces 
that steel laying is to start shortly. This road 
connects with a spur which the Oregon-Washington 
Railroad & Navigation Co. is building from its 
station at Tekoa, Wash., two miles to the Idaho 
line. The first 15 miles of the McGoldrick line 
go from this point directly into Hangman Creek 
district, where it is the center of 200,000,000 feet 
of yellow pine. Here the company has 14,000 acres 
of timber land, and enough purchased timber be- 
sides for a ten years’ supply. 

James M. Brown, president Long Lake Lumber 
Co. and of the Spokane Hoo-Hoo Club, is back 
from his Alaska trip with an added weight of 
seven pounds. He presided at yesterday’s club 
meeting with all his old time vigor. Attorney 
Claude Randall told something of the work of the 
better business bureau of the Spokane Ad Club. 
Thomas Belt, formerly of Spokane, but in recent 
years with the John D. Mershon Lumber Co., of 
Philadelphia, Pa., was also a visitor. Mrs. Belt’s 
parents live in Spokane,.and while on a visit here 
recently the five and a half year old daughter 
of Mr. and Mrs. Belt, the youngest of three chil- 
dren, contracted scarlet fever and died. Mr. Belt 
was here to attend the funeral. 

Kk. EK. McIntyre, Kansas City representative of 
the Weyerhaeuser Sales Co., drove into town the 
first of the week and is leaving tomorrow on his 
way to the Coast. Mrs. McIntyre, who has been 
visiting her parents, Mr. and Mrs. A. A. Newberry, 
of this city, will go with him. 


Paul R. Gleeten, of the Consolidated Service 
3ureau, returned home yesterday after a_ six 
weeks’ trip to his old home at Erie, Pa., New 
York and other eastern points. He was accom- 
panied by Mrs. Gleeten. 


ATLANTA, GA. 


Aug. 24.—Retail yards in this territory have 
been enjoying unusually good business the last 
three or four weeks. In the woodworking indus- 
tries, principally furniture, forty new projects 
were reported in the South for July, with a total 
of two hundred and seventy for the first seven 
months of the year. Present indications are that 
1925 will prove a banner year for railroad business, 
for southern roads have been quite active. Export 
sales are not brisk, though South American buyers 
are taking a fair quantity of southern pine. 

B&better pine flooring, 1x4-inch, is up about 
$4@4.50 to $45@46, and No. 1 is up about $5 to 
$41@42. No. 2 remains around $18.50@19; No. 3, 
at $12. In 1x38-ineh flooring, No. 1 flat has ad- 
vanced about $2.50@8 to $43.50@44, with Nos. 2 
and 3 unchanged at $17 and $11. In 1x6-inch, 
No. 1 remains $42; No. 2, $20.50@21, and No, 3, 
around $16. 

Ceiling is in good demand, the 4-inch B&better 
and No. 1 having advanced $2 to $3 since early 
this month, while No. 2 is up about $1 to around 
$21. 

No. 2 roofers, 1x6-inch, have advanced $1.50@2 
the last few days, being $23.50@24. The No. 2 
1x8-inch now average $22.50. Price increases have 
resulted in larger production at Georgia mills, 
though output is still somewhat below normal. 

A group of Atlanta concerns has launched a 
national campaign to advertise Atlanta as a com- 
mercial and industrial center. Lumber manufac- 
turers taking an active part are Miller Lumber 
Co. and Willingham-Tift Lumber Co. 

R. M. Morrison, president Citizens Bank, Moul- 
trie, Ga., contemplates forming a company to con- 
struct a furniture factory. 

The Cleveland-Oconee Lumber Co. has moved its 
Atlanta offices to Room 1443, Hurt Building. 
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Best Way to Buy. 
Oak Flooring 


The really economical way 
to buy Oak Flooring is to buy 
it in mixed cars with the other 
items you sell. Note below 
the variety we can load in one 
car. Will mean lower stock 
investment and increased turn- 
over for you. Quality abso- 
lutely reliable. Try a mixed 
car of our 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 








Hodge-Hunt 


LUMBER CO., Inc. 





























Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 

St and Shingles 


f ‘ Also Tupelo Lumber, and have Complete 





Planing Mill Facilities. 


Dibert, Stark &BrownCypress Co. Ltd. 


DONNER, LOUISIANA 


Manufacturers 











Logging Ralph C. Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 

tell you how. An invaluable reference book 

for logging superintendents, timber owners, 

etc. Cloth, $4.50, postpaid. 

a 431 So. Dearborn St. 
American Lumberman ~ Chicago. Ill. 
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Your Interests 
Are Our Interests 


est way to build business 
for ourselves is to help 
our customers build theirs. 


that good timber plus re- 


Gilchrist- 
Fordney Co. 


N 





We know that the sur- 


‘hat is why we are sup- 
lying the best lumber 


able and careful manu- 
icture can produce. 


Yard and Shed Stock, 
Timbers, Lath. 


LAUREL, MISS. 
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Poplar Magnolia 


Oak Beech 


Gum 


POPLAR BEVEL SIDING 


BOX SHOOKS 


Eastman-Gardiner 


Hardwood Co. 


PPI 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















VIRGIN 
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HEART CUTTING ExPorT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 








OMAHA, NEB. 


Aug. 24.-—-Generous rains over the greater part 
of both Iowa and Nebraska have put considerable 
life in the lumber industry. Country dealers con- 
tinue to increase both the size and the number of 
their orders. More inquiries for later deliveries 
came in last week than during any week in the last 
six months. Practically all prices have remained 


firm, to say the Jeast, and on many items there 
has been substantial increases. It is now gener- 
ally conceded that only a very early frost will 


prevent the State’s having a satisfactory corn 
crop, and exceptionally good corn prices are creat- 
ing real business for country dealers. The sash 
and door mills are especially optimistic. It is fig- 
ured that most farmers will be close to or en- 
tirely out of debt when their crops are marketed. 
Farm buildings now need more repairs and altera- 
tions than any others. Farmers have reached a 
point where they will have to buy new material 
and, in fact, this class of buying has already got 
under way. 


PITTSBURGH, PA. 


Aug. 25.—The bituminous coal situation in the 
Pittsburgh district is loosening up with the re- 
sumption of some mines under the 1917 scale. 
The depression in that industry, which vitally 
affects the lumber trade, has reduced the general 
volume of business in the district at a rate of 
$60,000,000 a year. Aside from an advance dur- 
ing the week of $1 on 12-inch No. 3 Pondosa pine, 
there have been no material changes in the market 
here, which is maintaining its upward trend with 
a fair volume of business. Inquiries are coming 
in quite freely from retailers, who will soon have 
to enter the market on a substantial scale, it is 
believed, having held off on account of the upward 
trend in prices. Southern pine remains in about 
the position it has occupied for some time, with a 
litthe more demand for rift flooring and kindred 
items. The upward trend in various items of the 
white pines is being well maintained. Appalachian 
hardwoods are holding their much stronger posi- 
tion, and all except a few items are moving freely. 
Increased activity in southern hardwoods con- 
tinues. Builders’ supply dealers report shingles 
and lath moving in the usual volume. Stained red 
eedar shingles are quoted at $12 a square. 

Ifemlock lath, the standard lath in use in the 
Pittsburgh district, are quoted at $9.50 a thou- 
sand, and other varieties as follows: Michigan 
white pine, $12; No. 1 Pennsylvania white pine, 
$12; spruce pine, $9.50, and chestnut, poplar and 
mixed lath, $10. 

The Pittsburgh Wholesale Lumber Dealers’ As- 
sociation will hold a meeting next Monday, Aug. 
$1, the first in several weeks. : 

E. V. and F. R. Babcock, of the Babeock Lumber 
Co., spent a couple of days in New York last week. 
KE. V. Babcock went on to the Clifton Springs 
Sanitarium, New York, to spend several days with 
C. L. Babcock, of Knoxville, Tenn., who has been 
undergoing general treatment for some time. 

Secretary William B. Stayer, of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, spent 
last week calling on the dealers in Greene County. 

C. V. MeCreight, of the C. V. MeCreight Lumber 
Co., spent a couple of days last week in Cleveland 
on business for his company. 


BOSTON, MASS. 


Aug. 25.—-The price situation is strong through- 
out the New England market. Current demand is 
not especially active, however, so far as whole- 
salers are concerned. The retail yards are moving 
a large quantity of material to supply the heavy 
demands of builders, and replacements on a more 
extensive basis are expected to be made after Labor 
Day. when the vacation season is over. 

The most important development in the local 
market last week was a substantial advance on 
eastern spruce frames. Of the three large manu- 
facturing companies operating Boston offices and 
selling direct to the retail yards, two are now 
quoting $42 base, and the third is expected to be 
quoting the same figure before the end of the week. 
Considerable talk is heard about the probability of 
a $45 market in the near future. The high point 
of the year was $48 early in the spring, when pro- 
duction was comparatively light. Since then sales 
have been made all the way down to $39 and pos- 
sibly less. The market for random lengths of 
eastern spruce is distinctly firmer. 

West Coast fir retains recent advances. Quota- 
tions on southern pine flooring are firmly held. 
With the exeeption of No. 1 common plain white 
oak flooring, which is now searce and unquestion- 
ably firmer, hardwood flooring continues to be of- 
fered at rather low prices by some sellers. Idaho 
white pine, Pondosa pine and other western pines 
are in fair demand at steady prices. 

The Steel Engineer has arrived from Vancouver, 
B. C., with 173,471 feet of fir, 297,427 feet of 


hemlock, and 99,722 feet of fir and hemlock mixed 


for local yards. There have been substantial ar- 
rivals of Provincial spruce, including 152,017 feet 
and 2,233 bundles lath for Godfrey Lumber Co.; 
120,000 feet for Johnson Lumber Co. ; 228,065 feet 
for Blanchard Lumber Co., and 242,880 feet and 
8,584 bundles lath for Green & Wood (Inc.). 

The New Hampshire Savings Bank has an- 
nounced from Concord, N. H., an auction sale to 
be held at 10 A. M., Sept. 17, at South Stoddard, 
N. H., of several thousand acres of timberland in 
Stoddard, Antrim and Washington, N. H., includ- 
ing valuable water rights. This is a mortgage 
foreclosure sale and is said to involve the largest 
and most valuable tract of standing timber in the 
southern portion of New Hampshire. 


BALTIMORE, MD. 


Aug. 24.—A. E. Boadle, assistant chief of the 
lumber division, Department of Commerce, Wash- 
ington, D. C., who is going abroad to make a study 
of lumber trade conditions, especially in the United 
Kingdom, spent practically all last Friday with 
Harvey M. Dickson, secretary National Lumber 
Exporters’ Association. 

Lewis Dill, of Lewis Dill & Co., the well known 
North Carolina pine firm here, got back last Tues- 
day from a six weeks’ trip to England. Mr. Dill 
spent much of his time in London, also making 
week-end trips to Devonshire. He sought recrea- 
tion mainly. 

Wilbur F. Harrison, of Greenleaf Johnson & 
Son, North Carolina pine wholesalers, who has 
been abroad for about six weeks, is expected to 
arrive here on Labor Day. His efforts to place 
stocks in Germany have met with gratifying suc- 
cess. 

Mr. Corey, of Greenleaf Johnson & Son, of this 
city, has been down in Florida. He reported that 
requirements exceeded almost anything that could 
be conceived. 

D. D. Hartlove, of Price & Heald, hardwood 
wholesaiers and exporters, and former president of 
the National Lumber Exporters’ Association, is 
back from a short trip to Florida, Alabama and 
Mississippi where he went to survey producing con- 
ditions. , 

George Jobson, of the Gauley River Lumber 
Corporation, has been down in Tennessee and 
northern North Carolina. His principal object was 
to take his family to Johnson City and Asheville. 


NORFOLK, VA. 


Aug. 24.—Movement of North Carolina pine 
dressed lumber continues to show a small gain 
every week, but the market is very spotty, and 


total sales last week were not as large as in the 
previops week. Norfolk retail yards are buying 
some lumber all the time, but are depending largely 
on distress cars at very low prices. There should 
be some fall buying in the North and East. De- 
velopment of trade is hindered by the advancing 
tendency of prices. There are good mill stocks, but 
shipments from smaller mills are slow, due to labor 
being taken for harvest. 

The demand for 4/4 edge No. 2 and better has 
been very light, New England buying little. Price 
is holding steady. Much air dried No. 2 and better 
is being sold at very low prices. No. 2 and better 
4/4 stock widths have been moving a little better, 
but buyers refuse to consider higher prices. Cir- 
cular sawn is selling at much less than band sawn 
stock. Edge 4/4 No. 3 has been very quiet; No. 3 
4/4 stock widths have not been very active. Edge, 
5/4 and thicker, No. 2 and better, has not been 
active, although 6/4 is showing more life than 
other thicknesses. Stock widths are also moving 
a little better in these thicknesses. Nos. 1 and 2 
bark strips, rough, continue quiet but inquiry for 
partition has picked up somewhat, although orders 
are developing slowly. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
were much lighter, and it seems that water mills 
are taking on the bulk of the business. Price re- 
mains the same. Air dried is now badly stained, and 
box makers are loaded up with stained stock. Edge 
4/4 No. 2 box has passed through another quiet 
week, though some low prices are quoted. When 
buyers want No. 2 box they will pay the prices 
asked. No. 1 4/4 stock box has been moving well 
in the rough, and prices are strong and apt to ad- 
vance. No. 2 4/4 stock box has not been so active, 
either rough or dressed, for during week of Aug. 
15 there was a little spurt, and immediately some 
mills advanced prices. Edge box, air dried, 5/4 
and 6/4, is being bought right along in small 
quantities, for there is not much to be had. Box 
bark strips, 4/4, continue very quiet ; surplus stock 
accumulates very fast. 

Sales of flooring, thin ceiling, partition etc. in 
mixed cars continue to improve slowly. Prices 
remain the same, for most mills are able to get out 
mixed car orders immediately. Some are complaining 
they are now running retail yards, orders calling 
for from ten to twenty items or more in a car. 
Business should be much better for flooring ete. 
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around Sept. 15. Kiln dried and air dried roofers 
have not been very active. A number of mills 
have been inclined to recede a little recently. 
Framing has been moving in fair volume. Lath 
are still very scarce, but buyers hesitate about pay- 
ing prices quoted. 

Following is a statement of June exports 
through Norfolk and Newport News, Va.: 


Item Destination Feet Value 
Lumber 
Oak——-United Kingdom.....2,341,000 $152,959 


Oak——Argentine Republic... 814,000 81,279 





Oak—-Germany ........... 77,000 7,071 
Oak—-EOMAHG 2. cces civ 314.000 24,005 
Oak DORGRUIIN: (5's ocio-w.cce.k 9 5:0 16,000 79S 
Walnut—United Kingdom... 122,000 15,094 
Maple—United Kingdom.... 194,000 17,875 
Poplar—United Kingdom... 578,000 46,741 
Poplar—Germany ......... 14,000 1.733 
Hardwood—Holland ...... 41,000 3,972 
Hardwood—United Kingdom 307,000 21,595 
Spruce—-United Kingdom. . 80,000 7.705 
Chestnut—Germany ....... 14,000 590 
Mahogany—-United Kingdom 46,000 6,711 
Pine—Holland ...ccsccces 293,000 19,968 
Pin€—BelQluM .oncccccece 28,000 1,927 
Pine—Germany .......«s«< 236,000 16,296 
Pine—United Kingdom... . 12,000 818 
3asswood—United Kingdom 74,000 5,294 
Hickory—United Kingdom. . 10,000 2,532 
Creosoted piles and lumber 

United Kingdom......... 175,000 9,221 
Maple flooring—United King- 

WENN cc uacw ng io clareraiets me ark an 123,000 10,446 
Walnut logs—Germany....... 31,000 9.550 
Ash logs—-Germany ......... 4,000 210 
Oak logs—Germany ......... 5,000 250 
Cedar logs—-Germany........ 49,000 4,369 
Cedar logs—Holland......... 12,000 129 

Total lumber and logs..... 6,010,000 $469,738 
Staves, handles, pencil slats and veneer... 109,547 
Clans HORE asic cadwuc bea wdaecv weed $579,285 


June, 1924, total was 5,252,000 feet, average 
value per thousand, $78.23, as against an average 


KANSAS CITY, MO. 


Aug. 25.—The principal feature of the lumber 
market here is tke firmness with which the mills 
are holding to their prices. Demand is very good 
for almost all items, and some sales managers 
think it is going to be even better in the next three 
weeks. They are looking for a further increase in 
the country trade in the middle West, and also for 
a better demand in the‘territory east of the Mis- 
sissippi River. Demand from that territory, so 
far as local companies are concerned, has been 
rather poor so far this year. Country demand in 
this section has become somewhat spotty lately, 
although the volume has held up. This spottiness 
is accounted for by the damage to the corn crop 
in some sections, where the usual production is 
heavy, notably in northern Oklahoma, central Kan- 
sas and southern Nebraska. There also has been 
a little damage in southern Missouri. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., has returned from a vacation spent 
in Minnesota. 

Clyde Baxter, of C. B. Baxter & Co., and Mrs. 
Baxter have returned from a six weeks’ trip to the 
Pacific coast. They visited mills in Montana, 
Washington, Oregon, British Columbia and Cali- 
fornia, and returned by way of Los Angeles. 

The mill of the W. R. Pickering Lumber Co., at 
Cravens, La., has suspended operations and the 
stock on hand at that point is being closed out as 
rapidly as possible. The planing mill at the plant 
has been kept running on, orders, but will be closed 
down in a few days. 


SHREVEPORT, LA. 


Aug. 24.—The southern pine market has been 
rather quiet, buyers and sellers maneuvering for 
advantage. Some large mills have reported ad- 
vances. Demand assimilates stock as fast as it 
is ready for market. Should seasonal bad weather 
set in, prices would become very bullish at once. 
Meantime, buyers’ are 





fighting the inevitable 











upward trend. Wholesal- 
ers, however, point out 
that slowing up of buying 
at this season indicates 
that the peak of prices 
has been reached. There 
is considerable oil field 
business, and the yards 
are buying steadily for 
fall trade. The railroads 
are always in the market, 
and prices on all railroad 
items are firm. Although 
cotton gathering is ac- 
tive, the supply of mill 
labor seems adequate. 
The hardwood = market 
shows little change. One 








Warding off the intense heat by an ingenious use of lumber has been 
the lot of the officials of this emergency hospital at Needles, Calif. A 
second roof has been constructed over the regular roof of the building, 


manufacturer comments 
that he has been getting 
some nice export business 
lately, but that domestic 
trade is quiet. 


and because of the space at which it is supported from the regular roof, Miss Marie Kennedy, 


does not transmit any of the heat to the building below aged 15, 


daughter of 
John FE. Kennedy, of Ken- 





value during June, 1925, of $78.19. June, 1925, 
exports were much larger than May, 1925, the fig- 
ures for the latter month being 5,361,000 feet, av- 
erage value, $81.23. 


HOUSTON, TEX. 


Aug. 24.—The upward tendency of practically 
all southern pine items is expected to materialize 
in substantial price advances soon, by reason of 
the curtailment of eastern Texas production on 
account of heavy rains. Logging operations have 
been interfered with decidedly. The reserve of 
logs at the mills is expected to keep production 
going for a time, but shipments will be slowed up 
for a few days at least and manufacturing slowed 
up here and there. 

3usiness has been unusually active lately, and 
lumber sales managers are most hopeful of good 
orders at attractive prices Some shed stock 
items are searce and stronger, particularly floor- 
ing and siding. Buyers for retail yards report a 
seeming famine in upper grades. The advance in 
flooring is expected to be reflected in car material 
also. Demand for timbers continues good and 
prices are strong. 

Harry T. Kendall, of the Kirby Lumber Co., has 
been in the East since Aug. 13, when he left for 
North Vermont, for a visit with his two boys 
in Camp Pussumpsie. He will return in Septem- 
ber after a stop-over in New York City. 

E. R. Wicks, of Vaughn Lumber Co., Houston, 
is visiting its Portland (Ore.) offices. 

L. J. Boykin, president Boykin Lumber Co., has 
returned from a business trip to San Antonio. 


nedy & Denny, won first 
prize in an essay contest 
conducted by the Louisiana State Fair. 

Randle T. Moore, vice president Commercial Na- 
tional Bank of Shreveport and member of the 
Peavy-Moore Lumber Co., has been appointed by 
Gov. Henry I. Fuqua, of Louisiana, a member of 
the police jury of Caddo Parish. 


WARREN, ARK. 


Aug. 24.—Sales of Arkansas soft pine were a 
good deal in excess of last week’s totals, and larger 
than for some time. Demand is good for prac- 
tically all items except No. 2 boards. B&better flat 
grain flooring is in such demand that prices have 
advanced. Prices generally are firm, and small ad- 
vances are no doubt forthcoming. Inquiries have 
come in large volume, and are mostly from retailers 
for mixed cars. Their orders are for prompt ship- 
ment. Industrial inquiry has been fair, and some 
business is being placed, but railroad buying is 
light. Mill stocks are somewhat broken, and lower 
than at the first of the month. Production has 
been active and shipments heavy, while small mill 
output is of about the same volume as in recent 
weeks. 

Hardwood demand for some items, especially in 
gum and the better grades of oak, is fair. Oak 
flooring manufacturers are not, however, taking 
much stock. The hickory market continues weak. 
Gum trim is moving in small quantities at good 
prices. Hardwood production is of about the same 
volume as for the last few months, mills which 
curtailed their production still being down. Ship- 
ments from most hardwood mills are rather heavy, 
and at practically all mills dry stocks are becom- 
ing scarce, 
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N up to our organization. We (| 
a are cutting finest virgin long- & 
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finish, ceiling, pattern 105 drop 4 
~ siding, shiplap and boards are 5 
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LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
MILLS AT 

Moss Point Howison TenMile Cedar Lake - 





Daily Capacity 
400,000 Feet 
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Co PACIFIC COAST Co 





2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You’ll like it. 
Straight cars of 16’or 18° if desired. 


PACIFIC STATES LUMBER CO. | 


TACOMA, . - WASHINGTON 











REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
Joseph Lean, P.O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 








TRY US FOR 
Fir, Cedar, 
Hemlock, 


Lumber, Lath, Shingles, 
Garage Doors, O. G. Gutter, 
K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns, 
Railroad and Industrial Ma- 


terials. 


Superior Service 
in Car and Cargo Shipments. 


Rudell - Hayden Lumber Co. 


General Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. Box 1474 
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| Lumber & Timber Company | 


PACIFIC COAST 
PRODUCTS 


5530 White Bldg, SEATTLE, WASH. 














Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man‘poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to _ himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 


Donglas 
Malloch 











LAKE CHARLES, LA. 


Aug. 24.—Steady increase in southern pine or- 
ders during the last few weeks has encouraged 


manufacturers to increase production. Smaller 
mills are handicapped because of lack of water, 
but larger mills have increased production slightly. 
tains this week have done a great deal of good. 
Orders are still in excess of production and ship- 


ments, and most mills have fairly heavy files. The 
bulk of the buying is for immediate shipment. 


Orders are still for small lots, and industrial de- 
mand is not as great as it was expected to be. 
Suyers have not responded to price advances. 
Most items in fair demand have advanced $1 to 
$4 and manufacturers are holding close to list. 
Zuilding material is generally in good call. Floor- 
ing, siding and ceiling are moving readily, espe- 
cially the better grades. There is still a strong 
eall for lath, and prices have advanced sharply. 
Timbers are in unusually strong call at very satis- 
factory prices. Practically all B&better items are 
moving freely. Poorer grades are not in good 
demand, and there are usually heavy mill stocks 
of this material. Export demand remains very 
good. 


JACKSONVILLE, FLA. 


Aug. 24.—The upward trend of southern pine 
is being well maintained. The outstanding fea- 
ture is the exceedingly brisk demand from local 
yards and those located in all parts of the State 
south of here. Volume of orders booked exceeded 
that of any one week for a long time, but ship- 
ments were not as large on account of the embargo. 
Florida mills are booking orders daily in excess of 
normal production and in some instances are sold 
ahead on certain items for sixty days. Contrary to 
usual procedure, the mills have made no effort to 
increase production and have not added night 


shifts. Mill stocks are low and in many cases 
broken, with no additions being made by mills 


south of here. The yards are delivering stock to 
the jobs as fast as received and can not supply the 
demand for longleaf framing. An occasional order 
is placed by wholesalers for shipment to the North 
and East, but on account of the nearby demand, 
this business is not attractive to the Florida mills. 

Demand for shed stock exceeded that of any week 
since early spring. Most orders are for straight 
cars, with the few mixed orders not calling for as 
many items. A large number of the Florida mills 
are selling direct to the trade, less 2 percent cash 
or sixty days’ acceptance, and the yards are buying 
to the limit of their credit. Yard stocks are re- 
ported low and all orders are for quick shipment. 
Manufacturers will not sell dressed stock in ad- 
vance, and for this reason no speculative buying 
is being done. Flooring is the principal item moy- 
ing to the North and East. Prices are close in 
line, showing a gradual upward movement. Sales 
of 4-inch B&better flooring were large and its price 
advanced $1.50, average obtained by the Florida 
mills being $47.50, wholesale, and $55 retail; No. 
1 advanced 75 cents, average being $42.75; No. 2 
was strong, average being $19.75, a gain of $1.50. 
Florida mills finding a ready market at $20.50 to 
$21; No. 3 continues to sell at $12. The 3-inch 
B&better advanced to $60, with a large amount 
sold; No. 1 was active and firm at $44; No. 2 
averages $18; No. 3 sells to the Florida trade at 


$12. All items of rift flooring have been advanced 
$2. Florida mills are obtaining $25 for 6-inch 
No. 2, those in other sections $21 to $22; No. 3 


sells at $19. 

A good volume of %-inch ceiling in all grades 
was sold to the Florida yards. Prices the last half 
of the week advanced $1.50 to $2. Wholesale 
prices are: 3&better, $49.50; No. 1, $438; No. 2, 
$22.50. Thin ceiling is the only item on the list 
for which demand has not improved to any extent. 
This stock is usually marketed in the coal mining 
districts and in the cotton factory section of the 
Carolinas, but it now seems this trade is being 
supplied by North Carolina pine and some Douglas 
fir from the large distributers of the East. The 
remilling plants are putting their boards into other 
stock for which there is a more ready market. The 
Florida trade is taking a limited amount and mills 
that have a favorable freight rate are obtaining 
fair prices. Partition is not used to any extent in 
Florida and demand is slow. 

Demand for Henderson pattern bond siding by 
the Florida yards was stronger than it has been 
for several weeks. The principal call is for No. 2, 
although all grades sold well direct to the yards. 
Prices have advanced: B&better sells at $47.50; 
No. 1, $43; No. 2, $27.50 to $28. Most of novelty 
is wanted in No. 2 grade at $25; B&better and No. 
1 are rather slow, but prices are firm. Bevel is 
called for only on mixed orders and mostly from 
the farming section of southern Georgia. With the 
exception of No. 2, sales of square edge are on 
mixed orders to southern yards. Prices are firm. 

Shortleaf air dried roofers continue in active 
demand, especially by the Florida trade, and the 


mills that have a favorable freight rate are receiy- 
ing all the orders they can handle for quick ship- 
ment to southern Florida points. Buying by the 
northern and eastern dealers is still on a conserva- 
tive basis, but seems likely to improve soon, ag 
stocks of the retailers are not large. Some dealerg 
report difficulty in obtaining sufficient supplies for 
immediate delivery. Georgia mill prices are firm 
at $20 for 6-inch, and $21 for the wider widths, 
with an occasional order booked at 50 cents over 
these prices. Weather conditions have been ideal 
for hauling, manufacturing and shipping. All 
mills, both large and small, are operating. West- 
ern Florida and southern Alabama producers are 
receiving a fair amount of business from the North 
at $21 for 6-inch. A large amount of longleaf kiln 
dried roofers was sold to the Florida trade for 
delivery beginning next month at $27 for 6-inch 
No. 2, an advance of $2. No. 3 beaded are bring- 
ing $17 to $18.50. 

Orders for kiln dried B&better finish are being 
received in good volume for shipment to southern 
yards. Shortleaf finish takes preference over long- 
leaf, and the small mills which produce most of 
this stock find a ready market at good prices when 
they have a car or two ready for shipment. West- 
ern Florida and southern Georgia mills can sell all 
they make in Florida. No. 1 D4S boards are in 
good demand, and it is not easy to find a car of 














Courtesy Miami Chamber of Commerce 
This avenue of palms near Miami is typical of 
the vegetation of southern Florida 





specified widths. Prices have advanced; 6-inch 
sells at $40 and 4/4 by 6- to 12-inch at $45. No. 2 
14S boards are in strong demand in 6-inch at 
$25, and 8-inch at $27. No. 3 boards are being 
sold in large quantities direct to the yards at $20 
for 6-inch and $21 for 8-inch. 

Producers of longleaf dimension and_ timbers 
are well supplied with orders from the Florida 
trade. Demand from the East is a little stronger, 
but orders for all-rail shipment are small and call 
for mixed sizes and lengths. Wholesalers are keep- 
ing the small mills supplied with orders for ship- 
ment here and to Tampa for forwarding by boat. 
All prices are firm and the mills are not selling 
any length of time in advance, as higher levels are 
expected. 3oth 2- and 3-inch plank are in strong 
demand and are bringing excellent prices. The 
strongest feature of the market is the Florida de- 
mand for small framing. The mills within the 
State can not supply the demand, and wholesale 
dealers are having to place orders in Georgia and 
Alabama. Several large orders were placed this 
week for four and five cars of each length in 
2x4-, 6- and 8-inch, up to 18 feet. Longer lengths 
are not to be had. Prices are: 2x4-inch, 10- to 
18-foot, $29; 2x6-inch, $27 to $28; 2x8-inch, $2 
to $80; 2x10-inch, $38.50 to $40. 

No improvement is noted in demand for car 
material. Car building companies are buying only 
what they need for immediate use, and mostly for 
repair work. Prices have not advanced in keeping 
with other stock. Southern roads are purchasing 
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fair amounts of large sizes at higher prices. A 
few orders have been booked for eastern lines. 

Mills located at Gulf ports have sufficient export 
pusiness to keep them busy for thirty days, and 
are booking some orders for delivery in October. 
Export saps and S&SE schedules are in most de- 
mand. Shipments to Cuba are not as heavy as 
recently. 

No. 1 kiln dried pine lath are bringing $5, mill; 
green, $4.50 to $4.75. Demand is greater than 
supply. 

G. F. Rowlett, president G. F. Rowlett Co., 
manufacturer. of automatic sash controls, Dallas, 
Tex., was a guest of J. B. Clark, Jacksonville man- 
ager Huttig Sash & Door Co. Mr. Rowlett drove 
from Tampa with A. K. Buxton, of the Huttig 
company. 

W. S. Woodhouse, sales representative Howard 
White Lumber Co., of Raleigh, N. C., was here re- 
cently investigating freight rates to Florida from 
North and South Carolina producing points. The 
Howard White Lumber Co. has mills at Averill and 
Yemassee, 8. C., at Goldston, Seaforth and Wake 
Forest, N. C., and is interested in Georgia opera- 
tions. The company is one of the largest lumber 
shippers in North Carolina. Sales offices are also 
maintained in New York City and Philadelphia. 

James E. Cochran, for five years manager of 
the retail department of the Carolina Portland 
Cement Co., Atlanta, Ga., has resigned to become 
manager of the Lakeland yard and mill of the 
Florida Lumber & Manufacturing Co. Mr. Coch- 
ran was very popular in Atlanta, and the retail 
lumber dealers’ association in that city gave him 
a dinner and presented him with a beautiful watch 
before his departure. 

Francis A. Whitesides, secretary-treasurer City 
Lumber Co., Gastonia, N. C., is in Florida looking 
for an attractive location to establish a cement 
tile plant. The City Lumber Co. has a tile plant 
at Gastonia in connection with the lumber yard. 
Rk. M. Johnson is president. 

0. W. Skidmore has resigned as purchasing agent 
for W. W. Carre Co., of New Orleans, La., to be- 
come manager of the southeastern sales office at 
Charlotte, N. C., of the Krauss Bros. Lumber Co., 
of Seattle, Wash. He will close up the Charlotte 
office in a short time and move headquarters to 
Tampa, Fla., from which place fir and other west 
Coast woods will be handled into Florida. 

Mrs. Florence H. Stone, accountant for the 
Southern Pine Association, New Orleans, the only 
woman in the world today to hold a like position, 
was a visitor in Jacksonville on Aug. 15 and was 
guest of honor at a luncheon of business and pro- 
fessional women. Mrs. Stone left Aug. 17 for 
Haines City and other southern cities. 

J. Clyde Griffith, president Griffith Lumber Co., 
Cincinnati, Ohio, has returned home after spending 
ten days touring the South and visiting lumber 
manufacturers. 

Rk. B. McLeod, president McLeod Lumber Co., 
Hattiesburg, Miss., will arrive in Jacksonville 
about Aug. 28, and while here will be the guest of 
Jimmie W. Gill, manager of the Jacksonville office. 

S$. L. Dobyns, secretary B. F. Dobyns Lumber 
Co., which operates five retail lumber yards in 
northeast Missouri, with headquarters at Shelbina, 
is spending his vacation in Jacksonville and prob- 
ably will spend the winter in Florida. 


NEW ORLEANS, LA. 


Aug. 24.—The week recorded little change in 
the market situation, judging by local comment. 
Southern pine bookings approximated the preceding 
week’s volume, losing a tiny fraction of a point. 
Cypress bookings did about the same thing. Hard- 
wood bookings showed a gain—though not a very 
marked one. Southern pine and hardwood prices 
maintained recent advances and_ stiffened prac- 
tically all through the list. Cypress quotations 
stood unchanged and, by report, well held. Ship- 
ments, taking all the southern woods together, were 
of larger volume than for the previous week—and 
the demand for rush deliveries continues, 

Boosting of timber assessments continues in 
Mississippi. Heavy increases of such assessments 
Were reported last week from Noxubee County and 
from Wilkinson County. In Noxubee, the board of 
supervisors employed a timber estimator, it is ex- 
Plained, and land owners who “were not aware that 
their lands had any especial timber values’ find 
their tax bills notched up. The Sumter Lumber 
Co., one of the largest timber land holders in the 
county, has protested the increase. In Wilkinson 
County, according to dispatches from Woodville, 
the supervisors’ “readjustment” of timber assess- 
ments increased the tax bills of one large lumber 
company by almost one million dollars. 

L. O. Crosby, of Picayune, Miss., one of southern 
Mississippi’s leading lumbermen, has contributed 
$10,000 to the endowment fund being raised for 
the Woman’s College, at Hattiesburg, Miss. The 
college officers report that this is the largest indi- 
vidual subscription thus far sent in. 

Mrs. H. P. Williams, wife of Harry P. Williams, 


of the F. B. Williams Cypress Co., returning from 
Europe with Mr. Williams a few days ago, was 
rushed to a New York City hospital shortly after 
arrival in that cit} for an operation for appendi- 
citis. She is reported convalescent, but her return 
to her Louisiana home will be delayed several 
weeks. Ags Marguerite Clark, Mrs. Williams prior 
to her marriage was one of the most popular of 
American film stars. : 

Col. A. C. Goodyear, of Buffalo, N. Y., president 
Great Southern. Lumber Co., visited New Orleans 
last Saturday on his way east from Bogalusa. 

Advices from Columbia, Miss., state that the 
Marion Tie Co., of that place, has closed a con- 
tract with the Bragman’s Bluff Lumber Co., of 
3ragman’s Bluff, Nicaragua, for a large quantity 
of cross ties. It is added that Manager F. J. 
Tryke, of the Marion company, has sailed with a 
crew of tie workers for Nicaragua to begin opera- 
tions under the contract. 

The Strickland & Hazard Lumber Co., of Ripley, 
Miss., is reported to have sold its planing mill 
there to John Purvis, for several years bookkeeper 
for the company, who will, it is added, take over 
the operation of the plant. 


TUSCALOOSA, ALA. 


Aug. 24.—Inquiry is pléntiful, and a fair volume 
of orders is being booked. Practically all mills are 
well loaded with orders, but as a rule are not in- 
clined to take on business for future delivery ex- 
cept at figures slightly above present market. 
Prices continue to improve gradually, and during 
the last week some manufacturers advanced their 
lists from $1 to $5. Railroad business is showing 
an increase, and Florida trade is being offered in 
this territory. The embargo on the Florida East 
Coast railroad now prevents shipments moving to 
eastern Florida. While prices are considerably bet- 
ter, they are not high enough to stimulate produc- 
tion by mills already operating, and no new mills 
are starting up around here. 


LAUREL, MISS. 


Aug. 24.—The southern pine market has become: 
materially stronger, and as a whole shows an ad- 
vancing tendency. During the last two weeks, 
order files of mills in this section have shown a 
considerable increase, while shipments and cut 
have been around normal. Special cutting is in 
considerable demand. Lath are scarce. Dimension 
and practically all items of shed stock are very 
firm. The export markets, which have been dull 
for several months, are resuming activity, espe- 
cially the South American. Sawn timber is being 
much sought after by exporters, who find that do- 
mestic demand is materially interfering with ex- 
port production. 


HATTIESBURG, MISS. 


Aug. 24.—Weather still favors sawmill opera- 
tors, as the extreme heat has been broken, and 
no hard rains have interfered with logging. The 
labor situation, among small mills especially, is 
unsatisfactory, much common labor now being 
engaged in picking cotton. So far there is no car 
shortage, but at some points cars are not as easily 
secured as they were a few weeks ago. Increased 
demand has continued during the last couple of 
weeks. Stocks are being reduced and, while prices 
are about the same, except those of dimension and 
boards, a few additional orders will cause a stiffen- 
ing all along the line. 

D. L. Rush, who has been operating a small 
mill near Chatom, Ala., has secured a tract of 
pine east of Sanford and has moved his mill and 
placed it in operation. 


MACON, GA. 


Aug. 24.—Weather conditions have been ideal, 


and practically every mill has been running full 
time for the last two weeks. A great many mills 


have taken on more orders than is their custom 
and they are being crowded severely for immediate 
shipment on orders that are overdue. <A few mills 
have been forced to put on night crews. A great 
many mills feel that with the fall season just 
about to open, demand as well as prices will in- 
crease and that business the rest of the year will 
be very satisfactory indeed. Some of the best busi- 
ness has been coming from Florida and, while the 
Florida East Coast railroad is partly tied up with 
embargoes, considerable lumber is still moving, and 
an unusual quantity is finding its way into western 
Florida. The market in the East and central West, 
while not very active, is much better than it was 
expected to be, and orders from these sections have 
been coming in with a rapidity most encouraging 
to the mills. Georgia air dried roofers have con- 
tinued firm at $20.50 for 6-inch and $21.50 for 
8-inch and wider. Orders have been received in 
such volume as to maintain prices, and a few man- 
ufacturers have been able to sell their stock at 
even higher quotations than those named above. 
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FIR LUMBER We Solicit Your 
Orders & Inquiries 
200 M Ft. 1x 6 No. 2 Com. S1S or DAaM 
168 M Ft. 1x 6 No. 1 Com. S1S or D&M 
170 M Ft. 1x 8 No. 1 Com. Shiplap $2S 
96 M Ft. 1x 8 No. 2 Com. Shiplap $2S 
21 M Ft. 1x10 No. 1 Com. Boards S1S 
30 M Ft. 1x12 No. 1 Com. Boards S1S 
30 M Ft. 1x12 No. 2 Com. Boards S1S 
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Redwood. 


Get our prices. 
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W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 











Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Willapa Lumber Co. 


Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Fir 
Spruce 
Hemlock 


Our Specialty ; 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


AYMOND, WASH. 
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Chicago Representative 


Old 
Growth 








a ee 


Turning Trees Into Cash 


takes capital. Our job is to furnish 
the liquid capital in the form of 
loans secured by first mortgage on 
timber lands, plant and equipment. 
Sound security and a good organiza- 
tion are essential. 


Operators requiring capital for pur- 
chase of timber or for plant con- 
struction are invited to communicate 
with us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND 
307 STARK 


Watch for the 
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SAN FRANCISCO 
FIRST NAT. BK. BLOG. 


LOS ANGELES 
BARTLETT BLDG, 





DOUGLAS FIR 
BRIDGE 
MATERIAL 


Real satisfaction is assured 
buyers who put their orders 
in our hands. Prompt ser- 
vice guaranteed. 
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YARD STOCKS 
and TIMBERS 


P. S. McKENZIE 


Lumber Company 


Gasco Building, 
PORTLAND, ORE. 
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HE relative merits and costs of various types 
of construction are fully explained in the 


Construction.” Covers fully principles, 
costs, etc. Illustrated, 1474 pages, 
00 postpaid. Address American Lumberman, 
So. Dearborn St., Chicago, III. 








NECROLOGICAL RECORD OF THE WEEK 











WILLIAM H. JOHNSTON, Pefferlaw, Ont., 


died suddenly in Toronto, on Aug. 17, at the age 
of 64. His death was an especially great shock 
to the Jarge number of his close friends, be- 
cause on Aug. 6-7-8, he was one of the members 
of the Ontario Retail Lumber Dealers’ Associa- 
tion who took part in the Midsummer Outing 
at St. Catharines, Ont., when he was apparently 
in the best of health and took part with the 
keenest zest in all the sightseeing and enter- 
tainment events of the three days’ outing. He 
was in particularly fine spirits and his numer- 


ous friends were greatly pleased to see him 
looking so well. William H. Johnston was one 
of the outstanding and especially interesting 
members of the manufacturing and retail lum- 


in Ontario. His father and his grand- 
father before him had operated a sawmill at 
Pefferlaw, and his two sons are now engaged 
in the same business, making the fourth gen- 
eration Operating the plant at that point. Mr. 
Johnston was born in Pefferlaw in 1861. He 
was in the sawmill and retail lumber business 
since 188%, on his own account, and previous 
to that had conducted the business for his 
father, the late George Johnston, for six years. 
Mr. Johnston took a lively interest in all local 
and municipal affairs, doing much to improve 
the village of Pefferlaw, and to promote its 
best interests. He served as councillor and 
Deputy Reeve of Georgina Township, and sub- 
sequently was a member of York County Coun- 
cil, of which he was elected Warden in 1908. 
He represented the Liberal Party interests in 
the riding of North York in one election, mak- 
ing a good showing but not being victorious. 
He was also a member of the York Pioneers, 
and of the Masonic fraternity. At his home he 
gathered together a splendid collection of In- 
dian and other historic relies, illustrative of 
the early history of Ontario. Throughout Mr. 
Johnston’s business career, his lumber trade 
was uniformly prosperous. In addition to manu- 
facturing lumber on his own account, he did 
a considerable amount of custom sawing, and 
erected summer homes at a number of the at- 
tractive summer points on Lake Simcoe. Hunt- 
ing was one of his special hobbies and he be- 
longed to the Round Lake Hunt Club. Mr. 
Johnston married Miss Minnie Musgrove in 1893, 
who survives him with seven of their nine 
children, the eldest of whom, George K. John- 
ston, has been associated in business with his 
father since his return from overseas in 1919. 
Another son, Robert, is also connected with the 
business, being in charge of the planing mill. 
The funeral, which was very largely attended, 
took place from the residence in Pefferlaw, on 
Aug. 20, to the Pefferlaw Cemetery. 

LOUIS O. ESSIG, 67 years old, 
-reasurer of the Louis Essig Lumber Co., St. 
Louis, Mo., died on Monday, Aug. 24, in that 
city suddenly of heart disease while seated in 
«a restaurant near his office. The funeral took 
place on Thursday, Aug. 27, with interment in 
Bellefontaine cemetery. Louis Otto Essig was 
born in St. Louis, July 20, 1858, son of Fred- 
erick and Francesca (Oehler) Essig. He was 
educated in the public schools of his native city. 
Mr. Essig began his business career in the em- 
ploy of Fleitz & Ganahl, pioneer lumber dealers, 
in 1872, and remained with them for six years. 
He was connected with the Eau Claire Lumber 
Co. in St. Louis from 1879 to 1890, first as ship- 
ping clerk and later as city salesman. From 
1890 to 1901 he was city salesman for Philip 
Gruner & Bros. Lumber Co., and on April 1, 1901, 
organized the Louis Essig Lumber Co., whole- 
saler and retailer of lumber, of which he was 
president and treasurer at the time of his 
death. Mr. Essig was one of the organizers of 
the St. Louis Lumber Trade Exchange, and 
had held several offices in that organization. Mr. 
Essig is survived by his widow and two sisters. 


ber trade 


president and 


He was a member of Itaska Lodge No. 420, 
A. F. and A. M., and Concatenated Order of 
Hoo-Hoo; Frier Maener Choir, Frie Germeinde 


Louis and North St. Louis Turners. 


CLARKE A. BUCHNER, for many years gen- 
eral manager of the Freeman-Smith Lumber 
Co., of Millville, Ark., and a director in the 
Southern Pine Association, died of apoplexy on 
Friday afternoon, Aug. 21, while driving from 
Camden, Ark., to Ogemaw. Mr. Buchner was 
in apparently rugged health as late as Friday 
noon. After lunching at his home in Camden, 
he started to drive to the Ogemaw Lumber Co.’s 
operation at Ogemaw, Ark., about twenty miles 
distant. He was accompanied by Miss Sadie 
Burroughs, the young daughter of his sales 
manager. When about twelve miles out from 
Camden he complained of feeling ill and stopped 
the car, seating himself on the running board. 
Miss Burroughs, becoming alarmed. hailed a 
passing salesman, and leaving Mr. Buchner in 
his car, went on to Ogemaw for help. Mr. 
Buchner expired before she returned. He was 
55 years old and is survived by his wife, one 
daughter, Mrs. John Ellis, of Camden; a son, 
Clarke, jr., and a sister, Mrs. H. C. Rule, of 
Little Rock, and two brothers, F. W. Buchner, 
of Milwaukee, Wis., and E. H. Buchner of 
Crossett, Ark. Funeral services were held at 
the family residence in Camden Sunday after- 
noon, Aug. 23. They were conducted by Rev. 


of North St. 





TT. W. of the First Presbyterian 
which Mr. Buchner was 
a member. tev. Hay Watson Smith of the See. 
ond Presbyterian Church of Little Rock ag. 
sisted. The burial ceremony at the cemetery 
was conducted by the Masons. 5 

Mr. Buchner was a pioneer in the lumber in- 
dustry of Arkansas. He was born in Lancaster, 
Wis., April 9, 1872. Going to Arkansas as a 
young man he took employment with the Gates 
Lumber Co., of Wilmar. In a few years his 
organizing and administrative ability was recog- 
nized in his appointment as assistant general 
manager of the Gates’ interests, then being or- 
ganized and established at Crossett, Ark. He 
remained at that place nine years, severing his 
connection to join the Freeman-Smith Lumber 
Co., of Millville, as part owner and general man- 
ager. This position he maintained until the ex- 
piration of that enterprise last year. Organiza- 
tion of the Ogemaw Lumber Co. was engineered 
by Mr. Buchner, who made it possible for the 
department heads and other employees of the 
Freeman-Smith Lumber Co. virtually to own 
the Ogemaw operation. When the final whistle 
was blown at Millville the entire crew was 
moved bodily to Ogemaw where a modern pine 
and hardwood manufacturing plant is now in 
full swing. Mr. Buchner was president of the 
Ogemaw Lumber Co., president of the El Dorado 
Lumber Co., a retail concern, vice president and 
general manager of the El Dorado & Wesson 
failway Co., general manager of the Edgar 


(Juillian, pastor 
Church of Camden, of 





LATE C, 


A. BUCHNER 


THE 


Ark., and secretary and 
Arkansas- Vancouver 


Lumber (o., Wesson, 
general manager of the 
Timber & Lumber Co. 

Mr. Buchner was a philanthropist. 
the demands of his business activities 
than absorbed his time and thought, he found 
time to befriend the less fortunate boys of his 
community and to make it possible for his em- 
ployees to practice thrift through a systematic 
savings plan, which has proved to be a great 
benefit to them. Perhaps his most notable ac- 
tivities in connection with boys were centered 
on those unfortunates sentenced to the Indus- 
trial School for boys at Pine Bluff. For many 
of these he obtained both paroles and profitable 
employment. 

The loss of Mr. Buchner will be keenly felt not 
only by his immediate associates but by the en- 
tire lumber industry of the South. He was a 
prominent figure in the Southern Pine Associa- 
tion councils, having been a director for Arkan- 
sas during several successive terms. In recent 
years his had become a potent voice in Arkan- 
sas hardwod affairs, his most recent activity 
having been in connection with the formation of 
the West Side Hardwood Club, with headquar- 
ters in Pine Bluff, in which he was a leading 
member. 

A man of high moral principle, a living exam- 
ple of man’s humanity to man, unselfish to @ 
degree in giving of his resources and himself 
in helping the less fortunate, Clarke Buchner 
was indeed a shining example of a Christian 
gentleman. 


Although 
more 


WILLIAM J. SMITH, president of the firm 
of John B. Smith & Sons (Ltd.), Toronto, Ont., 
manufacturers, wholesalers and retailers of }um- 
ber, passed away at his home in that city on 
Saturday, Aug. 22, after an illness of severa 
months. Mr. Smith was one of the best known 
and most highly respected members of the lum- 
ber business in Ontario. The firm of which he 
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was president has been in business since 1851, 
in a very large way, and under Mr. Smith’s 
presidency it had built up for itself a name 
second to none. The business was established 
py the late John B. Smith, father of William 
J. Smith. William J. Smith was born in Toronto 
in 1856. After graduating from the Model 
School, he identified himself in business with 
his father and brothers, Robert, James H. and 
the late John M. Smith. As a young man he 
spent nine years at Angus, Ont., in the interest 
of the firm, and while there was married to Miss 
Charlotte Agnes Brown. With the exception of 
the nine years spent at Angus, Mr. Smith had 
spent his entire life in Toronto. He was a mem- 
per of the Toronto Horticultural Society and a 
great lover of flowers. Mr. Smith is survived 
py his wife, three sons: J. B., D. G. and W. C. 
Smith; two brothers: Robert and James H. 
Smith, and two sisters, Mrs. M. Blakemore and 


Mrs. J. . B. Lee, the latter of Woodbridge, 
Ontario. The funeral took place on Monday, 
Aug. 24, with burial in Mount Pleasant Ceme- 


tery, Toronto, and was attended by a very large 
number of lumbermen. 


Lumber Co., 1533 Madison Street, Chicago, died 
on Friday morning, Aug. 21, at the Lutheran 
Memorial Hospital, Chicago, after a brief ill- 
ness. Mr. Reinhard was about 42 years old and 
had been in the lumber business all of his busi- 
ness life. He was born in Columbus, Ohio, and 
went into the lumber business there, coming to 
Chicago many years ago. He was associated 
with the Colfax Hardwood Lumber Co., of this 
city for a number of years and later with Hunt, 
Washington & Smith. He also represented James 
E. Stark & Co., of Memphis, for a time. He 
later bought an interest in the McMullen-Powell 
Lumber Co., of Chicago, and with that concern 
organized the McMullen-Reinhard Lumber Co., 
of Hayti, Mo. Mr. Reinhard took charge of the 
Hayti operation and lived there for about seven 
years. He then bought out the McMullen- 
Powell interests and opened a wholesale hard- 
wood business in St. Louis under name of Rein- 
hard Lumber Co. In February of this year Mr. 
2einhard transferred his business activities to 
Chicago, where he handled the output of sev- 
eral Mississippi mills. A widow, Louise S. Rein- 
hard, one daughter, Mary Dolores Reinhard, his 
mother, Mrs. Ida Reinhard, and a sister, Mrs. 
E. H. Crain are the survivors. Burial took place 
on Monday, Aug. 24, in Columbus, Ohio. 


JOHN L. EGAN, acting head of the retail 
lumber business of his father, John EPgan, at 
609 Twenty-fourth Street, New York City, died 
suddenly recently of pneumonia. His death 
came as a distinct shock to the lumbermen of 
the New York district, by whom Mr. Egan and 
his father were greatly beloved. The success 
of the younger Egan in conducting the business 
had enabled his father, who is nearly ninety 
years old, to retire from active participation in 
the firm’s affairs. No other member of the 
family is connected with the lumber business 
and there is some question as to who will take 
charge. The Egan firm is one of the oldest in 
New York. The funeral took place: from the 
home of the senior Mr Egan and was attended 
by a number of members of the Nylta Club, in 
which the deceased had been a very active 
worker. 

HARRISON A. BLAIR, traveling representa- 
tive of Ek. C. Atkins & Co.’s Canadian plant at 
Hamilton, Ont., died on Aug. 19 after an illness 
of about ten days. He had lived at Hamilton 
since 1910 and formerly lived at Galt. Before 
that period he was employed as a skilled me- 
chanic in the home plant of E. C. Atkins & Co. 
at Indianapolis. On the establishment of the 
Canadian plant at Hamilton he was made super- 
intendent and in 1921 became traveling repre- 
sentative. He was widely known and respected. 
Surviving are his wife and married daughter 
and two brothers in business at Galt. 

EBENEZER D. GARDNER, retired lumber 
dealer of Weehawken, N. J., died on Aug. 25 at 
the home of his son, Charles N. Gardner, in that 
Place. He was in his 78th year and had been 
associated in the lumber business with his 
father, John Gardner, until the death of the 
latter. Later he established his own business 
in Weehawken and conducted it for many years, 
retiring a few years ago. 


FELIX LANG, pioneer German settler in Chi- 


cago and one of the early lumbermen of this 
city, died Tuesday, Aug. 25, at his home, 1626 
Sedgwick Street, at the age of 80. Mr. Lang 


came to Chicago in 1853, opening a lumber mill 
at 2ist and Loomis streets. He became for a 
time one of the leading men in the lumber trade 
of Chicago. He retired from business about 25 
years ago. Mr. Lang leaves two sons, Felix and 
Joseph Lang, and four daughters. 
FORD JONES, of the Chester Box Co., Chi- 
cago, and formerly a member of the firm of 
Jones, Coates & Bailey. of this city, died at his 
home, 1945 Foster Avenue, Wilmette, on Friday, 
Fon 22. He is survived _by a widow, three 
hel "4 iters and one sister. F uneral services were 
a on Monday,.Aug. 24, with burial in Forest 
Tome Cemetery. 


ea, MARGARET McCARTHY, 70, formerly 
were Point, Wis., and widow of Charles 
prs arthy, pioneer lumberman of northern Wis- 
bs Sin, died at her home in Milwaukee on Satur- 

Y, Aug. 22. She is survived by five sons and 


one daughter: Justin McCarthy, formerly pro- 
fessor of literature at Marquette University, 
Milwaukee; Robert, F. J., W. J., J. C., and 
Elizabeth M. McCarthy. Her husband died sev- 
eral years ago. Whe funeral was held from St. 
Rose Church, Milwaukee, with burial in Holy 
Cross cemetery. 


News Letters 
(Continued from page 73) 
NEW YORK, N. Y. 


Aug. 25.—An advance in fir prices ranging from 
$1 to $1.50 has been the feature of the lumber 


market during the last week. Representatives of 
west Coast mills say that prices on the Coast have 
advanced as much as $2, and they foresee a similar 
increase, or a larger one, in values on the local 
market. The retail trade is not quibbling at pay- 
ing the new scale, and rather gives indication of 
coming into the market more strongly than it has 
done in weeks. The situation in cypress also ap- 
pears to be most favorable, several shippers’ repre- 
sentatives stating today that they have cargoes on 
the way and are eager to receive them. In North 


Carolina and southern pines there has been an 
advance in other items following last week’s $4 
raise in flooring. Wide inquiry today indicated 


there are only optimists in the lumber trade. 

Walter R. Hewitt, representing the Charles R. 
McCormick Lumber Co., said the situation in fir 
was most favorable, and his sentiments were echoed 
generally. Retailers report that west Coast lum- 
ber is moving out of the yards in a most gratifying 
manner. 

Elmer S. Anderson, of the Southeast Lumber 
Export Co., said there had been an improvement 
in export demand, and he felt business would con- 
tinue on the up grade. 

Secretary Brown, of the Building Material Men’s 
Association of Westchester County, had most favor- 
able reports from retailers in his seetion. In Jer- 
sey, too, conditions are described as “very encour- 
aging.” 

Work on the 7%4-mile boardwalk linking the 
Rockaways and other Long Island beaches began 
Saturday. Realty values have leaped up in the 
last month, and retail dealers in lumber in all of 
the affected towns say there is no question that a 
great building boom is coming along the beach 
fronts, 

Jack Patterson, president of the Nylta Club, is 
now recuperating in Maine from a severe attack 
of influenza. He has written a letter to friends in 
the city expressing appreciation for remembrances 
while he was a patient in a local hospital. 

Arthur EK. Lane and G. F. HWerdling tied for first 
place in Class A at the August tournament of the 


Knot Golfers, held last Tuesday at the Siwanoy 
Country Club, Bronxville. Pryor H. Kalt took 
first honors in Class B with T. H. Silver, and 
J. A. Dailey tied for second place. Messrs. Lane, 


Ilerdling, W. R. Morris 
shares in the sweepstakes. 

The North American Timber Corporation, with 
headquarters in New York City, has erected a mill 
on St. Simon Island, near Brunswick, Ga., to cut 
about 25,000 feet of pine and hardwoods daily. 
There is sufficient timber in sight to operate from 
the present location for about five years. Ship- 
ments are being made by Clyde Line weekly service 
via Brunswick to New York and Boston. 


DULUTH, MINN. 


Aug. 24.—As a result of expanding inquiry for 
lumber, two large sawmill companies are ten days 
to two weeks behind in loading cars. Planing mills 
are as a rule working overtime to keep pace with 
business standing upon the books. Demand for 
mixed carlots of northern pine has been surpris- 
ingly active, a good proportion going to the agri- 
cultural districts of Minnesota and North Dakota. 
Retail yards are showing more disposition to order 
beyond immediate requirements. Suilding opera- 
tions are being well maintained in Duluth and 
Superior and in northern Minnesota towns. Quo- 
tations are firm in all lines of northern pine, with 
an advancing tendency reported in some items of 
which mills are carrying smaller supplies. 

3ox manufacturers have been coming into the 
market more freely for northern pine box lately, 
and some business was booked this week for ship- 
ment to Detroit and Chicago. A jobber reported 
the receipt of some further inquiry from the East 
for cargo lots of No. 3 and better and lower grades 
of northern pine. 

The Virginia & Rainy Lake Co. plans twelve 
camps next winter, or two less than last season. 

Officials of the Duluth Hoo-Hoo Club are plan- 
ning varied programs for their weekly luncheons to 
begin early in September. Those get-together af- 
fairs have been productive of good results in 
straightening out trade problems as they arose. 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish . Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, | ; F 

360 North Michigan weal ( Chicago 
W. O. W. Building, - . Omaha 
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Our soft, light lumber, 


cut from high altitude H. B. Hewes, 
i ; President 

timber, offers big val- sw. T. Virgin, 
i Vice-President 
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R.W. Downman 
BOX SHOP J. W.McWilliams 
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Try us next time. 


Gen. Manager 


F. E. Walker, 
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Clover Valley Lumber ase: 


| LOYALTON, CALIFORNIA 





Dealers 
find a ready 


market for 


Lumber Co. 
General Office: 
ALBION, CALIFORNIA 
Sales Office: Hobart Bldg., San Francisco 


San Diego Office, 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 


Mills: Albion 
and Navarro, Calif. 





Collections by Retail Lumber Dealers 4 *<r'es 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 
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Hammond Lumber Co., Inc. 


SALES OFFICE: 
1005 Lenten Gonrentee CHICAGO verti 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 











We'll Buy Those Odd 
Lots of Factory Lumber 


and special stock, all woods, that 
you have on hand if your price 
is right. 
John A.Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








Fir Frame Lumber 


Kiln Dried, Run to Special Patterns. 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram Lumber Co. 
28 E. Jackson Bivd., CHICAGO, ILL. 








Telephones: Wabash 8117-8118 
HUTCHINS sereesn 
orage Co. Yell Pi i 
Saw Mill, Band ResawandPlaning Mill | White Pine 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 


Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 


Douglas Fir, 











OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


EVERYTHING in L A T aa 


Northern and Western 


























E. N. Beard, of the Gause-Beard Plywood Co., 
Memphis, Tenn., was in Chicago this week calling 
on the trade. 


W. R. Willett, of the W. R. Willett Lumber Co., 
Louisville, Ky., has returned home after spending 
a couple of weeks in the Chicago territory. 


J. W. Welch, of the Welch Lumber Co., Mem- 
phis, Tenn., was a Chicago visitor last week. Mr. 
Welch is looking for an excellent fall business. 


W. M. Nichols, sales manager of the Pioneer 
Lumber Co., Elrod, Ala., and family have been 
spending their vacation in Chicago and vicinity. 


T. D. Higgins, manager of the Chicago office of 
Turner-Farber-Love, Memphis, Tenn., made a trip 
through the Indiana consuming territory last week. 


A. B. Clenay, who is associated with J. M. 
Steverson, yellow pine manufacturer of Birming- 
ham, Ala., was business visitor in the local market 
this week. 


KE. M. Meany, manager of the millwork depart- 
ment of the Lumber Mills Co. is spending his vaca- 
tion along with his family at Lac du Flambeau, 
Wis. He will be gone two weeks. 


Leo H. Schoenhofen, of the Bissell Lumber Co., 
Marshfield, Wis., was a Chicago visitor this week. 
Mr. Schoenhofen was calling on the trade and 
looking over business conditions. 


C. E. Good, vice president of the Bay de Noquet 
Co., has returned to Chicago after a week spent 
at the company’s mill at Nahma, Mich., looking 
over mill and logging conditions. 


W. M. Messer, of the Corinth Hardwood Floor- 
ing Co., Corinth, Miss., was in Chicago the fore 
part of the week looking after business matters. 
He left for the South on Tuesday. 


Charles W. Ford, for several years assistant 
manager of the National Box Co.’s Natchez (Miss.) 
plant, has been made general sales manager of the 
company with headquarters in Chicago. 


Cc. C. Dickinson, vice president of E. Sondheimer 
Co., Memphis, Miss., was in Chicago a few days 
ago calling on the trade. Mr. Dickinson was op- 
timistic over the outlook for fall business. 


H. W. Maffett, of the Maffett-Graef Lumber Co., 
hardwood wholesaler of Appleton, Wis., was in 
Chicago this week on business. While here Mr. 
Maffett called on some of his friends in the trade. 


Ed. Grace, who formerly represented the Booth- 
Kelly Lumber Co., and the Three Lakes Lumber Co, 
in Minneapolis, was in Chicago this week visiting 
with some of his friends before leaving for Florida. 


Bert E. Cook, of the Vanlandingham-Cook Lum- 
ber Co., who, with his family, has been spending 
his vacation in the Green Bay district of northern 
Wisconsin, returned to the city the first of the 
week, 


Ernest 'T. Bond, in charge of the Chicago office 
of the Hugh McLean Lumber Co., Buffalo, N. Y., 
has been vacationing the last two weeks with his 
family at Fontana, Wis. He is expected to return 
this week end. 


Howard Barnaby, associated with Charles H. 
Barnaby, hardwood manufacturer and wholesaler 
of Greencastle, Ind., was in Chicago this week 
calling on the trade and making a survey of the 
market and general business conditions. 


A. K. Dexter, of the Wisconsin-Alabama Lumber 
Co., Sylacauga, Ala., stopped in Chicago this week 
for a short visit with several local lumbermen. 
Mr. Dexter had been spending his vacation at the 
company’s headquarters in Madison, Wis. 


Raymond Kayser, for five years bookkeeper for 
the West Side Lumber Co., of Independence, Iowa, 
has been made manager of the Meuser Lumber Co., 
of Independence, succeeding L. S. Reinecke who 
has been manager of the conern for the last two 
and a half years. 


L. R. Gale, of the Gayoso Lumber Co., Memphis, 
Tenn., was in Chicago the first of the week call- 
ing on the trade. Mr. Gale believes that curtail- 
ment of production among the southern mills has 
been largely responsible for the recent improve- 
ment in the market. 


Charles Green, president Eastman, Gardiner & 
Co., Laurel, Miss., was in Chicago last Tuesday, 
en route back to Laurel after having attended some 
important meetings at Wausau, Wis. Mr. Green, 
with his family, has been spending his vacation 
at Lake Placid, N. Y. 


—_—_—-_ 


L. P. Monks, formerly secretary of the Hermance 
Machine Co., Williamsport, Pa., recently purchased 
the controlling interest of Jolly J. Heintz, who has 
been president and in control of the company 
since 1916 and associated with it since 1909. Mr. 
Heintz has not matured any plans for the future. 


Frank Smith, of the Mossman Lumber Co., Mem- 
phis, Tenn., was among the southern lumbermen 
transacting business here within the last few days, 
Mr. Smith is encouraged over the recent strength- 
ening of southern hardwoods and feels that the 
market will maintain its present strong position, 


C. W. Schadt, of the C. W. Schadt Lumber Co,, 
South Bend, Ind., was in the city Tuesday calling 
on his friends in the trade. Mr. Schadt reports 
a good business in South Bend this year growing 
out of the erection of 700 homes. He expects an 
active fall trade with orders being taken at steady 
prices. 

The Lake City Lumber Co. announces the re- 
moval of its offices from room 454 in the People’s 
Gas Building to suite 1402-1404 in the Fisher 
Building, effective Sept. 1. The company’s new 
quarters are larger than the old location and will 
better enable it to take care of its steadily growing 
business. 


Cc. L. Foretich, of the Bradley Lumber Co., 
Warren, Ark., was in Chicago this week conferring 
with the Charles L. Baxter Lumber Co. The Brad- 
ley Lumber Co. manufactures the well known 
Bradley line of flooring which is handled in this 
territory by the Charles L. Baxter Lumber Co. 
Mr. Foretich is sales manager of the concern. 


R. M. Walker, of the commission firm R. M. 
Walker & Co., accompanied by his wife left last 
week by auto on a trip to Niagara Falls. ‘They 
planned to stop at Clyde, Ohio, for a few days’ 
visit with relatives. Reports received from the 
travelers indicate that they are enjoying the trip 
immensely. They will return the forepart of next 
week, 


E. E. Hall, sales manager of the Sumter Lum- 
ber Co., Electric Mills, Miss., informs the com- 
pany’s local representative, the John H. Shook 
Lumber Co., that he has returned from a _ two 
weeks’ vacation spent in Texas. Mr. Hall was ac- 
companied by his family. As regards business con- 
ditions, he is very optimistic and looks for a 
strong market during the fall. 


A. H. Stange, pioneer lumberman, of Merrill, 
Wis., accompanied by his wife, was in Chicago 
recently, en route to La Grande, Ore., where the 
Stange interests are erecting a modern lumber 
manufacturing plant, and they expect to spend 
some time there. Construction is under the direc- 
tion of August Stange, and the plant will probably 
be in operation within the near future. 


John A. Spencer, of the John A. Spencer Lumber 
Co., was in Detroit several days of last week con- 
ferring with Charles P. Raymond, who is in charge 
of the company’s office in that city. Mr. Spencer 
reports that his firm is doing a brisk business in 
Detroit and that the volume is holding up sur- 
prisingly well. Vincent Raymond, assistant to 
Charles P. Raymond in the Detroit office, was in 
Chicago this week on business. 


Marvin Nichols, of the wholesale firm of 
Nichols, Krone & Co., Muncie, Ind., and Mrs. 
Nichols left the first of the week for an extended 
motor trip through the West. They will go by 
the southern route and after visiting points in 
California, Oregon and Washington, will return 
by the north. Mr. Nichols expects to give some 
attention to business matters as well as enjoy 
a well earned vacation while on the trip. 


The Lamar Hardwood Co., of Quitman, Miss., 
operator of a large band mill cutting virgin short- 
leaf yellow pine, has recently appointed the Lum- 
br Service Corporation as its representative 1D 
this territory. The Lamar Hardwood Co. 18 
operated by the former owners of the Lamar Lunl- 
ber Co., Clyde, Miss. The Lumber Service Cor- 
poration has also been recently appointed ex- 
clusive sales agents in this territory for the line 
of fir joists handled by the C. A. Mauk Lumber 
Co., Seattle, Wash. 


H. P. Welch, general mill superintendent of the 
Central Pennsylvania Lumber Co., Williamsport, 
Pa., was in Chicago this week, en route back home 
after spending the last three weeks at Rib Lake, 
Wis., looking after matters connected with the 
Rib Lake Lumber Co., which is owned and oper 
ated by the Pennsylvania organization. Mr. Welch 
was accompanied to Rib Lake by A. H. Brush, who 
was installed as mill superintendent at that point. 
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This plant is now going in good shape on a day 
and night run, and Mr. Welch was much pleased 
with conditions. 


M. C. Hayden, vice president Rudell-Hayden 
Lumber Co., Tacoma, Wash., has been in Chicago 
recently, investigating market conditions in this 
territory. Mr. Hayden expected to continue his 
investigations throughout Illinois, Indiana and 
Ohio before returning to his west Coast headquar- 
ters. Everywhere he has been in the agricultural 
sections he has found conditions quite satisfactory, 
with a splendid outlook for business. In fact, the 
prospect is that in the agricultural districts busi- 
ness in the near future will be better than in 
larger industrial centers. 


W. M. Cady, president W. M. Cady Lumber Co., 
McNary, Ariz., accompanied by Mrs. Cady, was in 
Chicago for a day this week, en route to New 
York City. Mr. Cady is quite enthusiastic over 
his company’s Arizona operations and with the 
way in which “Cady quality’ Arizona white pine 
is gaining in popularity among the distributers 
and users of lumber all over the country. ‘The 
Cady mills are now producing a carload daily of 
moldings, and still are unable to supply the de- 
mand for this popular product. Mr. Cady expects 
soon to complete plans for the new mill which his 
company is to build for the purpose of cutting the 
timber in the Sitgreaves national forest, recently 
purchased. 


Fred C. Wenthe, well known retail lumber dealer, 
of Effingham, I1l., was in Chicago for two or three 
days this week. Mr. Wenthe is chairman of the 
committee on exhibits for the annual convention 
of the Illinois Lumber & Material Dealers’ Asso- 
ciation for 1926, to be held at the Edgewater 
Beach Hotel, Chicago. Mr. Wenthe already has 
begun making arrangements for exhibits, which 
are to be more numerous and more elaborate than 
ever. He reports a recent improvement in business 
in his territory, that is quite gratifying. In order 
more fully to take care of the wants of the home 
builders in his territory, Mr. Wenthe recently 
purchased a store building near his yard, in which 
he will install a complete stock of paints and 
builders’ hardware, In addition to his activity in 
connection with the State association, Mr. Wenthe 
is an enthusiastic Rotarian, and while in Chicago 
took advantage of the opportunity to attend the 
weekly meeting of the Chicago Rotary Club, which 
was addressed by Senator Charles S. Deneen, of 
Illinois, and Senator George H. Moses, of New 
Hampshire. 


Paul Miller, vice president and general manager 
of the Russell J. Mathias Co., has just returned 
from a three weeks’ vacation spent largely in the 
wilds of northern Saskatchewan. Mr. Miller left 
Chicago about the first of the month, going to 
Winnipeg, Man., where he stopped to look after 
some business matters. He was joined there by 
B. F. Harris, of the B. F. Harris Lumber Co. 
(Ltd.), widely known throughout the North as the 
spruce king, and, with only a guide as company, 
the two set out on a fishing trip which took them 
300 miles north of Winnipeg. They found the 
fishing excellent, pulling out five-pound bass with 
astonishing regularity. Mr. Miller reports that 
they saw plenty of deer, and one stormy night 
when they lost their way in the forest, they ran 
on to a bull moose. Regarding the outlook for the 
industry in that section, Mr. Miller says the pros- 
pects are excellent for a good fall business. The 
crops are the best they have been for several years 
and the lumbermen are expecting an active demand 
for spruce to be used in building grade elevators 
and for construction work on the farms. Prac- 
tically all the mills in that section are having a 
hard time maintaining their organizations just now 
as the farmers are paying such high wages for 
work in the harvest fields that the mill employees 
drift away to take advantage of the more remu- 
herative wages. 


Establishes Research Division 


In order to develop higher standards and pro- 
mote more econmical utilization of western red 
cedar poles, the Western Red Cedar Association 
has established a research division with head- 
quarters at 5 South Wabash Avenue, Chicago. 
Kurt C. Barth has been named director of this 
bureau which has as its object the mutual ad- 
vancement of the interests of both producers and 
consumers of western red cedar poles. 

The program outlined for the bureau contem- 
Plates a codrdination of producing conditions with 
consumers’ needs and vice versa; a collection of 
Physical data, service records, and all technical 
information helpful to engineers and buyers re- 
Sponsible for the purchase and use of western red 
cedar poles. It will also give constant attention 
to all factors of production, distribution and con- 
sumption, including preservative treatment, so 
that the product of each member of the associa- 
tion will be maintained at the highest standard 


of quality and value. To this end effort will be 
made to codperate with all technical organizations 
and others that may be interested in, or deal 
with, conductor supports. 

From time to time pertinent literature will be 
made available for general distribution; but in 
large measure, the service to pole consumers will 
of necessity be confined to specific problems of a 
more personal nature. Anyone desiring informa- 
tion about red cedar poleS should address the Re- 
search Division of the Western Red Cedar Asso- 
ciation, 5 South Wabash Avenue, Chicago. 

SAR BABABEZaASBASAi 


Discuss Need of the Truck Buyer 


Members of the entire GMC truck branch or- 
ganization are meeting at the Detroit and Pontiac 
(Mich.) plants for their annual conference with 
factory officials. The meetings are being attended 
by branch representatives from every section of 
the country as well as from Canada and will be de- 
voted to discussions on sales, service and manu- 
facturing problems. 

In commenting on the meetings C. H. Engelman, 
general sales manager of the General Motors Truck 
Co., says: “The need of the truck buyer is the 
uppermost consideration in our sessions. Our en- 
tire program has been given over to ‘how to better 
serve the truck buying public.’ The specialized 
uses of the motor truck and the constantly in- 
creasing efficiency of motor transportation demand 
the most intelligent direction of motor truck sales, 
service and manufacturing. This conference is in 
effect a factory-user contact through our branch 
representatives, and, as in the past, may be ex- 
pected to produce excellent results.”’ 
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To Hold Sales Conference Here 


Sales representatives. of the Long-Bell Lumber 
Co. in the Chicago district will meet here Saturday, 
Aug. 29, in an important conference at which the 
discussion will center on methods of extending the 
facilities of the company to its customers in this 
territory. Emphasis will be placed on ways of 
making the Long-Bell service more complete. In 
addition to C. W. Lawrance, manager of the Chi- 
cago district, George A. Houston, of Kansas City, 
Mo., manager of lumber sales, and George W. All- 
port, of Pine Bluff, Ark., hardwood supervisor, will 
be present to lead the discussions and make sug- 
gestions. Salesmen who will be in attendance are 
as follows: M. W. West, Danville, Ill.; O. D. 
Smith, Rockford, Ill.; W. S. Phillips, eastern Wis- 
consin; F. C. Van Brunt, W. C. Mitchell, and P. H. 
Jordan, Chicago; and W. A. Limsbaugh, Peoria. 
The conference is expected to develop many impor- 
tant suggestions which will enable the Long-Bell 
salesmen to serve their trade in this area more 
efficiently. 

Sea aeaaaaaanvs 


Lumberman Hurt in Train Wreck 


Harry L. Street, of the Street-Chatfield Lumber 
Co., who returned this week from a western vaca- 
tion trip, is confined to his home with a badly 
sprained ankle sustained in the head-on collision 
between the two crack panoramic specials on the 
Denver & Rio Grande Railroad, which occurred Aug. 
20. Mrs. Street escaped from the wreck with a 
badly wrenched back, while their four daughters, 
who also accompanied them on the trip, suffered 
severe bruises. 

That the party did not suffer more serious in- 
juries is little short of miraculous. Mr. Street and 
his family were occupying the parlor coach on the 
east bound train when the accident occurred. The 
first four cars on the train, including the parlor 
coach, were hurled down a steep embankment by 
the impact, coming to a rest at the very edge of 
the river. The nose of the coach in which Mr. 
Street and his family were riding was pointed down 
the bank at a precipitate angle, and the forward 
end where they were seated was nearest the water. 
If the couplings had not held it is likely that the 
car would have plunged into the river. 

Mr. Street succeeded in escaping from the car 
by breaking a window and through this aperture 
he extricated his family. The front end of the 
coach was badly wrecked and the seats within 
were well demolished, so violent was the crash. 

Mr. Street and his family had boarded the ill 
fated train at Salt Lake City, after a visit at the 
Diamond G Ranch near Du Bois, Wyo., and 
a trip through Yellowstone National Park, and 
were bound for Colorado Springs, where they ex- 
pected to stop off before returning to Chicago. 
Their train, running down grade, was drawn by 
but one engine, while the corresponding train going 
west was a double header. Through some mistake 
on the dispatchers’ part, the two trains, regarded 
as the crack specials of the road, were given a 
clear track and crashed head-on. The three en- 
gines were almost completely demolished and only 
the fact that the passenger coaches were made of 
steel prevented them from suffering the same fate. 

Mr. Street considers that he was fortunate to 





CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPR FSS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. mscormick Butane’ CHICAGO 


Yards and ‘Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL C. F. CARNEY 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith X& Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 865, 11 So. La Salle St 
Randolph 2165 Chicago, III. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange ange CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


“7 sem. for Redwood Manufacturers’ Co., and 
F.C.O.”’ Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, Fs eee 431 S. Dearborn St.. Chi- 
cago, 3 
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Write for prices. f 
E. L. BRUCE COMPANY 
Manufacturers ‘ 
Memphis, Tennessee 
bon CURTCILIVIE Lge EEK 





Bruce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 
tured from Southern beech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 








hold the finish longer. 


It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 
life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 














Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
_— Just advise us the amount due you. We'll 
get it. 


LumBermen’s Crepvit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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Sawmills That 
Stand the Gaff 


of steady running and prove efficient under 
emergency conditions must be scientifically 
designed and built right in the beginning. 
For thirty-four years we have been doing 
this and more too for sawmill operators. Our 
engineering service embraces everything 
from selecting the site to operating the mill 
for you. Learn more about our service now. 


HRALL&SHEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
Lake Charles, La. 



































escape with nothing worse than a sprained ankle, 
and his family shares the same views regarding 
their own injuries. Although the ligaments in Mr. 
Street’s ankle were badly torn and he is still con- 
fined to his bed, he hopes to be out within a few 
days. 
Sea eaeaaaaaaas 
An Indian Name Signifying Fish 

SEATTLE, WASH., Aug. 22.—Ralph D. 
assistant secretary-manager of the West Coast 
Lumbermen's Association, has returned from ya- 
cation, and now that he is home again he has a 
lot of fun telling about it. Mr. and Mrs. Brown, 
and daughters three, spent eight delightful days 
in the wilderness near Clifton, east of Hoods 
Canal, a region locally noted for its trout and 
fishing stories. 

But this isn’t a fish story. 
icle of where Ralph has been. When he starts to 
tell about it, and gets to the name of the river, 
that’s far enough. It’s hard to get across. 

“Yes,” observes Ralph, “fishing is good along 
that famous Indian stream, the Tuheyuh . .. .” 

“The what?’ 

“Tuheyuh—T-u-h-e-y-u-h—T wo-Who-You—accent 
on the ‘who,’ the penult; easy enough, when once 
you get it. 

“Sure thing—Te-hu ... .” 

“Oh, no: 2-Hoo--U; like the ‘hoo’ in Tloo-Hoo.” 

And so it goes. It certainly was a fine trip. 


3rown, 


It is merely a chron- 


Takes Part in Rescue Work 

NEW ORLEANS, LA., Aug. 25.—Traffic Manager 
A. G. T. Moore, of the Southern Pine Association, 
is receiving the congratulations of his friends on 
a week-end adventure that earned him prominent 
and honorable mention in connection with an al- 
most miraculous rescue of passengers from a burn- 
ing lake steamer. Mr. Moore was a member of a 
yachting party on the Winnetka, a privately owned 
50-footer making the run to Mandeville for the 
week-end. Twelve miles out from the West End 
pier, the Winnetka overtook the big auto-ferry and 
excursion steamer Southland, bound for Mande- 
ville with the usual Saturday crowd, just as fire 
was discovered aboard the Southland. The Win- 
netka promptly came about and went to the rescue. 
Unable to take aboard all the Southland passen- 
gers, the Winnetka’s party took aboard the women 
and children, picked up the panicky passengers and 
those otherwise in distress in the water and stood 
by until other larger vessels came up. Thanks in 
large part to the Winnetka’s prompt succor, not a 
life was lost from the Southland, although the big 
excursion steamer burned to the water's edge. 


Training Helps Former Employee 


CoLuMBUS, Onto, Aug. 24.—The W. M. Ritter 
Lumber Co., of Columbus, has received a most in- 
teresting letter from J. Berger, now associated 
with his father in the furniture business in Rot- 
terdam, Holland, and formerly an employee of the 
company. Mr. Berger thanks his training in the 
Ritter organization for much of his knowledge of 
hardwoods. THe arrived in the United States in 
1920 and after casting around secured a job at the 
Fitzpatrick operation of the Ritter company, where 
he learned grading thoroughly. He calls attention 
to the grading schools held every Sunday morning 
at the mill, taught by the superintendent, head 
sawyer and inspectors. He usually made a grade 
of 60 to 8O percent in the school. When he left 
the employ of the Ritter concern he returned to 
his fatherland and entered the business of furni- 
ture manufacturing and wholesaling and spends 
most of his time traveling. 


Compares Past and Present Conditions 


Oconto, Wis., Aug. 24.—The Kiwanis Club of 
this city heard an interesting talk at its meeting 
last week on the “Problems of the Lumberman” 
by A. L. Osborn, of Oshkosh, Wis. Mr. Osborn is 
connected with the Seott & Howe Lumber Co., of 
Ironwood, Mich.; the Medford Lumber Co., Med- 
ford, Wis., and the Mellen Lumber Co., of Mellen, 
Wis. His address was given in accordance with 
the policy of the club to have each line of business 
and its problems presented to the members. 

Mr. Osborn compared conditions with those of 
twenty to thirty years ago and pointed out the 
way costs have increased since that time. He 
stated that these increases have ranged from 200 
to 4000 percent. The chief factors in the raising 
of the lumbering costs, according to the speaker, 
are the increased freight rates, increased taxes, 
labor with its heavy turnover, and insurance and 
decreased efficiency on the part of the workers. 

He gave examples of specific tracts of timber 
land which had been held for a number of years 
and during that time the original cost with in- 
terest and taxes paid showed a total above the 
market price of the timber. Mr. Osborn told how 
western lumber was being loaded on board ships 


on the west Coast or on the Columbia River, 
shipped through the Panama Canal, and landed 
at New York, Baltimore, and other eastern ports 
for $10 a thousand which is the exact cost of ship- 
ping lumber from Wisconsin to Pittsburgh. 

On account of this condition, declared Mr. Os- 
born, the West controls the eastern and southern 
markets. The southern lumberman, driven out of 
his own market, is crowding the North, according 
to Mr. Osborn, because of its cheaper labor, back 
into its own door yard and, with the general lumber 
demand the greatest in history, Wisconsin, Michi- 
gan and Minnesota lumbermen are being hard 
pressed to live. 

(SEGALL ASa: 


May Cut White Oak Veneering 


HEBER SprinGs, ArK., Aug. 24.—C. EK. Olm- 
stead recently purchased 3,900 acres of virgin 
timber near Rushing, eight miles north of Shir- 
ley. The Olmstead mill now located at Peter 
Creek is to be moved to the new tract after 
Sept. 15, and the product is to be shipped from 
Shirley. Mr. Olmstead says that in cutting this 
tract of virgin timber, he may decide to put the 
largest and best logs into quarter sawed Jumber 
and quarter sawed veneering. This timber is 
the best grade of white oak and well suited for 
making high,grade veneering. In addition to 
this operation, Mr. Olmstead has three other 
stave and heading mills, with a timber supply 
ample for several years. 


. . 
Arranging for New Oregon Mill 

Asp Grove, OrE., Aug. 22.—C. C. Sheppard, 
general manager Forest Lumber Co., Oakdale, 
La., has been spending some time in this terri- 
tory, purchasing equipment and making ar- 
rangements for the construction of the new mill 
at tnis place, to be built by his company. This 
mill is to be equipped throughout with machin- 
ery to be furnished by the Filer & Stowell Co., 
Milwaukee, Wis., which company furnished the 
machinery for the mill that was operated for 
many years at Oakdale, La., by the Forest Lum- 
ber Co. The new mill at this point, when com- 
pleted, will include two 9-foot bands, with all 
necessary auxiliary machinery. 


SPP aRBEREBEERABEEAE: 


TROUBLE AND LITIGATION 


EVERETT, WASH., Aug. 22.—With liabilities of 
about $100,000, and assets sufficient to cover, the 
firm of Connor & Bailey (Ine.) went into a _ re- 
ceivership this week. <A friendly action was filed 
by one of the creditors, with the object of protect- 
ing the‘assets, and Charles A. Steubenrauch, who 
has been manager of Connor & Bailey, was ap- 
pointed receiver. He expects to realize on out- 
standing accounts and wind up the business in a 
comparatively short time. Prior to the applica- 
tion for receiver, the firm sent out this letter: 
“Due to general conditions which have influenced 
the shingle market for a long period, with no 
prospects for betterment in the near future, Con- 
nor & Bailey (In¢.), after careful consideration, 
have decided to discontinue the wholesaling of red 
cedar shingles. In order to bring this business to 
a close, it will be necessary to collect all moneys 
due the firm, and we would appreciate your send- 
ing in, at your early convenience, a statement of 
your account in order to confirm our liabilities to 
our creditors. A complete statement of the af- 
fairs of our company is being prepared, and a 
copy thereof will be mailed to you shortly for your 
information.” 


Connor & Bailey (Ine.) is one the best known 
firms in the shingle business of the west Coast, 
having been in existence more than eight years. 


Gets Lumber Contract for Speedway 


JACKSONVILLE, Fua., Aug. 24.—It is esti- 
mated that the new speedway at Fulford-by-the- 
Sea, Fla., will require enough lumber to build 
312 cottages, or sufficient to house a population 
of a town of about 1,500 persons. This is based 
upon the requirement of about 8,000 feet of 
lumber to a cottage. 

The contract for the lumber was secured by 
the Drake Lumber Co., of Miami, amounting 
to about 2,500,000 feet at a gross price of 
$85,000. The lumber is to be delivered during 
October at the rate of five cars a day. 

The new speedway at Fulford-by-the-Sea 
when developed will be the speediest circular 
track in the world. It will be 76 feet wide and 


will have a slope of 52 degrees at the corners 
and 35 degrees on the sides and will be laid out 
in the shape of an oval. 
will be $1,250,000. 


It is estimated the cost 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Aug. 21: 
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Ba&better ss... eu 4 e~ =e eee 67.50 56.50 | U“ en 89’ 16 99. | AX 8 ec eeeee ee + 35.00 23.50 18.25 
preenmand eas 69.00 BXD, 20) SS 0.0 5.6:6.3.06%.603 SOROU 8.00 ; e ; Z pes aA TRIG” i cvseectee sence “eecke ‘Loo 
; 1%,' 1%, 2”x4 to 8”.... 76.00 ..... $28.00 $30.00 2x 4” $25.00 $27.50 se “a 
Fi: — 1%, 1%, 2”x5, 10, 12”.. 76.50 ..... 25.50 27.00 Jx 6” 21.50 23.00 Ceiling and Partition 
— see . 26.25 28.50 2x ” 22.25 24.50 4” on 
B&better ........... 4.25 47.50 Fencing and Boards 27.50 29.25 2x10” 24.50 26.75 Cle. Clg Clg. Part. 
; icenehneanaee 94 peigend 4 Mas Mee 29.00 30.50 2x12” 26.50 28.00 Be&bet tter - rod ey 50 $44.25 $48.09 
_ sais $33.50 $18.00 $15.00 Casing and Base - 1 ..... 35. -¢ cele nee 
Moldings SD eee 36.75 16.75 “peter Ete: 
a ae 34.00 18.00 B&better Lath 
15%” and under..26 percent discount ES | | irra 27.00 18.25 SN os A ork Vi arediva eRace EE $75.00 No. 1 No. 2 
1%” and over...21 percent discount Ee ee 50.00 20.00 Diet 2. oaiaine RRR ae em aiolalsnres 80.00 3 x114”—4’ . $5.50 = $4.06 
Norfolk, Va., Aug. 27.—The following prices for North Carolina pine have been obtained f.0.b. Norfolk: 
Edge, rough No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
RIE: £654 a uaieuve ere $48.00@50.00 $29.00@31.00 $23.50@24.00 $19.50@20.00 Lath, N J 6 6.25 fers. 6” Ss ” @ 
GME sanacecesonenss 53.00@56.00 —34.00%@36.00 24.50@25.00 .....@.. ee tee Ce. OF Ce eee 
fa ee 57.00@60.00 36.00@38.00 25.00@ 25.50 eek @... pau Factory, 2”. 27.00@30.00 10”. 28.50@29.5 10”. 55.00@61.00 
8/4 Terre eer ee 61.00@65.00 39.00 @41.00 | oe Ee eek Sizes, or. ... 20.50@ 25.50 12”, 30. 00@281. rH 12”. 61.00@65.00 
Rough, 4/4— rations . ee ee m 
BY ce eeeeeeses 53.00@55.00  36.00@39.00  27.00@28.00 21.50@22.50 Finished widths No. 2 & better No. 3 No. 4 
10”)... ee eee ee ee ees 55.00@57.00  39.00@42.00 28.00@29.00  22.50@23.50 Flooring, {3x2% and 3” rift........ $75.00@80.00 AL eae re eee 
IO") conswanacannesh 61.00@65.00  43.00@45.00  29.50@30.50  23.00@24.00 ieiacie ee 2UG 3 ANG BI” ociess-c.055 46.00@53.50 $37.00@43.00 $23.50@ 26.00 
Bark strips, Nos. 1 & 2.$30.00@32.00 Zark strip partition, GEMIN BASS? 5c con acs doko ewes 28.50@30.50  24.00@25.00  16.00@17.00 
BOK ccvvsne 13.50@14.00 ey ae ee 7 re ee $41.00@43.00 site wih Wiaeive sweeten AOURaee eon 29.50@32.00 25.00@ 27.00 17.50@18.50 
Cull ved NOATE...:. 6:60 dices 10.00@11.00 PERUIAOI AG” actin das aennma meee. 47.00@54.50 38.00@44.00 24.50@27.00 
Duluth, Minn., Aug. 25.—There is a tendency for some items to advance but prices remain firm. Quotations f.o.b. Duluth are: 


COMMON BOARDS, RouGH— 


6’ 8’ 10’ 12” 
No. 1, 87 2.0000. .900,00 $57.00 $62.00 $62.00 
OY? cna sok 61.00 63.00 69.00 71.00 
| ers 65.00 68.00 75.00 75.00 
NO: 2, BD ewsws sor 38.00 40.00 47.00 49.00 
| Eee 41.00 43.00 50.00 50.00 
iS” osvawndd 46.00 48.00 57.00 57.00 
MO: By vanwwsase 29.00 31.00 33.00 32.00 
10” ».c00000% eee 31.00 33.00 33.00 
Re srs ncned 31.00 32.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 
For $1 or 2S, add 75 cents; SIS1KE, add $1; 
Drop siding, grooved roofing and O. G, 
Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 PIec : STUFF, $1S1E— 
8’ 10’ 12” 12° 


ox 4”. $36 00 $28.00 $30.00 $30.00 $29.00 
2x 6” 26.00 27.00 29.00 29.00 28.00 
2 8” 6040 2100 29.00 30.00 32.00 31.00 
2x10" ...+ 81:00 32.00 34.00 36.00 34.00 
2x12”.... 32.00 33.00 35.00 37.00 35.00 
2x14”. 37.00 38. 00 40.00 = 00 40.00 
No. 2 pie ce stuff, $3 less than No. 1; pine, rough, 


or S4S, add $3. 
Minnesota larch, 2x4- and 2x6-inch, 


for re sawed, add $1. 


shiplap, 8’ and up, add $1.5 


$3 under Norway pine. 


FENCING, ROUGH- 


All white 
, $21. S1 or 2S, add 75 
Flooring, 


grades. 
3eaded ceiling, 





pine, Nos. 1 and 2 
cents; SISI1E, add $1. 
5%- and %-inch ceiling, or 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


34-inch, 


14&16’ 18’ 20° 6’ 8’ 10,12&14’ 16’ 18&20’ 
$62.00 $65.00 $65.00 es Cee eee 52.00 $55.00 $60.00 $62.00 $61.00 
66.00 71.00 71.00 a re ee” 37.00 41.00 42.0 44.00 44.00 
70.00 75.00 75.00 PMO aS acere a acaiderarelei vere 26.00 28.00 29.00 30.00 30.00 
47.00 53.00 55.00 ee, | a er eee 50.00 53.00 55.00 61.00 63.00 
47.00 53.00 55.00 DUOC ori Siecehainiogtares 32.00 38.00 39.00 45.00 47.00 
52.00 60.00 63.00 INO: Suneccuivaaseaee nee 27.00 29.00 30.00 29.08 
aged ge Pe No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
34.00 34.00 34.00 5” fencing same as 6”. 


2, add $1. 


beveled well tubing, add $2. 


16’ 1K’ 90° SIDING, 4 AND 6”, 4 TO = ™ i es 
0.00 °32.00 °33-00 ee nl a ee ere $20.00 $22.06 
3100 34.00 34.00 | © coceeceseeetseeeeeee 33.00 38.00 Norway, C&better.... 34.00 36.00 
pe + ye DD ccutundenvxew ironies 28.00 31.00 

34.00 pes payed Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Fo ill 15 es D&M Siding run to O. G., $2 a thousand extra; product of the strip as it 


$1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., Aug. 22.—The following 
are average prices, Aug. 9 to 15, of California 
pines, f.o.b. mills, those on common being 1-inch 


stock only: 


California White Pines Mixed Pines 


Nos. 1 & 2 clr. ..$87.50 Common— 2 
af 74.50 INO. - 2.00.00 54 00 GOL. 00 
D select ......... 56.00 DADS. A io:<: v:io-0.siasnrs 22.00 
CORE Eo | 69.00 Ce Sa 15.50 
No: 1 BhOD...6.6..% 51.25 CR oe Ee 10.25 
No. 2 shop........ 32.25 No. 1 dimension. 20.50 
MoO. 3 ShOD.....5. 19.00 No. 2 dimension. 16.25 
Panel, 1%” a. w.. 79.50 Timbers ........ 28.00 
Short, C&btr.... 48.25 3eve le vl arene 
Shop, std, ...... 27.50 B&btr. ........ $37.50 
em ES Pac cowie eva tereta 34.75 
D épibasorase 25.75 
Sugar Pine BD espa aiennumse 11.00 


Nos. 1 & ! 


oe. | re 85.00 
D select ......... 64.74 C&btr. ..........$% 51.50 
Ce Je | oon 74.00 Com., 4/4 a. w 16.00 
Inch shop ....... 38.00  Gom., 5/4 a. w... 23.00 
No. 1 shop....... 59.75 Ties and timbers 24.25 
No. 2 shop....... 34.00 Dimension ...... 18.25 
No. 3 shop....... 22.50 ' 
Debtr., std. .... 57.76 
No. 3 clr., std.... ; 38.00 Box 
Shop, std. .......... 27.75 Mixed pine— 
41/4 a. w. ... $21.50 
ist r Qa 
White Fir bf 2B. Wess ccres 19.75 
No. 3 & btr.,com.$20.75 Lath 
NO... 4: DOM. b.s%0ss 14.50 Mixed pine— 

No. 1 dimension. 18.50 a rrr. $ 6.00 
No. 2 dimension. 17.25 CRS a ee en 4.50 
Cedar Export 
Miscellaneous .. .$19.50 Australian ...... $54.00 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 25.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 

Boards, S2S 
No.2 No.3 
com. com 
A a 8 os Sis ee anaes eonaes . $33.00 $18.00 
ax 6", 10:40:20". .cceces suo wheats -- 84.00 20.00 
ix 8 ond 107.4... hue sauaseuseeuae - 28.00 20.00 
Oe. BO) RO 20" 6 cs.n0acd0s00 00000506 - 29.00 21.00 
1x13” and wider, 10 to 16’ (cima eee 34.00 24.00 
No.4 No.5 
com com. 
OSA” GHG WIG! 66 6555 ocd ive sins eeese $16.00 $ 9.00 
Selects, S2S 
“B&btr. ” as Odd oT 
1x 4”, » and 8", 10 to 20’...$78.00 $66.00 $45.00 
ARE ccaawaies béesteceecssan BIRD caeUO FhIenD 
CL: | aa etavevars siatels oped 88.00 67.00 
1x13” and wider.. teewees 00 93.00 72.00 
5/4, 6/4x4” & wdr., 10 to 20 36. 00 91.00 74.00 
8/4 and wider..... Kate wait oeee 98.00 93.00 6.00 
Shop, S2S, f.o. “ Chicago 
No.1 No. - No. 3 
wt RAGGISE. dacs cecuGacckeee = ‘00 $45. $35.00 
BU Mls cs hore deyaie ewan oh eee eae 70.00 55. b0 35.00 
Above prices are for shipments of No. 3 and 


better, shop. For straight cars of specified 
grades, add $5. 


Spokane, Wash., Aug. 22.—Following are prices 
f.o.b. mill: 
PONDOSA OR WESTERN PINB, 16-F7., INCH— 
No.1 No.2 No.3 No.4 No.5 
MOC Ee $41.50 $34.00 $18.50 melee. wudes 
ren 42:50 Go.00 ZEEO ccsce  sacee 
Br cassie ars 40:50 80:00 20:00 svcca  seces 
| Ore. 46:50 80:00 ZO00 ssecs covse 
De dekgen tate ww S400 S000 20:50 nck caves 
ROCCE INGED cscs cance deer eee. $15.50 $8.00 
WESTERN PINE SHop, S2S— 
~— 
No.1 No.2 No.3 Com 
fy a $70 50 $50. 50 $33.50 $23.50. ..... 
ere 0.50 60.50 43.50 23.50. ..... 
4/4 sista WIRE AENe Kites, “aakee- esate 28.25 
IDAHO WHITE ag 16-FooT— 
1 No. No.3 No.4 No.6 
C saatevaaee 3 00 $46.00 $21.00 ..... eae 
De aesesseeee BO-00 46.00 26.00 <icee coves 
De errata erat DEOD «°42100 =2ZEOR xckce. coves 
UO ee 55.00 42.00 25.00 ..e.e ceeoe 
re ee GL50 44.00 26.00 cacnse spree 
A” ONG WEP. cesses sssce savas GIS6O CER 
WHITE Fir, 6 TO 20- Foot, INcCH— 
6” 8&10" 12” 4”&wadr. 
No. " & 2. i 50 $25.50 $26.50 $27.50 ....- 
No. roe 50 20.50 21.50 22.50 ..«. 
No. - Piakawces, Ieuiele. imeece coone SOWe 








WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 25.—Present log quota- 
tions are: 
Cedar: $15 to $17. 
Yellow fir: $20, $16 and $12. 
Red fir: $17, $15 and $14. 
Spruce: $26, $18 and $12. 
Hemlock: $10 and $12. 


Everett, Wash., Aug. 22.—Log quotations: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 8, $12 


Cedar: Rafts of shingle logs only, $18 base; 2 
cents added for each one percent of lumber log# 


Hemlock: No. 2, $13; No. 3, $11. 


$1 higher than fir. 


Spruce: 
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31.00 
9.00 
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17.00 
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22.00 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Aug. 26.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No 2 CIEAP cxccccanes $45.00 $40.00 $42.00 
INO: OF asentestacedceua 31.00 y{ | rer 
Slash _— — 
1x4” No. 2 and better. ME fikeat, § ia aaa 
1 SE eR ern 34°00 ‘een saxere 
1x6” No. 2 and better..... FEGO cssed cence 
BNO he oa: oR ae em eae 32.00 SCOR dikses 
ene 
No. 2 clear and better. oan cinwad 
Finish No. 2 and Better 
1x8 GWE U0 ac acuesucteceen 8 OS er 
Casing Sn DABS... cccccscs GOO  ceees amcarnce 
Ceiling 
&x4” No. 2 clr. & btr..... 29.00 27.50 28.00 
INO Oe Shae pha wee ewes 22.50 1h 
1x4” No. 2 elr. & btr. . 29.00 tA ee 
Drop ‘Siding 
1x6” No. 2 clr. & btr....< 36.00 35.00 35.00 
NG. % CORE .ciccccec < 2O0U 26.00 28.50 
No. 1 Common Boards and omen 
tet ane, TO occ scans sees s 18.00 50 16.50 
TEAS sn ccced ceemedaetneraces 19.00 it 00 Sale aa 
Dimension, No. 1 Common S4S 
eh. ES AO TE cnkceccneces 17.50 16.00 17.00 
Plank and Small Timbers, No. 1 Common 
mA”, TS 10 16 SAWicvcccs a 20.50 sf. 3: rene 
3x12”, 12 to 16’ S48. SOO tuee “same 
Timbers, 32’ and Under, No. 1 Common 
CE Ee a xoicctuamereaens 3.00 y.1 |) re 
Sho 

6/4 No. 1 slash grain kiln dried S2S (regu- 
- differential on other grades)..... $26.00 
4/4 No. 1 kiln dried S2S, 13/16...........-. 24.00 


5/4- 6/4- 8/4 No. 1 vertical grain kiln dried 
S2S (regular differential on other ; 
grades) PRT ORO ECE Te Lr Pee CCC Te 34.00 


1% & 2” No. 1 vertical grain kiln dried 
(re gular differential on other grades) 32.00 
154-2x6-10-12 Door stock rough grain (wh)— 
Select and better. .....ccccccccccceses 37.00 
No. 1 aura ea tlesweO ewan neh oe ed eam waste 27.00 
ING 2 cudecaeaeteecaeeenses ere eee 16.00 
15%x6-10% “. 12 Door stock vertical grain 
roug 
Sele a and WGttOh as ace eniceccovaaesss 38.00 
MG D. oos cease dslcsasn cesses eeccuecmia sd ame 
14.00 


Jo. 2 
1%xbxRK & “10%, Vertical sem rough up to 
25 percent 10% (wh 
Select and better 50 eeu or more 35.00 


Nie Esc ec cde va sewerenecucsdscccevend aunue 

No. 2 not over 15 percent..........-- 15.00 
154x3 & W Door stock reject small amount 

TEE” CWB) cscs ciccvccnsvceeecnseuces 12.00 


{Special telegram to AMERICAN LUMBERMAN } 
Portland, Ore., Aug. 25.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


14” No. 1. CIOAP..... ccccccccccccccccesceseees $48.00 
WO. F GIOAG a ca cecccccnceccecectewcnoees 43.00 
No. 3 a ss bettawie rere we eKuauee ee 
1} o. 2 clear an LC) aoe ; 
sacteatatias INO: BD GIOGE sc.cccs ceeds cea cade 35.00 
Slash Grain Flooring 
1x4” No. 2 clear and better......c.eseseees 28.00 
OE BO rer rrr rer rT 24.00 
1x6” No. 2 clear and better.......ceeeeeeee 36.00 
INO. © GICRRs cccccccccccdecesaceeccesses 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish . 
No. 2 clear and better...........eeeeeeeeees 55.00 
Ceiling 
5x4” No. 2 clear and better........-e-eeees 28.00 
Nie B GIGMD cv ecictccsccessnnccectsusane 21.00 
1x4” No. 2 clear and better.....ccccccsees 30.00 
INO: © CIOGE oscaccccccctisecietiscedvas 24.00 
Drop Siding and Rustic 
1x6” ING, BS BNE NOC ic is ccc ccccsecdscucecs 36.00 
ING: WT GIOAE wie ccdic cater ceeceecenavoeess 28.00 
; Boards 
Pele Ee citencwnadanedcundennvweenede $16.00@ es = 
MOOS Da accducce cuaedettekeseceundgennceanas 
Dimension—2x4-Inch, S4S 
7. We Ee ON BE kee ee dtdcncucdccveenveseens 16.50 
i ET er CT eC Cr eC eer 12.00 
Timbers 
MEE once nauk ucadcckdsnkene esau ss 16.00 
CEG” GG JAPHOT occ cc cccccedscvscetecscocses 17.00 
Miscellaneous Items 
CANLOPRIA,. TANEOM:. ccc cccccccdccssececccoee 15.00 
Pils NG OY oii ectnskacccvscegqecewses sacus 3.25 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Aug. 24.—-The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
We i atininse lala sina ee 5.70 3.20 ee 
BE phasis cee gibalrnd ata alee oe eae 4.85 $3.90 
Ra re Cn eet 6.95 5.45 4.30 
Geo. cratic at eee re ee 6.95 » 5.45 4.30 

Lath, 4-Foot, 3%x1'/-Inch 

BN as cae ecttes ake $8.90 (Ee rare $7.90 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: ° 
GULF COAST RED CYPRESS— 
New Grades 

Factory, Rough 
aot 
Tank ects Shop 

4/4....$118.50 $108 Bo ys 1 50 $51. 80 $32 50 $31, So 


5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 
6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 
8/4.... 185.25 124.25 97.25 74.50 35.25 35.25 
10/4.... 141.25 130.25 103.25 80.25 ..... ..... 
12/4.... 141.25 130.25 103.26 80.25 ..... ..... 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 


Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random length...$55.50 $44.50 $36.50 
Finish, es — 2 


Clr. hear D 
1x4 to 11”...$109.00 $104. 00 $ 94. Oo sei 00 $74.00 
1x2 to 11”, 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 
SMES” succes 116.00 112.00 102.00 93.00 81.00 


For 6/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4 add $6. 


Bevel Siding 


A B > D 
"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow — 





Cincinnati, Ohio, Aug. 24.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
LS, MOE COL OCTET ECE COE $74. 25 $49.25 
LL POET CC OTOP eT Por re 84.25 61.25 
LS Re ene EE SNL ORS ee ST 87.25 64.25 
WER ddclacwuddeseceivecatTounes B pe 72.00 


Common, Rough— 1 com. No. 2 com. 
1”, random widths and a $53.25 $42.25 
Finish, S1S or S2S— 
Pee 
x4 te 3s isc. $107.50 $102. 50 $02 50 $82, 50 372, 50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory, ee No.1 Rand. widths 


AS Sel. Shop No.1 No. 2 
Se ETC EE $15@8s $60@65 $37@42 -$33 $25 
5@6/4 .... 80@90 70@75 52@58 38 27 
Ti See eere 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
ERAGE Orda ih eweccwa wdtddag ) 00 $33.00 
ERG GUNGE BEd ows ecnceccdeaees 47.00 30.00 





St. Louis, Mo., Aug. 24.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 








C&btr. | New Grades 
1x8” from 1” stock......... $53. 75 $45.75 $43.75 Factory 
%x8” from 1%” stock....... 1.25 62.25 60.25 Tank Selects Shop Box 
For 10-inch, add $5. Yi, rere 68.75 $48.75 $32.75 
Lath 7S Ee 121.75 78.75 60.75 34.75 
No. 2 GU eiscivaceaa: 123.75 81.75 63.75 34.75 
WOM 6 Sika natasevacececucedecnes 5S. "05 $8.25 10/4 errr rere ats wen ao 33.50 
ee io 4.40 me @ess 
RED CYPRESS— SSIS Scacatedane: 136.75 10275 7725 1... 
Old Grades cere 141.75 107.75 = 82.25 
Factory, Rough GGN BAN IE iwc scccdacachaacneesaind $24.75 
No. 1 No.1 No. 2 — 2 
FAS Selects shop com. com. | tar yo” Perea vasa $52.75 $13.76 ost 
4/4 ong 00 $90.00 $ 55.00 $50.00 $40.00 | jxqor |. (i 7 59.75 48.75 31.75 
5/4 .... 105.00 ~ 95.00 ~ 70.00 "50.00 40.00 Add $2 for specified lengths on common grades. 
6/4 .... 107.00 95.00 70.00 50.00 40.00 atte 
8/4 .... 110.00 100.00 80.00 50.00 40.00 | Finish, S1S or S2s— 
10/4 +++ 185.00 120.00 99.00 eee. eves + pl 7 ™ 
aed ’ 00 ee - a 
16/4 2... 145.00 130.00 100.00. (222 2272! 1xi—“10” ....$104.00 $ 99.00 $ 92.00 § 82.00 $72.00 
Ponting er EROS oc cczic: 110.00 ° 108.00 110.00 90.00 79.00 
oards, Roug i> i, 127.00 122.00 112.00 104.00 ..... 
. No. 1 com. No. 2 com. Peck | 1x16” ....... 137.00 132.00 122.00 115.00 
p> a A 2 S| ee $53.50 Ol ee Bungalow Bevel Siding— A B C&btr. 
IED" oe weeeeeeeeseeeees peeond—e 8 < eteetapeipenncatte $74.75 $65.75 $63.25 
RECESSES aCe CSTE eES eee . CRS 5 oars es to vadadradad — 70.25 68.25 
YELLOW CYPRESS— Bevel Siding— Cc D 
Factory, Rough MEMO cucducwawe ae cas $48. 50 S45 00 $41.00 $28.00 
No.1 No.1 No.2 | YELLOW CYPRESS— 
FAS Selects shop com. com. Factory— No.1 No.1 No. 2 
Yee $ 85.00 $62.00 $43.00 $37.00 $33.00 FAS Select shop com. com. 
, Sore 96. 00 69.00 53.00 39.00 34.00 1h ee OCrCre $ 75 $60 $38 $31 $26 
CC], 5.00 69.00 53.00 41.00 34.00 LE BCT E EEE 80 63 50 35 29 
Ty 100. 00 74.00 60.00 42.00 35.00 Jf arene 80 65 52 35 29 
Boards. Ro OC). aN 85 70 55 37 30 
. —— — Esai 105 80 70 ss ae 
Selects com. com. Peck Boards— No. 1 com. No. 2 com. 1” random 
ge $75.00 $44.00 $37.00 COG PEO. occticcccea: $42.50 a 
TSS wccicveces 75.00 44.00 37.00 SO EMS oc caw idanenws 42.50 SG@Gn)* ada 
PRI onic keeas 77.00 44.00 38.00 yo ti" 8 Ba > 3 (ieee 43.50 meee” oy 
1X12” ....00..0. 85.00 54.00 41.00 SROGHT Rete” oa eciveidne: 53.00 ee 
A SOO acca eases Scde0.  “aadior 27.00 WOON, EMER séccece ccase 8 8 adeda $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 
Bevel Siding, /2-Inch, $1S1E Clear and Tank, Rough or S28, 8 to 20’ 
-—Clear—, ——“A"—_,__ “B” Width— 6” 8” 10% 12” 6-12” 
e 3°-7" 8'-20’ 3-7’ 8-20’ 3°-20’ | Thickness— 
4” cu wutaens = 25 $34.25 $20.25 $30.25 $23.25 So snadanndadeadusad ns $107 $107 $108 $109 es 
Be. ce awateds aga ‘Geae ‘anaes See FEIG | AO ok cence cccewes 111 112 113 114 «#112 
GO vrcceewuns 26.25 36.25 22.25 32.95 26.25 
# Finish, Rough, S2S or S4S 
Bungalow Siding, S1S1E, 4 to 20-Foot Clear “All Heart” — ssa ‘ 
Yex8  %x8 %x10 %x8 %10 %x12 | 1-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
Clear ..... $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 | 3” ........ 50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
ME sncwraae 35.25 42.25 61.25 64.75 66.75 68.75 , igre 50.50 60.50 82.50 42.50 49.50 69.50 
Economy Drop Siding WP daca 59.50 69.50 84.50 51.50 58.50 73.50 
Clear henst “*A* “Bp ee 52.50 62.50 82.50 44.50 51.50 69.50 
Te ce $49.25 $43. 50 $37.75 ea 69.50 74.50 84.50 59.50 64.50 73.50 
ee ae 45.50 40.75 34.75 | 10” ........ 79.50 84.50 88.50 69.50 74.50 78.50 
rrlces of 7” based on shipping 5 percent 4-7’; a me Sa bps cans 90.50 aie py 80.60 
5” ] ‘ < e OU wcaese . OV ceces 
po SS Se mee) eee ace coces RNP Gonz cee 76.50 
Random Shop, Rough or S2S, 8’ to 20’ 1% & 1% inch— 
1” 14%&1%” 2” 214” = Se Wh O  ewawcas $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
5” to 12”.$43.50 $57.50 $53.50 ro rar agai 55.50 65.50 87.50 47.50 658.50 78.50 
$75.00 $73.00 $77.00 TS 64.50 74.50 93.50 61.50 71.50 88.50 
14” & up. 53.50 62.50 63.50 Or ridadsede 1G +4 pig e seas bap. ccas oa 
; ; “ ” Be saad glare 8.5 of L f \ 5 
a en i 90.50 93.50 97.50 85.50 $8.50 92.50 
” ~ ” "e ” | + eee 92.50 95.50 99.50 87.50 90.50 94.50 
14”, $107 7.50 $116.60 $116.50 $136.00 #131 00 $134.50 | to 67.2. 55.50 65.50 1.50 CEE0 ..-.. 
1¢”. 112. 50 121. 50 120.50 131.00 00 139.50 6 to 12 eee © eee © eee 93.50 ooeee 88 eee 87.50 
18”... 117.50 126.50 125.50 136.00 14100 144.50 | 2-inch— 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 Eee $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
22”... 127.60 136.50 135.50 146.00 151.00 154.50 MN a accede 54.50 64.50 86.50 46.50 63.50 73. 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 Or cacses 63.50 73.50 90.50 655.50 62.50 79.50 
26”... 137.50 14650 145.50 156.00 161.00 164.50 Oe cecens 56.50 66.50 86.50 48.50 55.50 73.60 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 - eer 73.50 78.50 90.50 69.50 72.50 79.50 
30”... 147.50 156.50 155.50 166.00 171.00 174.50 | 10” ........ 87.50 92.50 96.50 79.50 82.50 86.50 
14” & NS faces 89.50 94.50 98.50 81.50 84.50 88.50 
war. 112.50 121.50 120.50 131.00 136.00 139.50 3to 6” 54.50 64.50 ..... 46.50 53.50 ..... 
Add for S48, $6; add for specified lengths, $2. C0 DP onc cccce acess GR <ceta cvces 82. 








82 AMERICAN LUMBERMAN oom a 1008 
“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 24. -Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 








4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 S/4 BEECH— 4/4 5/4&6/4 8/4 
a eee ...@... $ 95@105 $ 95@105 I 6: 6ieian'o 8 eee $ 65@ 70 $ 70@ 75 $ ae 80 
QUARTERED WHITE OAK— No. 1 com..... ...@... 65@ 70 65@ 70 No. 1 com..... 42@ 45 47@ 50 50 
FAS .........$135@145 $145@155 $155@165 No. 2 com..... (..@... 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 33 35 
Lo er 105@110 110@115 115@120 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
co Sees + se eS eae reer $80@ 8 $85@ 90 $85@ 90 $95@110 $115@120 
No. 2 com..... 45@ 50 54@ 59 = 55@ 60 i OM cc caeeudiepeasee 50@ 55 65@ 70 65@ 70 75@ 90 95@100 
Sound wormy.. 48@ 45 52M 9% 95@ 60 Be NE oes o:'s 6 Aine 4S es aR Wl 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED Rep Oak— WHITE ASH— _ 
FAS ......005 $110@115 ...@... ...@... | Or $90@ 95 $105@110 = $110@115— $125@130 = $155@160 
No. 1 com..... 60@ 65 ...@... ...@... No. 1 com. and sel............. 50@ 55 70@ 75 75@ 80 100@105 95@100 
itn... 40@ 45 |..@... ...@... i MN os bana bannvaenie bale 30@ 32 33@ 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK—- 
BAS ......--.8105@108 $115@125 $130@140 VALLEY HARDWOODS 
Selec ( O0@ 8&5 f shies ‘ ‘ Sete ae . 
~ ly ~~ aoa ae on 78 OG Tt 44 Cincinnati, Aug. 24.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 45@ 49 GuM— 4/4 5/4&6/4 8/4 CoTronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 21@ 23 22@ 25 23@ 26 Qtrd. red: FAS, 6” & wdr.$ 50@ 53 $ 54 57 
Sound wormy.. 43@ 48 55@ 60 55@ 60 BAS detent $ 83@ 88 $ 88@ 93 $ 93@ 98 gy Tr. 35 @ 37 38 b ae 
em No. 1 com. 57@ 62  62@ 67 67@ 70 — san” 30@ 32 32@ a4 oe 
Bass woop— Qtrd. nLeapneeimet: = |. atm <<+> . : ---@ 
gl iis ears $ 70@ 75 $ 15@ 24 $ 15@ a ae = = be QUARTERED WHITE OAK— 
No. 1 com..... 50@ 53 55@ 5 55@ 5 No. 1 com... 0 iia ; : 
No. 2 com..... 23@ 31 33@ 38 38@ 43 Plain red: P oe ve teeeees “~—s* $125@130 $130@135 
Chiadiiaaeittn rer 80@ 85 89@ 90 85@ 90 ag 9 0@ 95 = 95@100 § 100@105 
agg ae No.l com... 52@ 57 57@ 62 62@ 65 o. 1 com..... 0@ 7 75@ 80 80@ 8 
PE: co niaewe oll $105@110 $115@120 $125@130 eae: No. 2 com..... 40@ 45 45@ 50 50 
= : ones Rots 4 oo A He ixbas., 1 17” 60@ 65 ...@... ...@... | Quarrerep Rep Oak— 
NO. POM... oe sU@W@ «2 “ H “ Plain FAS 6” = na 
siege yr. ggg & wider... 48@ 52 52@ 55 55@ 60 ig ead $8G 70 +++@...  16.@... 
: No. 2 com... 31@ 33 338@ 35 23@ 35 No. 1 com... 31@ 33 34@ 38 39@ 42 No. 9 a on 330 40 oe ef eo ee . » . 
Sd. wormy and No. 2 com... 21@ 23 283@ 25 28@ 25 . eee er een ices See as ees 
oom com, & ss@ 27 sT@ 39 2@ 4 MAPLE— PLAIN WHITE AND RED OAK— 
icgaeaeanbinal — er | Spot worms N. sl : RY $ 78@ 83 $ 95@100 $105@110 
BircH— D., log run..$ 40 $55 $60 Selects ...... 59@ 64 65@ 70 7T0@ 75 
PAN. 666s cic $115@120 $120@125 $125@130 Sorr ELM— 4/4 5/4 6/4 8/4 No. 1 com..... 50@ 55 55@ 60 60@ 65 
No. 1 com. and j DAS. caw beste $63 "s $65 $70 No. 2 com..... 35@ 38 40@ 45 45@ 50 
ee er 67@ 72 72@ 77 72@ 77 No. 1 com.... 45 48 55 No. 3 com..... 20@ 22 22@ 25 25 30 
No. 2 com..... 33@ 35 35@ 40 40@ 42 No. 2 com.... 24 36 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 








NORTHERN HARDWOODS POPLAR 


Cincinnati, Ohio, Aug. 24.—The following are 


-rese 2s yer Michigan mills are in follows: i : 
Present values f.o.b. Lower Michiga average wholesalers’ carlot prices, Cincinnati 


No.1 No.2 No.3 No.1 No.2 No.3 base, on “soft t ” os 

FAS Selects com, com. com. FAS Selects com. com. com. West Virginia Scuadiar nak’ Weresien’ aan 
Bass woop— Sort ELM— OOP ER : + ’ 
4/4 $ 65@ 70 $ 55@ 60 $ 43@ 45 $28@30 $23@25 | j2/4 110@115 90@ 95 80@ 85 50@55 ..@.. | OM Mississippi Valley poplar: 
5/4 70@ 75 60@ 65 483@ 50 30@32 24@26 | 1674 125@130 110@115 100@105 55@60 ..@.. | Sorr Texture— 4/4 5/4&6/4 8/4 
6/ 75@ 80 65@ 70 538@ 55 35@37 25@27 aie: Seer FAS ......... $ 98@105 — 112 eee S712 
8/4 85@ 90 75@ 80 CO@ Ch AGN --@-- | “474 75@ 80 65@ 70 50@ 55 33@36 15@17 Saps & select: ." 72@ 77 88 88 
10/4. 95@100 85@ 90 70@ 75 45@50 ..@.. 5/4 8a 90 2@ 7 55@ 60 25@38 18@20 a 1 com baal 50@ 55 oo 70 70 75 
Beecn— ortaitteen tial 6/4 90@ 95 75@ 80 65@ 70 35@38 18@20 icetan 8. sas Hen Ben 
5/8 No. 2 common & better 33@36 12@14 8/4 95@100 80@ 85 170@ 75 35@40 18@20 NO. com, -- 29@ 27 27@ 29 28 30 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 | 49/4 110@115 100@105 85@ 90 40@45 23@25 | VALLEY— 
5/4 70@ 75 60@ 65 45@ 50 30@32 18@20 12/4 120@125 110@115 95@100 45@50 26@28 FAS eee ee a $ 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 14/4 135@140 125@130 105@110 50@55 ..@.. Saps & selects. 60@ 65 T@ 75 75 80 
8/4 85@ 90 75@ 80 60@ 65 40@42 18@20 16/4 150@155 140@145 120@125 50@55 ..@.. _ 1 poe a bos | Pe ao = ’ y+ 
Bircn—- @ a 5 Be ees iN - 70m. ee oe Q 30 3f@ , 4: 
4/4. 110@115  90@ 95 50@ 53 28@30 17@19 “eo _—— . — 53 30033 20@23 No. 2 com. B.. 25@ 27 26@ 28 27@ 30 





5/4* 115@120 95@100 60@ 63 32@35 18@20 Stiles. sales 52@ 55 32035 22@25 


oe eee toi 180 8 4004 —o.. | Sovr Marie— POPLAR BEVEL SIDING 


10/4 125@130 105@110 85@ 90 50@55 ..@.. 4/4 170@75 60@ 65 45@ 50 28@31 18@20 








9 30@135 @ ; 90@ 95 50@55 ..@.. 5/4 85@ 909 70@ 75 55@ 60 386@38 20@22 Cincinnati, Ohio, Aug. 24.—The following are 
16/4 1B0@p 158 1309136 118120 =. ap 6/4 90@ 95 T5@ 80 60@ 65 38@ 40 20@ 22 average ‘wholesalers’ carlot prices, Cincinnati 
Sort ELmM— 8/4 100@105 90@ 95 75@ 80 40@45 20@22 | pase, quoted on poplar bevel siaing: 
4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 END DRIED WHITE MAPLE— No. 1 No. 2 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 4/4 11$8@120 ...:@... 90@ 95 ..@.. ..@.. Clear Select com. com. 
6/4 80@ 85 60@ 65 50@ 55 33@35 22@24 5/4 120@125 ...@... 95@100 ..@.. ..@.. i CERN $55.00 $48.00 $30.00 $20.00 
8/4. 90@ 95 T70@ 75 60@ 65 40@45 ..@.. 6/4 125@130 ...@... 100@105 ..@.. ..@.. Be ieiela ws sive eee 55.00 45.00 30.00 20.00 
10/4 100@105 80@ 85 70@ 7% 50@55 ..@.. 8/4 180@135 ...@... 110@115 ..@.. ..@.. BA cers es 50.00 40.00 23.00 18.00 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Louisville, Ky., Aug. 24.—Poplar siding de- 
No.1 No.2 No.3 No.1 No.2 No.3 mand is fair at steady prices. Production con- 
FAS Selects com. com, com. FAS Selects com. com. com. tinues active, and general outlook is for steady 
ASH— Rock E.mM— consumption. 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 70@ 75 ...@... 45@ 47 25@28 19@21 Clear Select No. 1 com. No. 2 com. 
5/4 110@115 95@100 67@ 70 38@40 21@23 5/4 80@ 82 ...@... 50@ 53 30@32 20@22 | 6-inch..... $58 $46 $32 $22 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4. 83@ 8 ...@... 55@ 60 32@35 20@22 | 5-inch..... 5s 42 30 29 
8/4 120@125 105@110 85@ 90 50@52 23@24 8/4 85@ 90 ...@... 60@ : rit 434 21@23 4-inch..... 50 40 24 18 
, 10/4 O5@ B98 ..s@ias T0@ 75 5@50 ..@.. 
_ “68@ 70 58@ 60 48@ 50 28@31 20@22 12/4 100@105 ...@... 75@ 80 50@55 ..@.. 
5/4 722@75 62@ 65 50@ 53 30@32 22@24 | Harp MarLe— HARDWOOD DIMENSIONS 
6/4. 783@ 80 68@ 70 58@ 60 34@36 23@25 4/4 75@ 80 65@ 70 55@ 60 38@40 16@18 Chicago, Aug. 26.—Actual sales of cl short 
8/4 83@ 85 73@ 75 63@ 65 38@40 ..@.. 5/4 90@ 95 80@ 8 65@ 70 42@45 18@20 go, Aug. <0. ctual sales Of Clear shor 
Bince— 6/4. 95@100 85@ 90 ee 15 43@45 19@21 hardwood dimension, maple and birch selling at 


4/4 110@112 90@ 95 50@ 58 33@35 18@20 | .8/4 100@105 90@ 95 75@ 80 48@50 20@22 | the same price as oak, were made f.0.b. Chicago 





5/4 113@115 93@ 95 58@ 60 38@40 20@22 10/4 110@115 100@105 8 90 58@60 ..@.. this week at the following prices: 

ay 116@120 96@100 60@ 65 40@45 20@22 12/4 115@120 105@110 90@ 95 63@65 ..@.. Furniture stock— “=r oak Gum 
8/4 120@125 100@105 75@ 80 45@50 20@22 Sorr MAPLE— SEM occa suis ai eracareiarsb eeinveleew sora $50.00 $48.00 
10/4 125@130 105@110 90@ 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 rage 7, ll 55.00 60.00 
12/4 ...@... ...@... 95@100 ..@.. ..@.. 5/4 80@ 8 65@ 70 55@ 60 35@38 21@23 EO pikes Sc aot do He le Wee NS 65.00 60.00 
Sort ELM— 6/4 90@ 95 0 80 60@ 65 35@40 21@23 27% X2%x30” sete eee rece ee neees 75.00 | 65.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4. 95@100 80@ 8 70@ 75 40@45 21@23 | 3x3x30” ..... cece eee eee e eee 80.00 70.00 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 Oak— Chair stock— 

6/4 80@ 85 TW@ 75 55@ 60 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 1x4” and wider x 19”........... 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 144x4” and wider x 19”.......... 60.00 60.00 
10/4 95@100 85@ 90 T70@ 7 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 oxen Ono wider % 197 6.66.66. 60:06 75.00 70.00 
12/4 100@105 90@ 95 75@ 80 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 RCE EMRO  accceeens oe a sete seep 70.00 70.00 








WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarpbs, S1S HrEeMLOocK, No. 1, S1S1E— 

SB? 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
ix 6” 29.50@30.00 29.50@31.00 32.00@32.50 35.00@35.50 31.00@31.50 2x 6” 27.50@ 28.00 28.50@29.00 30.50@31.00 33.00@35.00 35.00@36.00 
ix 8” 31.50@32.00 32.50@33.00 34.00@34.50 37.00@37.50 33.00@33.50 2x 8” 29.50@30.00 30.00@32.00 31.50@32.00 33.50@35.50 35.00@36.00 
1x10” 32.50@33.00 33.50@34.00  35.50@36.00 38.00@38.50  34.00@34.50 2x10” 29.50@30.00 32.50@33.00 33.50@34,00  35.00@37.00 36.00@37.00 
1x12” 33.50@34.00 34.50@35.00 36.00@36.50  39.00@39.50 35.00@35.50 2x12” 30.50@31.00 33.50@34.00 34.50@35.00 36.00@38.00 37.00@38.00 

For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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initiate TITUTE PAST SALES 83 
? n., Aug. 24.—Th REPORT 
- prices obtained during . e following is a su . W 
50 Institute: <<: 1s wake Gees Ge Gn as ee HARDWOOD FL 
+ g. 18, as repor veland average hi RING 
0 ported to the Hardwood - ge hardwood Sales by Michig: 
: od ~Manufacturers’ of maple, beech yee ree Wisconsin flooring mills 
00 RED GUM ported to the Maple ie a, D&M, as “a 
30 SAP_GUM-0ONTD WHITE pel ae ney as pelle ys agg ered 
quartered ae O&K-Cont —— ill basis during the week go er cars flooring 
60 gure 00a mtd Shatentenne a CHUSTNUS MAPLE— Cl oe: 
nieeGenne #8x114” ‘lear N 5 
55 —_ Chgo Clev Quurtered |: Babbbibaii. = $55.60 $92.91 
— Firsts 4 Seoonts bs Chgo lev — 91.01 70.37 ee 
aw 129,26 a 370" Coamon ae i Chgo Clev Che RAE oc soca cawee., aes 76.83 10 
4/4 81,0 oo 4/4 25, $ veel] 378 33,75 ‘ »* B Oommon Sound Sapa %x1ibn ee teneeeees OnTS = 34.50 
+a | OY veel] 2/2 43,75 fo, 4 Comnoz 35,00|| 4/e TOP eg nay Gans 60.04 am  ..... 
6/4 81,75 eoe|| 6/4 25,00 S3t]] 8/8 sot0o | SS8ifaya eee a, 60.13 wees 
od tae a re 550° og k8 /4 au6 22,00) F, a, 8 ° aa. =~) a 
Firete & Seoonte ines |) fa “Eig ve a ce: beeen 
aye $2.50 ...|| BLAGK om it, tte ai ge sit asta | waite 200 ie, Soe ole 
6/4 91:75 ie 3/8 25,80 F, 4, 3 We Con'a’Sele —_ = SiR Me ee 
35 8/4 91.78 eee Quartered 1/2 26,75 eee 4/4 $1.75 + tee 65.76 = I ee 
. on 3 Gans Sete °°" Fr, A, S, 3/4 40,7 eee o/6 102,50 eee Bg * °96 #x24” ........ _ 
83 cya) “63.00 o/s con's Sane °° se $880 ariaill67e atts LET ‘mn ee ee 
55 ove 6725 Paya “38,78 No, 3 Comm t eno/a. 130200 e751 Fa gs © tie - 
: x see e er 4/4 0. 1C e eee a/d a 
. 2 oe sje “2858 e7,ofhaye sets ote weesgh OAK FLOOR 
r, 4 om a’ 5 a Common *** Ve 71° 00 cee ie soe = 27,00 The foll ING 
; 00 eee : ate e 2 ollo ing 
6/8" 6,50 pio, 2 enh tune *" ne oO 0/4 (89,50 cool O68 sco Se | Se teem obtained for oak carlot prices, Mem- 
4/4 85.50 aie ae”6 LR — oe : week ended Aug. 15 SS ae the 
10 oie 89.50 on ees 41,50]] No, 1 Com & Sels ing Manufacturers’ vec or by the Oak Floor- 
o3 a, 322000 oe TUPEIO ED 0k pomeeggceme 4 ese 13x14” i oe 
€ om & Se eee BARD MAPLE eee 75 C is 16 4 a x24” , yA” bai 
50 h oan” rte , yuein . No, 2 Sommon Cir. qtd. wht. . . $130.10 $139.36 6x1" 4x2 
ra Te | Ola _- & ee Hoo © fill orate ae 00 
48 5/4 64.25 eee|Mo, 1 Com & Seles eee 5/8 71,75 2 4 ada 61,50|| No, 2-Common™ Cir. qtd. w&r.... .. hin pt pe wees 85.00 
6/4 66, veel] 172 26,50 3/4 81,50  [2°ll 47. 2 Common 0 ae Cir, pln. wht.... 71-71 88.74 65.67 97.06 
w/t, 700 4/4, (32.5032 4/4 32.00 100.45 4 see 42,50 — nal em 50.96 5013 5825 
es eee le eee J . Sel. yIn. U.29 : 96 56.1: peop ap 
ee ee ee ee ee 7 tas eo ee ae ee ae 
eee ee e I 2 <9 Ee 3.5 re oO Om 
ati o/s 36,25 . 0, 3 a pee 10/4 ua esate Ae 3 5/4 cerns eee No. I common... 47.47 onan ry 47.94 
Ye 39°28 He cunen * 157. 75ll 4 = 6 225 No. 2 common 17.12 19.00 24.95 27.08 
ia, wea 4/4 26,25 6 me aa) 157°75 /4 wie 14,75 Sie were ce mae 13 ). 5; Si sade 
| eee eS . ‘ a 1x1” RA pH Se 
SAP GUM "3) 1 Con’é'Sels" H No, 1 Com & Sele ** Clr. qtd. wht oa" Se ae" ae 
Quart WHITE OAK 4/4 59°95 66°88 ako | = lel aie ila VE $140.14 
- — 7 6°60 bak 1 ‘Ir. pln. wht... /$ 80.63 eeess  seeee 93.17 
88 ie’ 59,00 ia oye 81:00 75,25 oi 65,50 4 47,50 Sel Lay . aa oe 76.09 
75 5/4 e Pe o° 8 8/4 90° eee |[t0/4 sess 4 65.00 eee Sel. pln. WHEs is Q $$ 
48 eye si'es 3/8 ars uo’ ‘scecmen = °*Ipe* soe eb tan + | Sey cee 3850 65300 lL, oe 
30 w/t, 02050, oes os 10450 S| B¥e Gatos i,” aes so iar ae” ae Sr | No. 1 common! :: 31.59 36.86 <2... a 
am > Com’& Seis eee 5/4 155,75 163,00" (an “a 35 8/4 61°50 tee sane enPaniae yea 
+ “ ke an ° No, 2 Comm “s 
80 pe sd RAE mg eee 14 28.75 
a2 ee Bes) a7e! doa'a sea “|| EE 308 xia pe OAK FLOORING STRIPS 
6 6.2 eee 5 ns ee 
30 - vee|| 5/8 69,75 eee Quartered 0, 10 4/4" 7 ne: 5 Aug. 26.—The followi 
i Plain 3/4 76.75 oe “ae 1 8 Bia 97°26 roston prices, f.0.b. Chicago, on #4x2-Inch _squ —_— 
iar" Ben Boosts Hn 85,00 104,56 84,00 ss..[ e/a gars itl] 8/4 oo oak strips, weight estimated poy tee 
atten an eee] 8/4 96°25 eee Plain 0, 2 Sommon as ane 88,25 116,00 thousand feet. at 1,250 pounds a 
ure e 4 58,75 ” aye” Common ai “ ae Ss, ai pag eeel| se oe wie otra Frain Red 
ati awaryas (**° 8,75 sees 107,00|hfo, 3 Com: “il 4 Clea a 
5/4 4/4 weal] 8/4 .00|ffo, 3 Comm veel] 4/4 70,75 PF cecceceeeee _ 
: V6 37250 ail /4 57,00 ee | 97 vee 132,25 4/4 19,25 5/4 78°50 «ee | Sap clear . a $82.00 $116.00 $79.00 
2 b/s” 42,50 pg 7aeia se. con’ A'seis" a eS ee ase Te “wa. 
ss ele AS, 9 *50 eee Se ae 
00 “4 50°50 sce] 3/8 45,50 4/4 82.00 $8.00 corromwoop “he — *** | Common ee 
"00 e/a eae tte 3/6 76200 sia we, compge, %e75|pS227" Box, Boura o/s sit25 evi fé ORISA AIEEE AEN ONS Bat $42.00 
7 eee ee e n 3 o eeeeeeses } 
Yo . eocll af4 ° cout 444 §& 4/4 70,2 6/4 55,00 ° 
» ae we ee ual oe ee eS 70°28 
[Met sags Te A eae) gk A oa ee an BLACK WALNUT 
a se 36,75 wo sit 113,25 1ei 75 19/4 wee 62,75 Fry 52,75 “in itam Cincinnati, Ohio 
eee ese oe . y ' ’ —_— 
6/4 41,00 eee 130,00]| Ho, 2 & Co 70,50}| 5/4 56,00 vee|| 4/4, 30,50 today’s prices Ra Se een oe 
. pe: 4/4 36,00 0, 1 Com’ Sels °”* No, 1 Barn eee Cinci “es of American black ' 
m. 200 45, 00}] 4/4 os 4/4 incinnati: ck walnut f.o.b 
, 0/4 eee 45,50] |o, 2 Pe Boxi «co. OA 
be ommon ee ~ ~ — 
6/4 36,50 s/8 27,00 fe hes 4/4, $215; 5/4, $225; 6/4 $230; 8 
= 32,75 “ Selects, 4/4, $150; 5/4, $155; 6/4 230; 8/4, $240. 
- No. 1, 4/4, $95@100; 5; 6/4, $160; 8/4, $170. 
115: , $95@100; 5/4 p 
: fmm eee ee 
No. 2, 4/4, $45; f 
’ , $45; 5/4 and 6/4 F 
ort SOUTHERN HARDW 4 » $47.50; 8/4, $50. 
at St. Louis, Mo., A OODS 
., Aug. 24.—Curre ; 
gO GuM— urrent quotations on southern hardwood HARDWOOD LOGS 
ss é yoods J » 
um Qtd. red: 4/4 5/4&6/4 8/4 TO ee aa Pi ctgs tn Tenn., Aug. 24.—Followi 
3.00 FAS Staite a7 ' - — quotations on 1 3: j ng ee 
a 2 o.. te 58 60 $ 87@ 89 $ 87@ 89 — Rep PE 5/4&6/4 8/4 peene Se sme Scams seit gree — 
“00 No. 2 com. 39@ 3: i83@ 65 65@ 66 PAS ... $105 age dimensi J iter 2 ry, based on ‘er 
) Ls 82@ 33 ak 65@ 66 N sae eee’ $105@110 $12 ics a : nsions, 14-inch ¢ : : aver- 
00 “a. S.N.D. : eS No. aon isis 440 68 ye Te 108 3 12- to 16-foot in length: and up in diameter, and 
AD wee eee 54@ 55 i us a a, Dd 46 5( os v@ wobte 
No. 1 con 4@ 55 57@ 58 5 PLAIN WHITE HESS SE 6 é 
08 wee om S @ 43 450 a FAS neice aia Delivered Mem hen 
No. £ - 42@ 4 5@ mise PAB cccsss. °@ 8 smphi tn -sercn 
er ae a .. 25@ 26 o8ep be eo 46 No. ; com. and 83@ 84 108@110 118@120 Variety ge saaeanae 
00 ed: — vV@ o .) Seer at 7 os Red & whi ile Pe 7 
FAS ‘ No. 2 ¢ ++ 39@ 56 64 sm : . White oak. . $25.00 ‘ or 
sh gg a Sse 84 87@ 88 87@ 8 No. 3 pve aa 36@ 37 pb aa = 70 Gum Ce es yee he $30.00 $17.00 to $22.00 
Rian: wea wen ae 66 Sound wormy.. G33 486 26 a a... 27.00 to 33.00 20.00t0 26.00 
Plain sap: ap 35@ 36 37@ 38 PLAIN RED OAK— rn 48@ 49 55 @ 57 per Seemeneheahees 20.00 to 23.00 apes lee 
FAS .. 50@ 51 FAS Siekers Bey up). 30.00 to 45.00 23.68 am 
No. 1 com... 50@ 51 = 538@ 5 nr cas aie ane 81@ 82 ‘kory (12” & up) 25.06 on 23.00 to 38.00 
No. 1 coin. 2 in 51 53 5 54a 55 No. 1 gees 8 98@100 108@110 we ip) 25.00 to 35.00 17.00 to 27.00 
CoTTOoNW ee, ne aes 23@... 52 Nasenne. 53@ 54 60@ 65 o _ SES Ae classified } _ , 
oe BBG, #0 ob dia Bb BS BS SESE | sunt cote a by buyers here roughly as 
$e No. 1 com..... 49@ 50 53@ 54 @ ong a —— to cover the pt sg —— a 
; = 3 re a4 _ as Par 7 ‘AS ” ) 3 , € rage wieames -% ° 
70) No. 2 com..... 29@ 30 36@ 37 +. @ Saps and sel.. 88@ 90 100@105 sa anc 
3.00 Quanregey WHITs OaK— 33@ 34 ...@... gh gel 62@ 65 T2@ 7 tho BO The difference i 
ind FAS . oe ng thi oe ee 47@ 48 49@ 50 78@ 80 | ered pri rence in variation as betw 
BAB nce ee ne 120@122 135@1 - No. 2 com. A.. 33@ 34 49@ 50 51@ 52 d prices and f.0.b. prices is b tag ergy ol 
se com, and 35@140 150@155 No. 2 com. B.. 27@ 28 sou 38 37@ 38 tance the logs are haule “'~ os See on te oe 
aac 70@ 72 82@ 84 90@ 95 Sorr MarLe— ma oes a 
mii Log run 38@ Magee distances; while gum i ae drawn from 
ia aein 38@... 55@ 60 a »e profitably draw ¢ , poplar and elm ¢: 
65@ 70 nearby points. am: inte Beeps aay ven 














AMERICAN LUMBERMAN 


AvausT 29, 1925 








What the Disc Head 
Has to Do With 


Larger Oak 
Flooring Sales 





An article or commodity super- 
latively good, is certain to be 
spoken of in the highest terms 
by the purchaser and in turn 
by his acquaintances who catch 
his enthusiasm and share his ad- 
miration. From this point on, it 
is a matter of steadily increas- 
ing good will, demand and sales. 


The disc head machine as em- 
ployed in our manufacturing 
operation is one of the well- 
considered advanced methods 
which play an important part 
in producing the superlative 
merits of 


SU PERFER noe FLOORING 


Americas Finest-” 


so warmly admired by builders, 
owners and dealers, from coast 
to coast. The principle of edge 
feeding, upon which this ma- 
chine is designed, is scientifi- 
cally correct. In practice it is 
accurate to the finest fraction. 
Moreover, it producesa finished 
oak flooring strip free from bit 
marks and with a surface that 
is all but polished. 


Combined with this perfect 
machine work, in “Superior 
Brand” is consistent uniform 
color and texture which hold 
true throughout successive 
shipments. 


We'll be glad to give you further 
enlightening facts in our special 
free booklet for dealers. Write 
for it now, submitting your oak 
flooring schedule for quotation 
at the same time. 


SUPERIOR OAK FLOORING 
COMPANY 


Helena + Arkansas 


mmarverenmmernanscs | 





ca 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 25.—The following are 
prices for mixed cars prevailing here today: 


RE, BW i skssod caeveusas sree weses . -$78.00 
1x4 to 1xi0...22022501: bias teveres piseeen alee 

Bevel siding, ’ aca S eles Saeeanen err 
Re 

CO ee er eee Sisicaa wea ieee So.sis-caG eeu, eee 
Factory COCK, 2 evs Saban bbs ieeweses Jus 
DO? 6 ssk usa sesame w sine secu -- 33.00 


pp Gebmenaabbaenianaeeicety 34.00 

214" irae Shab bb ow eon beh eweicwec TD 
re eee anne SO 

Box lumber, Big erences tenrencenssecnt 19.50 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 22.—Eastern prices f.o.b. 
mill are: 





Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


TURtra: BAYS, 6/2 ..0.6o0s ees $2.24 $2.80 
OZATA Stars, 6/2.600%000068 2.36 2.95 
Extra clears .......+s+2.+s 2.60 3.25 
PPOTERCLS, B/E 00a s'ccvwsevae & 3.13@3.19 3.90@3.95 
RIE Ses 2.77@2.81 3.80@3.85 


PSITGCUGDB: 6s 6k susivesesers 3.54@3.58  4.80@4.85 
First Grades, Rite-Grade Inspected Stock 


Wxtre. Stars, 6/26 ....0ss00 $2.28 $2.85 
ORtTe Stars, 6/Z..2<ceesess 2.44 3.05 
Extra clears er ree 2.80 z 
PEITCCER, BIS 660s <oscusaas 3.17@3.21 3.95@4.00 
lh AS PRIS 2.84@2.88 3.90@3.95 
EREEOCHONS: iccsaassecskcus 3.58@3.61 4.85@4.90 
Second Grades, Standard Stock 
Common stars, 6/2.....<.. $1.00 $1.25 
Common stars, 6/2...500+ .92@1.08 1.15@1.35 
COMMON CIOATS. 60000600008 1.48@1.56 1.85@1.95 
British Columbia Stock, Seattle Market 

ete MASRMANRIEUNA) 645.0510 6:5,0_..0'0i9 sis 0:86 $3.65 

bee Se Ee | Lae $3.33 4.15 
SINTERS sath ws Glee be sais wisi 3.49 4.80 
POPIOCHONG: sinc ca san eve 3.68 5.00 

wom G2 36" CCRBAGIBR) .. is a0:0:0:0.00: 1.60@1.70 
A De 80” Cs. Bi) vscinnces 1.43 1.80 





For Editorial Review of Current Market Con- 
dition See Page 35 


NORTHERN PINE 


BUFFALO, N. Y, Aug. 24.—The northern pine 
buying is largely for present needs and prices 
are about as for several weeks past. Local 
yards are fairly well supplied and receipts here 
are small. The amount of lake lumber coming 
in this season is less than a year ago. 


3O0STON, MASS., Aug. 25.—Northern pine 
sellers maintain price lists. Some moderate or- 
ders are being booked for immediate shipment 
but at present buyers show little interest in 
covering for their fall requirements. Mill ad- 
vices express confidence and there is little pres- 
sure for immediate business from New England 
territory. 


NEW YORK, Aug. 25.—The fall outlook for 
northern pine is much better than could have 
been predicted two weeks ago. Shipments at 
present are small, as mills are not inclined to 
force the market, believing that much better 
prices are in prospect. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 25.—Substantial ad- 
vances on eastern spruce dimension have been 
made during the last few days. Most sellers 
now quote $42 base. Production is on a mid- 
summer basis and enough orders are being 
booked to keep mills reasonably busy. Provincial 
random quotations have been growing firmer. 
Range already has narrowed 50 cents from the 
lower margin for scantling. There is not much 
call for eastern spruce boards and prices con- 
tinue rather easy. Quotations: Dimension, rail 
shipments, f.o.b. Boston, 8- to 20-foot, 8-inch 
and under, $40@42; 9-inch, $41@43; 10-inch, $42 
@44; 12-inch, $44@46. Provincial random, 2x3 
to 2x7, $33.50@34; 2x8, $37@38; 2x10, $38@39. 
Covering boards, 5-inch and up, 8-foot and up, 
D1S, $33@34; matched, clipped, 10- to 16-foot, 
$38@40. Furring, 1x2, $34; 1x3, $33. 

NEW YORK, Aug. 25.—The market has ad- 
vanced $2 to $2.50 within the last two weeks, but 
demand is not brisk. Canadian mills are slow to 
ship and advices received by local wholesalers 
indicate a falling off in production from now on. 
One leading wholesaler said today that he had 
been told the output of Canadian spruce for next 
year would be less than 50 percent of what it is 
this year. 


HARDWOODS 


CHICAGO, Aug. 26.—Both northern and south- 
ern hardwoods are moving in good volume. There 
is a good call for No. 3 birch and maple from 
the box trade. The furniture and trim factories, 
however, are most active among the industries 
and are placing orders for red gum quite freely. 
Oak is in good demand by the flooring factories, 
which are doing an active business. Low mill 
stocks combined with the brisk demand has led 
producers to advance the price of No. 3 birch and 
maple. Some mills have advanced their quota- 
tions on gum but not many sales are being made 
at these prices. Prices generally are steady. 


INDIANAPOLIS, IND., Aug. 25.—Demand is 
somewhat spotted in hardwoods. At present, 
the farm implement trade has cut down its 
purchases. The automobile demand is spotted, 
some factories buying actively and others vir- 
tually nothing at all. The furniture factories 
are good customers and promise to remain so, 
as order files are well filled. Flooring factories 
have become cautious in their purchases and 
production is curtailed. The body plants con- 
tinue heavy operations and their buying is 
lively. 


KANSAS CITY, MO., pm 25.—The hardwood 
market is showing greater strength and demand 
is beginning to improve again. Retailers are 
more active and there is a very good call for 
flooring. Demand for finish is not quite so 
strong, but nevertheless it is in good volume, 
with gum the favorite. Industrial demand is 
gaining, with the motor trade active in placing 


orders. There is a fair demand for low grade 
stock. ‘a 
CINCINNATI, OHIO, Aug. 25.—There is a 


better tone to the hardwood market and actual 
business has shown some improvement. There 
has been a larger inquiry and indications of a 
more active fall business. 


ST. LOUIS, MO., Aug. 24.—The southern 
hardwood market shows little change over last 
week with the exception of a continued growing 
searcity in red gum. The volume of inquiries 
is somewhat larger. Most activity is noted in 
the East, where considerable building is going 
on, also in the north central States where good 
crops have been realized. 


JACKSONVILLE, FLA., Aug. 24.—Hardwoods 
are in considerably better demand and _ prices 
show a? slight upward trend, especially on oak 
and red gum. Production is still curtailed, and 
wherever possible buyers are anticipating the 
markets Practically all consuming groups are 
buying hardwoods, especially the furniture man- 
ufacturers of North Carolina. Automobile manu- 
facturers are also buying heavily and the volume 
of business from flooring factories is also of 
much greater volume. The export trade is 
somewhat slower, domestic buyers overbidding 
overseas competitors. 


HOUSTON, TEX., Aug. 25.—Hardwood busi- 
ness is improving, and the euned in general 
is in better volume than in several weeks. Sap 
gum and oak constitute the principal shipments. 


BUFFALO, N. Y., Aug. 24.—The hardwood 
market does not show much increase in inquiry. 
Mill stocks in some woods are considerably less 
than usual at this season. Red gum is strong 
in the common and better grades while sap gum 
is firmer, 

NEW ORLEANS, LA., Aug. 24.—Hardwood de- 
mand has improved during the last fortnight and 
prices of some items have advanced. Red gum 
is the best seller, 5/4 FAS red gum being notably 
scarce and commanding a premium. Certain 
grades of oaks are doing nicely, while sap gum 
is also finding a broader market. 


BALTIMORE, MD., Aug. 24.—The preponder- 
ance of opinion among local hardwood men 
continues to be that an expansion in the move- 
ment is taking place, with no material marking 
up of the figures so far, but with the general 
situation growing gradually better and the out- 
look for an advance more promising. 


COLUMBUS, OHIO, Aug. 24.—There is a 
good trade in hardwoods. Buying is expanding 
as retailers are coming into the market to re- 
plenish broken’ stocks. Factory demand _ is 
steady, with box, furniture and automobile in- 
terests the best buyers. Demand from musical 
instrument concerns is rather spotty. Dry mill 
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stocks are not large, owing to reduced produc- 





tion. Oak quotations at the Ohio River: 1} . 
be No.1 No.2 No.3 | i 
re FAS com. com, com. 2s 
m Quartered ........ $155 $90 $55 \ yi 
Pipith <s cacee waenns 105 75 50 $20 IN 
ly. ; Z Sh 
2g. OMAHA, NEB., Aug. 25.—There has been an YAY 
ill advance of $3 in some grades of oak flooring W\ 
a and a $10 increase in quarter-sawed red oak. 
nd Many yards are short on oak flooring as orders Sh 


are increasing. Demand for maple flooring is 
de not so strong. 


30STON, MASS., Aug. 25.—The hardwood 
market has ben slowly strengthening for several 








is weeks. Much of the distress lumber has now 
nt, been moved into consumption. The firmer tone 
its of quotations on ash is already apparent. Offer- 
2d, ings are limited and there is a very good re- 
ir- quest for ash from the automobile industry. 
ies Moderate orders for flooring aggregate a very 
SO, substantial volume, but some stock is still being 
ies offered at rather low prices. No. 1 common 
nd plain white oak flooring is very scarce. Thereisa 
mn- very fair demand for selects at $85.50 and some 
is sellers are now quoting $86@87. No. 1 maple 


flooring is $78.50@81. Quotations on }%x2% 
clear: Beech, $82; birch, $84@89; maple, $98.50 
od @101.50; plain white oak, $95@101.50. Quota- 
nd tions, inch: 


“2G. , 


NATALBANY 













































are FAS No. 1com. pe / 
for ASH 00.0000 eee c eee e sees es $110@120  — $80@85 ‘tie 
50 BRO RUONIER 6 t%t alo ante Sararemen ais 8: 0 63@68 fi; | 
ne, oe ha skiers mos ©6305) | Ae ar yes we N.L.Co 
“is NG MO ck ran uecccn 130@140 75@85 fam B ase ANA 7 " 7 
ing Bea MEE nodes coer onenens 115@125 62@70 ‘fj = t 
- 8 eee inal = somes) PLS apy. Southern Yellow Pine }f 
MG a Nore a dateaae a taeesnaas 100@110 Qian “4 vv we NZ PA NE Lever cam Ay | i 
Oak, white, piain®.......... 90@120 oes. ; Sta | CPR ICONSS TSS Oxia i 
a Oak, white, quartered....... 145@155 ..@.. THANE = aia eral eure wen i 
ual SUE. deccdvecveduesyedsescd 103@118 .@.. ; i 
ere *Lower price for hard texture. ae # 
i ” ve rec ded 19 
FIR, SPRUCE, CEDAR a We ha ENtly ypnioat® . 
% i" 
yp CHICAGO, Aug. 26.—Demand for Douglas fir 4 if 
ern ’ 4 e 
ast has fallen off the last week. Distributers at- ; yCar No. 260 o ed {ro % 
ing tribute the lull in buying to the strong position : E hipP s fs 
“ies of the market and the fact that the yards bought : CG Ss - a 1 *3 
in heavily the first of the month. Uppers are strong Edy P | o pP ¢ 
ing but long dimension shows signs of weakening. Bai, t e a atche Mississ! 4 
Dod The opinion is often expressed that the market ie ov e, O - 
has reached the peak. b 4, Cont e e 17 N e i 
- 4 
| plants aining 1x ; 
ods KANSAS CITY, MO., Aug. 25.—Buyers are \a ras 92S. 
ces again showing more interest in fir, and last Sh t B Ly 
nak week saw a more generous demand for both mmo or eaf oa @ 24 
and upper and lower grades. There is an especially O 1S ex: 5 
the good inquiry coming from country yards and char t hestoc on ve 
are the prospects are said to indicate a heavier he ac er of t a » 
an- demand for the next six weeks. Mills hold more 35 } oO nd e 
nu- firmly to prices. ee { th g d . gi 9 
ime a \en 9 e ra e1S e z 
of SAN FRANCISCO, CALIF., Aug. 22.—Douglas ee ce . nd ) | 7 
is fir prices, which have been on the upward trend ae boards nice@ t. Fy 
ling for some time, continued to advance during the Ra 3 ae are i. 
week, the average increase reported being $1 es 8 ‘“ follo > x 
a thousand. Export business continues to show iA j rs Ippin \ert we 1In- ; 
e i slight advance. Local demand has strength- Pe + You Lc é 
ont ened due to increased building activities. Cre- a3 ngeths Closely % 
ib osoted fir business is in excess of the ability t \ , 
7“ of the manufacturer to meet all demands. There structions as O e f 
ne has been a marked increased in the volume of her p Cased 
hemlock and spruce coming into the local mar- awe are coget 4 
ood ket due in part to the scarcity of fir. Prices an a ; 
iry. have strengthened somewhat during the month. wi k and th ? 
poth Withthe stoc e ; 
One OMAHA, NEB., Aug. 25.—The fir market is Oo e e Orde 
sum firm with prices the same as they have been : * hth Ww. 3 
for the last three weeks. City dealers are buy- manner Ih whic r a : 
ing mostly uppers and finishing grades while Ss f. 
de the country is proving the best outlet for com- h dl d 
and mon grades. Country business is picking up an e - —Excerpt from letter ; 
run and orders from small town dealers are larger. ? : 
bly of Chowning Lumber Co. . 
— BOSTON, MASS., Aug. 25.—Demand for Doug- Shelbyville, Ky. 
Fumi le ~ 
las fir has been hardly so good the last few days a : 
as earlier in the month. Retail dealers have cee F 
recently bought considerable stock and their im- Te 
ler- mediate requirements are pretty well satisfied. Be | 
men The market retains recent advances and the ce 
ve- present outlook is for a continued strong tone am: 
<ing Transit lots of fir dimension are being sold at aaa | 


put- asked for direct mill shipment. No. 1 common oy 
fr boards are $31@382. ae 


ales Office: HAMMOND,LA. 
Producers of ree 


ave tS 
- $ . ‘ ae Norfield, Miss. 
s a NEW YORK, Aug. 25.—Fir prices have ad- ie Connie 
Jing vanced in the last two weeks from $1 to $1.50 4 tn 0 Pelahatches, Miss. 
re- and hold firm. Advices received here say that Ps ou e ne a a 0 aC RN 
% « “4 





eral $344@34.50, ship’s tackle, Boston, but $34.50 is Fae | 
( 




























is mill prices have gone up $2 or more. Shipments i 
in- are not quite so heavy as they have been and ty 
sical this has given distributers a chance to dispose vy —$——____—— ——_—_~ 


, ow - see 7 iro 


mill of some of their storage stocks. Mae SAS. Ree Oe oe rs Saat, 








86 


AMERICAN LUMBERMAN 





AUGUST 29, 1925 





CYPRESS 


CHICAGO, Aug. 26.—Trade in red cypress 
shows signs of a revival. Demand has improved 
slightly the last week and an increasing number 
of inquiries are being received by local dis- 
tributers. The call is from the country yards 
which are replenishing their stocks to take care 
of the expected brisk fall trade. Prices are 
steady. 


The last 
buying by 


INDIANAPOLIS, IND., Aug. 25.- 
week saw an increase in cypress 
rural dealers, but the city trade declined. How- 
ever, some inquiries are being received from 
industrial sources. Prices are firm. Rural deal- 
ers report that they expect a big volume of 
business during September, since farmers just 
now are getting their money out of both the 
wheat and oats crops and have some time before 
corn cutting. 


KANSAS CITY, MO., Aug. 22.—Demand for 
cypress continues good, with the bulk of the 
orders coming from the country and quick 


shipment wanted. Mills hold firm to prices. 
There is a little better demand from city yards 
for low grade stock. 


CINCINNATI, OHIO, Aug. 25.—There is a 
little more cypress business to be had and the 
market maintains its firm tone. Prices are 
steady. 


JACKSONVILLE, FLA., Aug. 24.—-Practically 
all cypress mills have all the orders they can 
take care of, and prices are considerably 
stronger. The Florida demand has slackened off 
somewhat because.of the embargo in effect on 
the east coast. Considerable material is being 
diverted to the western part of the State and 
is having a tendency to demoralize the market 
in that section. The movement of the upper 
grades to the North and East is good, and 
some orders are being placed for future delivery. 


NEW ORLEANS, LA., Aug. 24.—Mill group 
reports show bookings below shipments and 
slightly under production, for the week. Local 


sales offices report demand unchanged in char- 
acter and volume, their bookings approximating 
the previous week’s files. Prices are unchanged 


and well held, inquiry brisk and the outlook for 
fall business good. 


BALTIMORE, MD., Aug. 24.—Cypress buyers 
are cautious about entering into commitments. 
Stocks are offered at such figures as to cause 
consumers to limit takings to immediate wants. 


BOSTON, MASS., 
assortments of cypress yard items are being 
called for by dealers, but these replacements 
are made cautiously and only for immediate re- 
quirements. Very little straight car business in 
shop lumber is reported. There is a variation 
of $&% to $16 in yellow cypress quotations listed 
by local wholesalers on the different thicknesses 
of FAS, a spread of $9 to $13 on selects, and of 
$6 to $10 on shop. 


Aug. 25.—Some moderate 


NEW YORK, Aug. 25.—A substantial firmness 
in prices, accompanied by a raise in values ap- 
proximating $1, has given a better tone to the 
cypress market. At least three schooners are 
due to arrive next week with lumber and most 
of the loads will go direct to retailers. 


HEMLOCK 


CHICAGO, Aug. 26.—Hemlock continues to 
move in good volume in Michigan and Wisconsin 
territory where it finds ready acceptance among 
the country yards for light construction pur- 
poses. Low mill stocks lead producers to ad- 
vance prices 50 cents a week ago but this action 
has not had any appreciable effect on demand, 
the yards ordering freely at the new quotations. 
Producers are asking $3.50 off the Broughton 
list. 


BOSTON, MASS., Aug. 25.—The call for east- 
ern and northern hemlock is quiet, particularly 
at city yards. Western hemlock continues to 
come along in moderate quantities with cargoes 
of west Coast fir and is being moved into con- 
sumption without difficulty. Clipped boards, 
eastern lengths, are offered at $32, but there are 
some very nice lots from Nova Scotia quoted at 
$33. This is a drop of about $2 since spring. 
fandom boards are $30@831. 


NEW YORK, Aug. 25.—Arrivals of eastern 
hemlock are light, even though the market has 
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improved to a marked degree, with an advance 
in prices reaching as high as $1.50. Western 
hemlock arrivals have decreased slightly, bur 
there is a fairly good supply in the hands of 
retailers and wholesalers. Prices hold very tirm, 


WESTERN PINES 


CHICAGO, Aug. 26.—Last week’s lull in west- 
ern pine trading has been largely taken up this 


week by an increase in orders from the yard 
trade. The call is for badly mixed cars. in- 
dicating that retailers’ stocks are low. Shoy 


items are moving comparatively slow, although 
exclusive distributers report a fair business 
The mills have advanced the price of No. 2 
and No. 3 Idaho $1 and are holding firm to their 
lists. Prices generally are steady. 


KANSAS CITY, MO., Aug. 25.—There has been 
a little broader demand for western pines in the 
last week and dimension is now being called 
for with more regularity, such as No. 2 Cal- 
ifornia pine and white fir mixed. The industria! 
demand continues fair. 

BUFFALO, N. Y., Aug. 24.—Trade in the west 
Coast woods is improving. <A _ better tone ig 
noticeable and buyers are ordering stock out 
which was purchased weeks ago. Prices on shop 
and better are stiffening in the California woods, 
though clears are easy, due to a rather large 
supply in both white and sugar pine. 

SAN FRANCISCO, CALIF., Aug. 22.—The 
pine market continued steady during the week 
with fair gains in volume and shipments. Prices 
of shop grades showed slight advances. Com- 
mons, due to increased demand through the 
middle West, have steadied in price. Selects 
and clears maintain recent advances, 

OMAHA, NEB., Aug. 25.—White pine remains 
firm. One manufacturer has quoted No. 2 white 
pine $1 lower, but this reduction is not general. 
Orders are larger, especially from western Iowa, 
where buying was light last year due to poor 
crops. 

BOSTON, MASS., Aug. 25.—The market for 
western pines retains its firmer tone. Deulers 
are taking mixed cars to fill in broken stocks and 
there is a fair call for shop lumber. A fair vol- 
ume of business in No. 2 common Pondosa pine 
is being booked on the following basis: 1x4, 
$49.25@51.25; 1x6, $49.50@52.25; 1x8, $47.25@48.25: 
1x10, $46.75@48.25; 1x12, $47.75@49.25. Demand 
for Idaho white pine is good and prices are firm. 
Quotations on Idaho pine: 


No. 1 com. No. 2 com. No. 3 com. 
Ix4 .....$67.50 $60.50@61.50 $36.00@36.50 
1 68.50 61.50@62.50 39.50@ 40.00 
ERO 0-5-0 67.50 58.00@59.00 41.00@41.50 
1x10 . 70.50@71.50 58.00@59.00 41.00@41.50 
1x12 . 87.00@88.00 60.50@61.50 42.000 42.50 


NEW YORK, Aug. 25.—Selects in all grades 
are scarce and prices hold firm. Some distribu- 
ters received notice today that mills are unable 
to send along their orders right away and this 
has had the immediate result of stiffening prices 
The general market price on lumber is $2 above 
two weeks ago and there are no surplus stocks 
on the market. 


REDWOOD 


KANSAS CITY, MO., Aug. 25.—Redwood de- 
mand remains slow and mills show no desire to 
push the market. There is a fair inquiry, but 
orders do not follow closely. 





SAN FRANCISCO, CALIF., Aug. 22.—The red- 
wood market is steady, although shipments for 
the last week exceeded orders. Production has 
slightly increased to care for the demand, and 
prices are steady. Export business is increas- 
ing, according to chartering activities and clear- 
ances from the port. Local and western con- 
sumption of redwood is good, and there are il- 
creased calls and inquiries from the Southeast. 

BOSTON, MASS., Aug. 25.—Wholesalers pre- 
dict that redwood prices will go higher this fall 
and are urging customers to place orders now. 
Current trade is quiet, although the volume is 
fair enough for the season. There is much 
competition for all the business offered. 


NEW YORK, Aug. 25.—There has been no 
positive gain in redwood prices, even though 
industrial and building demand has been better 
than usual for the season. Stocks in storage 
continue plentiful and even though replenish- 
ments are not expected in the next few weeks 
there will be no shortage. 
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NORTH CAROLINA PINE 


3UFFALO, N. Y., Aug. 24.—The North Caro- 
lina pine trade has lately shown some improve- 
ment, due to the firm prices quoted by the mills, 
as well as to the prospects of fair fall trade. 
Most items are firmer. 





BALTIMORE, MD., Aug. 24.—North Carolina 
pine conditions seem to be about as they have 
been in recent weeks. Roofer prices have ad- 
vanced $2, as the South Carolina and Georgia 
mills are getting calls from Florida which ab- 
sorb most of the output. 


BOSTON, MASS., Aug. 25.—North Carolina 
pine sellers are booking a moderate volume of 
business. Some sellers say mill stocks of roofers 
are broken and the market firmer, $32.50 being 
low range for 8-inch air dried. Others call this 
the top market price and report sales within a 
few days at $32. Shortleaf flooring is not selling 
very freely, but recent advances are firmly held. 
Lowest quotations reported on 1x4 are $78.75 
for B&better rift, $60 for C rift, and $54 for 
B&better flat. For B&better partition, %4-inch, 
$56.25 is asked, tough edge is in fair demand 
it unchanged prices. 


NEW YORK, Aug. 25.—There has been con- 
siderable improvement in the market during the 
last week. Flooring is holding all its gains, ag- 
gzregating up to $4. Roofers are scarce, and have 
advanced approximately $2. Mills are not dis- 
posed to rush shipments to this market, but 
once started they are coming through in fine 


shape. 
SOUTHERN PINE 


CHICAGO, Aug. 26.—Trade in southern pine 
this week is the lightest it has been this month. 
Distributers say that the yards are well stocked 
folowing heavy buying the first of the month 
and are waiting to see what turn the market 
takes. The mills are still holding firmly to their 
lists. Transits are moving easily. 


INDIANAPOLIS, IND., Aug. 25.—Demand for 
southern pine continues good. Most of this de- 
mand appears to be coming from rural centers, 
where yard trade is very brisk. City trade is 
only fair, dealers reporting a little slump in the 
volume of new construction. Some increase is 
reported in demand from industrial sources. 
Prices are well held, though no higher levels 
were reached last week. 

KANSAS CITY, MO., Aug. 25.—Southern pine 
demand last week was fully up to that of the 
previous week, and prices have lost none of 
their firmness. The call still runs heavily to 
mixed cars and apparently buyers are not keep- 
ing any further ahead of their requirements than 
early in the season, as they still want immediate 
shipment. Upper grades are leading the market 
in strength, especially flooring. 

CINCINNATI, OHIO, Aug. 25.—The southern 
pine market is more active with better buying 
reported. Orders are coming in faster and 
though still confined to immediate requirements 
indicate that stocks at the yards and in con- 
sumers’ hands are well depleted. 

ST. LOUIS, MO., Aug. 24.—The southern pine 
market shows improvement over last week, an 
increase in orders being noted. One-inch stock 
is somewhat stronger but dimension is not quite 
as strong. While mill production increased some- 
what, it has not been able to keep pace with the 
volume of orders. There is more inquiry from 
the smaller cities this week. Nos. 1 and 2 com- 
mon dimension containing a fair percentage of 
18- and 20-inch lengths are the best sellers, 
and there has also been some call for ix4-inch 
No. 2 common 82S, and 1x6-inch No. 2 common 
S2S in one width. No. 3 boards and shiplap 
and No. 2 dimension are the only weak items. 
Transit lists are slightly larger. 

HOUSTON, TEX., Aug. 25.—Southern pine 
order files have not been as well stocked in many 
months, and sales managers are most optimistic. 
Business is moving right along. Prices are firm 
and advancing in some instances. 


BUFFALO, N. Y., Aug. 24.—The southern pine 
market continues strong and demand is better 
than a short time ago. Mill prices continue to 
advance and stocks are much broken. Retailers 
are buying conservatively for immediate needs. 


NEW ORLEANS, LA., Aug. 24.—Mill reports 
Show orders in the lead for the week and virtu- 
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list and prices today. 


Sledge Ave. and Southern Ry. 








Keep Your Money Working 


and at the same time give your customers the finest quality 
flooring. You can do this when you sell our 


“Quality” OAK FLOORING 


Order any quantity you desire—carlots or L.C.L. 
include some “Kilmoth” Cedar Closet Lining. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


“KILMOTH” 
Closet Lining 


should be stocked by 
all lumber dealers. It 
ts manufactured in ¥% 
x 2, 2% and 3% inch 
widths from Tenn. 
Aromatic Red Cedar. 


Better 
Write for stock 





MEMPHIS, TENN. | 








ally unchanged in volume; shipments and pro- 
duction up, with*shipments running a close sec- 
ond to orders and production ranking third. 
Buying volume is holding up nicely despite re- 
cent price advances, and mills hold more firmly 
to the higher quotations justified by stock con- 
ditions and demand. Despite efforts to build 
up mill assortments, the number of scarce items 
tends to increase. 

BOSTON, MASS., Aug. 25.—-Southern pine 
demand has been a little slack during the last 
week, Inquiries indicate that replacement 
orders will be fairly numerous next month. The 
moderate volume of current business in longleaf 
flooring is booked at firm prices. Some sellers 
are quoting for 1x4: B&better rift, $90; C rift, 
$65; B&better flat, $56. B&better partition is 
selling up to $58, Arkansas stock being particu- 
larly firm. Quotations on common grades of 
dimension, plank and boards are well held, al- 
though demand is not active. 


NEW YORK, Aug. 25.—There has been a 
marked improvement in the market for timbers 
and prices have advanced as much as $2 in some 


instances. Industrials have been buying well and 
municipal projects have also helped demand. 
Roofers and flooring have advanced steadily in 
the last two weeks and are maintaining their 
gains. 


SHINGLES AND LATH 


INDIANAPOLIS, IND., Aug. 25.—Shingle de- 
mand is spotted, but the total volume from this 
district appears to be heavier than a week ago. 
Most of the demand comes from rural yards, 
dealers reporting a considerable volume of con- 
struction from the farm trade. Lath demand 
is quiet, with country yards doing most of the 
buying. 





KANSAS CITY, MO., Aug. 22.—Shingle prices 
have stiffened up again and some mills now ask 
$3.15 for clears and $2.70 for stars. The latter 
grade is not being offered in large quantity 
and demand from the country is largely for 
stars. Lath demand continues very good, with 
southern pine not so easy to find and very firm 
in price. Redwood and western pine also are 
in good demand. Siding prices are a little firmer 





88 AMERICAN LUMBERMAN Aveusr 29, 1925 


with demand somewhat improved over two Weeks 
ago. 











; ST. LOUIS, MO., Aug. 24.—There is no change 
in the volume of inquiries or orders for shingles 


a Ixtra stars are $2.75, mill base, and $4.99, St. 
Louis; extra clears, $3.20, mill base, and $4.7), 
, St. Louis. 


HOUSTON, TEX., Aug. 25.—Demand for both 
shingles and lath strengthened again this week. 


& %& e 
| alinin a es on erit Prices are unchanged. Lath orders are not being 
| filled briskly on account of shortage of stocks 


Shingle business is good for both clears and 
{ ° . st ° 
Each year sees more and more dealers selling Craig pian 
: : : : BUFFALO, N. Y., Aug. 24.—The shingle trad 
Mountain Quality Pondosa Pine. Its merits appeal to shows some improvement and stocks at some 
dealers and it is quietly and steadily gaining their good oe 
! will. They like the way 34.36, while British Columbia XXXXX are un- 


changed at $5.91. 


C e M t e lit NEW ORLEANS, LA., Aug. 24.—Cypress 
oun a Ua shingles are in fair request at unchanged prices 
“ ralg in | y but there is still some accumulation, notably 
i of primes, at the mills. Cypress lath sell readily 

and the problem of the mills is to take care of 
regular customers’ needs. Cypress lath quota- 
i 


tions stand unchanged and very firm. Recent 


' : . : advances of pine lat uotations are ain- 
| satisfies builders, carpenters, contractors, for it works as few eee ea a ee as a 
other woods do, dresses unusually smooth, holds nails well and demand. 

| takes any paint or stain. Truly, it is an ideal building lumber. _ COLUMBUS, OHIO, Aug. 24.—There is some 
If you are interested in building trade on the basis of values  aaake ue sue. mae ee 
delivered, Craig Mountain Pondosa Pine will interest you. ishing stocks. Rural dealers are the best cus- 


tomers. Receipts from the Coast are sufficient 
j for current needs. Red cedar extra clears are 
$4.85; extra stars, $4.20; British Columbia 


Craic Mountain LumBer Co, | Singin fh ett ener cote 
WINCHESTER, IDAHO OMAHA, NEB., Aug. 25.—Red cedar shingles 


H ; : : are quoted 10 cents higher. Demand is good, 
! a , E. H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres. & Gen. Mer. due to the fact that country dealers are increas- 


—SALES REPRESENTATIVES:— ing their orders, although not buying in large 


" quantities. Siding remains firm. There is 4 
— CSP “nt cog cnn ay os feeling among retailers that the 6-inch grade is 
. Fae sag esmcnalrteeaay 7 : . too high in comparison with the 4-inch, and 
scans po = recent me igauga means consequently local dealers hold off. 
oloraago Conti . 
Chamber of Commerce Bldg., Denver, Col. 


Alex W. Stewart, 709 Lumber Exch. Bldg., Minneapolis, Minn. 











BOSTON, MASS., Aug. 25.—Shingle trade is 
quiet. White cedars are $4.50 to $5 for extras 
and $4 to $4.50 for clears. Although red ceda) 
shingles also are quiet, arrivals are light and 
prices are firmly held. The best British Colum- 
i bia makes, XXXXX, are quoted $5.96@6.01 for 
i rail shipments. The lath market is not particu- 
larly active at present, but all recent advances 
are retained. Retail stocks are low. The current 
i full range for eastern spruce lath is $6.75@7 for 
1%-inch and $7.75@8 for 15%-inch. West Coust 
lath have lately been very cheap, but current 
offerings are light. 


NEW YORK, Aug. 25.—Eastern spruce lath 
prices are up to $8 and bid fair to go higher. 
Wholesalers are unable to get the shipments 
they desire. Fir lath have advanced 50 cents for 
the week. Shingles are selling unusually wel! at 
firm prices. 


CLAPBOARDS 


BOSTON, MASS., Aug. 25.—Builders are not 
using clapboards very extensively this season. 
Colonial siding is the popular item ut present. 
The retail yards are carrying light stocks of 
~ . clapboards and making moderate replacements 

as the need arises. Because of the light offer- 

§ e ings of native white pine and eastern spruce 

e re ut for More Business clapboards prices are firm. Eastern spruce ex- 

tras are $120, and clears $110@115 a thousand. 

Recent arrivals of Pacific coast clapboards have 
been very light and prices are firmer. 
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— : BOSTON, MASS., Aug. 25.—Mahogany buying 
il Welis7t his ms Ms prepared to offer. Let us in recent weeks has been quiet. Production 
| i HE ee i lll prove to you thatwecan has been continued on a part-time basis, but 
ry | WII Wile i i there has been little accumulation of stock in 
0. 1m Le fj ile | f bi deliver real values In first hands. Wholesale quotations on air drieé 
gO Entolla| re’ a ( | | ! Timbers. Di . plain mahogany, f.o.b. Boston, log run for figure: 
| Incas TTT {| 
-EXAN DRIA, LA: il AAAI mers, Limension FAS No.1lcom. No.2com. No. 3 com. 
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Properly Sawn Stock for Export 


WASHINGTON, D. C., Aug. 24.—Axel H. Oxholm, 
chief of the lumber division, Department of Com- 
merce, points out that most foreign lumber import 
countries protect their native woodworking indus- 
tries by levying special duties on dressed and 
otherwise worked lumber. While in the local 
trade in the United States it is usually customary 
to dress lumber one side and one edge to insure 
uniformity of sizes, this is not possible in most 
eases in our export trade, because lumber is sub- 
ject to duties for dressed stock even in cases 
where only one side or one edge has been touched 
by plane or knife. 


“This is a point that is not clearly understood 
by many exporters, who find that the foreign trade 
will generally object to rough stock on account of 
miscuts,’’ says Mr. Oxholm. “Experienced export- 
ers, on the other hand, have overcome this diffi- 
eulty by exercising due care in selecting properly 
sawn lumber for their export trade, eliminating 
miscut and scant sizes. 

“There is a radical difference of appreciation at 
home and abroad in regard to the matter of quality 
of lumber. While we in this country are rather 
particular in regard to such defects as knots, wane 
ete., but somewhat more lenient in regard to mis- 
cuts, the opposite is usually the case abroad. Our 
exporters therefore frequently hear that foreign 
customers would rather tolerate certain defects as 
mentioned, if our exporters could insure accurate 
sizes and eliminate miscuts. There are many rea 
sons for these preferences. 

“In many countries the customs authorities are 
very strict in checking up on lumber measure 
ments. If it is found that the thickness of a board 
is %-inch at one end and 1-inch at the other, the 
duty will be assessed on the basis of 1-inch. The 
foreign consumer on the other hand will have to 
re-saw the board in question to %-inch, which re- 
sults in a considerable loss both in regard to ex- 
cess duties paid, time and labor involved in plan- 
ing, and in direct loss of material. 

“A considerable percentage of the boards ex- 
ported from the United States are destined for re 
manufacturing in foreign countries for purposes 
such as flooring, ceiling, partition etc. Whereas we 
in this country are using planers operated with 
rotary cutters, foreign machines are often equipped 
with fixed knives or scrapers. Whereas the rotary 
cutter can take care of a considerable thickness of 
wood to be dressed down, the fixed knife planer is 
not equipped for this work, and any considerable 
variation in the thickness of a board at the ends 
will cause difficulty and often break-downs. 

“This question of accurate sizes, particularly in 
regard to stock destined for raw material for 
planing mills in foreign countries, is one of great 
importance and our foreign competitors in a posi- 
tion to guarantee accurately cut limber are often 
given the preference over American lumber in 
spite of the fact that our lumber is usually of far 
superior quality. If these conditions could be 
corrected, we could increase the profitableness of 
our lumber export trade, not so much by an in- 
crease in the volume of the quantities exported at 
present, but by succeeding in placing our lumber 
for high grade purposes such as flooring, boards 
ete.. instead of selling it on the basis of wood.” 


British Market for American Woods 


WASHINGTON, D. C., Aug. 24.—The latest report 
on the United Kingdom lumber market transmitted 
by Mowatt M. Mitchell, acting commercial attaché, 
London, under date of July 25, preceded the sea 
men’s and dock workers’ strike, which is generally 
charged to the activities of the Reds and which 
promises to greatly complicate the already delicate 
labor situation unless speedily headed off. 

Mr. Mitchell states that in addition to the calm 
which has recently been prevalent in the timber 
trade, there is the added quietness at the moment 
imposed upon the industry by the unsettled posi- 
tion of labor. Until the pending coal and rail dif- 
ficulties are straightened out, he adds, the market 
will remain more or less stagnant except for the 
necessary activity in that part of the market deal- 
ing with building materials for the type of dwelling 
being built under the housing schemes, which are 
being pressed forward with all possible dispatch. 

The hardwood market remained in its statie con- 
dition, and while there was some slight movement 
during the preceding week toward the reduction of 
stocks the amounts distributed were not large 
enough to materially alter the overburdened posi 
tion of the market. 

Figures published in late July show that 135 9,000 
houses were erected during 1924, while 2 39,000 
were approved for construction this year. On this 
basis there would be 104,000 houses in course of 
construction at. the moment, with the rate of 
building reported on the increase from day to day. 

Published statistics show that for the first six 
months of 1925 there was a considerable increase 
in lumber imports over the first six months of last 
year. There was about a 10 percent increase in 
the total value of all woods, and an increase of 
nearly 20 percent in the volume of hardwood im- 
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oy | The quality of the finished wood pro- 


duct is dependent, in large measure, 


oe se wv upon the process used in drying it. 


All Moore Kilns are not built alike. In de- 
signing a kiln for seasoning any wood, we take 
into consideration the fibre structure of the 
wood itself, its condition and moisture content 
on entering the dry kiln, as well as the com- 
mercial purpose for which the finished product 
is to be used. 








DRYING 
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ToA | Keeping these three essentials in mind, we 
DEFINITE design the size and style of building best suited 
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MOISTURE | to your needs and install the equipment neces- 
CONTENT | sary to produce the desired temperature, hu- 
} midity and circulation. The heating system, 
\ ventilation, sprays and other details are so ar- 


| ranged that the temperature humidity and cir- 








culation co-ordinate to bring about correct sea- 
| soning. 
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| | Let us tell you how Moore Kilns will 

a Vi improve the quality of your lumber. 





Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. ““"2Faly Eqapped Plat. ~~“ North Portland, Ore. 
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HOLMES EUREKA LUMBER COMPANY 


Eureka, California 
Fy Estimated Saving Per Year 
igures That Ross Carriers vs. Horses and Tractors 
November 21, 1923 
Tell the HORSES and TRACTORS: 


Value equipment on hand 
Horses {9} $1000.00 
Lumber Trucks [240 at $20.00} +7800 00 


Story of Tractors (3) 1200.00 


000.00 
Wages—10 drivers at $5.00 50.00 
ages — | hostler 3.50 
conom Gas & Oil--2 Tractors at $1.00 2.00 
y Feed 9 horses at $1. . 9.00 
Interest—$7000 00 at 7% 1 60 
: , Depreciation $7,000 at 20% [5 years life) 4.65 
There is nothing we could - $70.75 
b R Conk ROSS CARRIERS: 
say about oss (uasoline or Wesco 2 Davee fe $7.00 ense 4 D4 
j : . ; 
Electric Carriers which would fae an $16,000.00 at 2%. 375 
prove their economy as weil Depreciation $16,000 at 20% (5 years life) 11.00 $31.25 
as the cost sheet shown op- Saving per day $39.00 
posite. You will notice how SUMMARY 
300 Working days at $39.00 $11700.00 
completely the Holmes Eureka — Pah meng repairing — py 
t 
Lumber Company have com- or aterial repairing trucks , $1 00 
piled their costs and how this NOTE: There is also considerable saving in lumber by reason of 


handling more smoothly with consequent less breakage. 








report shows a daily saving of 


$39.00. 
Ross Carriers will reduce Write for List of Users 


your handling time and prove 
to be the most economical 
equipment around your plant. 














lumbermen who are reducing their costs with Ross 
gasoline and electric Carriers; also complete data on 
the carriers. 


The Ross Carrier Co MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 
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ports. Imports of hewn hardwoods from America 
increased 60 percent and sawn hardwood 20 per- 
cent. The American contribution to the hewn 
softwood imports, however, decreased about 22 
percent and sawn softwoods 5 percent, while 
planed and dressed woods were off 3344 percent. 
American doors are arriving in larger quantities 
and the importation of plywoods is growing slowly 
but surely. 


Exports of White and Western Pines 


WASHINGTON, ID. C., Aug. 24.--The total export 
trade in white pine and western pine in 1924 
umounted to 24,105,000 feet of western pine, 
valued at $953,000, and 16,722,000 feet of white 
pine, valued at $1,129,000. The bulk of the white 
pine shipments originated on the Pacific coast. 

“It is reasonable to believe, states the lumber 
division, Department of Commerce, that a large 
percentage of our exports of eastern white pine 
originates in Canada. The prices haye increased 
to such an extent that white pine can not be ex- 
tensively sold in formerly important foreign mar- 
kets. Although the quantities exported may seem 
relatively small, it must be borne in mind that 
these woods are to be rated as ‘quality woods,’ 
commanding high prices as a rule. 

“It seems strange that Canada should be our 
largest market for white pine at the same time 
that country is our principal source of the same 
species. This situation must be attributed to the 
fact that the geographical location of the stands in 
both countries makes this exchange possible. Can- 
ada imported nearly 4,000,000 feet of white pine 
from the United States last year. 

“British South Africa is our second most impor- 
tant market for white pine, taking in the neigh- 
borhood of 3,300,000 feet. It seems that this wood 
is particularly liked in South Africa for joinery 
und eabinet purposes. Shelvings of white pine are 
u specialty in that field. 

“Cuba is our third foreign market. About 2,800,- 
000 feet of white pine was exported to that country 
from the western and eastern sections of the 
United States. The Cuban market is one of the 
oldest markets for white pine, and one in which 
the use of this species is dependent on deep rooted 
custom. Cuba has no suitable native softwood for 
special purposes for which an easily worked wood 
is required. The Cuban climate also taxes the 
qualities of white pine to the utmost, and it has 
been proved that white pine will stand almost any 
variation in atmospheric conditions in an admira- 
ble manner. 


“Keen competition is encountered from Canada 
and our white pine trade in Cuba has greatly de- 
creased in the last few vears. A start has been 
made with our western white pine and the large 
supply of this species on the west Coast will make 
it possible for us to push our white pine interests 
in Cuba in the future. 


“Argentina is also one of the old established 
markets for white pine. It imported about 1,400,- 
000 feet in 1924. 

“Australia, taking about 800,000 feet of white 
pine, is another market of considerable importance 
to our exporters. It is a growing market and of 
chief interest to our west Coast exporters. Other 
markets of lesser importance are the West Indies 
and Central America. 


“England and Scotland, which formerly were im- 
portant markets for our white pine, have greatly 
decreased in importance chiefly due to the compe- 
tition from Canada and from other sources. White 
pine in these countries is chiefly in demand for 
pattern making. No other softwood compares with 
white pine for this purpose. 

“Western pine includes the Pacific coast species 
which are sold under varying names, sucn as Pon- 
dosa pine, California white pine, western pine 
and a number of other names. Australia was the 
largest market last year, taking over 10,000,000 
feet. The chief source of supply was the Califor- 
nia mills. Mexico was second in importance, with 
nearly 6.000.000 feet, most of which originated in 
States bordering the Mexican frontier. Canada 
took about 1,200,000 feet. This is a rather strange 
circumstance, inasmuch as both Canada and Mex- 
ico possess large stands of western pine. 

“Argentina, taking about 1,200,000 feet of west- 
ern pine, must be considered as a relatively new 
market. Improved steamship connections to South 
America are largely responsible for this develop- 
ment, which is promising a considerable future 
growth. Japan is practically a new market for 
western pine and more than 1,000,000 feet was ex- 
ported there in 1924. An interesting development 
is the exportation of about 1,100,000 feet to Eng- 
land and Scotland. The other markets each take 
less than 1,000,000 feet. 


“The exportation of our western pine is of grow- 
ing importance both because the western sections 
of the country are relatively sparsely populated 
and must look elsewhere for a market for their 
lumber, and also because we have abundant stand- 
ing timber of these species which we can better 
afford to dispose of abroad than lumber of other 
kinds for which there seem to be better marketing 
facilities at home, largely as a matter of transpor- 
tation.” 
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SMOKERS ARE tending away from cigars and 
toward the cigarette which has caused the esti- 
mated acreage of cigar-type tobacco for 1925 
to be 143,000, which is 20,000 acres less than 
in 1923. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed 
under heading Too Late to Classify. 








WANTED—TO BUY 


SJaled shavings and sawdust. Must be dry material, 
Address “LL, 28,’’ care American Lumberman. 





WANT TO SELL LOGGING EQUIPMENT 
You can sell used locomotives, cars, rails, log loaders, 
skidders, donkey engines or anything used in logging by 
advertising in the For Sale department. Advertise now. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 
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LUMBER GRADER WANTED 
Who is thoroughly experienced in handling oak and 
elm, For one who can handle men and take entire 
charge of lumber yard, this is an exceptional oppor- 





tunity. Write, giving full particulars as to positions 
held and salary wanted. 
Address “LT. 40,’’ care American Lumberman. 


YARD MANAGER WANTED 
For a line yard in town in Central Illinois, population 
700. Young man with experience preferred. Excellent 
chance for second man who wants to advance, 
Address ‘L. 32,’’ care American Lumberman, 


WANTED—ESTIMATOR EXPERIENCED 
In cost biok ‘A’ to take charge of survey bureau for 
group of lumbermen in a large Indiana city. Answer at 
once, giving experience fully and salary desired. 
Address “LL, 30,’’ care American Lumberman. 


SHIPPING CLERK FOR RETAIL 
Lumber plant. Man should have some knowledge of 
glazing and millwork. 
Address “TL, 23,’’ care American Lumberman. 


SPECIAL MILLWORK FACTORY NEEDS 
Additional estimator; man must be competent at billing 
and detailing work into mills. 

Address “TL. 24,’’ care American Lumberman., 


WANTED—YARD FOREMAN 
For retail yard in Central Florida. Want man capable 
of handling any part of retail business and willing to 
work. Give age, full experience, reference and salary 
expected in first letter, in own handwriting. 
Address “TL, 12,” care American Lumberman. 


WANTED—DETAILER AND BILLER 
In mill manufacturing special trim and cabinet work. 
State age, experience and salary wanted with your ap- 
plicaticn. 
Address “EL. 8,’’ care American Lumberman. 


WANTED—ESTIMATOR AND SALESMAN 
Thoroughly experienced in retail lumber and _ building 
material business. Preferably married man not over 35 
years of age. Must have clean record and good refer- 
ences. Good salary and permanent position. 

Address “rT, 4,’’ care American Lumberman. 


MILLWORK ESTIMATOR WANTED 
Large Chicago manufacturer has opening for a man 
that is thoroughly experienced in figuring stock and 
special millwork from plans, Good salary and steady 
position to competent man. Give references and state 
salary expected, 
Address “TT, 1,’’ care American Lumberman, 


WANTED—MILL WORK ESTIMATOR 
To start work in sash and door factory dealing largely 
in special work near Detroit. State age, experience and 
salary expected. References required. Steady employ- 
ment for the right man. 
Address “LL. 36.7’ care American Lumberman. 


WANTED—AT ONCE 
Young married man, Protestant preferred, to manage 
and run small general store, also keep books for saw- 
mill; must be able to use typewriter. Steady work. 
Must be willing to live in small town. References re- 
quired. Apply in handwriting. 

JAMES R. ANDREWS, Daggett, Mich. 


PLAN ESTIMATOR 
Young man capable of taking millwork items from small 
plain house plans and able to figure estimates on both 
stock and special millwork. To one that can qualify 
a position offering every opportunity for advancement 
is assured. Address, giving age, qualifications, refer- 
ences, ete. 
HUTTIG SASH & DOOR COMPANY, 
St. Louis, Mo. 









































WANTED—STENOGRAPHER-BOOKKEEPER 
Combination for wholesale lumber office in Chicago, 
Must be experienced and accurate. 

Address “DL. 34,’’ eare American Lumberman. 





WANTED—FLOORING MILL FOREMAN 
Must be thoroughly familiar with manufacture of North- 
ern Hardwood Flooring. State experience, give references, 
and age. 





Address “K. 17,’’ care American Lumberman. 
WANTED: EXPERIENCED 
Male stenographer for saw mill office. Good town 


Northeastern Wisconsin; state salary and experience, 
Address “K, 25,’’? care American Lumberman., 


WANTED EXPERIENCED WOODS AND 
LOGGING SUPERINTENDENT 

Capable taking entire charge railroad and sleigh logging 
operations in Wisconsin; long-life operation; state expe- 
rience, by whom previously employed and where; rea- 
sons for leaving, salary wanted. ‘This is a responsible 
position with large company. We must have a practical 
mun with executive ability; to such a man will pay a 
good salary. Applications considered strictly confidential. 

Address ““K, 20,’’ care American Lumberman. 


WANTED—AN EXPERIENCED 
SPECIAL MILLWORK ESTIMATOR 
Capable of taking millwork from the plans and billing 
it into the mill. Handle only big work, such as 
school and apartment houses and public and office build- 
ings. This is a splendid opportunity for the right man 
—chance for advancement and permanent position. 

Start immediately. Must give good references. 
Address “K, 5,’’ care American Lumberman. 


W-A-N-T-E-D 
Experienced young lady stenographer in wholesale lum- 
ber office in city of one hundred thousand and within 
ninety miles of Chicago. Salary to begin $25.00 per 
week. Must. be fast and accurate, give references, 
steady advancement for right party. 
Address “K, 1,’’ care American Lumberman. 


ASSISTANT TO PRESIDENT. 

Young man, expert stenographer; live wire, executive 
ability, good schooling, ambitious, agreeable well-bred 
personality, accurate, good memory. First class pay 
and plenty of opportunity for right man. Dumb-bells 
and congenital failures please do not apply. American 
and Protestant and young only. WARREN-HUCKINS 
COMPANY, Manufacturers, Jacksonville, Florida. 


WANTED: ASSISTANT PLAN SERVICE MAN 
Not over 35 years of age with house carpentry expe- 
rience, with ability to draw plans, detail, estimate and 
supervise the building of small house jobs. Married 
man with small family preferred. Good opening to 
right party. State age, experience, reference, salary 
wanted in first letter. Address WILSON & GREENE 
LUMBER CO., Syracuse, N. Y. 


WANTED: 
An experienced lumber inspector to grade northern hard- 
woods and hemlock in small sawmill town located North- 
ern Michigan. Advise salary expected and send ref- 
erences with first letter. 
Address “HA, 23.’’ enre American Lumberman. 


WANTED 
Experienced foreman or superintendent to take charge 
of cutting-up mill manufacturing hardwood dimension 
stock cut to sizes; most modern plant, latest machinery 
put in with best engineering skill; long-life operation; 
good sized town in Wisconsin, first-class schools, 
churches; particularly prefer someone having had ex- 
perience furniture cutting-up plant. 
Address “HH, 2.’’ care American Lumberman. 


FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 
I am writing you in part to let you know the ad in 
serted in your paper has been very good and results 
more than satisfactory. I was surprised to get so many 
letters from competent men, 
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WANTED—MACHINE MAN ; 
Thoroughly competent to handle door sticker, boring 
machine, tenoner, ete. Must also be able to lay out 
odd doors and machine complete. 

GOSHEN SASH & DOOR CO., Goshen, Ind. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





























WANTED—LUMBER SALESMAN 
For industrial and railroad trade by Chicago wholesaler. 
Must have yellow pine selling experience in Chicago. 


Salary and commission. State age, experience and 
references. 
Address “T,, 39,’’ care American Lumberman. 





WANTED—YELLOW PINE SALESMAN 
For Detroit territory to represent well known manu- 
facturer and wholesaler, handling all items of yellow 
pine for industrial and yard trade. Good salary and 
commission. Must be capable producer. Write us fully 
regarding past connections, ability, etc. Correspondence 
confidential. 

Address “L. 7,’’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
To cover portions of the States of Tennessee and 
Kentucky. Must be familiar with the trade. None but 
experienced salesmen need apply. References required. 





JAY SMITH LUMBER COMPANY, Birmingham, Ala. 
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